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A NEW NOVEL BY THE AUTHOR OF 


THE BROAD HIGHWAY 


ORDER NOW 





Ready June 9 
bree Nex By JEFFERY FARNOL ¥_ 91" 


THE. DEFINITE 





The Definite Object 


@ Jeffery Farnol wrote “The Broad High- @ Adventure and romance walk hand 
way” ina studio on the West Side of in hand with Ravenslee on his Quixotic 
New York. Here, in this new novel, is quest through Hell’s Kitchen—and Her- 
a compelling story—the result of his mione is as charming a heroine as Mr. 
lean years in America. The rollicking Farnol has ever pictured. The reader 
humor, the quaint philosophy and the will follow with zest the career of the 
delightful characterization are truly young millionaire who seeks a purpose 
Farnol. in life and finds the definite object. 


doe Series 01.00 Net 


blishers LITTLE, BROWN & COMPANY Boston 
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Here’s The Book for Summer Selling 


To be forcefully advertised 
Publication June 7 Order Now 


Lend Me | 
Your Name 


5 3) i cide — 


ie Haunted Pajamas” 





( Face of Jacket—in three colors) 


Lend Me Your Name! is a clever, diverting story beginning— 
“Click! somewhere in the bedroom’s gloom.’ So are introduced the 
earl and the burglar. Then come complications and the girl. And 
such a girl! Follow mystery—action—surprise—an idyllic love story. 
Swift moving and tense—humorous and dashing. 


12mo. Cloth. Stunning Jacket. Unique Frontispiece. $1.25 met. 


4 & J BRITTON 


Ame CHICAGO 
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RECENT NOVELS BY WELL KNOWN AUTHORS 
The Thoroughbred 


By Henry Kitchell 

















The Light in 


i Webster, i : The 
| a oe Bianca 
Irving Bacheller’s new k | whowrote The Real | By Henry Kitcell Website 
; hrs be Real Adventurc 

Shows what patriotism means; dis- | Adventure. ns ; ee om 


plays for our inspiration true Amer- peals to a very gene- 
icanism; and gives us a dramatic 
ral and deep-seated 
picture of the rugged and simple and 


honest lives of our ancestors. The American desire to 


Light in the Clearing is destined | see unaided courage 
to enjoy a wide and lasting popularity 








win the struggle with 
and to take high rank in American . 
adversity. Illustrat- 









literature. Tlustrated by A. I. Keller. 


$1.50 net ed. 





$1.35 net 





_ AMTHOR OF LOOT 











What He Least Expected | 


By Holworthy Hall 
A young Harvard man enters ! 
on a mysterious work, to go 
where he is sent, do what he 
is told, and ask no questions. 
It sounds easy. Illustrated. 


$1.50 net 


Gullible’s Travels, Etc. 
By Ring W. Lardner 


You'll laugh at these stories if you've 
never been at Palm Beach, heard Carmen 
or played Bridge with the Hatches. And 
you'll laugh all the louder if you have. 
They ring true and ring lardner. Illustrated. 


$1.25 net 


Plunder 
By Arthur S. Roche 
Author of Loot 
The author of Loot has gone 
that cracking story one better. 
A big surprise awaits you. 


$'.35 net 








































Someone and | The Tiger’s 
Somebody Coat 


By 


Oy Tester Easersen Elizabeth Dejeans 





Browne 

**An unusual quality 

A new sort of love story, makes it a success. 

disregarding all conven- | The exotic girl in 

tions, literary and other- | the Nebraska citv is 

wise. You long to be different from anv 

Someone and have Some- heroine I have met.’” 

body love you. _ Illus- —James C. Ford in 

| trated by Underwood. New York Herald. 
$1.35 net Illustrated. 





= $1.50 net 


| NEW YORK - THE BOBBS-MERRILL COMPANY - INDIANAPOLIS 
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Why These Seven Century Spring 
Books Have Been So Successful 





THE PLATTSBURG MANUAL 


Because it meets the pressing primary needs of a million or so of American men 





who want all the help they can get to make them quickly into soldiers, 
because it illustrates all its main points, and because of the extraordinary 
official 


INSIDE THE GERMAN EMPIRE 


Because it gives, and so entertainingly, the condition of affairs in Germany, not 
on the battle-fronts, but “back home”: because it indicates how long she 


endorsements. 











can fight, the possibilities of revolution there, and reveals, for America’s 
benefit, details of Germany’s marvelous organization. 


INSIDE THE BRITISH ISLES 


Because it shows to an astounded America the vast and beneficent revolution in 
favor ot democracy that is a/ready under way in England, forecasts what 








more is still to come, and analyzes illuminatingly England’s tremendous 
problems, many of which resemble America’s own. 


WHY MEN FIGHT 


Because it is the most profound philosophy, written with the simplicity, passion 
and thrill of poetry, throwing a light upon the most stupendous subject 












before the world today—a subject that touches every citizen and home 
in America. 


SUCCEEDING WITH WHAT YOU HAVE 


Because iu it Charles M. Schwab, the author, the most dominant figure in Amer- 
ican business life today, shows the secret of his success, gives an insight 
into the colossal operations of the steel world and offers a_ veritable 
treasure-trove of advice for the success of others. 


SLIPPY McGEE 


Because it is a charming, tender, clean love-story that holds the reader in thrilled 
suspense, and ends happily; because it moves the reader to tears and then 
lifts him delightedly out of them into laughter: and because it is all done 
with a fresh, new, gracious touch. Watch Marie Conway Oemler, the author. 


THE DERELICT 


Because _ it is a smart story that moves swiftly, because the plot is arresting and 
original, because it is filled with dialogue that sparkles and flashes, and 
because the author, Phyllis Bottome, has put into it her very gayest humor. 
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‘*He has never shown 
himself a greater 
master of the art of 
storytelling, never 
combined creative 
imagination with 
more _ triumphant 
realism, or handled 
his own English prose 
with more ease, 
economy, and cer- 
tainty of effect. The 
first of the fourteen, 
‘As Easy as ABC’, 
is perhaps the finest 
short story of the 
future ever written. 
Mr. Kipling has gone 
on developing.”’ 

The London 


Athenaeum 


R 


re 


K 


A Diversity of Creatures 


is the first collection of Kipling’s short 
stories to appear in seven years. To the 
great number of Kipling lovers throughout 
the United States this is a literary event. 


CCORDING to the New York Evening Globe 

the announcement is “a communique in the literary 

news only comparable to the capture of Vimy Ridge in 

the war news. . . . Kipling looks over the heads of most 

of those around him. He commands the country for 
miles around. 


“Fourteen stories are in the new collection, most of them 
furnishing more entertainment than as many novels. In 
tales like ‘Friendly Brook,’ for example, or ‘My Son’s 
Wife, or ‘The Dog Hervey,’ there is more character- 
ization and drama than in an ordinary novel. They are 
novels in miniature. 


“ Truly, here are ‘A Diversity of Creatures,’ and Kipling 
extracts the uttermost amusement and drama from each 
one of them. 


“ Mark Twain himself could not have written a more 
hilariously funny story than “The Village that Voted the 
Earth was Flat,’ and an American cannot pay higher 
praise than this; while the satire on democracy in the 
opening story, ‘As Easy as A.B.C.’ is a masterpiece of 
subtlety and wit. The stories reveal Kipling in the 
maturity of his great talent, and in the fulness of his 
years and experiences.” 


A Dywversity of Creatures 


comes in green cloth at $1.50 net, and in red limp leather 


at $1.75 net. 


Garden City : DOUBLEDAY, PAGE & COMPANY : New York 
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| You Want Just Three Things 


of a publisher—good books, well advertised, 
and sold through your own store. 


OU know that Small, Maynard & Company has 
always held the policy that the proper place to sell 
a book was in the bookstore, and that it is constantly pre- 
senting this idea to the public in its advertising in this way: 


We urge the purchase of our books through the bookseller, as books 
ordered direct from the publishers are (unless insured) sent at the pur- 
chaser’s risk and carriage charges must be added to the price. If the 
bookseller does not happen to have in stock the book you want, he will 
be glad to get it for you promptly. 


MY COUNTRY THE —— KLEATH 
A Story of Today b ‘ 
by George Rothwell Brown A Critical Anthology y Madge Macbet 


ome Illust i ] d 
Illustrated by Chase Emer- by William Stanley yore arte ie, 
son, $1.35 net Braithwaite 


Ready June 6th $2.00 net $1.35 net 
Ready in June Ready June 6th 
PARADISE 


AUCTION THE BEST SHORT THE GOOD GIRL 
by Nalbro Bartley STORIES OF 1916 by Vincent O'Sullivan 
Illustrated, $1.50 net Edited by $1.50 net 

Just Published Edward J. O’Brien Just Published 
$1.50 net 


Oeethae Third Printing Owing to unavoidable de- 


lays the publication of Mrs. 

by Mathilde Bilbro WHITE FOUNTAINS Allen’s Cook Book has been 

Illustrated, $1.25 net by Edward J. O’Brien deferred from April to 
Second Printing $1.00 net August. 


SMALL, ° 
maveaRD & LL these books are being ad- 


COMPANY vertised extensively in news- 
papers and magazines. We are 
backing up your store to the best 
of our ability. Write or wire 
your orders. 


PUBLISHERS 
BOSTON 


LVN 








acA 
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New Books of National and Timely Interest 





Why We Are At War 


By WOODROW WILSON 


Here, in convenient form, for permanent keep- 
ing in every American library, are the four mem- 
orable messages sent by President Wilson to 
the Congress in January, February and April, 
1917, together with the President’s Proclamation 
of War, April 6th, and his Message to the Ameri- 
can People, April 15th. They should be read to- 
gether, in order to appreciate both the forbear- 
ance and the logic of events reflected in these 
consecutive chapters of history. 


16mo, 50c net 


Lloyd George 
By FRANK DILNOT 


“T have met Lloyd George in private, and for 
five years as a journalist I had the opportunity 
of observing him from the gallery of the British 
House of Parliament. I propose to tell in plain 
words the drama of the man as I have seen it,” 
says Mr. Dilnot. 


“A book of deep and timely interest. . . A 
decidedly interesting and instructive little vol- 
ume.”—WN, Y. Herald. 


“Written in a tone of frank admiration, and it 
is so well written that the admiration of the 
reader is gained for its subject.”—-Brooklyn Stand- 
ard Union. 


Portrait. $1.00 net 


The Offender 


By BURDETTE G. LEWIS 
N. Y. City Commissioner of Correction 


“A solid and permanent contribution to the 
subject. A sane, informing and inspiring word 
where it is so easy to indulge in narrow’ and 
emotional exaggerations.—Rufus P. Johnston, 
Chairman of the Board of Parole of the New 
York City Reformatory. 


“Its spirit is in accord with the most enlight- 
ened doctrines of modern prenology and its in- 
sistence on a scientific study and classification of 
offenders is wholly commendable.”—George W. 
Kirchway, formerly Warden of Sing Sing. 


Illustrated. $2.00 net 


The Elements of Navigation 
By W. J. HENDERSON 
New and Enlarged Edition 


Particularly valuable for men who are _ pre- 
paring for the coast service, since, while it is of 
most convenient size, it contains the whole science 
of practical navigation. Additions covering the 
organization and manning of the Naval Coast De- 
fense Reserve, and subjects connected with navi- 
gation, which should be known by its officers have 
been made, as well as hints about practical meth- 
ods of coastwise navigation under wartime condi- 
tions. 

Illustrated. $1.25 net 


HARPER & BROTHERS 





Confessions of a War 
Correspondent 


By WILLIAM G. SHEPHERD 
Correspondent of the United Press 


This is not a “war book” of the ordinary sort. 
It deals with the human side of war and the per- 
sonal things of the great conflict. Mr. Shepherd 
speaks with authority; he was the first American 
reporter permitted at the British front in France. 
He has been at the German, Austrian, and Italian 
fronts, and he is now in Russia. 


Illustrated. $1.00 net 


The Russian Revolution 
By ISAAC DON LEVINE 
Foreign News Editor, “The New York Tribune” 


The first inner published story of the remark- 
able Revolution that overthrew the Czar and es- 
tablished a democratic Russia. How the social 
forces of Russia, stimulated by the great issues 
of the war, expanded into a gigantic power that 
destroyed the citadel of Czarism is recounted in 
a most interesting manner, as well as the com- 
plete story of the machinations of the German- 
ophile dark forces. 


Illustrated. $1.00 net 


Are We Capable of Self- 


Government ? 
By FRANK W. NOXON 


A narrative interpretation of events—economic, 
political and social—in the first decade and a 
half of the twentieth century in the United States. 
The author demonstrates what the American peo- 
ple has achieved in the field of Federal Govern- 
ment as affecting business, notably the currency, 
railway rates, and regulation of commercial com- 
petition, and shows wherein they have failed. A 
most valuable book for every thinking citizen. 


Crown 8vo, $1.50 net 


Retail Buying 


Modern Principles and Practices 


(Harper’s Retail Business Series) 


By CLIFTON C. FIELD 


Recently Instructor in Merchandising, University 
of Wisconsin; formerly with Marshall Field & 
Company, Chicago, and James McCreery & Com- 
pany, New York 


A thoroughly practical book by one who has 
had a number of years of experience in both 
country and city stores, and has developed prin- 
ciples and methods never before discussed. To 
his own experience he adds that of other success- 
ful retail buyers, and all of this he states con- 
cisely as well as interestingly, and in a way to 
make it immediately usable. 


Crown 8vo, $1.25 net 





Established 1817 
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BEST BOOKS FOR CHILDREN 


HOW THE ANIMALS CAME 
TO THE CIRCUS 


By ELIZABETH GALE 


Illustrated in colors and black and white. 


By WARNER CARR. 


12 stories in the book. 80 pages. Net 50 cents. 


ce 


A 
Pian 
i's 


ORNS ae 
BILLY ROBIN AND [ieee SWISS FAMIL 
HIS NEIGHBORS fiw >= ROBINSON 


By CLARA INGRAM JUDSON “4 Windermere Series. 441 pages. 


Illustrations in color, and black and P full-page illustrations in color. 
ier» 7 By MILO WINTER. 


white. By WARNER CARR. 
These stories will make an instant hit 
with the children. 80 pages. Net 50c 


Illustrations superb in conception. 
beautifully reproduced. $1.50 net 


4 
Milo Winter 


THE REAL MOTHER GOOSE 


Best Seller in the United States 
and Canada in 1916 


33 full-page and 145 smaller illustrations in color. 


By BLANCHE FISHER WRIGHT. 
224 pages. Net $1.50. 


LITTLE BROTHERS TO THE SCOUTS 


By ELIZABETH HYDE 


10 full-page illustrations in color, 5 in black and white. By BLANCHE FISHER WRIGHT 
72 pages. Net 50 cents 


GOOSEY, GOOSEY GANDER SERIES— 4 Books 


Little Jack Horner, Tommy Tittlemouse, Polly Flinders, Our Child’s Favorites 


Uniform in style, volume and dimensions 
32 pages in each, profusely illustrated in color. By BLANCHE FISHER WRIGHT. Net 50c each 


THM 


RAND, McNALLY & CO., :: $3 CHICAGO 








Mary Roberts Rinehart 


writes about the girl 


The Publishers’ Weekly 


your son will marry 


BAB 





A Sub-Deb 








To be published 
JUNE 5th 


Just in time for commencement gift-use. 


Four Big Doran Successes 


CECILIA 
OF THE PINK ROSES 


By 

KATHARINE HAVILAND TAYLOR 

In this love story of a loyal little 
Irish girl, the small daughter of an 
immigrant, a new American author has 
created a character so amusing, so de- 
lightfully quaint and winning, as to 
justify immediate and favorable com- 
parison with “Mrs. Wiggs” and “Molly 
Make-Believe.” 

Illustrated by May Wilson Preston. 

Net, $1.25 


THE ADVENTURES of 
JIMMIE DALE 


By FRANK L. PACKARD 


_ We've just started another large print- 
ing of this great detective romance by 
the author of “The Miracle Man.” This 
is a book you can count on with abso- 
lute certainty to please your Tired 
Business Men customers—as well as a!! 
lovers of fiction of action and mystery. 
Color Jacket. t2mo. Net $1.35 


Illustrated by May Wilson Preston. 12ma. 


Net $1.40 


GREENMANTLE 


By JOHN BUCHAN 

Author of “The Thirty-Nine Steps,” etc. 

The universal recognition already ac- 
corded this galloping, headlong tale as 
the “best adventure story in years,” puts 
it quite in a class by itself. It is sell- 
ing with a rush all over the country. 
‘‘High-brows and low-brows alike get a 
reai tingle of the blood out of “GREEN 
MANTLE.’’—Boston Post. 

Color Jacket. t12mo. Net $1.35 


THE STRAIGHT 
ROAD 


ANONYMOUS 


This big, clean, factual novel has the 
strongest of all appeals to adult readers, 
for it tells in vivid, convincing confes- 
sion the trials of a beautiful woman, 
separated from her husband, but undi 
vorced, and facing a world of predatory 
men. (Are you helping this book to 
hring you the returns it is bringing 
many booksellers?) 

Iilustrated t2mo. Net $1.50 





GEORGE H. DORAN COMPANY 


Publishers 


Publishers in America for 
HODDER & STOUGHTON 


ffie\ 
New York D ovat 
(Boo 
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Mistress Anne 


BY TEMPLE BAILEY 
Author of ‘‘Contrary Mary”’ Third Printing, 20th Thousand 


._o heart story of a Maryland 
schoolmistress—and of two men, 
a writer and a physician, who came 
to the little country town of Cross- 
roads. It is a cheery, wholesome 
story—the kind you finish with asigh 
and recommend at once to a dear 
friend. Jacket by Boileau. — Illustra- 
tions by F. Vaux Wilson. Price, $7.35 net 


Sube Cane 


BY EDWARD BELLAMY PARTRIDGE 


SECOND PRINTING 


HE book of a thousand chuck- 

les. Read about the safe-and-dry 
swimming lessons, or Sube’s Circus, 
or the borrowed Christmas tree, or 
the sale for the Sufferin’ Belgiums, or 
—oh, pshaw—read it a//, aloud, and 
be glad you haven’t forgotten how to 
laugh. Illustrated happily by G. C. 
Widney. Price, $1.35 net 


THE PENN PUBLISHING COMPANY 
PHILADELPHIA 
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ONE HUNDRED DOLLARS IN CASH 


’ 


For Opinions on ‘‘ Mistress Anne’ 


= a success of the Booksellers’ Prize 


Contest for reviews of “Contrary Mary,” 





by Temple Bailey, leads us to make a 
similar offer for her new book, “Mistress 


Anne.” 


| We believe we have an exceptionally good 


story in this title, and a good many persons 


say that it is even better than “Contrary 
Mary.” But just how good it is, salespeople 


will probably know better than we. 


§ We should like to have a frank expression of their opinion of it, 


whether favorable or unfavorable, and in order to secure this we will 


give the following special prizes: 


$50 for the best report 
20 for the second 

15 for the third 

10 for the fourth 


for the fifth 


cn 


{| These reports should be in our hands before June 15, and none of 
them should exceed five hundred words in length. Each contestant 
must state that he or she is actually engaged in selling fiction, naming 


the store. 


{] A copy of the book will be sent free of charge to anyone wishing to 


enter the contest who has not yet received a copy. 


{| The prizes will be awarded July Ist, and the money sent on that date. 


THE PENN PUBLISHING COMPANY 
925-927 FILBERT STREET 
PHILADELPHIA 
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Text books required by \ 


every Soldier, every Home 
Defence League, students 
training for the Officer’s 
Reserve Corps and every 


military organization in the 
United States 


Infantry Dnill Regulations 
Cavalry Dnill Regulations 
Field Service Regulations - 
Small Arms Firing Manual 
Artillery Drill Regulations 
Army Transport Service Regulations 
Rules of Land Warfare 
Manual of Interior Guard Duty (leather) 
Engineers’ Field Manual 
Manual for Non-Com. Officers and Privates 
Drill Regulations for _— Gun Companies .30 
Manual fo r Army Cooks ; -_e 
Blue Jacket’s Manual 
Boat and Deck Book. U. S. Navy 
Army a (1917) with — 
to 
Manual. of Physical Training 
Coast Artillery Drill Regulations . 


THESE BOOKS ARE POCKET SIZE AND ARE WELL BOUND IN CLOTH. 
LIBERAL DISCOUNTS TO THE T 
TELEGRAPH YOUR ORDERS AT OUR EXPENSE. 


Agents for Maj. Moss’s Publications 
And All Other Military Books 


Manual of Military a 2.25 Non-Commissioned Officers’ Manual 1. ze 
Officers Manual .. 2.50 Privates’ Manual 1.0 


MILITARY PUBLISHING COMPANY 
42 BROADWAY, NEW YORK 
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A book of sensational revelations by the 
man who penetrated the German Holy of NEW BOOKS 


Holies and interviewed von Hindenburg PUBLISHED 


BEHIND THE GERMAN VEIL 
By J. M. de Beaufort 


With a magic passport, a letter to von Hindenburg 
himself, de Beaufort gained access to Germany’s War- 
God, and what he tells of him is well worth the great 
effort he made to reach him. No less interesting are 
his interviews with many of the most prominent men 
in Germany to-day and his visit to the German naval 
bases at Kiel and Wilhelmshaven. The sales possibili- 
ties of such a book are obvious. This is not “just an- 
other war book.” Profusely illustrated. 1t2mo, cloth, 
$2.00 net. 





; oP DODD, MEAD 
A record of nineteen months’ internment ’ 
in the best-known of the German concen- AND COMPANY 


tration camps Fourth Avenue and 


RUHLEBEN PRISON CAMP 30th St., New York 
By Israel Cohen 


A tale of arrests and rearrests, of hardships, suspicion, hope and despair, tantalizing 
rumors and humor under difficulties, more interesting than the best stories of the 
fighting. Jllus., 8vo, cloth, $2.50 net 


A new volume by C. Gasquoine Hartley (Mrs. Walter Gallichan), 
Author of ‘‘The Truth About Women,’’ now in its sixth edition. 


MOTHERHOOD . . - - By C. Gasquoine Hartley 


A well-balanced discussion of the present problems of woman. It has been highly 
commended by H. G. Wells, Havelock Ellis, and other notable authors interested in the 
social upheaval in the feminine world. Large 8vo, cloth, $2.50 net 


New Fiction 


THE POPE’S FAVOURITE - _ By Joseph McCabe 


Author of ‘‘The Tyranny of Shams,’’ etc. 


About the beautiful Giulia Farnese, mistress of Alexander VI, McCabe weaves a 
charming story and a brilliant picture of komie in the heyday of Papal magnificence 
12mo, cloth, $1.50 net. 


MepUep eee, lt le el By Gabrielle Vallings 


The romance of a young prima donna of rare promise and a distinguished singer 
who interests himself in the development of her voice, with the operatic world of Paris 
and London as a setting. 12mo, cloth, $1.50 net 


To be published June 9th 
WAR’S DARK FRAME - - By Wadsworth Camp 


A comprehensive picture of war in terms of individuals rather than of nations. 
12mo, cloth, $1.35 net 


THE TURNING POINT - - By H. Perry Robinson 


The Somme from the point of view of a famous English war-correspondent. 12mo, 
cloth, $1.50 net 
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The Most Real and Vivid of War Books 


“Over the Top” 


An American Soldier Who Went 
Arthur Guy Empey 


Machine Gunner, Serving in France 


For a year and a half, until he 
fell wounded in No Man’s 
Land, this American soldier 
took part in more actual fight- 
ing and real warfare than any 
war correspondent saw, who has 
written about the war. Inthe 
mud of the trenches, covered 
with “‘cooties,’’ or resisting a 
ferce Prussian charge, he has 
had a more realistic point of 
view than the man who sees it 
only through a field-glass. His 
experiences are grim, but they 
are thrilling and lightened by 
a touch of humor as original 
as the ‘Soldiers Three.’’ And 
they are srue. 


“Over the Top with the 
Best of Luck and Give it is the R ‘eal Stuff 
Them Hell! ’’ . 
The British Soldier's War Cry, Published June 8th 


aie.) Price, $1.50 Net 
New York London 


2 West 45th St. G. P. Putnam’s Sons 2 Bedford St. 


Just west of Sth Av 
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Che Publishers’ Weekly 
FOUNDED BY F. LEYPOLDT 





The Editor is not responsible for the views ex- 
pressed in contributed articles or communications. 

Publishers should send books promptly for weekly 
record and descriptive annotation, if possible, in ad- 
vance of publication. = 

For subscription and advertising rates see first page 
of Classified Advertising. 

“I hold every man a debtor to his profes- 
sion, from the which, as men of course do 
seek to receive countenance and profit, so 
ought they of duty to endeavor themselves, 
by way of amends, to be a help and ornament 
thereunto.”—Bacon. 


THE POSTAL TAX PROPOSALS 


Tue postal tax feature of the War Revenue 
Bill as proposed, modified and passed in the 
House is not merely a revenue proposal, but a 
measure of postal legislation, proposed by the 
Ways and Means Committee, in which the 
Post Office Department and the House Postal 
Committee had no hand. It has further been 
made a basis for a political attack on the 
periodical press by Claude Kitchin, the 
Democratic leader of the House, whose con- 
science and courage cannot be questioned, an 
attack which we believe mistaken in matter as 
well as unfortunate in time and manner. The 
various multiplications of second class rates 
—for the effect will be various on different 
classes of periodicals—coming on top of the 
doubling of the price of paper, would be prac- 
tically prohibitive on certain classes of peri- 
odicals, and would result in loss to most 
periodical publishers as well as bankruptcy to 
some, for in the absence of previous notice, 
publishers have made contracts, both with sub- 
scribers and advertisers, which the Consti- 
tution of the United States as well as business 
ethics forbids them to violate. Practically, 
the inclusion of this scheme in the War 
Revenue Bill was certain to promote stiff con- 
troversy, which seriously delaying the 
progress and passage of this bill at a critical 
time—so that from any point of view the act 
of the Ways and Means Committee has proved 
unfortunate. 

As between the flat rate and the zone sys- 
tem, this is to be said: the flat rate, made by 
Rowland Hill the basis of modern postal sys- 
tems, is national in character and gives every 
periodical an even chance thruout the land. 
A New York publication can circulate in 
California as cheaply as in New York—in fact, 








is 


The Publishers’ Weekly 


under our present absurd postal regulations, 
more cheaply. The principle is applied with 
success in urban and suburban transportation, 
and Prof. Alexander Graham Bell, in an ad- 
dress reprinted in the National Geographic 
Magazine for February, 1917, advocates its ex- 
tension to railroad transportation within a 
wider field, as Mr. James L. Cowles and the 
Postal Leagues advocate its general applica- 
tion. The objection to it is the undoubted 
fact that in this broad country transportation 
from one end to the other costs more than 
the Government gets for second class matter. 


| The zone system is employed in the parcel post, 
| tho on a complicated basis which demands im- 
| provement and is not wisely applicable in re- 
| spect to bulk material sorted at the office of the 


publication. The present zone system splits 
thirty-one states and in three other states makes 


| three zones within a state, so that the work re- 
| quired of the publisher and of the post-office 


to ensure a quick dispatch of periodicals 
would be serious indeed. The zone system, 
tho defensible on the ground of cost, would 
discourage what may be called national peri- 
odicals and encourage regional periodical 
publication. The objection would come home 
to Congress if speeches now franked were 
charged on the zone system, so that an eastern 
Congressman would pay a cent a pound, and a 
Pacific Congressman six or eight cents a 
pound on speeches for his constituents. 
Furthermore, the postal measure was abso- 
lutely self-contradictory when it claimed that 
the Government suffers by long hauls, and 
then prohibited publishers from saving money 
for the Government by sending periodicals 
part way by express or freight, as they are 
now doing and as they certainly should have 
the right to do. Happily this provision was 
defeated before final passage by the House. 
The Hughes Commission reported that the 
Government was carrying second class mat- 
ter at a cost of several cents per pound beyond 
the returns. To this, periodical publishers 
make two defenses: that the Government thus 
promotes education, and that it also increases 
postal revenues thru the result of the advertis- 
ing which the publications carry—in a word, 
that the periodicals are a publicity department 
for increasing Government postal business. 
Possibly the Hughes Commission overstated 
the actual cost to the Government, but the 
rate of one cent per pound is substantially 
below cost, and therefore periodical publishers 
may reasonably accept some increase, if of a 
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reasonable character and given with such due 
notice that contracts for subscriptions and ad- 
vertising may be modified in advance. 
Whether this should be on a flat rate or on a 
zone system is a matter which should be 
thrashed out between the postal authorities 
and periodical publishers in conference. In 
any case, all periodicals should be placed on 
the same basis, and the Post Office Depart- 
ment should be given authority to simplify the 
conditions of admission and transmission of 
second class matter in a foresighted and intel- 
ligent manner. 

A revenue measure is for the purpose of 
producing revenue. That this is not a revenue 
measure is further indicated by the fact that 
the indefensible free county abuse of the pres- 
ent law is specifically retained, that the one 
cent per copy for dailies at the post-office of 
publication is continued at one cent, even for 
Sunday papers, which weigh much more than 
one pound, and that the rate is actually fes- 
sened and the zone system made inapplicable 
in the case of “philanthropic” periodicals, 
whatever that may mean. Moreover, while 
the revenue would be increased from many 
periodicals, a very large proportion, as has 
been fully proven, would be thrown out of 
business, and the Department would receive 
neither revenue nor indirect benefit from them. 
A similar criticism must be made, at least 
partially, on the estimate of increased revenue 
$70,000,000 increase in first-class 
postage, which an additional cent 
can be collected on 7,000,000,000 pieces of 
first class matter. It is notorious that letters are 
promoted ‘by cheap and discouraged by high 
postage, so that the number of letters posted 
would inevitably: decrease. It must also be 
remembered that large quantities of closed 
circulars, now mailed at two cents, would be 
mailed unsealed at one cent with an absolute 
decrease of revenue; also that the increased 
price of postcards would greatly decrease the 
use of these as an advertising medium. In 
fact, the large decrease of first class business 
might so seriously decrease postal revenue 
in toto that the net surplus which the Govern- 
ment expects from the Post Office Depart- 
ment: might be practically wiped out. 

Congress should eliminate this postal tax 
feature from the War Revenue Bill, and in- 
stead take steps, or authorize the Post Office 
Department to take steps, for a conference of 
business representatives with the postal author- 
ities, which would settle postal 
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wisely and justly in the interest alike of the 
Government, the publishers and the people 
At this writing, the postal feature in modi- 
fied shape has been passed by the House, but 
the hearings before the Senate Committee are 
expected to in Senate elimina 
tion. The House modifications make a gradu- 
ated scheme to be operative respectively July | 
and November 1, 1917, and March 1, 1918, the 
first advance ranging from 1 1/6c. in the first 


to 2 


result 


2/3c. for the eighth zone, and th 
third advance from I I/2c. to 6c. respectivel) 
lf the zone system is to be adopted, we re- 
peat the suggestion that it should be for 
three zones only, from, say 1%/4c. to 3c. for all 
newspapers and periodicals on even terms, and 
applicable not ‘before January 1, 1918, when 
subscriptions for the calendar year begin. Ii 
a flat rate is adopted, it should not more than 
double the present rate and should also give 
time for application. It is to be hoped, how- 
that the Conference Committee 
agree on the elimination of this feature and 


zone 


ever, will 
that the whole matter be thrashed out provi- 
sionally by the Post Office and 
authorities, on the excellent precedent of the 
preparation of the copyright code. 


business 


War 
the 
and 
and 


THE Revenue bill also proposed to 
tariff 


substituting 


free 
10% 


amend 
list 


the 
therefor a 
duty, adding 10% to 
duties. The libraries are already protesting 
against removal of their free list privileges, 
altho from the book-trade point of view this 
would not be an unmixed evil. Book import- 
ers are also protesting vigorously against the 
duty on books and periodicals in foreign lan- 
guages, which would create considerable pres- 
ent embarrassment. There seems to be some 
question to whether the two changes 
subject foreign books at once to a duty of 
25% instead of 10%, i. e., the present 15% and 
the added 10% on books in general, and this 
is another example of the unfortunate haste 
and lack of thoro consideration in the prepa- 
ration of the bill, which caused Mr. Kitchin 
to favor it “with his eyes shut.” At the last 
moment the House made some exceptions 
which are by no means clear. It would be 
well should these doubtful features be elimi- 
nated and the bill, in its main features pro- 
ducing the maximum of revenue, passed 
without these incidental questionable 
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THE BOOKSELLERS’ CONVENTION 
in so far as this year’s convention was to a 

certain extent impromptu and its program 

experimental, it was not to be expected that 





its attendance would break any _ records 
and hardly to be hoped that it would 
be noteworthy for accomplishment. In 
at least one respect, however, this con- 


vention stood out from all previous booksel- 
lers’ gatherings, for not only were there an 
unusual number of women present but they 
took an active part in the proceedings~-the 
round table conference on juvenile methods 
being made up almost entirely of women. 

The papers, tho few in number, were of 
unusual interest. On the practical side Mr. 
Estabrook’s paper was easily the feature, 
while, for freshness of point of view and 
trade idealism, the talk by Mrs. Mowbray- 
Clark of the Sunwise Turn Book Shop stood 
out. Mr. Butler’s long report, of course, was 
intended to strike the keynote of the conven- 
tion on the constructive side. In the discus- 
sion of his resolution, the convention several 
times came to grips with fundamentals, but 
unfortunately the discussion only too often 
had an illusive habit on such occasions of 
wandering off into by-paths before anything 
was really thought thru. 

As is usually the case with deliberative 
bodies above a minimum size, the impartial 
observer got continually a feeling that as soon 
as anything of real importance came up, it 
was turned over to a committee for genu- 
ine consideration and later report. Mr. 
Melcher, for instance, managed to drag in near 
the close of the convention the vital ques- 
tion of cost keeping in retail bookstores; but, 
after a brief and rather listless discussion, it 
was placed as soon as possible in the hands of 
a committee. Mr. Huebsch took occasion to 
speak likewise on the equally fundamental 
question of book-trade education, and the 
convention, upon the conclusion of his re- 
marks, with as decent haste as was possible, 
voted that someone else—it was not quite 
clear who—should do whatever work was 
necessary. Mr. Melcher again at another ses- 
sion urged definite action by booksellers 
toward recovering the large and profitable 
field of sale for business books, which is 
now slipping away from the retail trade. 
He did not hesitate to criticise the trade for 
a condition which forces such a house as 
the Ronald Press to handle 85% of their books 
by direct sale or thru other than bookstore 
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| channels, when they would very much prefer 


to deal thru the book-trade, and only thru 
the book-trade, provided equal results could 
be obtained by them. The only apparent re- 
sult from Mr. Melcher’s comment was his 
speedy sentence as a committee of one to 
look into the matter! 

Two things can be said, however, to have 
emerged distinctly from the two days’ dis- 
cussions: the inadequacy of the retail book- 
trade’s handling of certain specific book fields ; 
and the obviously unfair competition of certain 
publishers—tho by no means all—who not 
merely do direct selling to the bookseller’s own 
customers, but cut under the bookseller on 
price. It was also clearly brought out that 
this demoralizing situation was largely due 
to the unorganized condition of the publish- 
ing trade; and the difficulty of finding any 
solution for the problem was emphasized by 
chis same lack of organization. 

The real problem confronting the booksel- 
lers, of course, is to make their own organiza- 
tion something more thoroly representative of 
the trade. When the great majority of the 
dealers of the country shall be enlisted in joint 
association work it will be possible to put a 
workable, standardized cost system in wide 
operation; to formulate concrete practical 
standards for retail trade practise and to put 
them into effect; to promote by mail-order 
methods and by subscription book methods as 
well as by best accepted retailing methods, 
the sale of books by booksellers. For, when 
the book-trade shall, with adequacy, ful- 
hill its function the machine retail 
book distribution in this country, the prob- 
lem of securing the co-operation of the pub- 
lishers will be largely solved. In the mean- 
while, as was clearly brought out in the 
convention discussion, any publishing house 
which deliberately undersells a _ bookseller 
customer to that bookseller’s own clientele, is 
committing a sort of merchandizing hars- 
kari. 

The of the Board of Trade 
was adopted by the convention. So long 
however, as the retail book-trade is made up 
to any large extent of order-takers instead of 
book-sellers, and the publishing trade is made 
up to any large extent of what Mr. Melcher 
termed “selfish individualists” who care more 
about a small immediate extra profit than they 
do about the prosperity of the trade at large 
just so long will the path of book-trade re- 
form be a hard one. 
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The Seventeenth Annual Convention of the 
American Booksellers’ Association 


OFFICERS, 1916-17. 
WARD MACAULEY, Presipent, Detroit. 
WALTER S. LEWIS, First Vice-PResIDEnNT, 
delphia. 

F. G. MELCHER, Seconp Vice-PRESIDENT, 
apolis. 
LOUIS A. 
Brooklyn. 

WALTER V. McKEE, Secretary, Detroit. 
EUGENE L. HERR, Treasurer, Lancaster, Pa. 
EXECUTIVE COMMITTEE. 
JOHN G. KIDD, Cincinnati, O. 
CHRISTOPHER G. GRAUER, Buffalo, N. Y. 
CHARLES E. BUTLER, New York City. 
LUTHER H. CARY, Boston, Mass. 
H. V. KORNER, Cleveland, O 


Tue PRESIDENT, SECRETARY AND 


Phila- 
Indian- 


KEATING, ‘Tuirpd VIcE- 


PRESIDENT, 


TREASURER. 


MORNING 


The Seventeenth Annual Convention of the 
American Booksellers’ Association was held 
at the Hotel Astor, New York, on May 15th 
and 16th, 1917. 

The meeting was called to order by Mr. 
Ward Macauley, the President, at 10:00 a. m. 

PRESIDENT Macautey: Ladies and gentle- 
men, we will listen to the official call of the 
convention read by the Secretary. 

[Secretary McKee read the official call.] 

PRESIDENT MACAULEY: In order to secure 
permission to make them before the change 
of plans was made three special bulletins 
were sent out to the membership of the asso- 
ciation and others under two-cent postage, 
telegrams and many individual letters were 
also sent out, and two advertisements were 
published in the PusitisHers’ WEEKLY. Last 
week a special final invitation was sent out to 
fifteen hundred booksellers and publishers. 

We will now listen to the report of the Pro- 
gram Committee, Mr. Melcher, Chairman. 

Mr. Metcuer: The Program Committee, 
as usual, presents its report in printed form. 
[ want only to make one or two comments. 
When the Boston meeting committee tele- 
graphed me that it was to be a two day con- 
vention I found that we could have the com- 
plete program as planned, with the exception 
of one feature. As that feature had appealed 
to' me a good deal, I hope next year it can be 
introduced by whatever program committee 
we have. All the other features are intact. 

I call your attention to the afternoon item, 
“New Channels of Bookselling.” These 
speakers were selected not because they hap- 
pened to be women but because the new chan- 
nels happened to be women. 

I also ask your co-operation in the Wednes- 
day morning program of the Round Table. 
This plan is usual in many conventions. Some 
problems are vital in one particular kind of 
store, and if we can subdivide questions of 
store efficiency into different types of stores, 
we shall get much more helpful talk. Tonior- 
row morning you should meet with whatever 
group you are most keenly interested in. 

[On motion of Mr. Herr, duly seconded, 
the Program Committee’s report was adopted.] 


BOARD OF TRADE. 


CuarLtes E. Butter, New York City. 
W. B. CrarkeE, Boston, Mass. 

Wa ter S. Lewis, Philadelphia, Pa. 

L. A. Keatinc, Brooklyn, N. Y. 

V. M. Scuenck, Boston, Mass. 
FREDERICK G. Metcuer, Indianapolis, 
W. H. Arnotp, New York City. 
Ricuarp F, Futter, Boston, Mass. 

E. Byrne Hackett, New Haven, Conn. 
Henry S. Hutcutnson, New Bedford, Mass. 
Alternates: 

TuEoporE E. Scuutte, New York City. 
F. D. Lacy, New York City. 

Cuartrs A. BurkKHarpt, New York Cit 
Epwarp Morenouse, New York City. 

A. G. Setter. New York City. 


SESSTON—FIRST DAY 


THE CHAIRMAN: 
Treasurer’s 


We will now listen to the 


report by Mr. Herr, of Lancas- 


R’S REPORT, MAY 11, 16, ) MAJ 

II, 1917. 
a 
RECEIPTS 
1915 membership dues.............. 
1916 membership dues— 

58 members at $10 

4 members at $5 
1917 membership dues— 
195 members at $10 

8 members at 

I member at $2 


3alance in Treasury, 


PUBLISHERS’ WEEKLY (1-3 
reporting convention) 

Sale of office furniture 

Balance from petty cash box....... 


share 


DIsBURSEMENTS 


1 months 
$220.00 
General Shorthand Reporting Co. 
reporting 1916 convention 
American Fair Trade League—mem- 
bership dues 
Stewart & Kidd 
1916 convention 
Expenses of 1916 Program Committee 
at convention 
Standard Metal Specialties Mfg Co.— 
badges 
Grace E. Going—petty cash box 
R. R. Bowker Co.—advertising in 
PuBLIiSHERS’ WEEKLY 
Rider Press O50 coples 
Exchange on checks, 
Bank, N. Y 
Geo. H. Newbolt—watch for 
Wood 
L. A. Keating—expenses for 
convention 
Miscellaneous printing bills......... 
L. B. Herr & Son—printing station- 
ery, bulletins, etc., and postage... 
Macauley Bros.—postage 
Macauley Bros.—clerk hire and _ste- 
nographer 
L. B. Herr & Son—clerk hire 
Ward Macauley—traveling expenses.. 
Expenses of E. L. Herr and Walter 
Lewis to New York Conference... 
Board of Trade—printing and stenog- 
rapher 


150.00 


100.00 
Co.—programs for 


oO 


annual report 
Metropolitan 
1.17 


90.00 


80.00 
27.51 


136.69 
27-33 


88.00 
86.00 
200.00 


15.40 


27.10 
$1591.84 
2532.14 


$4123.98 


Balance on hand May 11, 
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Tue CHAIRMAN: It is customary to refer 
the Treasurer’s report to an auditing commit- 
tee. A motion to do so would be in order at 
this time. 

{Mr. Schenck moved that the Treasurer’s 
report be referred to an auditing committee, 
and the motion prevailed. ] 

Mr. Herr: I meant to add to that report 
that a careful calculation of our membership, 
after deducting members who have fallen out 
on account of arrearage of dues and resigna- 
tions gives us a membership in absolutely 
good standing ef 260. 

Tue CHAIRMAN: In arising to address the 
convention will you please immediately state 
your name and the city from which you come 
clearly and distinctly for the benefit of the 
stenographers, and in bringing any matter be- 
fore the convention try to keep to the order of 
the program. Speak concisely and give others 
an opportunity. There are going to be a great 
many important questions brought up and we 
want to get the benefit of the advice of every 
one. 

The next thing in order according to the 
committee’s program is the address of the 
President. 

PRESIDENT’S ADDRESS 

The American Booksellers’ Association has 
assembled for its annual convention under 
conditions of great national concern. The 
very fact that we are meeting in this room 
brings to mind the great crisis which con- 
fronts the nation of which we area part. Had 
this crisis not come to us, we would at this 
moment be receiving welcome at the hands 
of our Boston hosts and be looking forward 
to the pleasant social features they had 
planned for us and which are held in store 
for a later time. This gathering, with energies 
set only for business that will lead us to better 
bookselling, impresses firmly in the minds of 
all of us that we are living in great days. 

As booksellers, we must face our duty in 
this hour, proving ourselves first of all Ameri- 
cans and evidencing to all the world that 
familiarity with the printed page has not 
dulled our sense of the realities of life. 

Our economic duty is to keep the wheels of 
business moving as smoothly as possible, to 
the extent of our influence. Now is no time 
for panic, no time for hoarding, no time for 
hysteria. For everybody to keep money out of 
circulation in order to contribute later on to 
worthy war causes is the most certain way 
to insure that no one will have much to con- 
tribute. Business is easily influenced by 
psychological conditions. Now is the time 
to be optimistic, far-seeing, to be overcoming 
obstacles rather than suffering discouragement. 
A prosperous country is needed to put behind 
this war the power that will mean a successful 
conclusion. That the American Booksellers’ 
Association is amply justified in holding its 
regular annual convention for the transaction 
of its business and for the purpose of stimu- 
lating us all to greater business efficiency is 
attested by the fact that President Wilson 
himself, who certainly desires wholehearted 
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prosecution of the war, advised the world’s 
Salesmanship Congress to proceed with plans 
for its second annual meeting. 

Booksellers are, and should be considered, 
men of more than average influence in their 
various communities. We should therefore 
solemnly pledge our best efforts, at all times, 
in the interests of the highest order of pa- 
triotism, exemplified daily in word and deed, 
a true and sincere allegiance not only to our 
country as represented by its government but 
to the great principles of human liberty and 
justice for which our beautiful flag should 
ever be the symbol. 

A manifest and holy duty confronts us as 
booksellers in this national crisis. The best 
selling book in the world tells us that “my 
people are destroyed for lack of knowledge.” 
As booksellers we are engaged every day in 
the dissemination of knowledge. What we 
have mankind needs more vitally than it needs 
many so-called necessities. It may not always 
be possible for us to refuse to sell books which 
we believe to be pernicious either because of 
immorality, untruthfulness or other fault, but 
it always remains within our province to work 
actively in the interests of books which we 
believe to be good and true and inspiring. We 
can discourage the unworthy and increase the 
circulation of the true. In these great days 
much will be written of particular bearing on 
this crisis, on America’s position in the world, 
on the future of democracy, on human prog- 
ress and all the other great vital topics of 
which we are thinking. It will be our part to 
secure the widest possible circulation for those 
books which make for real patriotism, to mul- 
tiply our personal influence a thousand fold 
thru the books we sell. To do this, we must 
know our product so that we may serve our 
public efficiently and intelligently. Quite aside 
from the profit involved, every bookseller 
should place real energy behind the effort to 
secure general reading for books which teach 
us to know our country better, to love more 
ardently the great principle of human liberty 
and justice toward which America must lead 
the world, books that inspire to devotion and 
to sacrifice. 

Let us not be like the shoemaker, whose 
children they say go bare-footed, but rather 
let us come to our task of bookselling with 
ripened knowledge and vital love for the thing 
we sell. Let not only “business as usual” be 
our motto but, more than that, “better busi- 
ness than usual,” and not merely in the sense 
of quantity but better in the very conduct of 
the business itself, with increased emphasis on 
industrious devotion to our calling and in- 
creased emphasis on our duty of service. If 
the fortunes of war make gaps in the ranks of 
our employees, let us accept the situation as 
part of our “bit” which we must do and main- 
tain—increase if possible—the efficiency of our 
organization by the utmost consecration of 
personal service and enthusiasm. Let us not 
retrench, not economize in any narrow or 
hysterical sense, but let us work harder and 
to better purpose, making better use of what 






































































































































































































































































































































































i680 


we buy, eliminating waste where we can. Let 
us look beyond, if we have the faith to do it, 
past the red struggle of the now into the 
days of peace and democracy triumphant that 
are to be. 

We are gathered here to discuss methods 
of action which will lead to better bookselling. 
Every one should lend of his counsel and ex- 
perience. The things which we learn here in 
this convention we should carry home with 
us and, as far as we can, put them into 
effective use. It is not the sermon the minis- 
ter preaches on Sunday morning that counts, 
it is the sermon that is lived seven days a 
week that achieves results. I place it on your 
conscience and on my own that we make the 
best possible use of the added light we will all 
be given in these two days of earnest coun- 
selling with one another. 

During the past year, we have laid down as 
a principle the statement that “the bookstore 
is the natural channel for the distribution of 
books.” This principle remains thus far un- 
challenged by any member of the trade, either 
publisher or bockseller. It can hardly be suc- 
cessfully challenged. A city of a hundred 
thousand inhabitants with a good bookstore 
will use more books than a city similar in size 
and character without a bookstore. There is 
no plan in use or proposed by which results 
can be obtained equal to this natural means by 
which a stock is maintained and the public 
given the opportunity for examination and 
selection. 

Our emphasis during the past year has been 
laid on this point, and if we truly believe 
that the bookstore is the natural channel for the 
distribution of books, why not always act as 
if we believed it? Instead of seeking other 
forms of distribution, why not constructively 
upbuild this best form? This applies with 
equal force to publishers and to booksellers. 
Is it not monumental folly for a publisher to 
congratulate himself on his greatly increasing 
mail order trade if this means a subtraction 
from the bookstore’s patronage? Should not 
every publisher devise all possible means for 
upbuilding the bookstore’s business, knowing 
full well that he cannot fail to share in its 
prosperity? On our part, as_ booksellers, 
should we not constantly strive to prove 
practically true that which we theoretically 
maintain, that our stores provide the best 
method for book distribution? Should we not 
lend ready ear to any publisher’s offer of co- 
operation? Should we not prove ourselves in 
our own establishments workmen that need 
not be ashamed? Our association should lend 
solid support to all proposed methods which 
tend toward the upbuilding of the bookstore. 
Also, as individuals we should be ready, in 
season and out of season, to devote all pos- 
sible effort and influence to the same end. 

The Board of Trade of the Association 
under the far-sighted leadership of Mr. Butler 
has long since recognized that many book- 
trade practices do not tend to conserve the 
bookstore. In many lines the division of the 
duties of producer, wholesaler and retailer 
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is definitely understood. In bookselling th: 
is unfortunately not true. Investigation seems 


to indicate that the more sharply the pro- 


| or group of men. 








cesses of producing, wholesaling and retailing 
are separated, the more healthy the conditio: 
of the business. We know for example that 
in the talking machine business respective 
functions of producer, wholesale distributor 
and retailer are distinctly marked. The pub- 
lic at large does not purchase records by mail 
from the producer, and neither the produce: 
nor the distributor recognizes a consumer a: 
a wholesale buyer simply because he may pur 
chase a dozen records at one time. In the 
book business, where the distributing processes 
are admittedly imperfect, may we not learn 
from the methods used in one of the most 
prosperous of all modern lines of trade? 
To bring about radical and positive actio 
in this vital matter the Board of Trade has 
formulated a resolution calling on publishers 
and jobbers to effect a reform in this direc- 
tion, remedying the present hopelessly con 
fused conditions, which certainly do not con 
serve the bookstore, and moving as rapidly 
as possible toward a correct division of pro- 
ducing, distributing and retailing. This reso- 
lution stands as the result of many months 
of the most earnest consideration and thoro 
discussion. It deserves the utmost of careiu! 
thought from every person here. If we decide 
that it is right in principle and that it will 
work to the general benefit of all, booksellers, 
publishers and public alike, it is our duty t 


exercise every effort in its behalf despite 
obvious difficulties in the way. It would seem 
that the book business cannot be so funda- 


mentally unlike other forms of trade that what 
has proven the best practice elsewhere should 
be unfitted to our particular case. Above all 
let us avoid perfunctory approval. If the 
resolution deserves support, let it be whole- 
hearted. Let us not be content with futile 
criticism of individuals, Faulty trade practice 
can never be laid at the door of any one man 
Let us counsel together. 
without heat and without prejudice, and pro- 
ceed unitedly to bring about those trade con- 
ditions not which serve selfish interest alone 
but which will place our calling on a sound 
basis for efficient service to the buying public 
and to the public which ought to be book- 
buying. Any less aim should have no part in 
the ideals of the American Booksellers’ Asso- 
ciation. 

During the past year, we have issued from 
our Detroit office the A. B. A. Bulletin with 
the idea of keeping the members in closer 
touch with each other and with the work of 
the Association. The Bulletin has given wide 
circulation to many points which have come 
before the president’s observation during the 
year and to ideas and suggestions sent in 
by publishers and booksellers. The Bulletin 
has also served to impress upon members the 
fact that the association is in operation the 
year round and not at convention time only. 

The matter of a more general membership 
should engage the attention of the Association. 
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in order to speak authoritatively for the book- 
selling trade, we should have either in our 
membership or in affiliation, the great majority 
of American booksellers. Progress in this di- 
rection has been made along two lines. 
membership committee has selected several 
state lieutenants who have been engaged in 
making surveys of their states in an effort 
to secure authoritative information regarding 
all who sell books. The plan was to secure 
such lieutenants in all states and to make an 
appeal in the interest of the Association both 
direct and thru the state representative. It 
has not been possible to put the plan com- 
pletely into force but some results have al- 
ready been secured and it is to be hoped that 
the work may be continued and carried to a 
conclusion. The office of the Association 
should be in possession of the most complete 
and accurate list of booksellers in existence. 
Aside from direct work in the interests of the 
national body, a great deal has been done in 
the way of state organization. This has usually 
been done by local men, and therefore is not 


an achievement of our association, but it has | 


a very direct bearing upon our future. There 
should be a great many state and local 
associations and some means should be found 
to affiliate them all with the national organ- 
ization. To provide such a plan should surely 
be one of the tasks of this convention. 

The constitution of the Association should 
be completely revised. It has so long been in 
disuse that its authority is no longer invoked 
when any measure comes up for discussion. 
lt was written for conditions that no longer 
obtain and should be superseded by a concise, 
workable document, elastic enough to provide 
reasonable liberty of action. The president 
recommends the appointment of a committee 
of three to perform this work, that the con- 
vention authorize the submission of their com- 
pleted work to the membership for a vote by 
mail, and that the proposed constitution be 
considered adopted if an affirmative vote of 
two-thirds of those voting be obtained. 

Let us put the best of ourselves into this 
convention, striving to make it accomplish 
more than any we have ever held. Then let 
us go home resolved to put more inspired en- 
thusiasm into our work than ever before. Ours 
is a difficult task and therefore the more worth 
while. Stern necessity impels the consumer 
to the butcher and the baker and the clothier, 
while we must persuade to our product. Yet, 
1f we recognize man as anything more than 
a physical being, mental food is not a luxury 
but a vital need. Books are not merely pass- 
ing entertainment but are the nourishment of 
the soul. Let us exercise every honorable 
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effort in the interest of increased business, not | 


alone as a matter of profit, but because we 
believe in the essential worth of our calling. 
Let us place the aims of this Association on 
the high ground of real service, believing, as 
we have a right to pelieve, that no institution 
which renders genuine service will ever be de- 
stroyed. To foster the love of reading and 
the ownership of books is an eminently worthy 
task and one to which we may well devote 
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ourselves, at the same time striving always 
to keep our profession on a basis of reason- 
able recompense for the service rendered. 
“The laborer is worthy of his hire.” 

Let our counsellings together be marked by 
harmony and co-operation to the end that 
when we part not only this Association but all 
engaged in bookselling, whether as publisher, 
jobber or retailer, may be increasingly united, 
ready for the glorious future which awaits 
us if we but deserve it. [Applause.] 

THE CHAIRMAN: The Chairman will ap- 


| point the following committees: 


AupitiInc CommitreE—Henry Saunders, 
Chairman; Theodore E. Schulte, C. L. Traver. 

NoMInaTiInc CommitteE—H. V. Korner, 
Chairman; John Sterling, M. J. Nusbaum, F. 
W. Dickerson, E. I. Hyke. 

ResoLtuTions CoMMITTEE—V. M. Schenck, 
Chairman; Fred E. Woodward, A. B. Fifield, 
John G. Kidd, R. F. Fuller. 

We will now listen to the report of the 
Board of Trade by its Secretary, Mr. Keat- 
ing. [Applause.] 

Mr. Keatinc: Mr. Chairman, Ladies and 
Gentlemen of the Convention, our worthy 
President has so adequately covered the spe- 
cial work of the Board of Trade in his ad- 
mirable address that it seems almost useless 
for me to present it here. 
REPORT OF THE SECRETARY OF 

OF TRADE 

Regular meetings of the Board of Trade 
were held on May 16 and 18, September 206, 
October 26, 1916; January 30 and March 21, 
1917. 

At an early meeting of the Board the fol- 
lowing officers were elected: chairman, Chas. 
E. ‘Butler; secretary and treasurer, L. A. 
Keating. Mr. Keating was elected as a regu- 
lar member of the Board to fill the unexpired 
term of Mr. Clarke, resigned, and Mr. Mel- 
cher to fill the term of Mr. Macauley. Mr. 
Whitworth was elected an alternate. 

Many important trade questions have been 
considered and wherever possible action has 
been taken. The following resolution was 
adopted and given publicity thru the trade 
journals—“The Board of Trade of the Amer- 
ican Booksellers’ Association cannot approve 
the direct solicitation of Library Business by 
the publishers, either with or without a trade 
allowance.” The conviction of the Board has 
been slowly crystalizing that, of the many 
reforms possible in the book-trade, the need 
to conserve the interests of the retail book- 
seller in his legitimate and proper function as 
the retail distributor of books is immediate. 
Early in the year the Chairman presented for 
consideration the following resolution: “Re- 
solved that publishers and jobbers of the 
United States and territories be individually 
requested to sell their publications only to 
merchants engaged in the selling of books 
and for a profit, especially one who has a 
place of sale and a stock of goods, a trade, a 
buyer to sell again.” The resolution was 
widely discussed and a committee appointed 
to investigate and report the viewpoint of 
book publishers and booksellers as to the prin- 
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ciple involved and to ascertain the practices | 


in other lines in this direction. 
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The report on these investigations resulted | 


in the appointment of a committee to formu- 


late a resolution that would embody the prin- | 


ciple that “competition between manufacturer 
or producer, and retailer 
is detrimental and should be _ eliminated.” 
The following resolution was 
adopted : 

“WHEREAS: the practice of selling books 


and distributor, 


subsequently | 


at retail by publishers and jobbers has become | 


increasingly prevalent of recent years and has 
already weakened the American book-trade 
and, if continued, threatens its eventual de- 
struction; and 

“WHEREAS: in every line of merchandis- 


ing.the present tendency in trade in this coun- | tents careful consideration. 


try is toward a strict and mutually exclusive 
delimitation of the functions respectively of 
manufacturer, jobber and retailer; and 


WHEREAS: publishers, tho led into the | catalogs and information to local dealer. Pre- 


practice of selling at retail largely by tradi- 


tion and by the generally admitted inadequacy | 


of retail distribution in the book-trade, do, we 
believe, sincerely deplore any necessity for so 


doing and are desirous of doing everything | 


in their power to strengthen retail distribution 
by making it more widespread and more 
effective— 


“NOW THEREFORE, we, the Board of 
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the sales to consumers direct have become 
almost negligible. 


Harper & Broruers. 
Anxious to co-operate in every possible way 
with booksellers. Feel he is largest distrib- 
utor and should receive cordial support 


Dopp, Meap & Co. 


Make it a practice to turn trade for our 
books in direction of bookseller wherever pos- 
sible, and avoid campaigns soliciting direct 
business. Welcome any co-operation to 
strengthen the bookseller and insure a sounder 
background for our business. 


Baker & TAyYLor Co. 


Acknowledge communication, giving con- 
FREDERICK WARNE & Co. 

Wish to record hearty agreement with reso- 

lution, Our rule is to refer all requests for 


fer not to deal direct with consumer. 


D. AppLeton & Co. 


It gives us pleasure to say that this com- 
pany is in thoro accord with the resolution, 
with the exception of request that sign be 
placed in office: “No goods sold at retail.” 


| We don’t encourage direct sales, but don’t 


Trade of the American Booksellers’ Associa- | 


tion, representing, directly or indirectly, the 
practically unanimous sentiment of the retail 


booksellers of the country, respectfully ask | 


that you as a publisher do your utmost to cor- 


rect the abuse complained of to the end that as | 
far as and as soon as possible the sale of your | 
books be confined to merchants who sell books | 
for profit, having a place of sale and a stock | 
of books, and that the sale of your books to | 


the consumer direct may be completely discon- 


tinued ; and that you do everything further in | 
your power to put the book-trade in the sound | 
position which is predicated on the basic sep- | 


f the functi | ; 
Station Of the Tustin of publisier, jober | purpose of your committee set forth in the 


and retailer outlined above; 
“AND WE ASK FURTHERMORE, that 


refuse to make them, list prices being invari- 
ably charged. 
T. Y. Crowett Co. 

Glad to insert “postage extra” and “for sale 
at your bookseller’s” in circulars and advertis- 
ing. We have very few direct orders and 
they are confined almost entirely to points not 
reached by booksellers. 

PENN PuBLISHING Co. 

We do everything we can to have all orders 
for books, both from individuals and libraries, 
come thru local dealers. 

MACMILLAN Co. 
Assure you of our entire sympathy with the 


| resolution. We have never believed in the pol- 


immediately in line with this ultimate end | 


sought, you, if you do not already do so, will 


| bookseller direct to the publisher. 


insert the words ‘Postage Extra,’ or an equiva- | 
lent phrase, upon all your advertising and cir- | 
cular matter, and in all cases where in print | 
the prices of your books are quoted to the | 
buying public; that in all your advertising or | 


circular matter addressed to the buying public 


you insert the phrase ‘For Sale at Your Book- | / We believe that actions speak louder than 


seller’s,’ or an equivalent; and that in your 
place or places of business you post a suitable 
sign or placard, conspiciously placed, bearing 


equivalent.” 


Following is the gist of the replies received 
from publishers: 


FrepericK A. Stokes Co. 


It is our custom to print on all advertising 
matter “Please order from your bookseller,” 
“For sale at all bookshops,” or something 
equivalent. As a result of these tactics, 


| advertising: 


| pay your booksellers. 
the words ‘No Goods Sold at Retail,’ or their | 


icy of attempting to direct business from the 
Our efforts 
have constantly been in the direction of con- 
solidating our interests with the bookseller’s 
and backing up the service which he alone can 
satisfactorily give the purchaser of books. 
Wish to co-operate in every possible way. 


SMALL, MAyNnarpD & Co. 
words. Wherever possible we insert in our 
“These prices are the prices you 
When ordering direct 
from us, add at least 10 per cent to pay Car- 
riage charges;” and, “We urge the purchase 
of our books, wherever possible, thru your 


| bookseller saving you carriage charges. 


he does not happen to have in stock the book 
or books you want he will be glad to get them 
for you.” 
LittLe, Brown & Co. 
We are not attempting to do a direct mail- 
order business. In the majority of our ad- 
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vertisements we run a line “for sale by all 
booksellers” and in our circulars the same 
phrase usually appears. However, the lack of 
bookstores in certain parts of the country 
prohibits, it would seem to us, any possibility 
at the present time of book publishers carry- 
ing out the suggestion of the Board of Trade. 
As to your suggestion that the words “post- 
age extra” be inserted upon all our adver- 
tising matter, we do not view this as prac- 
tical. 

[Mr. KEATING, continuing his report]: The 
response from local associations to this resolu- 





The Publishers Weekly 1683 


tion has been very cordial, and they have 
pledged a united support. The Board of 
[rade present this resolution to you at this 


| convention for further consideration with the 


consciousness that it involves a great deal 
more than appears on the surface; our ulti- 
mate aim is to make it completely operative in 
all its ramifications. [Applause.] 

THe CHAIRMAN: At this time the floor 
will be granted to Mr. Butler for thirty min- 
utes, or until 11:30, if necessary, for the dis- 
cussion of this topic. We will not, however, 
discuss it until this afternoon. 


THE DIRECT SELLING PROBLEM 


By Cuartes E. Butier, Brentano’s, N. Y., Chairman Board of Trade of the American 
Booksellers Association 


We are once more gathered together in 
convention to take up and consider various 
problems that affect the bookselling trade. 
The past, as you will recall, has had many 
problems, some of which have been solved 
and some of which have not. Apparently, at 
the time of their consideration, they seemed 
impossible of solution owing to the diversified 
interests involved. We are now facing a 
similar difficult situation. The same diversi- 
fied interests exist, and the tasks before us 
are as difficult as any we have been called 
upon to face. 

These problems are placed before you, not 
as an expression of any official sanction or 
approval of the Association, but as the views 
on existing conditions of one member 
of the American Booksellers’ Association, 
upon whom all responsibility rests for any- 
thing that may be said or statements made. 

In-presenting these statements to you, every 
effort has been made to do so fairly and im- 
partially. It is done with the hope and ex- 
pectation that it will place clearly before you 
the great problems concerning the future 
prosperity and success not only of yourselves, 
but of the entire book-trade of the United 
States in all its branches. We honestly and 
truly feel that this can be brought about by 
the united efforts of publishers, jobbers, book- 
sellers and public libraries. To that end we 
hope all will unite fearlessly, hopefully and 
with proper regard for their mutual interest, 
and so bring about a happy issue out of 
all our troubles. 

The presentation of our case involves the 
clear and brief stating of a series of problems, 
all of which are connected one with the other, 
and therefore require of us their consideration 
as a whole,—the library situation, some pub- 
lishers and some jobbers, and not the least, 
all booksellers. It is hoped that this effort to 
state the situation clearly may have been ac- 
complished, and in any event your kindly con- 
sideration and forbearance are asked, bearing 
in mind the difficulty of the task. Upon the 
booksellers rests the responsibility of accom- 
plishing much or nothing. 

THE BOOKSELLER AS AN EDUCATOR 
There are two nationally important educa- 


tional institutions in the United States—book- 
sellers and the public libraries. 





As an educational institution, the book- 
sellers of the United States are equal, if 
not superior, to the public libraries in their 
work. The book-shop in any community is 
important, educational and elevating, not 
supported, however, by public money, but 
depending solely upon its own efforts. The 
bookseller, good, bad or indifferent, as you 
please, gathers together such books as he can 
and, according to his ability, makes strenuous 
efforts to sell books of every description. 

He aids and advises many, he creates book- 
buyers, he urges the ownership of books, he 
draws about him a clientele whom he helps 
educate, whom he leads on to the love. of 
reading, study and self improvement, and, 
above all, he endeavors to induce the posses- 
sion of a personal library in the home of as 
many books as can be afforded. He can be, 
and generally is, a power for good in his 
community in the making of a better citizen. 

The famous Henry Ward Beecher, in speak- 
ing of books and their individual ownership, 
said: 

“Books are the windows through which the soul looks 
out. A home without books is like a room with- 
out windows. No man has a right to bring up his 
children without surrounding them with hooks, if 
he has the means to buy them. It is wrong to his 
family; he cheats them. Children learn to read by 
being in the presence of books. The love of knowl- 
edge comes with reading and grows upon it, and the 
love of knowledge in a young mind is almost a war- 
rant against the inferior excitement of passions and 
vices. A little library growing larger every year is 
an honorable part of a man’s history. It is a man’s 


duty to have books; a library is not a luxury but one 
of the necessities of life.” 


This mission, this great work, the book- 
seller does according to his means and ability. 

Many enemies assail the bookseller, the 
very nature of his business making him parti- 
cularly vulnerable and desirable, for the 
operations of economic grafting, singly and 
collectively. Seemingly he exists for certain 
parts of the community, who demand of him 
service without profit, nor is he alone de- 
pendent on the general public for this service, 
but he also receives liberal treatment along 
the same lines from some publishers and some 
jobbers, who likewise demand of him service 
without profit. Against this unfair trading 
the booksellers of the United States are now 
protesting. 
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THE PROBLEM OF THE PUBLIC LIBRARIES 


Qur greatest complaint as to economic 
grafting and unfair trading is against an edu- 
cational institution supported by public taxa- 
tion, the public libraries of the United States. 
For their own selfish purpose and gain, 
ignoring absolutely the right of others to 
exist, they have waged war bitterly and re- 
morselessly against the booksellers of the 
United States, with the purpose and deter- 
mination to break down the last line of defense 
which the bookseller has built up about him- 
self that he might survive, that of fair trading 
and standardization of price. 

A glimpse into the tragic past—and not so 
far back but that most of you have vivid 
recollections of it—when cut-throat competi- 
tion and economic grafting, brought the book- 
sellers and the entire book-trade to the verge 
of annihilation, opens up to you a vista of 
the possibilities we are now facing. To the 
public libraries of the United States, the past 
is equally familiar. Surely we have not for- 
gotten with what desperation we. fought for 
fourteen long years for our salvation, nor 
have we forgotten the privilege we had of 
paying thousands of dollars for putting up 
the defense we made. Those publishers and 
booksellers who fought that fight should live 
long in our memories as men who struggled 
against great odds and won the privileges and 
the general uplift of the book-trade which 
you have been enjoying during these years. 

Again you are threatened, not only from 
without, but from within. Again you are 
summoned to the defense of your rights to 
do business as merchants, with a fair and 
reasonable profit, and by all the means that 
“fair trading” implies. Is this “educational 
institution” of the booksellers worth the 
saving? 

The winning from “any price” to “net” and 
the ensuing trade conditions brought salvation 
to the bookseller, and helped check the in- 
roads of the “economic grafters.” except from 
the public libraries of the United States, 
whose existence and support is derived from 
public taxation. 


THE DEFENSE OF THE LIBRARIES 


In defense, the public libraries assert that 
“libraries which are supported by public tax- 
ation for educational purposes, and which 
are practically wholesale buyers, should not 
be on the same plane as the private individ- 
ual.” 

Upon this ground the public libraries, sup- 
ported by public taxation, justify themselves 
and what conscience they may have, in their 
bitter attack upon the booksellers. From the 
very beginning of the net system the public 
libraries have endeavored to break it down, 
asserting their right and full warrant to 
despoil to the limit for their own selfish gain 
a similar educational institution, the book- 
sellers of the United States. 

The greater the demoralization in the book- 
trade, the less regard for fair trading or trade 
ethics, the greater are the possibilities of 
gain for the public libraries, for, like all 
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economic grafters, they fatten on the business 
demoralization of others. It therefore {o|- 
lows, that the old regime of some years ago, 
and the bitter and bottomless cut-throat com- 
petition that prevailed, must be the ultimate 
desire and aim of this rival educational instj- 
tution, the public libraries. 

The demoralization of the book-trade to- 
day is the worst in recent years. The part 
the public libraries have had in bringing this 
about is great; in fact, they can easily be 
assigned the premier position. 

The purchasing by the public libraries at a 
fixed scale of discount that followed the net 
price system, was not to their liking. Judging 
by their record and success in bringing about 
this state of affairs, it may fairly be said that 
they have used all the arts and wiles of 
economic grafting in breaking down and 
threatening the existence of the net price 
system. 

They undoubtedly argue that there is no 
reason for them to submit to a restricted dis- 
count when they bought before at virtually 
trade rates. Were they not an educational! 
institution? Were they not supported by pub- 
lic taxation? Were they not fairly liberal 
buyers, and as such were they not warranted 
in doing all they could in forcing one dealer 
against the other as to price, by every arti- 
fice possible? If the booksellers could not sell 
them on these terms, why should not the pub- 
lishers and jobbers? What happened to th 
booksellers was no concern of theirs. If their 
methods endangered the net price system by 
bringing about “possible questionable business 
ethics” or “merchandizing degeneration” 
among members of the book-trade, that also 
does not concern them, for it is by these 
methods they gain. “The end justifies the 
means.” Booksellers undoubtedly suffer, the 
net system is threatened, but they are not 
conservators of the bookseller or of the book 
trade. They are spending public money, and 
doing so demands that they purchase at a 
price if they can, by any means they can, 
oblivious of whether by so doing a whole track 
or part of a trade is harmed and injured 
thereby. The public must be served. 

This quotation from a letter by a member 
of the Public Library Commission of Indiana, 
well expresses their attitude toward and opin- 
ion of the book-trade. 


_ “Economic grafters we libraries may be, but I be 
lieve the consciences of most of us assure us that 
when we are spending public funds with a view to 
maximum returns for least possible expenditure we 
are justified only in obtaining the lowest price pos 
sible, regardless of business discomfiture of our loca! 
dealers, and the possible questionable ethics of mem 
bers of the book-trade. It is no longer necessary fot 
a library to buy at a fixed scale of discount, and 
every library is justified in getting the most advan- 
tageous prices, regardless of the indulging of dealers 
in merchandizing degeneration.” 


THE MORAI. RESPONSIBILITY OF THE LIBRARIES 


How pleasing, how gratifying it must be to 
some publishers, some jobbers, some book- 
sellers, who have rendered such great service 
to the public libraries, who have contributed 
so largely to their financial support at the 


expense and sacrifice of the booksellers, to 
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be spoken of by their beneficiaries as “mer- | 
chandizing degenerates” and given to the 
practice of “possible questionable ethics”! 
What have some of the book-trade been doing 
to call for such cutting criticism in return 
for such service rendered? 

This scathing criticism must apply equally | 
to the public libraries as partners in the | 
transaction, in having incited the deed, for by 
the “possible questionable ethics” and “in- 
dulging in merchandizing degeneration” by 
members of the American Library Associa- 
tion, they have brought some publishers, some 
jobbers and some booksellers, as well as them- 


selves, into this sad and lamentable condition, | 


with the bookseller as the victim. With this 
record, may we ask what is the moral stand- 
ing of this educational institution, the public 
library? 

Such practices here indulged in by all pub- 
lic libraries, by some publishers, some jobbers 
and some booksellers, together with similar 
conditions in other trades in the United States, 
have brought about a great movement thruout 


the country to pass the Ashurst-Stevens bill | / 
| the various States, when making their appro- 


| priations to the public libraries, virtually say 
| to them: 


for price standardization and protection from 
“merchandizing degeneration” and “possible 
questionable business ethics,” which lead to 
the final result “cut-throat competition,” 
whither we are tending. 

The business of the country thrives only 
when certain well defined rules and customs 
of merchandizing are followed by wholesale 
dealers selling to retail dealers, who in turn 
sell to the consumer, and is brought to the 
verge of commercial ruin when the whole- 
sale dealers sell to the consumer in whole or 
part, at the same rates of discount given to 
the retail dealer. For the benefit of the 
community as a whole, this line of demarca- 
tion must exist and be maintained. 


THE INJUSTICE OF THE LIBRARIES’ POSITION 


Why should the public libraries expect or 
demand the right to be placed on the same 
plane as the retail bookseller? In no sense 
are they dealers; they do not buy to sell 
again. By all laws of commercial practice, 
the world over, they are consumers, simply 
varying in large or small degree as to their 
purchases. 


What right have the public libraries to any | 


discount at all? The reason they advance is 
that they are relatively large buyers and that 
they are a public institution. They are sup- 
ported by public taxation, but that does not 
make dealers of them. Nevertheless, for the 
reasons given, they demand of the book-trade 
the most liberal discount on all the books they 
buy. Do these same reasons enable them to 
demand and obtain a discount or trade rates 
from the commercial bodies from whom they 
purchase, or do other institutions similarly 
supported buy their drugs, instruments, sup- 
plies, etc., at trade rates? 

_In spite of these objections, the public libra- 
ries have always been fairly treated by the 
book-trade, even when the limited discount 
prevailed. They cannot disclaim having full 
knowledge of the difficulties of bookselling, 
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its costs, its expenses, its profit and loss, for 
it has been placed before them by facts and 


| figures. Nevertheless, they have been the per- 


sistent and bitter enemies of the booksellers 


| of the United States, despoiling them of their 
| legitimate business and profits for their per- 


sonal gain. Why, therefore, should the book- 
sellers show them any consideration whatso- 


| ever, since they give none? 


STATES CANNOT EXPECT LIBRARIES TO PROFIT AT 
BOOKSELLERS’ EXPENSE 

The “economic grafting” of the public libra- 
ries on the booksellers amounts to a very big 
sum per annum. Besides receiving large State 
donations, they get by economic grafting an 
additional appropriation from the book-trade 
of about 25 per cent. of every dollar list they 
purchase. Why should the book-trade be 
taxed in addition to the State for the support 
of the public libraries, and at the same time 
be put out of business or impaired by being 
forced to do it? What economic advantage is 


this to the State? 


Is it fair to assume that the legislatures of 


“Here’s your money; now get as 
much more as you can by merchandizing de- 
generation from every merchant you deal 
with? Are the legislators of the various States 


| aware of the economic conditions created in 
| that State by this predatory economic grafting 
| of the public libraries? 


[If the public libraries are so anxious to in- 


| crease their book purchasing account, why do 


they not “graft” it from their expense ac- 


| count instead of “grafting” it from the book- 
| seller? 


Public libraries of the States of California, 
Connecticut, District of Columbia, Illinois, 
Indiana, Iowa, Massachusetts, Michigan, New 


| Hampshire, New Jersey, New York, Ohio, 


and Pennsylvania receive large State appro- 
priations. Upon information and belief, it is 
stated that out of the large sums appropriated, 
the public libraries spend about 22 per cent. 
for purchasing books, and about 78 per cent. 
for salaries, wages and other expenditures, 
probably not including upkeep of buildings, 
etc. Here is a big field for them to work in 
and let the book-trade alone. 

We do not concede that as educational insti- 
tutions supported by public taxation, the pub- 
lic libraries possess, as claimed, the moral or 
economic right, in order to gain profit, to 
foster and bring about in any commercial body 
in any State or community of whom they buy, 
“merchandizing degeneration” and “question- 
able business ethics,” with their attendant trade 
disruption, rivalries, jealousies and dishonest 
practices, thereby breaking down business 
morality, and as a result thereof, demanding 
and obtaining from some publishers and some 
jobbers almost, if not actually, the same pur- 
chasing terms given to booksellers, thus de- 
priving the booksellers of their legitimate trade 
and threatening the maintenance of the net 
price system. 

Can anyone doubt for a moment that the 
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action of the public libraries in fostering the 
dissension and bitter competition now preva- 
lent in the book-trade is injuring every com- 
munity in the United States by helping to de- 
prive it of the services of the bookseller, a 
service as essential and desirable, if not more 
so, than that of the public library. 


TRADE APPEALS TO LIBRARIES “FAIR PLAY” 

To some publishers, to some jobbers, to 
some booksellers, to all libraries, we appeal to 
bring this condition of unfair trading to an 
end. 

The unfairness of the situation, 
demoralization that threatens a large and 
worthy body of booksellers, with millions of 
dollars invested, should need no appeal for re- 
dress. The wrong of it is so self evident that 
it should restrain those who, for selfish inter- 
ests, would override and break down all busi- 
ness ethics and fair dealing, only to lose in 
the end—for has it not been proven by the 
experiences of all time, that “honesty and fair 
dealing,” “live and let live,” are the only true 
principles of business dealing between man and 
man. The booksellers of the United States 
will work heart and soul to aid in bringing 
about this much needed reform. This is the 


FOR 


the ruin and 


problem the public libraries have made for 
you. 
THE CASE AGAINST SOME PUBLISHERS AND 
JOBBERS 
Now, while it is true, and freely admitted, 


that booksellers as a whole 
up to modern methods of 
challenge this as a proper 
publishers and some 
with the bookseller 

It is regrettable 
few the very 


are lax and not 
merchandizing, we 
excuse for some 
jobbers to compete openly 
for the consumer trade. 
that by such efforts of the 
foundation of our business is 
threatened in the breaking down of price 
standardization, which we have struggled years 
to establish and maintain, and for which thou- 
sands of merchants all over the United States 
are fighting in the present Congress. 

This condition, as shown, has largely been 
brought about by the action of the public libra- 
ries and some willing publishers oa jobbers, 
who in the endeavor to absorb all possible 
methods of merchanizing for their own self- 
ish gain, have deliberately undersold the book- 
seller in his own market. This has been fol- 
lowed by the usual result of predatory price 
cutting; the one producer competes with the 
other, till finally the libraries, by patient wait- 
ing and skillful management, can wellnigh 
obtain their own terms, or terms equal the 
bookseller’s, which they are virtually getting 
to-day. 

We are now facing the inevitable result of 
this break in our line of defense, and gradually 
the octopus of predatory price cutting prac- 
ticed by some publishers and jobbers is reach- 
ing out and slowly but surely encircling in its 
embrace every line of industry, every profes- 
sion that uses books and also the general pub- 
lic, and absorbing such trade by underselling 
the bookseller. It thus happens that thousands 
of dollars of business, if not vastly more, is 





taken away from the bookseller, 
publishers and jobbers are now 
wholesalers and retailers. 

To the credit of the publishing trade, there 
are some publishers who realize the wrong oj 
this and, actuated by high motives and sound 
economic principles, refuse to countenance 
such methods and are doing all in their power 
to upbuild and uphold the bookseller and not 
to break him down on the pretence that he 
is not the kind of bookseller he ought to be 
and that they would like him to be. 
the gratitude and warmest support 
booksellers are due. 


and some 
becoming 


T O such 


of the 


til 


PRESENT METHODS ENDANGER RETAILER 


The condition against which we are protest- 
ing, that of some publishers and jobbers com- 
peting with the retailer to whom they sell, 
either by selling to the consumer direct at the 
retail price, or by underselling at the whole- 
sale price, is a problem that has been most 
carefully studied and worked out in many oi 
the leading industries of the United States, 
with the conclusion that the retailer, jobber 
and wholesaler constitute a trinity, each work- 
ing for the other and doing its own part, and 
not each selling to the other and then compe! 
ing against the other for the same consumer 
We ask this trinity for the book-trade. 

The demoralization among booksellers the 
country over caused by this predatory price 
cutting by some publishers and some jobbers 
within the trade is serious, it being more 
keenly felt in the larger sections, and if the 
bookseller is to be preserved in the United 
States, prompt action must be taken to remedy 
it. If, however, publishers and jobbers are to 
do the retailing as well, and the bookseller 
must go, then the method now being pursued 
is undoubtedly the correct one, with every 
promise of success. 


CLASSES WHO PROFIT BY DIRECT SALES 
Each of you is flowing over with complaint 
of ill treatment along these lines. Now, listen 
attentively to the following list of retail cus- 
tomers who by every possible right belong to 


the bookseller, but have been largely taken 
away from him for the reasons stated. Every 


profession and business on this list is catered 
to and solicited by some publishers and some 
jobbers at no great distance from the book- 
sellers rate of discount. Mentally note as the 
following list is read to you, that your possi- 
bilities of obtaining any of this trade at the 
prices published are indeed very precarious. 

On information and belief, some publish- 
ers and some jobbers are charged with selling 
direct to and underselling the booksellers as 
follows 

Public libraries. 

Private libraries. 

State libraries. 

Free libraries. 

Traveling libraries. 

Government libraries. 

College libraries. 

School district libraries. 
Library. school libraries. 
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Circulating libraries. 
Club libraries 
Municipal libraries. 
Business houses libraries. 

Bank libraries. 

Law libraries 

Stationers who do not keep books. 

Newspapers. 

Editors. 

Authors other than their own books. 

Advertising clubs. 

Medical libraries. 

Scientific libraries. 

Sunday school libraries. 

Business college libraries. 

Naval ships libraries. 

Army post libraries. 

Large and small private libraries. 

Mission libraries. 

Chambers of commerce libraries. 

Teachers libraries. 

Study clubs. 

Reading circles. 

Book cluhs. 

Printers. 

Clergymen. 

Teachers of all kinds. 

Magazines. 

Purchasing agents. 

Exporters. 

Professional people of all kinds. 

Wholesale houses of all kinds. 

College students buying at trade rates, and 
selling same to other students at a discount 
or at full price. 

College students acting as agents for pub- 
lishers in selling their books to students, in- 
cluding also the families and friends of all 
the buyers for above institutions, a big army 
indeed. 


METHODS OF SOLICITING DIRECT TRADE 


Some publishers are further charged with 
soliciting consumer trade by the following 
methods : 

Issuing catalogs, circulars and postal cards 
soliciting orders from the public direct. 

Sending out circulars and letters, and solicit- 
ing and obtaining orders for new and im- 
portant books from the public direct, before 
selling to the trade. 

Sending their publications to the public on 
approval, to keep what they want and remit 
to publisher, or return all at publisher’s ex- 
pense. 

Selling their publications to the public direct, 
postage or express prepaid by them. 

Publishing and selling special books for spe- 
cial classes of the public, and selling to same 
direct, and selling them to the bookseller at 
prohibitive discount. 

Publishers mail order business—taking of a 
trade book, changing its title, increasing price 
and form of manufacture, and selling to the 
public direct, but not to the trade. 

Providing a room in their establishment for 
selling their publications to the public, 
_Making up lists of their publications, and 
circularizing the general public, offering these 
books often of recent issue—at a liberal dis- 
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count—and soliciting direct orders from the 
public. 

There are many more complaints not here 
enumerated. 


THE REQUEST OF THE BOARD OF TRADE 

These are some of the reasons why we 
have asked all publishers and jobbers of the 
United States “to the end that as far as, and 
as soon as possible, the sale of their books be 
confined to merchants who sell books for a 
profit, having a place of sale and a stock of 
books, and that the sale of their books to the 
consumer direct may be completely discon- 
tinued, and further that they will post in their 
place of business a suitable sign or placard, 
conspicuously placed, bearing the words “No 
goods sold at retail, or their equivalent.” The 
entire resolution passed by the Board of Trade 
has been read by the Secretary of the Board. 

One of the worst features we have to con- 
tend with is due to the mistake made at the 
beginning of the net system of making books 
net for a year only thereafter to be sold at 
any price. The two systems do not harmonize 
but cause endless trouble. 

We believe “once net always net” the best 
method with carefully devised plans to carry 
it to a successful issue. A test vote taken 
some time ago on the question was over- 
whelmingly in its favor, the vote not coming 
from the booksellers. 


THE DIFFICULTY OF THE BOOKSELLER'S POSITION 


The difficulties of bookselling and its out- 
side enemies need simply to be referred to and 
not enlarged on here. The pity of it is that 
the worst has to come from our very midst, 
and from those who ought to conserve the 
booksellers. Retail dealers are essential to all 
commercial enterprises dealing with the in- 
dividual consumer, and it has clearly been 
proven that it is a business of itself, requir- 
ing special qualifications and long training, 
special business requirements, and above all 
a peculiar personality. The whole tendency 
is to make the retail merchant, dealing in 
thousands of small items and with thousands 
of individuals, super-sensitive and high-strung. 

Is it any wonder then that he rebels and de- 
clares that he does not propose to be made a 
puppet of by any publisher and given the 
honorable privilege of buying therefrom in as 
big a quantity as he can be persuaded to buy, 
with a warm “well done thou good and faith- 
ful servant,” continue in the ways and do me 
still better service, while I do you, in the mean- 
time excusing himself by the reflection that 
“T can sell more than you to the consumer, 
and why not?” 

To the bookseller it seems a blind and short- 
sighted policy, fraught with temporary gain, 
but bound to react in the end; a system that 
is being fast abandoned by large commercial 
bodies, with ramifications and interest so 
vast that the book-trade is a mere mite in 
comparison. They suffered from the same 
trouble that some publishers complain of, but 
they realized that the best business policy was 
to reform their methods of trading and, in- 
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stead of putting the retailers out of business 
as some publishers and some jobbers are trying 
to do and have nearly succeeded in doing, they 
deemed it the wisest and only course to up- 
hold the retailer, to do all they could to en- 
courage and support him, and so benefit the 
entire trade. 

This is what we want done in the book- 
trade. We want the publishers, jobbers and 
booksellers to meet together continuously if 
need be until all our differences are satisfac- 
torily settled for all concerned, no matter how 
long it takes. If other trades can do this, why 
cannot we do it? If the bookseller is worth 
the saving, then let us work and fight for it. 


THE CASE AGAINST THE BOOKSELLERS 


Now, Gentlemen of the Booksellers Asso- 
ciation, you have heard what has been said 
of the public libraries, some publishers and 
some jobbers—now listen to the opinion the 
publishers have of you. Do not sit com- 
placently in your seats and say to yourselves, 
the fault is not with us, it is entirely with 
those whom we accuse. We are their victims; 
it is they who should reform and be fair in 
their dealings. On the contrary, you are also 
deeply to blame. Few are the exceptions 
where it cannot be placed. 

As booksellers you are a vital adjunct to the 
book business. Another vital adjunct to the 
business is the publishers who are largely, and 
we are asking them to be wholly, dependent 
on the booksellers for their very existence. 
We have made our complaint of the wrongs 
some publishers and some jobbers do us, but 
what wrongs do we do against them? 

From the viewpoint of the publishers we are 
a sorry lot, in spite of the high opinions we 
have of ourselves and our value to the com- 
munity. The publishers will tell you that col- 
lectively you are well-nigh hopeless, and in- 
dividually nearly as bad, that you are full 
of complaints and lost to the art of self help; 
that nothing will get you out of your rut in 
spite of all their efforts and offers of assist- 
ance. Instead of being a power in your com- 
munity for the good of it, and within a 
hundred miles or more of you, you are a nonen- 
titv, a mere hole in the wall, waiting for some- 
body to come and buy such stock as you may 
carry from season to season, arranged in the 
same old way, sold in the same easy-going, in- 
different lackadaisical manner, and you donot 
change, but remain the same, yesterday, to- 
day and forever. The same old song is with 
you, however—the book business is a frost, 
there is no present, no future, no profit in it; 
vou wish you were out of it, and you would 
never, no never, advise anyone to enter it, 
and you drag on waiting for the final de- 
parture. [Laughter.] 

The publishers are keen observers, selfishly 
so if you wish, for upon you largely depends 
their existence. We have met these publish- 
ers for many years, and we tell you candidly 
that the publishers view the situation sadly and 
feelingly, and while many are willing and 
glad to help, they look on any such movement 
as the present as a hopeless undertaking. Bear 
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in mind that every one of you is on record 
in every publishing office. If you are disgusted 
with your trade and the conditions, you may 
rest assured that the publishers’ feeling of dis- 
gust and bitterness against you for your in- 
capacity and indifference far exceeds yours 
against them. They know whereof they speak. 
for they have known you thru and thru fo: 
years, and every day you openly betray your 
selves. 


THE PUBLISHER'S TRAVELER—ONE OF THI 
SELLER'S WASTED OPPORTUNITIES 

Think for a moment what you all throw 
away, the wonderful service offered you by 
the publishers’ representatives—the boys on the 
road; a cleaner, better body of men does not 
exist in any commercial body. [Applause.] 
Representing two masters, they endeavor to do 
their best for both, to the one who sends them 
out, and to the other who buys from them 
Here indeed, is the one who can and does 
know you and from whom you cannot hid 
yourself. Think not for one moment he is 
indifferent to you or your interest. You ar 
vital to him as the publisher is to you. The 
interests are identical; therefore his selfish 
interest, as well as his personal interest in 
you, impels him to do all he can to aid you 
and your future. 

In discussing these trade problems with 
them, and of booksellers in particular the 
country over, their opinion of you has been 
discouraging. Flitting as they do from city 
to city, from town to town, year in and year 
out, they have a mental record of every book- 
seller they meet, of his decadence, of his prog- 
ress. This you cannot escape. As witness fo: 
or against you they would be unimpeachable, 
and your case is won or lost. 

_ Keen observers, they learn much in their 
journeyings, that is good as well as bad, as 
to the different methods of bookselling they 
come across. They have freely offered you 
suggestions and advice as to the management 
of your business learned by their experience, 
and they reluctantly confess that their efforts 
are largely wasted, that the trouble is not 
worth while—and this from the most earnest 
and best friends you have, who can and would 
do you an invaluable service if you would let 


them, and would appreciate what they did for 
you. 


BOO K - 


THE BOOKSELLER'S RESPONSIBILITY IN THE DIRECT 
SALE CAMPAIGN 


Have you given the slightest heed or 
thought to the momentous move we are about 
to undertake, to the numerous and difficult 
problems we have got to solve? Do you 
realize that we are asking of the publishers 
1 great change in their business methods for 
the benefit of the bookseller—and we fer- 
vently expect for the good of the publisher 
and jobber as well? What are you going to 
offer in return? You must become merchants 
of to-day. You have got to make it unneces- 
sary for publishers or jobbers to sell their 
goods to the consumer by doing it better and 
more cffectively than they can. Your neglect, 
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vour apathy and incompetence have largely 
compelled the publishers to become book- 
sellers is their constant complaint and excuse. 

Do not for one moment suppose the book- 
sellers’ request will be universally and warm- 
ly received. On the contrary, it will receive 
strong, if not bitter, opposition from some 
quarters. It will be ridiculed, declared 
chimerical, impossible, and not for a moment 
to be considered; some will say that those 
who planned it are dreamers and to be pitied. 

Therefore, we warn you, if vou desire to 
accomplish the task set forth, you must awake 
to every opportunity for bookselling in your 
community, “for he who takes must also 


give.” You must learn your business intel- 
ligently and scientifically; you must make 
your community a community of book 


lovers and teach them the joys of reading 
and of education. You absolutely must 
revolutionize our entire bookselling methods 
to the consumer and be awake enough and 
merchants enough to develop the enormous 
matket we have as yet untilled. A vast army 
of readers, active and latent are among the 
100,000,000 of our population. What are you 
doing to get to them, to make readers of 
them, to go out and find them, not wait for 
them to come to you? The book business of 
the country is not all done in big cities, but 
there are millions in towns, villages and farms 
waiting to be awakened and to be served by 
intelligent bookselling. 


TRADE ORGANIZATION THE FIRST STEP TOWARD 
IMPROVEMENT 

Think of it, such bookselling as here hinted 
at, aided by publisher, jobber and traveling 
man, all working as one and for a common 
purpose. Is it worth trying for? We feel 
sure that if we can come anywhere near this, 
and we booksellers do our part, we will have 
every publisher, jobber and traveling man 
working heart and soul with us, not against 
us, as some now do. But we must do our 
part fairly and honestly with a whole heart, 
and with all our strength, determined to “win 
out” for the ultimate good of the book-trade 
of the United States. 

But the book-trade of the United States is 
woefully lacking in the ordinary elements of 
organization, its various parts moving in their 
own respective ways, without heed to the 
right of the other, without any set plans for 
the present or the future, We lack cohesive- 
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ness. We lack co-operation. Why? Are these 
things impossible in the book-trade? Com- 
mercial bodies the world over, especially in 
the United States, are strenuously striving 
for trade betterment, and many are accom- 
plishing it, while our trade looks on with 
envy and accomplishes but little. 

Is it that we lack men of action, of broad 
mind and principle, who can take us by the 
hand, unite as a whole and lead us out of 
the wilderness? Or is it that such men who 
have tried to do this have been frustrated by 
the dead and inert mass composing the book- 
trade as a whole, and which has brought all 
their efforts to naught? If that be so, is it 
any wonder that they have ceased in their 
efforts, and that in consequence thereof we are 
still in the slough of despond, and likely to 
stay there until some disaster brings us to a 
realization that every one of us, from Maine 
to California, big or little, must radically im- 
prove his method of bookselling, and join 
hand in hand with his fellows in so doing. 

The problem here is, can this be brought 
about? We are now trying to do it. We are 
trying to bring together the discordant and 
rival interest that has affected and is affecting 
the very existence of the book-trade. We 
hope to unite the various conflicting elements 
which lead to war into a unity that will tend 
to peace and harmony and lead the book-trade 
into a glorious and peaceful revolution that 
will re-create us, and instead of a half-hearted 
and greatly discouraged trade, we will have 
one that will redound to the credit of our- 
selves and of our country and figure as the 
foremost among the elements engaged in the 
mission of educating and improving the 
citizenship of the United States. Can we do it? 





THe CHAIRMAN: We have a custom in the 
Rotary Club which it was suggested to me 
yesterday afternoon might be worth while 
here and, as we have just about seven minutes 
before the time for Mr. Estabrook’s paper, we 
will be able to go thru with it. We will start 
on this side and proceed to the right row by 
row, each stating his name, city and business. 

[A roll call was taken in this way.] 

[Mr. Herr made a brief plea for increased 
membership. | 

THe CHAIRMAN: We will now listen to 
Mr. Joseph J. Estabrook of Baltimore on the 
important topic, “Training the Selling Force.” 


THE TRAINING OF THE SELLING FORCE 
By Josrpn J. Esraprooxk, Manager of Book Dept. of Hochschild, Kohn & Co., Baltimore 


The members of this association have had 
many difficult problems and trade obstacles to 
contend with in the past, and | believe that 
a great many of them have been solved to 
advantage and for the betterment of our busi- 
ness. This has all been accomplished by the 
untiring effort and hard work of a great many 
of our faithful members. I believe we have 
just as many problems to-day as we have had 
in the past, only they are of a different nature, 
and I trust that at this Convention we will have 


more discussion and larger exchange of ideas 
about the things that will make us better, 
bigger and more efficient booksellers, in other 


words, that we will learn how to sell more 
books. 
THE NEED FOR BETTER TRAINED SALESPEOPLE 


We have good stores with attractive fixtures 
and good stocks, we advertise a little, give a 
bargain occasionally, and render a certain 
amount of service. And a few of us, if we 
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are fortunate, have one or two intelligent, 
efficient salespeople. To my mind, the one 
thing we should add to our equipment is more 
intelligent and efficient salesmen. More time 
and thought should be given to the upbuilding 
of our selling forces. It should be the duty of 
every bookseller, sales-manager and depart- 
ment manager to teach, educate and train his 
employees in the art of salesmanship, the 
meaning of service, courtesy, and the art of 
selling the books that are worthwhile. They 
must learn to give the right kind of books 
to their customers—books that they will en- 
joy and that will be helpful to them. 

Of course, I realize that we cannot imme- 
diately step out and find salespeople who al- 
ready possess these requirements; and if we 
could, it might not be possible to pay them the 
salaries they would demand. Under such con- 
ditions, it means that we booksellers and 
leaders must get to work and educate the 
salespeople we now employ—help them to ac- 
quire personality, enthusiasm, the right atti- 
tude of approach and expression, to become 
cheerful, friendly, helpful, and, most important 
of all, to have an intelligent knowledge of the 
books that are represented in our stocks and 
which they must sell. Once they have de- 
veloped these faculties, they will have gained 
the power to persuade and to sell more books 
thru suggestion. Then we will have men and 
women who will sell hundreds and thousands 
more books, thus enabling us to pay them 
greater salaries. And when we are able to 
pay more money we will have salesmen with 
broader vision, more imagination and the de- 
sire to introduce new ideas into their work. 


HOW HOCHSCHILD, KOHN & CO. 
SALESPEOPLE 


About two years ago we started in our book 
department a series of meetings at which all 
of the salespeople and stock clerks are present. 
These meetings are held every Wednesday 
evening from 6 to 6:45. Their purpose is to 
educate our people to become better salesmen 
and to sell more books. 
given of how to approach customers, of the 
most pleasing manner, attitude and expression, 
of selling the customer, closing the first sale, 
and attempting to sell customers other books 
by suggestion. Further demonstrations are 
given by myself and by any salesman who will 
volunteer. The plan is also practiced of sell- 


TRAIN THEIR 


ing one another, and our clerks are asked to | 


relate experiences they have had with cus- 
tomers in selling thru personal suggestion. 
Our people are reminded at these meetings 
always to read carefully all publishers’ adver- 
tisements, circulars, etc., all of which are in- 
serted in a folio each morning when received 
and handed from clerk to clerk, The Pus- 


LISHERS’ WEEKLY, the Dial and other trade | 


journals are passed around; and every Mon- 
day each clerk receives a copy of the New 
York Times Book Review. 
arranged with many of the publishers to send 
review copies of new books and their house 
organs to the homes of our staff. All of this 
printed material has proved very helpful, 
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especially that sent by the Century (Co. 
Houghton Mifflin Co., Little, Brown & Co. 
Grosset & Dunlap, and the Vir Publishing Co. 

Especial attention is called to the new and 
forthcoming books and_ selling schemes 
planned. Books of timely interest are dis- 
cussed, slow-selling books are pointed out and 
specific reasons given why these books should 
sell. Complaints by customers are discussed. 
as is also the question of how to satisfy the 
customer. Keeping records of books out of 
stock and making lists of customers who are 
interested in special subjects are other methods 
we have adopted. Announcements are made 
of new books by local authors and of authors 
who are lecturing, or who will lecture in our 
city. 


KEEPING CLERKS IN TOUCH WITH NEW BOOKS 


The most valuable and educational feature 
of these meetings is the reviews and discus- 
sions of the new books given by our clerks. 
When our meetings were started it was decided 
that everyone should read each week a non- 
fiction book and be allowed about five minutes 
to give a synopsis of the book he or she had 
read. These reviews cover the author’s style, 
the purpose of the book, how it impressed the 
reader, and finally what customers would be 
interested in it. 

We have employed nine people in our book 
department, and at each meeting we usually 
find time enough to discuss about five of the 
books they have just read. To date, we have 
reviewed about two hundred different books. 
A little further on, I will mention a few of 
these books, which will give you an idea of 
the type of literature we read. I find at these 
meetings that our clerks really learn some- 
thing about the personal side of the book busi- 
ness. It gives them the opportunity to get 
knowledge and selling points from the con- 
tents of books, and gives them confidence 
when recommending them for sale. It also 
inspires and creates a desire in them to read 
and sell books that are wholesome and worth- 
while. I have often overheard such remarks 
as these at the close of our meetings: 

“Oh, I didn’t know that author could write 
such a book! That title is very misleading, 
and we should sell a lot more of that book.” 

“Mr. Estabrook, I think you should order at 
least ten copies of that book.” 

“Mrs. Jones will want a copy of such a 
book; I will tell her about it the next time 
she calls.” 


SOME OF THE BOOKS REVIEWED BY THE CLERKS 
Among the books so reviewed by the clerks 


| are: “What Men Live By” by Cabot, of which 
| several hundred copies have been sold; “What 


Literature Can Do For Me” by Smith; 
“Efficient Living” by Purinton; “Talks In a 


| Library” by Hutton; “The Life of Alice Free- 


| man Palmer” by G. H. Palmer; “From a Col- 
We have also | 


lege Window” by Benson; “The Advance of 


| the English Novel” by Phelps; “The New Map 
| of Europe” by Gibbons; “The Story of a Pi- 
| oneer” by Shaw; “The Business of Being a 


Friend” by Condé, of which sixty or more 
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copies have been sold; “Byways in Bookland” 
by Mursell; “Friendship” by Black; “Retail 
Selling” by Fisk, of which sixty-five copies 
have been sold; “The Victorious Attitude” by 
Marden; “The Promised Land” by Antin; the 
lives of Tagore, O. Henry, Shakespeare, John 
Hay and Edison, of which many copies were 
sold: and dozens of other books of a like 
nature. 

It is really surprising and very gratifying 
to observe what a big difference in the amount 


of sales has been created for such books after | 
| nature: 
| a copy of “Sam Lloyd’s Puzzle Book” and 


our people have learned something about them. 
| have a firm conviction that two out of every 


three customers who come to bookstores to | 


buy books can be sold one or more books in 
addition to the ones they originally intended 
to buy, provided we have salesmen with suf- 
ficient knowledge, confidence and belief inthe 
books they offer for sale. 


SELLING MORE BOOKS THRU SUGGESTION 


I have often thought that we booksellers 
little realize the wonderful opportunities each 
customer presents for selling more books than 
thea particular books he tells us he wishes to 
buy. For instance, when a man comes to us 
for a book of travel—let us suppose it be a 
copy of “The Surgeon’s Log” by J. J. Abra- 
ham—his asking for such a book indicates to 
us at once the kind of books in which he is 
interested, and offers an opportunity to sug- 
gest “A Vagabond Journey Around the World” 
by Harry A. Franck, or “A Hoosier Holiday” 
by Theodore Dreiser. By giving him an en- 
thusiastic and intelligent account of the books 
you might suggest, you are sure to arouse his 
interest, and in nine cases out of ten he will 
leave your store with two or three books in- 
stead of one. The customer who has bought a 
copy of Henry Fairfield Osborne’s “Men of 
the Old Stone Age” will probably buy a copy 
of Madison Grant’s “The Passing of the Great 
Race” if it has been presented to him in the 
right manner. 
latest collection of plays is shown to the pur- 
chaser of a book on the drama, you may feel 
almost sure that a volume will be included 
with the original purchase. The mother who 
comes with a child depends on us many times 
for what books her child will read, and after 
a book has been selected, I have often seen a 
subscription taken for St. Nicholas or John 
Martin’s Book, from a mere suggestion. 

We have been following the plan in our 
store of suggesting kindred books to every 
customer and find that not only have we sold 
a great many more books, but a great many of 
our customers have come to depend on us 
largely or entirely for the choice of the books 
they buy and read. 

HOW THE PLAN WORKS IN PRACTICE 

I am reminded of a lady who called a few 
weeks ago, whom we had never seen in our 
department before. She asked for a copy of 
“East of the Sun and West of the Moon” 
illustrated by Kay Neilsen. The clerk told this 
customer the book was out of stock and would 
have to be ordered, and suggested that as she 
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was interested in beautifully illustrated books 
we had many he would like her to look at. 
About two dozen books, illustrated by such 
artists as Rackham and Dulac, were laid be- 
fore her, and before she left the store she 
purchased several books, amounting to over 
$14, and left her order for the book she 
originally came in for. This sale was made 
because the clerk was courteous and took ad- 
vantage of this woman’s fondness for beauti- 
fully illustrated books. 

Here is another instance of a different 
A customer came in and asked for 


Dana’s “Two Years Before the Mast.” The 
sale amounted to $3. While the books were 


| being wrapped, instead of boring the customer 


with conversation about the weather and the 
war, the clerk called her attention to a ten vol- 
ume set of books on American history, priced 
$12.50. The clerk pointed out the importance 
of the contributors, the wonderful illustrations, 
and its educational features were explained to 
her. She became very much interested and 
decided to buy a set of the books for her son 
who was studying American history at school. 
The following morning we were surprised to 
receive a telephone request from this same 


| customer to send out another set of these 


books; she said she wished to make a present 
of the first set to an old Civil War veteran. 
This customer came in to buy two books and, 
because of a mere suggestion, this sale was in- 
creased from $3 to $28. 

I have another illustration that is worthy of 
mention. You will recall a little book en- 
titled “Getting Together” by Ian Hay, pub- 
lished about three months ago. When this 
book came to us our clerks were asked to 
show it to every customer who they thought 
might be interested. One morning one of 
our young women came to me and said that 
she had sold a copy of this book to a cus- 


If a copy of Bernard Shaw’s | tomer who had bought the book “My Home 


[In the Field of Honor,” and that this lady 
had read it one evening before a gathering of 
young women at her boarding house. This 
customer came back on two different occasions 
and purchased four extra copies. If this 
saleswoman had-not suggested this book, it is 
probable that five copies of the book would not 


| have been sold. 


And still another. Last year, during Thanks- 
giving week, a customer came into our store 
and bought copies of “The Bent Twig” and 
“Seventeen.” Having received her books, she 
was about to leave our department when she 
was approached by the clerk who usually 
waited upon her. Her attention was attracted 
by a smile and a pleasant “Good morning.” 
He inquired what books she had purchased, 
and, thinking well of them, he assured her 
that she would enjoy reading both. The con- 
versation continued as follows: “Speaking of 
good books, Mrs. Jones, I would like to show 
vou these beautiful books of art and travel,” 
and the clerk handed her a volume from a 
display of the A. & C. Black color books. 
The clerk then proceeded to lead her on by 
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pointing out the beautiful illustrations, the 
well-known artists, text contributors and the 
wide range of titles. Of course you may pic- 
ture the enthusiastic spirit displayed by the 
clerk and his suggestions that these books 
would make excellent Christmas gifts, and that 
now was the time to buy them, while the 
stock was complete. In less than ten minutes 
this woman bought for immediate delivery 
eleven volumes at $2.50 each—or $27.50 in 
total sale. A few days later, | remember, this 
same woman came back especially to purchase 
five more of these books. 

1 hope you will have patience with me for 
just one more, as it will give you an idea of 
suggestive bookselling from a different angle: 
Everyone remembers that delightful book, 
“Dear Enemy” by Jean Webster, published 
about two years ago. And those of you who 
stock the reprints know that it is published 
to-day by Grosset & Dunlap at 60c. On April 
10th, the salesman called on us and offered 
this book among his May publications. I de- 
cided that we would take one hundred copies, 
and, while we were checking up his catalog of 
old titles, | asked one of my assistants to show 
the new books to each one of our clerks. 
When he returned them he said that all were 
very enthusiastic about “Dear Enemy.” I 
asked this clerk how many we could sell and 
he replied: “Why | will take fifty advance 
orders myself.” Right there we increased 
our order to two hundred and fifty copies. A 
little later in the day all our clerks were called 
together and told of the possibilities of sell- 
ing this book in advance of publication. We 
determined to take one hundred orders before 
May 15th, and it was decided to give a prize 
to each clerk who took twenty-five or more 
orders. | was more than pleased with their 
efforts, as we had taken up to Saturday night 
one hundred and twenty-eight orders for 
“Dear Enemy.” Forty-six of these repre- 
sented the efforts of our youngest clerk, a 
boy of 19, who had been engaged in the book 
business three years and who had been selling 
only a year or so. 

This is suggestive bookselling. Again let 
me repeat: Teach your salesmen to suggest 
other books to their customers besides the ones 
asked for. It will not cost you a penny more 
overhead, and will help you to sell many more 
of the better books that are otherwise apt to 
stay on your shelves and be forgotten. 


TAKING ORDERS IN ADVANCE OF PUBLICATION 


During the course of a year the publish- 
ers send us many announcemets, samples and 
dummies of their new publications. They 
usually tell us of the importance of their books 
and of the advertising features they will use 
to bring their books before the public. The 
sample copies are to be read by the sales- 
people and the dummies are sent to us with the 
idea and hope that they will attract the atten- 
tion and interest of our customers and be 
the means of securing advance orders. We 
have been following the plan of featuring the 
big novels of well-known authors and a few 
juveniles. When a popular author’s new book 
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is announced by the publishers we ask for 
sample copies and a couple of dummies. (Oy; 
clerks are called together, asked to read th, 
book, a selling plan is outlined, and special 
signs are hung up announcing the title, author 
and date of publication. <A prize is offered 
for every twenty-five orders taken by oy 
clerks in advance—it may be one dollar. 
copy of the book, or of any book from stock 
of the same value. We usually have two dum- 
mies; one is displayed with the new fictio: 
the other near our Information Desk. E 
customer is told, when purchasing one oj 
new novels, that a new book by this or that 
author is about to be published; a short synop 
sis of the book is given, the customer is told 
of other books the author has written, and 
invariably the customer will leave ari advance 
order, if the salesman puts the personal touc! 
into the conversation. 

Here are just a few of the books on whic! 
we have made an advance “drive,” with the 
number of advance orders taken in each case: 

“Michael O’Halloran” by Gene Stratto: 
Porter, 93 copies; “Just David’ by Elean 
H. Porter, 87 copies; “T. Tembarom” by Mr: 
Frances Hodgson Burnett, 106 copies; “Thi 
Chosen People” by Sidney L. Nyburg, 52 
copies; Volland’s “Mother Goose,” 42 copies 
“Morning Face” by Gene Stratton-Porter, 3 
copies; “Under the Country Sky” by Gra 
Richmond, 57 copies; “John Martin’s Annual,” 
37 copies; “Religion of Power” by Rev. Har 
ris E. Kirk, 38 copies; and four complete sets 
of the limp leather edition of Mark Twain's 
writings. 

At one time 220 orders for the spring num 
ber of Vogue were taken in advance of pu! 
lication in our Magazine Department from a 
sign to which our saleswoman called ever) 
customer’s attention. 


aUl 


SELLING MORE BOOKS FROM SPECIAL DISPLAYS 


Right now is about the beginning of our 
long, dull summer season. Some of us begu 
our vacation season, and, as summer is not 
far off, a few begin early closing. At this 
time we are offered some wonderful opportu- 
nities to make our stores active, sell more 
books, and make and educate new readers 
by taking advantage of the confirmation and 
graduation season. Usually in June, many 0! 
our schools and colleges hold their gradua- 
tion and commencement exercises; many Sun- 
day schools reward their scholars for good 
attendance; many weddings take place; and a 
lot of our customers are packing up and mov- 
ing away to their summer homes. If we will 
put forth a certain amount of the effort 
energy and enthusiasm that we display at th: 
Christmas season, we can get some of the 
business that now goes to jewelry stores, spe 
cialty shops, florists, confectionery stores 
and many other lines which feature and g 
after this business. 

The first year I was engaged in a de- 
partment store brought home to me what a 
wonderful chance there is to sell books as 
gifts, if we only feature, advertise and create 
in people’s minds a desire to buy books. So 
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ve decided to go after this business, and the 
‘ollowing plan was tried and has proven very 
successful: About the third week in May 
we clear off six large tables in the main 
aisle of our book department and, by joining 
them in twos, make three large tables. They 
are covered and draped with a good quality 
of brown and green plush—colors which har- 
monize with books and give a rich setting. 
\bout one hundred books of art, biography, 
travel, poetry, drama, limp-leather books, 
classics in fine bindings, books of reference 
and others are displayed on each table, all 
iackets and boxes being removed. Small sets 
are displayed between book-ends, and a few 
choice volumes are tied with white or red 
ribbon. To add to our display and attract 
attention, three large signs are hung from the 
ceiling over each table, tied with wide red 
ribbon, and bearing the wording: “Sugges- 
tions for Confirmation and Graduation Gifts.” 
\ small red seal and a piece of red ribbon 
are pasted on the bottom of each sign, repre- 
senting a diploma. <A small advertisement is 
inserted several times in the newspapers. You 
will note, as I read one of the advertisements, 
the personal appeal: 

“IT WANTED TO BUY SEVERAL 

GRADUATION GIFTS—— 


“and I hadn’t the least idea in the world what to 
choose, until by pure accident I drifted into Hochs- 
child, Kohn & Co.’s Book Section. 

“ ‘Graduation gifts?’ said the 
whom I appealed for guidance. ‘I 
supply just what you want.’ 

“She directed me to three big tables on which 
were displayed a thoughtfully-selected collection of 
hooks—school-day records, standard classics, books on 
art, poetry, books of travel and adventure, editions 
le luxe, in fact, a wonderfully wide range of good 
literature, and every book had beauty of binding 
ind typography to add to its merit as a gift. In a 
few minutes I had selected five books for the five 
prospective graduates of my acquaintance and in 
each case I was able to choose something exactly 
suited to the tastes and inclinations of the one who 
was to receive it. 

“Where else could I have done this, and where 
else could I have received such helpful help as I 
did in the Hochschild, Kohn & Co. Book Section?” 


young woman to 
think we can 


These displays have become a big thing 
with us, and have made June one of the 
largest months of the year. They have also 
helped to clean out a lot of books that are 
left on our hand from the Christmas rush. 
It encourages people to buy books instead of 
things which have no permanent value. It 
also helps to make and build new readers and 
future book-buyers. 


SELLING BOOKS BY SUGGESTION THRU THE MAIL 

Every mail-order, and almost every letter 
seeking information about books, presents 
many opportunities for us to sell books by 
suggestion. Mail-order business usually comes 
to us from people who cannot come to our 
stores in person to select the books they wish 
to buy and read. The books these customers 
order by mail are generally selected from lists 
we send them, from reviews in the daily 
press, magazine advertisements or recom- 
mended by friends of literary taste. Mail-or- 
der customers need and want other books 
just as much as those customers who come 
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into our stores, and I believe we have the 
same opportunities to sell them other books 
in addition to those they may order. What 
other books we sell them will depend en- 
tirely on the manner in which we handle their 
correspondence. By putting the personal 
touch into the letters, and offering the right 
books by suggestion, we can encourage and 
build up mail-order customers to become big 
book-buyers. 

An illustration will give you an idea of 
how I think mail orders should be dealt with: 
When an order is received by mail, it should 
be filled, if possible, the same day and the 
customer should be written at once and told 
that you were glad to receive the order and 
how it has been shipped, together with a 
few words of praise about the books ordered. 
If the order has been for a book on music, 
art, the drama or any other subject, there are 
sure to be many others of the same character 
on our shelves. Get out a half-dozen, say a 
few words about each one of them in the 
body of your letter—it will not make your 
letter too lengthy—and you can also enclose 
a copy of, say, the Diual’s “Books of the 
Month,” making mention of the page on 
which will be found the subjects in which the 
customer seems to be interested. 

TYPICAL 


SUGGESTIVE SALES LETTERS 


l always follow the rule of saying a few 
words about each piece of printed matter that 


I enclose in a letter. I have a few letters 
which I will read; they are examples of 
rendering service and offering other books 


for sale thru the mail: 


My Dear Mrs. ——-: 

Thank you for your order of February 20. The 
fine and stub point Moore’s non-leakable pen were 
sent you to make your selection. 

Two copies of Bergson’s ‘Creative Evolution,” 
English translation, were also included in the ship- 
ment. 


The five copies of “Sister Dora,” ordered from 
the out-of-town publishers, are expected in to-day. 
Upon receipt by us they will be immediately for- 


warded to you. 

“Brownie on the Ice” is not known to us under 
this title. Could you mean one of the Cox Brownie 
books? If so the enclosed slip will help you in 
ordering the correct volume. 

As Henry Bergson is very much before the public 
eye, perhaps you would like to know what other 
books he has written. The following will give you 
a complete list: 

“Laughter,” $1.25. 

“An Introduction to Metaphysics,” 

“Time and Free Will,” $2.75. 

During this week we are offering a great many 
odd volumes of biography, history, fiction, children’s 
books, slightly shop-worn, at the low price of 25c. a 
volume. If you have in mind any one who would 
like to take advantage of this opportunity it would 
please us to receive their name and address. Or 
perhaps you would like us to make a selection and 
send them to some institution you are interested in. 

Very truly yours, 


$1.00. 


Dear Madam: 
Thank you for 
copies of “Concert 


order of March 2d “he 
by Frank Danby, and 


your 


Pitch” 


“One Woman’s Life’ by Robert Herrick were for- 
warded by messenger yesterday. 

We also included a copy of Pierre de Coulevain’s 
“American Nobility,” a 
of great interest. 

Owing to the wonderful progress this country is 
making with the 


story which you will find 


Panama Canal, there has been a 
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great demand ffor literature on that part of the 
world. We are enclosing a circular of a very in- 
teresting book on the canal and its neighboring dis- 
tricts. May we send you a copy? 

Very truly yours, 
Dear Madam: 

Thank you for your letter of the roth, ordering a 
copy ot ‘Comrade Yetta’’ and “A Man’s World,” 

: idwaras. Copies are going forward by 
messenger to-day. 

As the time is here when you should be reading up 
about your garden, we are enclosing one of our little 
Garaen Pamphlets in which you will find described 
a great many valuable and useful books. You will 
notice a great many by Mr. L. H. Bailey, who is 
an authority on most subjects concerned in the 
booklet. Make up your selection and have us send 
it to you. 

Very truly yours, 
Dear Madam: 

Thank you for your many orders received the 
past three days. A large shipment is going forward 
this afternoon by the National Express, containing 
the following books and stationery articles: 

6 leather bound Prayer & Hymnals for you to 
choose from. 

2 Roman Missals. 
can be had is black. 

1 “One Irish Summer” by Curtis. 
World’s Work for March. 
International Studio for March. 
Architectural Record for March. 
bridge sets. 

1 box of stationery in which are 
cards, pens, etc. 

These should all be received on the express com- 
pany’s first delivery in the morning. 

The 29 copies of ‘“‘Uncle Noah’s Christmas In- 
spiration’” by Leona Dalrymple were all carefully 
packed with an enclosed card bearing your signature 
as you wished, and were forwarded yesterday a. m. 
as directed. 

A second copy of the “Salon 1900” has been for- 
warded to Miss Margaret Styles, 326 W. s8th Street. 

This shipment completes all of your orders sent to 
us in the last few weeks, with the exception of “The 
Judgment House” by Gilbert Parker, which will be 
sent on publication day, March roth. 

The enclosed Books of the Month for March, 1913, 
will call to your notice all of the late publications, 
and will help you in selecting them for your 
friends. 


The only color in which they 


uns mw 


contained Easter 


Very truly yours, 


The last one I read is one of many written 
to a customer whose business amounts to 
more than $2500 in a single year. This is 
one of the best ways I know to increase the 
sale of books. I heard a man say a few 
weeks ago at a Baltimore Salesmanship Club 
meeting that trying to get business by mail 
from circulars and form letters had been 
worked to death and did not pay. That may 
be true when we have ro positive knowledge 
that people are interested in the things that 
are suggested, but mail-order business will pay 
when we make our correspondence personal, 
dignified, and offer things we know people 
really need and want. 


SELLING MORE BOOKS FROM A CARD INDEX 


We will sell more books and increase the 
book business, if every bookseller makes a 
general card index of every one of his custo- 
mers and a classified record of each customer’s 
preferences, the books, authors and subjects 
in which he is interested. We should know 
where we can place the serious and important 
books. For instance, we should card index 
customers who may be interested in books on 
American history, on Lincoln, Napoleon and 
other great personalities. Other customers 
may be interested in books on hunting, Japan- 
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ese art, heraldry, and a dozen other subject 
A separate card should be made for each sy 
ject in which a customer is interested. 

Why shouldn’t we have a list of the people 
who buy the books that are permanent 4 
worthwhile? They are a valuable asset to 
business. If you sold one hundred copies 0; 
Harry A. Franck’s “A Vagabond Journe 
Around the World,” how valuable and help 
ful it would be to have the names af all th 
buyers. Then you could inform them from 
time to time of the three books that Mr 
Franck has written since this one was pu 
lished and could always use these names 
the future to notify them of new books writ 
ten by the same author, or of other titles 
similar nature. 

I believe we should teach our salespeople t 
get the name, address and preferences of 
every person who buys books on special sub 
jects—as fine arts, useful arts, drama, musi 
gardening, psychology—for that matter, ever) 
subject. Even fiction buyers who buy books 
by such well-known authors as Wells, Gals 
worthy, Butler, and a host of others should 
be listed and classified under fiction and sub- 
divided under author. Every person who buys 
the writings of Burroughs, Maeterlinck 
Kipling wants their new books when pub- 
lished. I would like to ask every bookseller 1f 
he has the names of his customers who bought 
Vol. 1 of Stowell’s “Diplomacy of the War 
of 1914,” published by the Houghton Mifflin 
Co., and which has been planned to be com- 
pleted in three volumes, and if he has re- 
corded the purchasers of Belloc’s “Elements 
of the Great War,” of which two volumes are 
ready, and which is to be published in six 
volumes. Then there is the “Current Histor 
of War” published by the New York 7imes. 
This set should be sold in its entirety, or it 
will not be of much value to anyone who 
may buy two or three volumes, and forget the 
others as they are published. 


ind 


CARD INDEXING BOYS AND 

Why not card index every child who buys 
a book or who is sent one as a gift? The) 
are going to be our future bookbuyers, and 
we should learn and keep account of their likes 
and dislikes for reading. Why not card in- 
dex, by date, all the birthdays of children for 
whom books are purchased? Record should 
be made of every boy or girl who buys or 
receives a volume of any of the popular series 
of meritorious children books. Just think how 
many good series are published and how many 
boys and girls receive one or two volumes of 
these series, and never buy or read another 
because they are not told about the other 
volumes! Picture with me, if you will, these 
boys and girls receiving a letter addressed to 
them, telling of a new volume that has just 
been published in the series that they have 
been reading. They will come in and buy it, 
or they will put it up to mother or dad, and 
there will be no peace until they have the 
book and are deeply buried in it. There are 
wonderful possibilities in this card ‘system 
idea, and I would like to see every bookseller 
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adopt it; a great many other large businesses 
have records of what their customers have 
bought from them for the past ten years! 
Why, some of our publishers are keeping tabu- 
lated records of how many copies of certain 
books we buy from their travelers, and a few 
also record the pick-ups we order thru the 
mail, 

Try it. It will keep us busy on those dull 
and rainy days, writing, telephoning and mak- 
ing sales to our customers, and, at the same 
time, give us new opportunities to suggest 
other books which they should read. It will 
get you business and give you the best kind 
of advertising, at very little cost. 

Don’t you know that every time you sell a 
book by suggestion you are increasing the 
sale of books, and every time you sell a good 
book and one you believe in you are making 
new readers? The people who buy and read 
those books will tell others about them. 

I tell you the power of suggestion and 
knowing our business is a wonderful asset. 
I just love to pick up a good book and recom- 
mend it to our customers. And every time 
I sell a good book by suggestion it gives me 
more enthusiasm and more confidence in the 
book business; it makes me firmer in my be- 
lief that it can be done, if we will but follow 
the inspiration in Edgar A. Guest’s little poem: 


“IT CAN BE DONE” 


Somebody said that “‘it couldn’t be done,” 
But he, with a chuckle, replied, 

That maybe it couldn’t, but he’d not be one 
Who’d say so till he’d tried. 

So he buckled right in, with a bit of a grin 
On his face. If he worried he hid it. 

He started to sing, as he tackled the thing 
That couldn’t be done, and he did it! 


Somebody scoffed, ‘‘Oh, you’ll never do that, 
At least, no one ever has done it,” 

But he took off his coat, and he took off his hat, 
And the first thing we knew he’d begun it. 

With a lift of his chin, and a bit of a grin, 
Without any doubting or “‘quit it.” 

He started to sing, as he tackled the thing 
That couldn’t be done, and he did it! 


There are thousand to tell you “it cannot be done,” 
There are thousands to prophesy failure; 

There are thousands to point out, one by one, 
The dangers that wait to assail you. 

But just buckle in, with a bit of a grin, 
Take off your coat, and go to it; 

Just start in to sing, as you tackle the thing 
That cannot be done, and you'll DO it! 


[ Applause. ] 





THE CHAIRMAN: I am sure you will all 
agree with me that Mr. Estabrook has given 
us a very fine paper. 

Suggestive salesmanship has several values, 
perhaps, which we do not at once think of. 
The only thing we think of it is that we make 
an extra sale. But it has other values as well. 
It renders real service to the customer. Sales- 
men coming under such training as Mr. Esta- 
brook’s without doubt become better salesmen 
and women and better as men and women. It 
adds to the reputation and prestige of the 
store, and it gives the store opportunities to 
influence what books are sold. 

Mr. ScHENCK: We ought to thank Mr. 
Estabrook and congratulate ourselves upon 
having heard one of the most suggestive and 
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helpful papers delivered in the history of the 
American Booksellers’ Association. If we all 
had such buyers and such heads of depart- 
ments as Mr. Estabrook, we would have little 
trouble with the publishers inthe matter of 
direct selling. Il know from personal experi- 


| ence that the practices which Mr. Estabrook 


has suggested are wonderfully profitable. I 
remember very well a young man whom we 
had in our employ to whom [| found it neces- 
sary to give a little talk one day. I re- 
proached him for indifference, and he said, 
“Well, I have sold so much.” “No,” I said, 
“you have not sold so much, to my knowl- 
edge you have not sold a book.” He said: 
“What do you mean?” “This,” I said, “when 
a customer comes in and asks you for a book, 
and you take it from the shelf, wrap it up 
and take his money you have not sold a book; 
but when, inspired by that customer’s sugges- 
tion while you are waiting for his change, you 
take another book from the shelf, perhaps 
two or three books, and put them before him 
with a word regarding the books, and thru 
your suggestion he buys one or more of those 
books, you have sold a book.” He said: 
“By George, I am going to sell books,” and 
two weeks later he came to me with a memo- 
randum book and said: “Mr. Schenck, I have 
been selling books. Here is the list of the 
books | have sold.” To my great satisfaction, 
but not to my surprise, because I knew the 
stuff that was in the boy, he became a genuine 
and enthusiastic book salesman. 

1 believe that we owe it to ourselves as 
booksellers to circulate and to urge the 
adoption of the suggestions which Mr. Esta- 
brook has made. I know, for example, what 
can be accomplished thru store conferences. 
We had them for some years while I was in 
Springfield, and, you know, ofttimes some of 
our best suggestions came from the errand 
boys. 

THE CHAIRMAN: Is there anyone else that 
desires to give us the benefit of his experi- 
ence along the lines of the points brought up 
in Mr. Estabrook’s paper? 

Mr. Metcuer: The Program Committee 
has been so far justified by what has hap- 
pened thus far that I believe the committee 
ought to have charge of the next hour and a 
half as well. I want to make this suggestion, 
in your luncheon parties this noon please take 
account that there are some here who are 
not so familiar with New York’s hospitality 
as some of the rest of you; so look out care- 
fully for the strangers, and include them in 
your groups. Also please don’t divide into 
buyers and sellers. We are all at this con- 
vention on an equal footing; we have a com- 
munity of interests in the distributing of books. 

THe CHAIRMAN: Before we adjourn I wish 
to introduce to you for just a moment or 
two Mr. Sinclair Lewis, author of “The Job.” 

Mr. Lewis: This is a trick perpetrated 
upon me by John Kidd, and all the stuff 
about “not being prepared to speak” is in this 
case true. There are about four men in the 
audience for whom I have worked at one 
time or another, and if one of them suddenly 
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arose now and said severely: “Lewis, have 
you got those publicity notes done yet?” I 
should get down and crawl aiway jimme- 
diately. As a matter of fact, however, I have 
had wide experience with bookselling. 
{Laughter.] I was once a cub clerk at Siegel- 
Cooper’s book department for two weeks. At 
the end of two weeks the assistant buyer 
came to me and said that as the buyer was 
too busy to fire me, she,.as assistant, took con- 
siderable pleasure in firing me. She said: 
“Thank God, the rest of the clerks in this de- 
partment are decent people and not high- 
brows.” That wound up my bookselling ex- 
perience, but I learned a good deal during that 
time. [Laughter.] 

When you are called upon suddenly in this 
way it is supposed to be proper, I believe, to 
be very amusing. The trouble is I am a 
serious realist. [Laughter.] You can all see 
the serious aspect I have, and that I am an 
exceedingly serious young man. Now, for in- 
stance, if you want me to tell you why the 
authors hate the publishers; if you want me 
to tell you, for instance, why I don’t like the 
publishers and booksellers, I will tell you. 

Mr. Butter: Go ahead. 

Mr. Lewis: I will tell you just how the 
author feels towards the publisher. All au- 
thors, as you know, are feminine and most of 
them are upwards of 60 and have distinguished 
Southern ancestry. The average author about 
then gets hold of a pre-natal influence or some 
such sort of thing, that goes to make the heart 
glad and full of joy and brightness; so that 
at last she, the author, is able to give a pleas- 
ant message to the world. [Laughter.] So 
the author gets on the train—for the author 
usually comes from Sault Ste. Marie, Minn., 
or occasionally from Kansas. She expects 
to find the publisher in a large palatial build- 
ing with marble columns and all that sort of 
thing, and, as she sees it, she is going to enter 
and say, “I am Mrs. So and So; my great 
grandfather saw Robt. E. Lee.” Then she ex- 
pects that the editor will reply: “Madam, this 
is no case for me, I am merely the editor. I 
will call the Old Man himself.” And then, she 
imagines, the old man will come out (he will 
have large goggles and a soft voice) and 
will say: “At last here is one I am prepared to 
deal with. Here is an author whose works I can 
appreciate.” [Laughter.] 

That’s about the way the author sizes it up 
in advance. But when she lands in New York 
she finds the publisher in a kind of a clothing 
place. She goes up in the elevator past the 
knee pants cannery and bye and bye she passes 
the overalls factory and the denim works 
[laughter], and then amidst other kindred 


trades she finds a little place in which is a | 


small hall, and she says to the boy there: “I 
would like to speak to the editor.” And then 
the editor comes out. He is usually a tall lean 
young man, with red hair and in shirt sleeves, 
and not particularly polite. “Well, what do 
you want?” he says. “I have a little master- 
piece,” she says, “but you, my young friend— 
I do not mean to hurt your feelings, and I 
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am sure you will understand—but I am afraid 
you are a little young. So, if you will have 
your superior come out, I will talk to him.” 
“IT have no superior,” says he, “I am the 
Editor.” [Laughter.] “Well, in that case, I don’: 
know that I could leave this then, she says, 
perhaps you don’t understand. This is the 
Child of my Brain.” “Oh, yes,” he says, “we 
keep a little orphanage here for that kind of 
thing. [Laughter.] If you will leave the 
child here it will go thru the regular routine 
[Aside.] It will be rejected next Saturday 
I usually reject em on Saturdays and return 
‘em on Mondays.” “Really,” she says, “I 
don’t think —I am afraid that you don’t under- 
stand. My great grandfather saw Robt. E 
Lee. If this were accepted the Daughters of 
the Confederacy would take 200,000 copies.” 
All this time the young man is trying to get 
away from her. He realizes that he has got 
in dutch ; he realizes that he is in swell society ; 
not in the class of Rex Beach or some low- 
brow folks. [Laughter.] He is mixing with 
the élite: so about here he gets very humble 


| indeed and goes and gets the head of the 
| packing room (who is a very saintly looking 


old man) and he says to him: “Well, Bill, you 


| have got to be the head of the establishment 
| to-day.” 


[Laughter.} “All right, sir,” says 
Bill, and so he comes out. “Well, madam,” 
he says to her, “I am afraid my young as- 
sistant made rather a blunder. I would be 


| very glad indeed to take your manuscript and 


read it.” And so the lady at last has been 


| appreciated, and leaves her priceless Thing 


with him and the old gentleman takes it out 
into the packing room; and the editor forgets 
about it. 


So about next Tuesday she comes in pre- 


| pared to get some such reception as this. The 


old man is to come out and say: “Dear lady. 
we have been waiting for you; your ms. is 


| now up to the last reading and next Tuesday 


Then 


you can come in and sign the contract. 


| the next day 500,000 copies are to be sold, and 

the next some distinguished critic like William 
| Dean Howells will invite you to dinner.” Well, 
| she is all prepared for this line of talk when 
| she comes in on Tuesday morning. 


And the 
Editor does come out and say: “Madam, we 
are just waiting for the last report on your 
ms. If you will come in this afternoon I will 
give you that one last report.” [Laughter.] 
Meanwhile he has the shipping clerk dig 
around in a “pick-up” order of books going 
out to San Francisco until he finds the manu- 


| script, where he chucked it the week before 


He has it carefully wrapped up with a stamp 


| on it “Have you bought a little Liberty Bond 


yet?” [Laughter.] Then when the author 
comes in at 2 o'clock he says: “Madam, you 
know that after all this is a commercial age; 
there are some things which are too fine for 
ordinary people. [Laughter.] Of course Gene 
Stratton-Porter and some of the others are 
making a lot of money. Why? Because they 
appeal to the common people. But there is 
something about your book that is so fine, so 
exquisite, that no common person can com- 
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prehend it; so I suggest that if you will take it 
and have it published at your own expense—” 
[Applause and laughter.] _ 

THe CHAIRMAN: Mr. Kidd may have put 
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up a job on Mr, Lewis, but he certainly has 
| done a kindness to the convention. 


If there 
is nothing further, we stand adjourned until 
2 o'clock sharp. [Meeting adjourned.] 


AFTERNOON SESSION—FIRST DAY 


[The meeting was called to order by Presi- 
dent Macauley, at 2:15 p. m.] 

THe CHAIRMAN: We had hoped to have 
present with us at this meeting all of the ex- 
presidents of the Association and have each 
one of them give us a word of greeting. Un- 
fortunately none of them is able to be with 
us, but all have sent some word, and I will 
ask the Secretary at this time to read their 
communications. 

[The Secretary read the various letters and 
telegrams of greeting and good wishes.] 

THe CHAIRMAN: You will all be sorry to 
hear that Mr. Arnold, who has always attended 
our conventions is ill at his home and will be 
unable to be with us. At this time it gives 
me great pleasure to introduce to you Mr. 
Bowker, of the PusBLisHEeRS’ WEEKLY, who will 
address us for a few minutes. [Applause.] 

Mr. Bowker: I am gratified to have 
this pleasant welcome, which I take to be a 
bit of appreciation of at least the spirit which 
the PustisHers’ WEEKLY has tried to show 
for forty years or so in representing the 
American book-trade and in co-operating with 
the American Booksellers’ Association in try- 
ing to make it all that it should be, and we 
hope one day may be. 

Nothing has been more gratifying to me 
and to the old associates of Mr. Growoll than 
the continuing honor and esteem in which 
he is held by the booksellers of New York; 
and [| may add by many old friends and asso- 
ciates thruout the country; and I feel sure 
that you appreciate that his successors, Mr. 
Rider, Mr. Lynd and the rest of us, are trying 
ta keep the same spirit before us all that he 
exemplified. He liked to emphasize the phrase 
“the profession of bookselling”; and those 
of us who think most of what is at once a 
profession and a trade like to emphasize first 
of all the thought of the profession. So now 
in this emergency before the nation, in which 
we all have our part, it is pleasant to think 
that service may be done by the book-trade 
as a profession. That means that, as the doc- 
tor must know his medicine and his patient, 
as the lawyer must know his case and his 
client, so the bookseller must know his book 
and his buyer, and bring those together ; and if 
booksellers will appreciate in full the thought 
that they belong to a profession, the thought 
that, like the teacher and the librarian they 
are educators in the larger sense, if they en- 
deavor to put before their public the books 
that are worth while, books not simply about 
the war but about the larger questions of de- 
mocracy and peace, they are doing a service 
which cannot be minimized. But, of course, 
it is also to be remembered that the book- 
selling business is a business, a trade, and 
that it must address itself also to the com- 
mercial side. 





To my mind bookselling is still only a great 
potentiality in this country, the half of which, 


| the tenth of which, has not yet been realized. 


| in some way. 


If we compare the present sale of books with 
the number of possible buyers, the discrep- 
ancy is astounding. So I always like to em- 
phasize that competition in the book-trade is 
not to be feared, at least until the market is 
much more nearly exhausted than it is at 
present. Every bookseller who comes into 
the field really should be looked upon not as 
a competitor but as a confrére, a man who is 
helping in a general work, and whether that 
bookseller is in our own town or in some field 
not yet occupied, it seems both right and wise 
that he should be welcomed. 

I can recall so far back as the old A. B. T. U. 
of 1876, when the dear old friend of many of 
us, Anson D. F. Randolph, long passed away, 
and that stout and staunch old Quaker, 
Timothy Nicolson, who, I believe, is still to 
be seen in Richmond, Ind., were among the 
leaders of the Association of which Mr, Aston 
was the first president. That was a happy 
organization of all the elements of the trade, 
both publishing and _ bookselling. That 
emphasizes that the problems which confront 
the two divisions of the trade are the same; 
and I hope the time will come when these 
meetings may be as it were a congress for the 
whole book-trade, when the publishers perhaps 
may meet, as is the foreign fashion, by them- 
selves, the booksellers by themselves, and that 
then both may meet and compare notes and 
discuss and act in joint session. It is less 
worth while, it seems to me, to discuss what 
publishers are doing or are not doing, what 
they might do or do do, than to emphasize 
the possibilities in bookselling itself, for the 
more those possibilities are realized the less 
reason will there be for complaint of pub- 
lishers’ interference. So, as I say, I look for- 
ward to the day when these two branches of 
the trade may meet in a joint and harmonious 
gathering and discuss to their mutual prof 
and to the common benefit of the whole country 
the problems of the book-trade, the profession 
and the trade alike. 

I thank you very much for giving me the 
opportunity to look into your faces, even tho 
I cannot see them, and metaphorically to shake 
hands with you all. [Applause.] 

THe CHAIRMAN: Mr. Melcher, the Chair- 
man of the Program Committee has worked 
so hard during this year, and, as I think you 
will agree with me, so far to such good pur- 
pose that I thought we ought to reward him 
I could conceive of no better 
reward than to call him to the Chair at this 
time to preside during the next part of our 
program. [Applause.] 

[Mr. Melcher here assumed the chair.] 

CHAIRMAN MetcHer: Mr. Macauley, I am 





The 
especially pleased to be the connecting link be- 
tween that word from Mr. Bowker and our 
topic this afternoon, “New Channels in Book- 
selling.” It seems to me particularly appro- 
priate that we should have heard that emphasis 
placed upon the professional attitude we 
should take toward our business. It connects 
up with what Mr. Estabrook showed us this 
morning about training new people in the work 
of the profession, and with what we are go- 
ing to hear now from some of the new im- 
aginations that have been playing about the 
possibilities of this profession. 
Personally I think that, in one way or 
other, each convention should emphasize the 
fact that there are new channels of book- 
selling. When, in one way or another, our an- 
nual meeting does not bring out that note we 


an- 


NEW CHANNELS 


Publishers Weekly 


| 
| 
| 


May 20 


shall be indeed stagnant. In developing thi; 
topic this year, in looking where the emphasis 
had been given this year, | found that new 
developments had come almost wholly from 
the ladies. So we are not honoring them 
this afternoon for their sex, but because the, 
happen to be the new imaginations that are 


| attacking the possibility of this business that 


IN 


we like so well; and we are proud 
pleased to have this new membership, t! 
new active membership, showing us new | 
sibilities in the distributing of books. [ A, 
plause. | 

The first speaker on the program both east 
and west can claim. She comes from an east- 
ern state but from west of the Alleghenies 
Miss Guthrie, of the “Book-Shop,” of Pitt 
burg. [Applause.] 


BOOKSELLING 


I—THE BOOK-SHOP—PITTSBURG 
By Miss Priscitta GUTHRIE 


When I was invited to become a member 
of this Association 1 accepted very promptly, 
because I believe in organization and because 
I liked what I had heard of this particular one. 
Since then I have read and heard a good deal 
more of its efforts and achievements, and am 
glad that I joined. 

I have often been asked if my shop is one 
of those resulting from Earl Barnes’ very 
good article in the Atlantic Monthly a year or 
so ago on bookselling as a new vocation for 
women ; but with all due credit to Mr. Barnes, 
I must say in truth that my shop did not origi- 
nate in this way, as I had talked about a book- 
shop of my own for several years before that 
article was published. I have the pleasure of 
Mr. Barnes’ acquaintance, and recently when 
he visited my shop I told him that, while it 
was not the direct result of his writing, he 
certainly had encouraged and reinspired me, 
so that when the great adventure was under- 
taken, I was quite as enthusiastic as when I 
first dreamed that beautiful dream of a spa- 
cious, roomy shop with the aspect of a living 
room or library. 


STARTING IN A SMALL WAY 


Behold the reality when it came to pass! 
A small space at a corner, about fourteen feet 
square, with an occasional purchaser, almost 
invariably asking for a book not in stock, 
though those on the shelves had been most 
carefully selected. However, if a book was 
wanted, it was secured, and quickly. A point 
was made of procuring books promptly on 
order, and perhaps this was one of the strong- 
est selling assets at first. There is small profit 
in such sales, but each one made a customer 
and a friend, so the policy is continued. The 
significance of this point is perhaps only ap- 
parent to booksellers outside of the New York 
district, beyond easy reach of the publishers. 
In Pittsburgh it amounted almost to a vital 
issue, 

Of course, there were bright spots in those 
first months. Some few people did buy the 
books in stock and encouraged the venture by 


ordering more books and by sending thei: 
friends. So that by the end of the first year 
we have had to move into larger and better 
quarters. We are now located in a very cheer 
ful, attractive shop, not too commercial, but at 
the same time a far cry from the spacious 
drawing room of early days. 


INDIVIDUALITY THE KEYNOTE OF WOMEN’S BOOK- 
SHOPS 


But the peculiarity of this shop, and of other 
shops managed by women—recently opened 
in such numbers as to constitute a new chan- 
nel in the trade—lies in their individuality 
They are essentially different from the stereo- 
typed bookstore. The success of these first 
women’s shops has brought demands from all 
quarters, from women’s vocational confer- 
ences, conventions, etc., for talks on how to 
start a book-shop. It may be well to keep this 
enthusiasm in check for a time, lest these 
shops prove to be of mushroom growth. — 

When I surveyed the field before opening 
my shop, it seemed to me that it would be 
possible to express one’s individuality better 
in a small shop than in a large one. Large 
shops are necessarily more or less alike, and 
it is difficult to find salespeople who ar¢ 
really interested in books as books, while 
there could scarcely be, in a large establish- 
ment, any attempt to reach the personality 
and taste of the reader. (I always think ot 
customers as readers rather than buyers.) ! 
determined to have a small shop, not too big 
to express at all times my own standards. It 
was to be my own shop, and I have endeav 
ored to make it preeminently a personal, indi- 
vidual, intimate place of meeting between 
buyer and seller. This last was not difficult, 
for I like books and I like people, and it was 


| an easy matter to bring the two together. 


Also it has been my good fortune to have 
the assistance of a young lady who possesses 
the rare combination of a discerning good taste 
in books, with good salesmanship ability. We 
have essayed, and I hope have succeeded to 


| some extent, to create a “literary atmosphere’ 
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which our patrons find pleasant. We know 
practically all of them. We know their tastes, 
and the tastes of their families. We recall 
what they have bought, and what they have 
sent to their friends, and in short, have de- 
veloped the personal equation to the limit. 
Ien’t this typical of all women’s book-shops, 
and doesn’t it constitute the difference between 
the old and the new channels? Women are 
always personal, at least are said to be so, 
and they might as well make use of this in- 
herent quality and turn it to good account in 
business. They are also apt to possess well- 
developed social qualities. Their customers 
are guests. In their shops they play the part 
of hostess, and the guests seem to feel that 
they are welcomed and that they are made 
at home. > 

One of the chief sources of income in a 
hook-shop is the service department, regularly 
supplying customers with books selected by 
the bookseller, and it seems probable that this 
custom can be most successfully handled by 
women, as—again—they are apt to give it 
personal attention, 


THE OPPORTUNITY IN BOOKSELLING FOR WOMEN 


It seems to me, then, that bookselling ought 
to be an easy and readily acquired vocation 
for women. Those who incline to it, especially 
those who have a love for books, should be 
able to succeed, for women have adaptability, 
and can usually sell. Added to this (a point, 
which if 1 remember, Mr. Barnes emphasized) 
they are willing to give more time to prepara- 
tion for any given vocation, as opposed to the 
professions, than men will give. 

The entrance of women into the world of 
retail bookselling should renew and _ invigo- 
rate the whole stream. When we sum up the 
essential features of the new channel, we find 
all these shops have two qualities in common: 
they are small, and they are individual. Keep 
them so. 
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(IN THE LIGHT OF MR. ESTABROOK’S PAPER 

When I wrote this little address I had not of 
course heard Mr. Estabrook’s admirable paper. 
He has demonstrated that it is possible even 
in the large establishment to represent the per- 
sonality of the bookseller. My own experi- 
ence is all west of the Alleghenies. 

The general attitude in Pittsburg is a busi- 
ness attitude. Naturally, for in Pittsburg the 
business man is paramount. We take small 
stock of the professions excepting as they 
minister to the wants of the business man. 
The business man, too, is mostly a steel manu- 
facturer, one who deals in tons and he talks 
in millions. In other words the general atti- 
tude of mind in Pittsburg is one of large busi- 
ness; a retailer does not amount to very much. 
As I said, the manufacturer is the controlling 
influence in Pittsburg; and I am afraid he is 
not very much of a reader. So, when I opened 
the “Book Shop” and began to sell I confess 
it took me a long time to get used to the 
fact that I was spending a half hour selling 
a book at a profit of twenty-five or thirty 
cents. However, I got used to it. [Laughter.] 





CHAIRMAN MELcHER: I am sure we hope 
they are going to continue to strike that in- 
dividual note. We do not care in how many 
parts of the country they strike it. Miss 
Guthrie expressed a fondness for or belief in 
organization in trade. It is very fortunate 
that she did not get into the publishing trade, 
as that probably is the most disorganized trade 
at present in the United States. 

Our second speaker comes from our last 
place of convention meeting, and it was there 
that I learned of some very interesting ex- 
periments that she has been making in the way 
of new lines of publicity for bookselling. So 
{ got her promise then to come here this year. 
[ take esnecial pleasure in introducing Miss 
Cook of the Open Court Co. [Applause.] 


II—PUTTING THE OPEN COURT CO. ON THE BOOKSELLER’S MAP 
By Miss CATHERINE Cook 


| am glad to have this opportunity of 
becoming better acquainted with the book- 
trade, and to have this opportunity also of 
telling a few facts from my experience as the 
sales manager of the Open Court Company of 
Chicago, publishers of serious books, mostly 
known by you, I presume, as “plugs.” 
|Laughter.]} So my problem is not only a 


serious book problem, but a serious selling 
problem. 


THE AIM OF THE OPEN COURT CO. 


The Open Court Company was established 
thirty years ago for the express purpose of 
promoting the study of religion on a scientific 
basis, that is, to seek in the history of the 
religions of the world a common root. In 
other words, to find in the rituals and prac- 
tices of all peoples, ancient and modern, the 
er of unity in the spiritual evolution of 
nan. 

Religion had always been a closed question; 
and for that reason among others, the new 





venture was given the name The Open Court. 
It was also given a generous endowment, since 
increased and made perpetual by the founder, 
Mr. Edward C. Hegeler of La Salle, Ill. Mr. 
Hegeler believed that all open roads lead to 
truth, but that blind alleys lead to prejudice 
and superstition. You can easily appreciate 
that his ideas, as well as the ideas of his co- 
worker and son-in-law, Dr. Paul Carus, met 
with much strong opposition from the estab- 
lished Christian churches of all denominations 
and sects, The Open Court was at once stig- 
matized as an atheistic institution whose whole 
influence was destructive and even immoral. 

But that was thirty years ago. To-day every 
college and university has its chair of higher 
criticism for the comparative study of re- 
ligion. What is the net result to the Open 
Court Publishing Company? We are no longer 
considered anti-Christian and atheistic rad- 
icals, not because we have changed the char- 
acter of our books or our efforts to find the 
common root of the God idea in the spiritual 
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evolution of man, but because the world has 
grown. 


A SLOW SELLER COMES TO LIFE 

Now, if anyone asked you what you know 
about Socrates, I am sure you would say he 
had a wife named Xantippi, and that she was 
a shrew. Well, we published a book on 
Socrates, with the hope of selling perhaps 
fifty copies, putting the rest in storage with 
the rest of our books. And, by the way, I 
feel as tho this were a mourners’ bench, be- 
cause the book-trade had always refused abso- 
lutely to stock up with our books, and we 
have been forced into channels of direct trade. 

But in January, 1915, a strange thing hap- 
pened. We had brought out this book by 
William Ellery Leonard, of the University of 
Wisconsin. The title was “Socrates, the Man 
and His Mission.” Early in the month we got 
a telegram from Brentano’s saying “Send us 
a hundred copies of Socrates.” The next day 
came a caustic letter from Baker & Taylor 
saying: “It is a wonder that you cannot let us 
know what books you are bringing out. Send 
us two hundred copies of Socrates.” I 
searched my files to see what wonderful bit 
of advertising I had written. I found nothing 
except the same old stuff that appealed only 
to book worms. [Laughter.] The next day 
came calls from Kansas City, and from some 
place else for five, ten; “send them at once.” 


—ALL BECAUSE OF ONE “HUMAN” REVIEW 

And I could not find out what the trouble 
was, until one day I had a clipping from the 
New York Globe, giving an editorial by Dr. 
Frank Crane. 
voted to Socrates, an ancient personality who 
was reinterpreted and brought back and had 
been given a human interest for every man, 
simply because in his editorial Dr. Crane had 
said “I judge every man by what he knows of 
Socrates.” There was the human touch. No 
man wanted to be condemned because he did 
not know who Socrates was. To most people 
Socrates was a joke, and even to many 
scholars he was only a name. 

Well I read that editorial very carefully to 


see where Dr. Crane had created that interest | 


in Socrates, for I saw that was just exactly 
what he had done that I could not do. He 
had put such a human touch into his copy 
that we sold the whole edition of that book 
inside of two months. Of course that wasn’t 
due to this editorial in the New York Globe 
alone: I found that this review was printed in 
twenty other newspapers outside New York in 
smaller cities as part of a syndicate service 
called the Associated Newspapers. That was 
why the demand upon Baker & Taylor for 
ten copies was followed the next day by an- 
other demand from other quarters of the coun- 
try for five copies and ten copies, until finally 
the cumulative effect of that advertising or 
book review was so felt by Baker & Taylor 
that they ordered two hundred copies. 
PLAYING UP THE “HUMAN” SIDE OF A FORMID- 
ABLE LINE OF NON-FICTION 

The whole thing made me see a great light. 

It taught me to try to put a human interest 


There was a column there de- | 
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into books, to give the book worm stuff a touch 
that will move merchandise. Something of 
the sort was undertaken by the Daily News 
in Chicago last fall. The net result of their 
propaganda really did put the Open Court 
upon the map, so to speak, of the successfy] 
publishers of books and not of plugs. The 
result is that we are co-operating now with 
newspapers in creating a demand for our 
books; a line of appeal that we never would 
have thought of if it had not been for this 
success which Dr. Crane had had in reinter- 
preting and reincarnating, you might say, the 
ancient personality of Socrates. 

The Daily News plan is this: They solicit 
your advertising, then they go to the book- 
sellers, and ask them if they will not stock up 
with all the books advertised in the book page 
on Wednesdays. In addition they ask the news 
dealers and all large bookstores like McClurg, 
Marshall Field and Carson, Pirie to take off 
prints of the book page every Wednesday or 
once or twice a month, or several times dur- 
ing the season and send that book page to their 
mailing list. They solicited our advertising 
as usual; and as I was then beginning to 
see that the daily newspaper is just as good 
a medium for serious books as for fiction, | 
went into newspaper advertising last fall pretty 
strongly. The result was that, instead of sell- 
ing two books to Carson, Pirie and three books 
to McClurg and four books to Marshall Field, 
or something of that sort, I sold over the tele- 
phone hundreds and even thousands of books 
during November and December, not merel) 
the more popular books that we manage t 
put into our list, but solid books, religion 
science and philosophy, simply because we 
were being introduced to the bookselling pub- 
lic in a way that made us human. 

It is because of this that I am here to-day, 
to ask to be taken back into the fold of the 
trade which used to be called the great trade; 
and to promise that, if the book dealers will 
co-operate with me as a publisher, I (on be- 
half of the Open Court Company) will not 
sell direct. [Applause.] 


CHAIRMAN MetcuHer: If the book-trade 's 
made human, I have an idea that it will be 
a real force very shortly. We all feel pleased 
that Miss Cook should have come so far to 
give us this message of the success that she 
is having. Enthusiasm and individuality will 
always bring success. 

We now return to the east, to show that 
new effort in bookselling is not restricted to 
the other side of the Alleghenies. [I have 
special interest in having Miss Mahoney speak, 
not only because I was a Bostonian and | 
think will always be one, but because I have 
watched her enterprise grow there and know 
the circumstances under which it started, and 
the enthusiasm and ideas that are in it, and 
also because I think the line in which she '5 
working, that of children’s books, is espe 
cially adaptable to the small bookstore, and to 
the bookstore of individuality. I take great 
pleasure in introducing Miss Mahoney of th 
Bookshop for Boys and Girls. [Applause.| 
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By BertTHA 


A year ago this month when, as a would- 
be bookseller, I attended the American Book- 
sellers’ Association meeting in Chicago, I left 
at the end of the three-day conference with 
a very definite feeling that an honorable place 
in the group was worth working for. My ap- 
pearance here to-day does not mean that we 
think the Bookshop for Boys and Girls has 
really earned its place already. We can at 
the end of our first six months speak only as 
hopeful travelers, not in any sense as arrivals. 


THE ORIGIN OF THE BOOKSHOP 

The Bookshop for Boys and Girls is one 
department of a social-educational organiza- 
tion in Boston, the Women’s Educational and 
Industrial Union, organized in 1877. It con- 
ducts some commercial departments—food 
shop, lunch rooms, etc.—which contribute 
their profits toward the support of depart- 
ments educational or social such as the School 
of Salesmanship, Departments of Research, 
Vocational Training, and the Appointment 
Bureau, The Union has a supporting mem- 
bership of about 48,000, together with many 
yearly donors. 

The new department—The Bookshop—is an 
outgrowth of a small effort started in 1910 
and continued for four years, of presenting 
plays for children. Those who had most to 
do with this work finally came to feel that 
children do not need the theater, that a good 
reading taste gained by them as children and 
their very occasional attendance at the best 
dramatic productions for grown-ups will take 
care of good adult dramatic taste. They came 
to feel that “the book’s the thing.” They 
were aided, no doubt, in arriving at this con- 
clusion by their study of children’s books dur- 
ing those four years and by the discovery that 
the field of good books for children is such a 
rich one. 

In September, 1915, the idea of a bookshop 
for children was more or less complete. From 
then until the bookshop was actually opened, 
time was given to the intensive study of 
the books, to the arrangement of the room, to 
advertising and to the general organization. 


CREATING AN AIR OF INDIVIDUALITY 
It was decided to give the Union’s Book- 
shop the appearance of a New England book- 
room and we were greatly helped in this by 
being able to rent a _ second-floor-one-time- 
double room, with windows at either end, two 
fireplaces and old-fashioned white-painted 
woodwork. It was necessary to gain desired 
effects at the minimum of expense. Some 
good mahogany desks, chairs and tables were 
donated to us, bookshelves and a large dis- 
play table were built, hangings were selected, 
and at last the Bookshop was opened—in 
October, 1916—a simple, light pleasant room, 
with its front windows looking out across 
Boylston Street to the Public Gardens. 
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I1I—THE BOOKSHOP FOR BOYS AND GIRLS—BOSTON 


E. MAHONEY 


| ivies.” 


but must not call any special attention to it- 
self. The experience of the early days of 
the Bookshop presented some disappointments 
in this respect. A gentleman appeared in the 
main office of the Union, saying, “I’ve been 
sent here to see a window of geraniums and 
They sent him to the Bookshop and 
we showed him—the window! 


INDIVIDUALITY HAS PROVED A NOT UNMIXED 
BLESSING 


The principal of a private school, who we 


| hoped might be especially interested in. the 
| books, came to visit. She had scarcely arrived 


when she rushed to a window, examined the 
curtains and particularly the fixtures. ‘She 


_ asked searching questions about these fixtures 


and when she was finally drawn away in the 
hope that she might just cast a glance at the 
room as a whole and at the books, she gave 
only half attention. The next morning her 
sister arrived, saying, “Will you please show 
me your drapery fixtures, Oh yes. Where 
did you get them?” And with this informa- 
tion, she departed at once. 

Again and again we were asked where we ob- 
tained a very inexpensive bit of tapestry over 
one of the fireplaces. Where we got our fur- 
niture? And would we sell our furniture? 
(By the way, at Chicago last May, on that 
day so discouraging to a would-be bookseller 
when a rising roll call showed how few were 
selling books alone, and how many were 
selling other things all the way from drugs 
to automobiles, I do not remember that any- 
one was selling antique furniture. From our 
experience, this should be profitable.) 

Fortunately, although. many seemed inter- 
ested primarily in things other than books, 
there were many more who caught at once 


| and appreciated the purpose of the Bookshop. 


THE BOOKSHOP CATALOG 


Of course it was our desire to become known 
as widely and as quickly as possible and to 
take some steps even in the first year toward 
building up a mail-order business. We sent 


' out first announcements (about 10,000) to a 


personally compiled list of Massachusetts 
names. But we felt that to explain the char- 


| acter and aims of the Bookshop we must do 


| more than that. 


So we decided to publish, 


| even at the time we opened, a Suggestive Pur- 


chase List arranged particularly for the use 
of those having to buy books for children. I 


| know that some of you have considered this 


| catalog a failure from the commercial stand- 


point and an extravagance, but from our 


| standpoint it has been well worth while. It 


In planning the arrangement of the room | 


we always kept in mind that the room was to 
be merely a setting for the books and pictures, 





| mended to parents as a practical list. 


has been applied for by mail from all over 
the country and from places in Canada, Eng- 
land and France. It is used in class work at 
the University of Illinois, Pratt Institute and 
Teachers’ College. Is on the desks of the 
New York Public Library branches where the 
Supervisor has suggested that it be recom- 
Many 





02 


persons from far away places have visited the 
Bookshop as a result of it and mail orders 
have been received from it. 


Our desire has been that mail-order busi- | 


ness should come from places remote from 


good book centres and it is interesting that | 
such orders have come from Nova Scotia, | 
Canada, Florida, Tennessee, North Carolina, | 


Delaware, California, Washington, Minnesota 
and Michigan. 


TALKING UP THE SHOP TO WOMEN’S CLUBS 
THRUOUT THE STATE 


With the financial means for advertising | thru a terrific six weeks, selling all day and 
very limited, with a second floor location and | 
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with only a small showcase on the street, we | 
realized from the beginning that we could not | 


sit in the Bookshop and expect in our first 
year a business which would even approximate 
being self-supporting. We decided that we 
must go out after business. Consequently, in 


the spring before we opened we wrote to a | 


number of women’s clubs thruout Massa- 
chusetts, outlining the plan for the Bookshop 
and asking for opportunity to address their 
club on the subject of books for children and 


to show an exhibit of books, the only charge | 


being payment of expenses. As a result we 
have spoken and have shown our books in 
12 different cities and towns during the months 
of November, January, February and March. 
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and to recommend dog stories which are yo; 
sad. This last requires thoro knowledge 0; 
the book because nearly all dog stories arp 
sad. 

At Christmas time we found it difficult t5 
secure the necessary assistance and still main- 
tain our standard of service. This was im- 
portant since many customers would make 
their only contact of the year with the Book- 
shop at Christmas and judge us thereby. After 
some experiment, we found it impossible to 
have new workers on the floor. We relieved 
ourselves at every clerical point but passed 


doing other work until midnight every night. 
This year we shall begin to train the necessary 
Christmas helpers in the summer. Of course 


| you do not need to be told that our percentage 


of salaries to other expenses is very high in- 
deed. But with ineffectiveness at this point, 
such a bookshop as ours would have no rea 
son for being. 


PUTTING IDEALISM INTO BOOKSELLING 


To a bookseller visiting our Bookshop we 
happened to say that a certain biography would 
interest many young people of 13, 14 and 15 


| as much and more than many stories, since it 


had all the elements they desire, including 


| romance, and had them in the abundance of 


In every case, the exhibits have resulted in | 
orders, and in the drawing of new customers | 


to the Shop. 

The series of story-hours for little children, 
held once a week for five weeks, were at- 
tended regularly by the same group of chil- 
dren. 


SPECIALIZING ON SERVICE 


We determined to specialize on service. The 


two assistants are both Smith College gradu- 
ates. 


life itself, not in the meagerness of life pre- 
sented as it never was and never will be. He 
replied, “Oh, but think how you’d have 

work to sell that book. Books that sell them- 
selves are the thing!” Our silent response to 
this was, “Yes, but most people know very 


| little about the really good books for children 


and, of course, one must work to sell any o 


| them.” 


One has studied story-telling for some | 


years and has real ability in that respect. The | 


other went to Simmons College last summer 
and took the course in children’s reading. Then 
both gave clerical assistance in the making of 


the published catalog, made the card catalog | 


of the stock used in the Bookshop, opened, 
checked and entered the initial stock and so be- 
came absolutely acquainted with the Bookshop 
stock as a whole. Both are good saleswomen. 
This knowledge of the stock as a whole, and 
of the individual books, is most essential with 
us because we arrange our books in groups 
according to their subject. 
together; modern fairy tales; stories of Ad- 
venture on Land, Sea Stories, and so on. 
From the day we opened we were required 
to give the specialized service we wished to 
give. We are asked constantly to recommend 
books for children of certain ages, and to ex- 


Old fairy tales | 


plain why we recommend the book and often | 


to outline the story. We are asked to sug- 
gest other books about Greece which children 
interested in Greek mythology may enjoy, to 


I’ve cited this little incident to show how 
difficult we find it to define our aims to you, 
and we are a little afraid that if we do define 
them you will think them worthless. Our 
Bookshop for Boys and Girls exists, not simply 
to sell good books for children but to increase 
their love for books, because we believe that 
good books are so important as to be an es- 
sential part of life. We feel that the two main 
essentials are the power to think truly and 
the power to feel deeply, and that these two 
essentials result in “preparedness for worthy 
action.” These are the things we all desire 
for children. While they can certainly be had 
in part thru the experience of everyda) 
living, they can be had in most satisfactory 
completion, we feel, only through worthwhile 


books. 


STIMULATING BOOKS AND BOOKS FOR THE 


LAZY-MINDED 
Books divide themselves in our minds into 


two classes :—books which stimulate thought, 
and lazy-minded books. Anderson’s stories of 


| the “Tin Soldier” and “The Ugly Duckling,” 


compare the merits of flower and bird books, | 


to suggest books which may lead a boy in- 
terested only in wild and lurid adventure to 
more peaceful paths (a difficult task indeed!), 


| 
| 


and books like “The Wonderful Adventures 
of Nils,” “Pinocchio” and “Heidi,” “Johnny 
Blossom” and “Donkey John of the Toy Val- 
ley” are all in the first class, but the little 
girl of eight who has read all the “Little 
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Colonel” books and all the “Dorothy Dainty” 
hooks, “Pollyanna” and many others of the 


The Publishers’ Weekly 


| 
| 
| 
| 


1703 


had for several years been reading history al- 
most entirely. And last summer they started 


same character, is starting upon the lazy- | to write a history of the world for 2,000 years. 


minded habit which most of us have acquired 
to perfection. 


Do you remember that Kenneth Grahame 
describes in “Dream Days” the reading in- 
terests of his brother, his sister and himself. 
The brother was an authority upon “the uni- 
forms, accoutrements, colours and mottoes of 
the regiments composing the British army.” 
He himself was most interested in, and a real 
authority upon, North American fauna, every- 
thing that crept, crawled or walked upon feet. 
And the sister’s reading hobby was naval his- 
tory! One afternoon she was found out on 
the hillside with her knees supporting her 
chin, her face the picture of woe; the brother 
lingered, hoping to learn the cause of her 
sorrow, and suddenly the little girl said, “It’s 
His birthday and nobody cares!” It was 
Nelson’s birthday. 

Against these English children we can set 
a little boy of seven whose father brings him 
into our Bookshop at intervals in the hope 
that he will be ready to leave his present hobby 
and choose another. But no, the boy can’t 
get enough of Mr. Thornton Burgess and is 
probably now delighted with the issuance of 
two new books at the same time—“Paddy 
Beaver” and “Mrs. Quack.” Not that we love 
Mr. Burgess less; we like him in moderation 
but perhaps love others more. 

Perhaps you will say “Those Grahame chil- 
dren are book children, not real,” and in reply 
we will say, “Yes, but these are the books we 
shipped at Christmas to some little boys in 
London—seven and nine years old—books 
which their mother had written their Ameri- 
can. friend they would like: “Hoffman’s “Book 
of Sagas,” The Platt’s “Stories of the Scot- 
tish Border,” Wilmot-Buxton’s “Norse He- 
roes,” Pyle “Men of Iron,” and Katherine 
Pyle’s “Wonder Tales Retold.” 

Then, too, as still further evidence, we 
will tell you of an American boy, appointed 
Rhodes Fellow at an English University, who 
said, “I feel so ignorant beside these fellows.” 
But it’s not the English alone who think and 
read beyond us as children. Prince Kropotkin 
in his “Memoirs of a Revolutionist” tells of 
the lengthy letters which passed between his 
brother, seventeen years old, and himself six- 
teen, on the variation of species, and other 
abstract questions affecting humanity as a 
whole. 

At any rate, what makes work in the Book- 
shop for Boys and Girls so thrilling is that 
we feel we are working with something worth 
while. We take the greatest pleasure in help- 
ing those who are interested to find books 
written by persons of vision. This doesn’t 
mean “high-brow books” and it doesn’t mean 
exceptional children. We've found some very 
average children with unspoiled reading taste, 
who just naturally like history. One day when 
I was in the Children’s Room at the Boston 
Public Library, two boys came to the desk 
and one said, “Miss Jordan, have you a book 
on the ’rigination of man?” These two boys 





One was writing the ancient, the other the 
modern part, and the latter hoped to bring 
it down to President Wilson’s administration 
and to get in something about the war. They 
“thought it would make a book of a thousand 
pages.” Along toward September the huge 
size of their task began to dawn upon them— 
well, their history has not yet gone to press. 
Another pleasant feature of this story is that 
these boys were American boys—very average 
ones. 





THE DOUBLE AMBITION OF THE 
YET UNREALIZED 
The Bookshop for Boys and Girls has two 

ambitions—secret until now—we want to be 

able to answer a roll call at your meeting in 
the year 1920, and we long to have the pub- 
lishers’ representatives clinch their arguments 

to discriminating buyers upon the merits of a 

book, not by saying, “this book is on the 

A. L. A. List,” but by saying, “this book is 

stocked by The Bookshop for Boys and Girls 

in Boston.” 

In closing, may I revert for an instant to 
the pleasure and satisfaction of conducting a 
bookstore, by passing on the words of Presi- 
dent Poincare, when he addressed French pub- 
lishers and booksellers a few weeks ago: 
“You are,” said he, “soldiers of the thought 
of France.” 


BOOKS HOP—AS 





CHAIRMAN MetcHerR: Your’ enthusiasm 
shows that we understod that Miss Mahoney’s 
is not a problem outside of our own retail in- 
terests. Unless we can become as enthusias- 
tic, as much in love with our own corners of 
book distribution as these people do in these 
new undertakings, we surely shall not find our 
growth at all commensurate with our oppor- 
tunities. 

When I came to New York last January, 
[ tried to make an excuse for my visit here 
at that time. I went back and told the peo- 
ple in our little store meeting that I had 
found one new thing, taken home one new in 
spiration, and I told them in the greatest detail 
possible what they were doing at the Sunwise 
Turn Bookshop. I had noted their address a 
few months before simply from a spot of 
color. I got an announcement, as some of 
you probably did at that time, that had their 
little emblem on the front. I felt that any- 
people who took as much pains with their an- 
nouncement, even to the color, as they did, 
had something to say. So I went around to 
hear what they said, and the thing that I took 


| back to my salespeople from them was this: 


“They are working in a different environment : 
they are creating an individualism that we 
can’t strike here; but still they are working to 
sell books and they are going to do it success- 
fully, I believe.” So I have been very anxious 
that Mrs. Mary Mowbray-Clarke, ofte of the 
two able proprietors of the Sunwise Turn 
Bookshop, should be presented here to-day. 
[ Applause. ] 
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-IV—THE SUNWISE TURN BOOKSHOP—NEW YORK 
By Mrs. Mary Mowsray-CLarRKE 


| well remember, when Miss Jennison and | 
thought of this idea of having a bookshop, 
how we consulted some of the older members 
of your profession and- they frowned upon 
us very violently and said, “What, you very 
inexperienced women are going to come into 
this highly specialized trade which some peo- 
ple have spent their lives in learning! How 
are you going to do it?” And we said the 
reason we were going to try to do it was be- 
cause it seemed to us as outsiders that books 
were not being sold as works of art; whereas 
books were works of art, and had a place in 
art. When they were sold commercially they 
were placed before the people very much as 
potatoes and other objects sold by the grocer. 


STARTING IN THE BOOK BUSINESS WITH A 
PHILOSOPHY OF LIFE AND A THEORY 


Approaching our business in this spirit, we 
had, on the other hand, everything to learn on 
the other side. We had a philosophy of life 
in general and a theory. But we didn’t know 
how to sell books; how to take the money 
from a customer; how even to wrap up a 
book. We knew nothing whatever about 
bookkeeping, nor how to buy books from the 
publishers. We had always had an account 
at Scribner’s, but we didn’t know a thing about 
wholesale buying. What we did _ know, 
or thought we knew, was something about the 
various fields of art. Miss Jennison is a 
short-story writer, and I have been connected 
with art. We have both been hard work- 
ing women and have realized the neces- 
sity of doing a great deal of hard work. 
We have since had plenty of opportunity to 
find out that it was a necessary capacity. 

We set out with the theory that the place 
of books in life is not the place of the photo- 
play. Rather their genuine place is that of a 
kind of spiritual food which helps men on 
their life’s way, helps them to live in every 
possible way; helps them to live in the daily 
life that the world has arranged for us. We 
have both of us made the demand for paint- 
ing, for sculpture, and for literature—that 
they be not treated as luxuries but as neces- 
sities of life. We lay emphasis on that in our 
selling. We don’t allow any one to think 
that because times are bad, salaries low, or 
because there may be a little flurry because 
of the war, that that is the time not to buy 
and read books. We make them think that 
that is the very time in which books are the 
things to turn to in order to get good food 
for the side of their nature which helps them 
most in this business of living. [Applause.] 

We started out, as Mr. Melcher has just 
said, by sending out an announcement which 
compelled attention. We had made up our 
minds to design an announcement which would 
be looked at by every person who received 
it We sent out seven thousand to a highly 
selected list all over the United States, Eng- 
land, and France, and we have good reason 
to believe that few of them were thrown 


| well. 


into the wastebasket. Just last week a may 


| came into the shop who had carried our an- 


nouncement around in his pocket thirteen 
months so as to come tc the shop when he 


| came to New York. That kind of advertising 


was a result of my personal experience in art 


| For I feel that all the way thru these ideas 
| connect up; that the reason why we have no 


American art worthy of being placed with 
the great works of art of all ages, why we 
have no intrinsically great works of litera- 
ture, is all connected with the way we accept 
our books. 

People keep books as things in libraries 
but do not carry them in their pockets to wear 
out. People teach children to be careful of 
the outer covers of books, put do not teach 
them to wear out books by reading them 
There are all sorts of attitudes towards books. 
But the Sunwise Turn Bookshop was founded 


| with great enthusiasm and great hope, to lay 


stress on some particular ideas of our own 
and to try to prove that they were working 
business ideas. A great many people thought 
they were good idealistic theories, but that 
they had no commercial value. Many people 
said that, and said also that all the other 
sides of bookselling were so very much more 
important than these theories of ours that we 
would be swamped before we could learn the 
technique of bookselling. Well, we have 
worked late at night and most Sundays, and 
we have learned a great deal, perhaps only 
one-fiftieth of what we still need to know 
about the business side of bookselling, but in 
the course of our year we have done very 
We have just recently put out our an- 
nual report to our stockholders—we are in- 
corporated—and we feel very well pleased 
with ourselves and very much interested in the 
way in which the plan has financially worked 


| out. [Applause.] 


WHY THE SHOP IS CALLED “RADICAL” 


But the other side has been immensely inter- 
esting. The bookshop we made as beautiful as 
we could. We are fearfully radical. [Laugh- 
ter.} I am a cubist, a futurist, an impres- 
sionist, all rolled together into one. So we 
have been enormously interested in all new art 
developments, in colors, and in the vitalizing 
of life thru art. We don’t believe that, as 
a nation, we have to go on imitating; but 
rather that we have something to give in art 
and in government. Fundamentally, I think 
one of the things we have to fight here is the 
timidity of everybody; everyone is afraid to 
make the first step. 

Somebody came to the bookshop one time 
and said, “I see what you are doing. You 
see what the other man does and then do dif- 
ferentiy.” We said, “No, we don’t bother 
about what the other man is doing: we do a 
thing with an idea of our own, and we stand 


_ behind the creation of things, the personality 
_ of things.” 


We found a charming, little, old, tumble- 
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down building in Thirty-first Street, that we 
were able to insist on a man letting us have 
for a year. We made that over on a per- 
fectly modern and quite startling color chord, 
and to any of you who come down to see us 
we will explain in detail what a color chord 
is. This room is really the first room done 
in New York in musical color chord. You 
wouldn’t notice anything strange about it, but 
it is worked out on a scientific color chord. It 
started with the fundamental utilitarian fact 
of the way the books come from the publish- 
ers, in their yellow, red and green wrappers. 
As a matter of fact, every thing we do is 
founded on a good common sense basis. 

Take our name, which sounds very far 
fetched to many people, that also has a very 
good common sense basis. It is from an old 
primitive expression, meaning to go with the 
forces of nature, to go with the sun. We took 
it from the Gaelic, but it is an almost universal 
thought. Thibet. has it and the Chinese. It 
just happens that we had a friend suggest 
the name to us and we took it. But it has 
very good advertising value. People don’t re- 
member the name. They call us the “Sunrise 
Twins,” and everything queer like that, but 
the name has good advertising value, never- 
theless. They speak mostly of it as “the shop 
with the queer name down in Thirty-first 
Street,” but the fact is that they do remember 
that there is a special shop in Thirty-first 
Street with a queer name! 


MAKING THE SHOP A CLEARING HOUSE FOR IDEAS 


Then, another thing, in the matter of at- 
mosphere, we wanted to make our shop a 
place which would be a clearing house for 
ideas. We could air our own, and we were 
also enormously interested in getting ideas 
from others just as fast as we could cull them. 
Out of that thought has developed the most 
practical side of our shop in selling books; 
that is, that we have organized a special de- 
partment in which almost any modern subject 
can be tackled by any one who needs to know 
the best in that subject. Just now, for ex- 
ample, there is the matter of efficiency, effi- 
ciency in government, efficiency on farms, 
efficiency in everything else. We gathered all 
the efficiency engineers that we knew or could 
possibly meet. We listened to those men and 
we got from them valuable comment on im- 
portant books on efficiency engineering and 
various phases of it. In a card catalog we 
put the opinions of important men in that 
line. Now when a young man studying Effi- 
ciency at Columbia comes to us we can tell 
him the ten most important books for him to 
read. We do that, for instance, also in special 
trades, likes Textiles. We are in the Silk 
district down where we are, so we went after 
the heads of the silk houses and the heads of 
silk mills and so forth. Then I have a friend 
who is a textile expert and he comes in all 
the time and gives us the data on the latest 
in textiles. We take up each particular sub- 
ject that has value and we get all we possibly 
can upon that subject and have it right there 
on tap. While we cannot stock all these books, 
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we do stock one or two of the very best. W 
follow in stocking, again, a very definite 
theory of our own, viz., that books on the 
same subject must be stocked together. 

We all know the theory of Bertrand 
Russell, that men are not intrinsically evil 
but intrinsically good. But the tendency of 
civilization is to make men possessive rather 
than creative; and hence we have wars of ag- 
gression and wars for spreading commerce 
and all this sort of thing. Is a book creative? 
does it increase the spiritual side of life? 
That is the way we test a book. We care 
most about the serious novels, serious poems. 
We buy books that we want, and we will 
order any book—good, bad or indifferent, 
moral or immoral—for any one that wants it. 
We have absolutely no “isms” about anybody’s 
ideas, but when we buy books for our own 
store we exercise our judgment. 

Some funny things happen, of course. <A 
great many people use up lots of our time, 
and then go away, saying “I have had such a 
delightful call.” Very often they don’t buy 
books at all, but they go away and tell people 
in Oshkosh or Timbuctoo or some other place 
and we get a letter, often a subscriber. 


ICE DEPARTMENT 
Then we have another department, a sub- 


the world, to the extent of our having one 
subscriber in New Zealand and a prominent 
club in Tien-tsin, China. The subscription 
idea is to have people make a deposit ac- 
count for any sum of money they think they 
will spend in books in a year and we then 
send them every month, or every three months. 
or every six months, according to the amount 
of their subscription, a package of books, 
the ones we consider the very best for them to 
have in the lines they indicate to us. We 
have a missionary in india, for example, far 
away from anything. He wants the modern 
books, most modern criticism, etc. We sent 
him G. Stanley Hall’s “Jesus the Christ in the 
Light of Psychology,” and he was delighted 
with it. Then we have men in the backwoods, 
in the lumber camps. A man in the Klon- 
dike, to whom we send books every month, 
wants the very best English poetry. He doesn’t 
care about American poetry, but wants all 
sorts of unusual things that we dig out in 
London for him. Then we have reading clubs 
of all kinds and to them we send books of 
various characters, and in no instance have 
we had objection made to our selections. We 
thought at first that people would have objec- 
tions but we have never found they did, so far. 
In fact, we have almost gotten to scorn our 
regular customers who come in every week 
for books. They are so easy, and take what 
they are told to take with such absolute docil- 
ity. We abominate docile people; we think 
everybody ought to stand up and fight. 
[Laughter.] We think everyone ought to have 
ideas of his own. These people take duti- 
fully all the books we put in their hands and 
that has become a very definite factor in 
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our support—people who come to us all the | bought at the Bookshop when in New 


time. 


Then we have some very troublesome peo- 
ple who want a good novel once a week and 
there is, as you know, a great worry. We 
are constantly scouring the universe for them. 
Besides this we are asked to do all sorts of 
things. Some one called up to know if we 
could produce a setting of peacock eggs and 
another wanted a veterinarian surgeon for a 
dog: in fact we have all kinds of problems 
put up to us that have absolutely nothing to 
do with bookselling. We find that they vary 
a day that might otherwise be monotonous. 
Besides we find that the people come back 
afterwards and buy books. 


INSTALLING SPECIAL LIBRARIES 


One of the most interesting works of the 
300kshop has been the fitting out of special 
libraries, of trying out libraries for groups of 
special workers. We started out with the 
idea that people interested in any special 
trade liked books about their trade. We were 
afterwards advised by a young man who had 
a great deal to do with stimulating reading in 
his own office that a much better thing to do 
would be to give these people fine arts and 
the finer kind of books, Dunsany, Masefield 
and the rest, and not just books about their 
own businesses. In rest hours they are not 
anxious to read more about the work which 
they were only too anxious to leave at the 
closing hour. And it is perfectly amazing to 
see the books that we have been able to put 
in the hands of groups of girls and young 
men working in offices, who ordinarily would 
never come across this class of books. 

We are now putting a library into one of 
our largest women’s clubs—we suggested that 
they should have a library, and they got to- 
gether a committee, who worked up a long 
purchase list, including “The American Com- 
monwealth” and all that sort of thing. But 
we said: “No, that isn’t the kind of books 
anybody will read. What you want to put iu 
their hands are perfectly alive, up to date 
books, the best books on the war and on 
the present situation in America and all the 
good novels.” We don’t know and don’t care 
whether these books will “last”; but we do 
care that they shall make people last and get 
them going, get your club alive and make peo- 
ple do some creative thinking. We finally 
brought them around to our way of thinking. 
KNOWING ONE’S STOCK MEANS SELLING 

BOOKS 

We try to carry books we have read, or 
those our enthusiastic readers have read and 
told us of and given us very definite comments 
on. We rarely have a book in stock that we 
don’t know anything about; and it is almost 
impossible for any one to come into the 
Bookshop and not buy a book because, if he 
didn’t know anything about a subject before 
he came in, he is talked into it while there. 
And they write back. We have all over the 
country now young men, sent out on special 
missions to outlying parts, who write with 


MORE 


anguish and beg for the kind of books they | 


| 
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In this way we have started a great many 
men off on special lines of reading. 


DO MEN LIKE SUCH A SHOP? 

In the very early days of the shop, because 
of our own presence and the blue chairs and 
so forth, people said: “This is very ladylike: 
women will like it, but will men like it?” §$ 
we kept a census to see whether it would dri 
men away or attract them. We found that of all 
the people that came into the shop over 
considerable period, three out of eve 
five were men. We do think more m 
read than women. We don’t like to say this, 
but we are afraid it is true. [Laughter.] 
More men read serious books and read them 
regularly. Being in the business district we 
are enormously satisfied and gratified to see 
the great number of young office clerks who 
read a book a week, buying a book regularly 
Saturday night to read Sundays or at lunch 
time. They come to us week after week, and 
discuss their books with us; and we know 
them all by name and get a great deal of in- 
formation out of them. 

Young doctors come 
special buying for them. We get all kinds 
of people. We have colored people. We 
have all sorts of people who are not ordinarily 
readers at all. Little cooks come in who 
want copies of the “Imitation of Christ’ be- 
cause they have heard some preacher giving 
lecture about it. 

We do all sorts of things to books, too 
We are taking a copy of a Testament given 
to a boy about to sail to France who said he 
would love to carry a Bible to the front but 
did not like the look of a Bible. I wanted 
to give him this Bible, and he said he wanted 
it if it didn’t look like a Bible. I suppose it 
will be the most remarkable Bible ever taken 
to the front. 

Among the other adjuncts of the Bookshop 
is an artistic office boy. Sometimes he is just 
an ordinary office boy, but when we want 
a design made we take him off his deliveries 
of books and let him make the design, and 
then he is enormously interested. When we 
send him out with a hasty rush order he 1s 
very apt to give to a friend the delivery of 
the order and the friend is apt to forget to 
deliver. Then we have to send a special mes- 


in: we do all the 


senger and duplicate the delivery. That is 
his disadvantage. 
Now, the sum total of the work of the 


year of the Sunwise Turn, I think, if, indeed. 
it has anything to contribute to the book- 
sellers, is this, that the ‘whole question with 
us, and, I believe, the whole question with 
this country or any country, is not to follow 
traditions excepting where traditions furnish 
food for our growth, where they give us some- 
thing to grow on. If, having grown, however, 
we haven’t grown into something a little dif- 
ferent from the things we have grown among, 
then our work, it seems to us, has been of no 
avail. And so, having just finished our first 
year at the Sunwise Turn, we are starting 
out on our second year with fifteen or twenty 
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new ideas, and I shall hope next year to come 
and tell you more of what we have done. 
{ Applause. ] 





Tue CHAIRMAN: I wonder if there isn’t 
something wrong with the binding of Bibles? 
We are so used to having Bibles look as they 
do that a lot of people don’t like to have 
them around. It hurts the sale of the book 
to have it bound in black. Can’t it be that 
way with our bookstores, too? The reason 
we want these new booksellers to come in 
and stir us up is in order that they may show 


us that bookstores can be put in other colors | 


so that they will make an appeal that they 
didn’t in the drab they were “bound” in before? 
Mr. Macauley has given me permission to 
mention one other piece of work done by a 
woman. I suppose the most influential woman 
in the book-trade, so far as the distribution 
of books goes, is Miss Massee, editor of the 
A. L. A. Booklist. I have been using that 
| list a great deal in my buying. As soon as 
| the list comes to my desk it is promptly 
checked with the books we have in stock, and 

those we haven’t in stock are usually pretty 

good buys. The notes are very informing, and 

tell you, not what to buy a month ago when 

the traveler was here, but what to buy for the 

steady trade three months ahead. Booksell- 

ers will find this list one of the best guides 

possible to the intelligent purchase of miscel- 

laneous books. Miss Massee has sent us 

copies with a slip inside which tells how they 


get their information together—in contribu- | 


tions from hundreds of well-informed people 
—and I think the retail booksellers who will 
subscribe will find it a very helpful organ. 
[ Applause. ] 

[Here Mr. Macauley assumed the chair. ] 

THe CHAIRMAN: The time has come for 
us to give attention to Mr. Butler’s report. I 
am going to ask Mr. Butler to sit on the plat- 
form beside me so that he may be prepared to 
answer, through the chair, any questions. you 
desire to ask. I take it you desire to have the 
meeting open with informal discussion and 
leave action for a little later time. 

Mr. CiarKE: It is a great many years since 
I first came here and opened the vials of my 
wrath on the old unstandardized price, and it 
was not believed then that the standardized 
price would ever eventuate. We have come 
now to another parting of the ways and I 
believe this reform is just as possible of ac- 
complishment. It is absolutely possible for 
the two or three elements that make up the 
book-trade to forget the past, and start again 
on a solemn safe business basis in accord- 
ance with the methods in vogue in most lines 
of business. I want to accentuate one or two 
things Mr. Butler brought out. 

Incidentally, however, I want to throw more 
blame on the bookseller himself, who has not 
gone and I think still does not go into the de- 
tails of his business. I doubt if there is a 
bookseller in the room who can tell the vari- 
ous ranges of discounts given him in the 
course of a month by a single publisher. I 
took occasion to investigate and found that 
with every discount given for regular books 
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or net books the bare possibility of a gross 

profit on every book sold by me at the full 

retail price would have been 33-1/3 per cent. 

It is not reasonable to expect the overhead 

in the book business to be less than 28 per 

cent. Mine last year was just short of thirty. 

I have tabulated the various ranges of dis- 

counts given me this last month and they 

range as follows: [|Reading.}] Nothing; 5 
| per cent.; 10 per cent.; 1/8; 15 per cent.; 
| 16 2/3 per cent.; 1/5; 1/4 and 5; 28 per cent.; 
| and 3/10. All of those goods were sold at a 
| loss. We had to bring the goods sometimes 
from a distance and there was an excess cost 
of transportation to be added. Then we go 
on: [Reading again.] 33-1/3, 3/10 and 5; 
3/10 and 10; 35 per cent.; 1/3 and 10; 40; 40 
and 10; and 50 per cent. The 50 per cent. 
was one of those bogus prices made to drop 
the price from; the 40 and 10 books were the 
| old Harper and a few other books that remain 
| at the old long prices. 

Now, from those discounts we must make 
libraries a discount if the library discount is 
continued. That brings me to the fact that I 
| was very glad to have that library business 


handled so comprehensively by Mr. Butler 
but I have some figures here which show 





what is probably a key to many other States. 
In the State of Massachusetts are 408 libraries 
in 354 cities and towns, These 408 libraries 
maintain 6,081 branches and _ depositories. 
The free public libraries of the Common- 
wealth house over six and one-half million 
volumes. If the public libraries were evenly 
distributed there would be a main library to 
every twenty square miles; branches and de- 
positories would be in sight of each other, if 
not in hailing distance; to be exact one and 
twenty-seven hundredths miles apart. I bring 
this up because I have been for years a strong 
advocate of public libraries, but I do not be- 
lieve, never have believed, and have the en- 
dorsement of many prominent librarians in 
| not believing, that there is any reason for a 
| discount to libraries. 

I maintain that outside enterprises that do 
not carry books for sale ought not get a dis- 


€ 


count. That is along the lines of this reso- 
lution. There is a jobbing house not very dis- 


tant from here that has made a business of 
establishing circulating libraries, and there 
have been hundreds of them established in 
Massachuestts. “Through our enormous pow- 
ers of purchasing stock” the jobber advertises, 
| “we can fill your orders with special discounts. 
We have a special department to attend to 
circulating libraries.” 

I know the publishers have given different 
discounts to different dealers right in this 
room at present. One man gets 25 per cent. 
and another dealer gets from the same pub- 
lisher 33-1/3 per cent., another 30. The game 
is not fairly and squarely played by the pub- 
lishers, but I believe these things should be 
put concretely to them—and not antagonisti- 
cally. The time has come for us to get to- 
gether, and I believe that course is the only 
salvation of the book-trade. [Applause.] 

Mr. ANpDERSON: There are of course two 
sides to this matter of direct sales. There are 
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seventy-five thousand post offices in the United 
States and in probably not more than two 
thousand of these localities are there book- 
stores of any sort. The gaps have got to be 
reached in some way. It has occurred to me 
since this morning’s talk by Mr. Butler, to 
ask why, where there are bookstores, they 
might not reach out to those localities contigu- 
ous or within their diocese as it were and do 
a mail-order business themselves, as some 
publishers, some jobbers, and other booksel- 
lers in our section of the country do. 

I am reminded that a good many years ago 
—I could go farther back than fifty years if 
I had to prove an alibi—there were more 
bookstores than there are now per capita. For 
instance, along in the late fifties and sixties, 


lation of about 5,000, used to do a business in 
the New York trade sales of about a carload 
lot. The other day a man went into a book- 
store in Jackson, with its 30,000 population, 
and wanted a copy of Dumas’ “Three Muske- 
teers,” or something more than a paper novel 
and they had to send to Detroit or Chicago 
for it. How is it? In Newark one of the 
best bookstores in the land was located fifty 
years ago, N. R. Dennison & Co., the biggest 
purchaser that the original Baker & Taylor 
Co. had. Newark, to-day, with 300,000 in- 
habitants, hasn’t a bookstore except the de- 
partment in MHahne’s Department Store. 
There is no bookstore to speak of in Paterson, 
with over 100,000 population; nothing in 
Jersey City, with over 200,000. What has be- 
come of the bookstore? There seems to be 
something needed to create the situation that 
existed before. There were nearly a hundred 
jobbers in the United States then. There are 
only three or four now, and it is only by the 
enormous sales of McClurg, Baker & Taylor 
and the American News Co. that they can 
pull out even at the end of the year. I don’t 
know the solution; but there is the problem. 

Mr. MEtcHER: I have been permitted to see 
some notes Mr. Doubleday has made; and it 
seems to me they are pertinent, I would like 
the Chair to call on Mr. Doubleday. 

THE CHAIRMAN: Will you come forward, 
Mr. Doubleday, and read us your notes? 

Mr. DoustepAy: I have some ideas, I am 
sorry to say. When I talk to my associates in 
Garden City they say, “For Heaven’s sake 
don’t tell the booksellers that; you will never 
sell another book.” So, this time, I said to 
them: “I will write it all down and get your 
approval of it.” Now, if any of our salesmen 
come around, and you punish them for what 
I am about to say, I want you to understand 
they knew in advance I was going to say it. 
{ Laughter. ] 

I would like to speak of three things in as 
few minutes as possible: 

First, about present conditions ; 

Second, the resolution about selling books 
by mail; 

Third, what to do about the fall conditions. 

I wonder if you realize the seriousness of 
the publisher’s problem as we are facing it 
to-day? The bookseller is fortunate in that 
his percentage of gross profit has not been 
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unfavorably affected as the publisher’s has 
Retail prices of books have increased on ap 
average about 15 per cent. Yet paper has 
gone up over 100 per cent. and other materials 
from 30 to 200 per cent. beside the increase of 
general expense from which we all suffer 
alike. Our only remedy is to sell more books, 
unless you are willing that we should reduce 
discounts. 

Second: How about this resolution object- 
ing to the publisher’s supplying books direct 
by mail? I regret that so much attention 
should be given to so negative a suggestion— 
to a matter which, if adopted absolutely, 
would, I believe, decrease your sales. The 
same amount of effort spent by you on a co- 


te | operative, constructive idea might readily in- 
the town of Jackson, Michigan, with a popu- 


crease them at least ten per cent. I believe 
you greatly exaggerate the importance of thi 
particular subject. You will never get rich on 
the books which the publishers don’t sell. 

I can only give you the results of a study 
of Doubleday Page & Co.’s figures. No doubt 
other publishers will testify to much the same 
effect. The sales covered by your resolution, 
as I understand the resolution, do not amount 
to as much as one per cent. of Doubleday, 
Page & Co.’s total sales. At least half of these 
direct orders come from foreign places where 
the buyers could not obtain the books desired 
At least half of the one-half of one per cent 
left are for books which the buyer does not 
find in the bookstores for one reason or 
another. This leaves about one-fourth of one 
per cent. which might possibly be forced into 
the booksellers’ hands, Other publishers may 
have a different experience, especially if they 
advertise largely in newspapers and period- 
icals, but Doubleday, Page & Co. spend about 
sixty per cent. of their whole advertising 
budget in posters, window displays, imprinted 
circulars and catalogs, etc., supplied to the 
trade gratis. 

There is another kind of mail-order trade 
which, if you object to it, you do not, I be- 
lieve, fully understand. It has benefited and 
not injured the bookstores. Take two cases: 
A single mail-order house has sold 160,000 sets 
of O. Henry’s works thru circulars and ad- 
vertising. To sell these nearly 2,000,000 vol- 
umes they have spent about $500,000. By no 
chance could they get all the benefit of this 
expenditure when the reader could buy these 
books, one or two at a time, in any bookstore. 
You sell in single volumes but the mail-order 
house can only sell in sets. The sale of O. 
Henry’s books in the bookstores has more 
than trebled since this campaign ‘began. In 
the case of Reed’s “Guides.” Mr. Reed, a 
gentleman who lived in Worcester, Mass.. 
made these books and sold them by mail ex- 
clusively, with the exception of a few hundred 
sets to people who especially applied for them. 
Doubleday, Page & Co. induced him to let us 
sell thru the trade. When we bought out Mr. 
Reed’s business later we continued this cam- 
paign of sending circulars, and got every- 
body who would do so to send out circulars 
also. Perhaps 4,000,000 circulars have been 
sent to possible buyers. The trade has sold 
150,000 volumes where they sold none before, 
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and they did not pay 
expenses. 

Third: I have always believed that the | 
trade could sell books by mail, and until they 
make a strong effort to sell books by mailing 
circulars on a well developed scientific plan, 
they ought not to complain of those who do, 
especially as they get gratis the valuable by- 
product sale with no direct expense to them- 
selves. Selling books by mail is as different 
from selling books over the counter as play- 
ing a piano is different from playing the fid- 
dle—it takes a separate and distinct course of 
study. 

If the Chairman will appoint two open- 
minded booksellers— 

THe CHAIRMAN: Where are they? 

Mr. Doustepay: Mr. Melcher, Mr. Butler 
—I used to think Mr. Butler was one. 
{ Laughter. ] 

If the Chairman will appoint two open- 


any of the advertising | 


minded booksellers, we will show them our | 


confidential figures and give them informa- 
tion that we have spent many thousands of 
dollars and patient study to acquire, to help 
them to decide whether it will pay you to 
take up bookselling by mail. 

To lighten your burden and enable you to 
turn your stock more quickly, I think we 
should all reduce our fall lists, particularly in 
expensive books. Doubleday, Page & Co. 
have already reduced theirs by one-third 
(from 36 publications planned to about 25 or 
26), and we hope there are no dead ones left 
to offer you. We must redouble our efforts 
to sell more books to take care of large over- 
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heads. 


Doubleday, Page & Co. are enthusiastic for | 


co-operation to sell more books, and we are 
all going to suffer unless we get earnest, con- 
structive action, as distinguished from nega- 
tive action. 

_Now I have said to you that I would 
like to help the booksellers to sell books by 
mail. I have said this in I don’t know how 
many booksellers’ meetings, Mr. President, 


and now I am going to quit saying it. If any | 


booksellers want to sell books by mail, and 
our assistance or our experience or our tests 
are of any use to them, we will be glad to co- 
operate; and I am not going to defend my- 


self for selling books by mail again. I am 
going right on selling them. 
Mr. THompson, (G. P. Putnam’s Sons) : 


With regard to what Mr. Anderson said, I can 
perhaps give a few statistics of value. We 
have a little mail-order department. 


nam’s entire list thru that mail-order depart- 
ment. Putnam’s list consists at the present 
time of about forty-five hundred titles, ex- 
clusive of the Cambridge University books. 
We have made intensive sales thru our mail- 
order department of exactly eighteen differ- 
ent titles, and I suppose that of the remainder 
of the forty-five hundred titles, in two or 
three years, we haven’t sold one hundred col- 
lectively. _That is the relation of the mail- 
order business, so-called, to Putnam’s forty- 
five hundred titles. 





Possibly | 
some of you may think we are selling Put- | 
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I made a study a few days ago of just ex- 
actly what Mr. Anderson was talking about. 
There are in the United States somewhere be- 
tween sixty and seventy thousand first, second, 
third and fourth class post offices. I didn’t 
count them all. There are about nine thousand 
first, second and third class post offices. In the 
last edition of the “Book-Trade Manual,” 
published by the PusiisHEers’ WEEKLY, there 
are listed book stores—that is, stores which are 
worthy to be called bookstores—in exactly 
814 towns in the United States and its de- 
pendencies. That is, there has been some 
sort of a bookstore started in only 814 towns 
out of the 9,000 first, second and third class 
post office towns and cities of the country. 
Now, we have a list of mail-order buyers 
which we have built up thru the intensive sale 
of these few titles I mentioned. A count 
within the last week of those shows that they 
cover exactly 14,689 post offices in the United 
States and its dependencies. Deducting the 
814 towns in which there are bookstores it ap- 
pears that we have sold in practically 14,000 
towns which are not served at all by book- 
stores now. [Applause.] 

Mr. Conover: I just want to say a word 
about the nature book that Mr. Doubleday 
spoke about. I go to Church Sunday morn- 
ing, but Sunday afternoon is my own, and 
I roam the fields and woods and by the 
streams, and look up wild flowers with brother 
Douwbleday’s book in my pocket. The next 
morning I put some of the flowers in a vase 
in my store window. People come in and say, 
“What is that?” “Why,” I reply, “that is a 
flower I found in the woods yesterday. Didn't 
you ever see it before? Here’s a book with a 
picture of the flower. All you have to do is 
put that book in your pocket and go to the 
country and you can find flowers as well as | 
can.” I have sold over twenty-five of these 
books this spring already and they are still 
going. [Applause.] Last fall, in November, 
I went up into the woods and I got a nice little 
bunch of pipsissewa, that intensely, vividly, 


green plant that stays green all winter, 
and that plant was still in my shop in 
March. It was still green, and I think I have 


explained it to not less than a couple of hun- 
dred customers and shown them where they 
could find it in the book. That is the way | 
have sold a lot of those books and gotten 
people interested in real things. [Applause.] 

Now, then, another thing. We are having 
the women take more part than they did be- 
fore. I happen to be a trustee of the Bap- 
tist Church in Amsterdam and we had nine 
male trustees. Oh, said I, that isn’t right; 
the women ought to have a representation on 
that board of trustees. We now have four 
women and five men on that board and you 
would be surprised at the change in the at- 
titude of the Church. [Laughter.] We will 
have just as much improvement here if you 
will get these ladies out and get them busy. 
[ Applause. ] 

THe CHAIRMAN: We will call on Mr. But- 
ler for a word in reply to Mr. Doubleday. 

Mr. Butter. He’s simply side-stepped the 
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whole situation—which, without reading his 
notes in advance, I thought he would do. 
[Laughter.] In the first place, you [address- 
ing Mr. Doubleday] have taken up the small- 
est part of the proposition. Such questions 
as large direct mail-order schemes and things 
like the Review of Reviews special proposi- 
tion, as stated in the paper this morning, we 
hope to bring up before a joint committee of 
publishers and booksellers to thresh out. In 
six months or a year we could get some deter- 
mination, some rule and regulation as to what 
it is that publishers should handle and what 
booksellers should handle. You heard the list 
of classes of buyers read this morning. You 
are charged directly or indirectly, with selling 
libraries, and thirty other more distinctive 
classes of buyers in the United States, at a 
discount that the bookseller can’t allow. 
Answer that. [Applause.] 

Mr. DoustepAy: Mr, President, will you 
let me get back at Mr. Butler; he is in the 
habit of making statements and not having 
anybody contradict them—I don’t know 
whether he is married or not! [Laughter.] 
We haven’t a library customer on the list. 
We don’t sell to libraries. 

Mr. BuTLer: | said you were charged. 

Mr. Dousitepay: Please get up a better 
charge. 

Mr. Puti_er: If you want the documentary 
evidence any time that some publishers and 
some booksellers, as quoted this morning, are 
selling to colleges, to the clergy, to teachers, 
to general libraries, at all sorts of special dis- 
counts, let me know. How do you expect the 
booksellers to thrive and flourish under a re- 
gime like that?. 

Mr. DousLtepAy: Mr, Butler, I don’t ex- 
pect it. But if you find us guilty of your 
charge I will apologize and cut it off. 

Mr. Conyncton, (Ronald Press): Our 
house does a large mail-order business, and 
last year the amount we sold to the retail 
trade amounted to only ten per cent. of our 
sales. To date this year, trade sales amount 
to sixteen per cent. and we are trying to in- 
crease that percentage. A few stores have 
specialized to a certain extent in our line of 
books, which are semi-technical; and we have 
got good orders from them and their trade 
is increasing. We do not sell by mail by 
preference at all, but as a vital necessity be- 
cause we can sell only in that way if we would 
reach the people we want to reach. It has 
seemed to us that those in local business in 
communities all over the country should know 
their patrons best, should know for instance, 
the men who want to buy our line of business 
books, and get at them if they tried better 
than we do; but, as it is, the situation is that 
they don’t. 

There is one thing I do want to bring to 
your attention. Just as Mr. Doubleday says, 
when we start a mail-order campaign on a 
book, or a line of books, we immediately 
have increased orders from the trade. When 
we get a mail-order for a book of this kind 
the man isn’t usually spending money that 
he would otherwise have spent in bookstores; 
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but theater money or money he would have 
spent ordinarily for dining or things of that 
kind. In the present day the bookstore is no: 
getting the share it ought of the spendings of 
every family, We do not figure that we are 
taking anything from your trade, but that we 
are getting money that would probably other- 
wise be spent for personal indulgence. We 
hope some day to increase our proportion of 
sales through the retail trade, and, if that 
happy day comes when we can sell al/ that we 
sell in that way, no one will be more delighted 
than we ourselves. [Applause.] 

Mr. MeELcHER: I want to speak on the reso- 
lution of the Board of Trade, both to lay em- 
phasis on how much of it | believe in, and als 
to correct what I think are some misinterpre- 
tations of it. It is being made to mean that 
we are criticising more than my experience 
would indicate to be wise. I believe—and this 
is my chief issue with the publishers—that as 
booksellers we are under the great handicap 
of having our closest relations with a group 
of disorganized, or, I should have said, un- 
organized individualists, and much as they 
may say about the smallness of our booksell- 
ers’ organization, it is nevertheless infinitely 
better than no organization at all. 

We are handicapped because of that lack of 
organization, and if there could be one thing 
done more than another next year to help the 
distribution of books it would be to put the 
publishing trade on that ethical basis acknowl- 
edged to be absolutely necessary in almost 
every other trade in the country. What are 
we going to do when firms like The Macmil- 
lan Co., and Scribner’s will not go into an or- 
ganization of publishers? When some far- 
sighted publishers tried to start the Co-opera- 
tive Bureau, what did these larger publishing 
men do? They stayed out. The smaller ones 
might do all the work, but the benefit would 
drop into the hat of the larger ones with th« 
larger lists. So long as that spirit exists we 
will have no one to treat with in these com- 
plaints which we have to make. All we can 
do now is to so strengthen our own position 
that we can apply pressure as best we may. 

But we hope for better things from the pub- 
lishers, and if their representatives are pres- 
ent they ought to take to heart this real and 
vital need. 

Now, as to direct selling. In my territory 
it is this way: Indiana is not decently cov- 
ered with bookstores. New York may be, but 
Indiana isn’t. We have a large territory 
there and I don’t think we booksellers cover it 
well—I know we don’t cover it fully. If the 
publishers receive mail-orders for the O. 
Henry Biography” or the “Life of John Hay” 
or any other books, I have no war with them 
at all if they fill those orders at the regular 
retail prices, but if they go into my territory 
with propositions that I cannot possibly equal 
I am critical immediately. [Applause.] When 
Macmillan, for example, sends out a letter 
promising to every school superintendent in 
my State trade rates on the books listed, when 
I turn to the list to see what they call “trade 
rates” to a school superintendent and find that 
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it means 20 per cent. off on books on which 
I pay 20 and 25 per cent. on those I get 25 
per cent. on, then I say there is something 
wrong. [Applause.] They can go in there 
with their agents and sell for a dollar and a 
half a book I can sell for a dollar and a half 
all they want to and I am not dissatisfied even 
if they sell ninety-nine of it to my one; but if 
they sell for a dollar twenty the book I must 
sell for a dollar and a half to get back my 
selling expense then I complain. [Applause.] 

Take Harper Brothers—Il am mentioning 
names because I think we might as well be 
concrete—when a bookseller in the Middle 
West so underbids on a library contract that 
his chesnuts have to be pulled out of the fire 
and Harper sends him a bill (in one case this 
bill came by accident in my mail) and gives 
him special rates on juveniles intended for 
that library, fifteen per cent. better than [| 
can buy those books from Harper for, | think 
we touch a very sore spot. That dealer could 
afford to sell that library at my rates, but in- 
stead he cuts and then I can see the chestnuts 
being pulled out of the fire by Harper Broth- 
ers. They are one of the best firms in the 
business on not interfering by direct selling; 
that juvenile discount just happens to be their 
particular weakness. [Applause.] 

I could go on and mention other things, but 
my point is that you can’t get ahead while 
the publishers are disorganized. See what 
happens im the library discount business? 
When I came down a year ago to: find out 
what there is to it nobody dared to do any- 
thing, while the discount went from 20 per 
cent. at Putnam’s and Scribner’s to 22% at 
Wanamaker’s—and nobody would go down to 
see Wanamaker. No, indeed, it would cost 
too much money to go down to see them about 
it. Then Baker & Taylor went down to 25. I 
am not taking issue with Baker & Taylor. 
The disorganization of the trade is to blame. 
When that discount was going down, there 
was no one who could say: “For the good of 
the trade, for the ethics of the business, this 
ought to be stopped.” If Gem Clips were be- 
ing knocked down to cost in the stationery 
business of course they would stop it simply 
by the new idea of trade ethics and co-opera- 
tion; but in the lack of these is our great 
weakness. 

We have said a great deal about libraries 
and their discounts. The chief blame in this 
situation is with us in our not stopping them. 
No one blames them for asking for them, and 
there were a few active minds and good 
traders in that trade who went after discounts 
till they knocked the bottom out of the book 
business! But I recently came across a state- 
ment which shows one of the bright spots; 
and if there are persons in the library trade 
taking the attitude shown in this statement 
there should be a reciprocal attitude here: 
This is a part of a report by Mr. Stevens, 
of the Pratt Institute Free Library, Brooklyn: 

“The adverse decision of the Supreme 
Court of the United States against the Amer- 
ican Publishers’ Asociation, whereby the con- 
structive work for book price maintenance 
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which had been laboriously taking shape since 
1901 was demolished at a stroke, threw the 
situation back into the uncertainty and de- 
moralization from which the book-trade had 
been hopefully emerging. Libraries have not 
been slow to take advantage of the resultant 
confusion to demand once more the easy dis- 
counts on books that had prevailed in the 
heyday of the price-cutting disorder. We 
were ourselves sufficiently in touch with af- 
fairs to expect the same consideration that 
the book-trade was now driven to grant te 
libraries in general. 

“But we have not been altogether happy in 
getting more advantageous terms of pur- 
chase when we realize that they rest on un- 
healthy economic conditions. The book busi- 
ness is our business, and an unfavorable 
state of the trade is bound to affect unfavor- 
ably all book interests including our own. If 
librarians are intelligently desirous of the 
well-being of books, they will be concerned 
that the publishing and distribution of books 
in America shall be conducted on a sound 
basis and on a high plane as it is in other 
countries where literature is respected. 

“The purchasing power of the book fund 
is of greatest importance to this Library, and 
advantageous discounts on books are very al- 
luring. But we hope for the time when the 
whole matter of discounts shall accord with 
the proper regulation of the marketing of 
bcoks, and be granted on a basis of mutual 
advantage between publishers and libraries 
brought about by a sympathetic understand- 
ing and friendly relationship.” 

That is an admirable statement. [Applause.} 

Mr. Edward F. Steyens is the president of 
the New York Library Association, the largest 
and most powerful organization of libraries, 
outside of the National Association. 

When the publishers take that interest in 
the whole distribution of books that will en- 
able them to put their own profession on an 
ethical basis, backed up by the force of united 
public opinion, then we shall be able to trade 
with them and be able to bring matters like 
these before them. In the meantime I pray 
for them but find it difficult to work for them. 

Mr. Conyncton: There are two separate 
grievances. From what the gentleman just 
said it appears his grievance is against direct 
selling at cut prices. 

Mr. Butter: No, the grievance is in selling 
books direct at all. We are asking that the 
publisher shall sell his book only to a mer- 
chant who resells at a profit, who has. a store 
and carries a regular stock of books. That is 
the whole thing in a nutshell. 

Mr. Herr: I have forgotten just when the 
Board of Trade was organized, Mr. Butler, but 
at that time the thought behind its formation 
was that it was to be an organizaion made up 
half of booksellers, representing this associa- 
tion and half of publishers, representing a 
similar association of publishers. Unfortunately, 
for the purpose which they then had in mind, 
the publishers felt that it was impossible for 
them to co-operate in such an organization— 
most unfortunately, I think, as Mr. Melcher has 
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pointed out, baie the book-trade. I am firmly of 
the opinion that some association of publishers 
is feasible and will meet with the full approval 
of the Federal Trade Commission. I think I 
am quite within reason in saying that the Fed- 
eral Trade Commission look with favor upon 
the trade organizations which are working for 
the benefit of a trade. As Mr. Melcher has 
pointed out it is utterly impossible for us in 
this association to get very far because we 
must every time deal with individual publish- 
ers, individually, We tried to bridge this 
difficulty in the original formation of the 
Board of Trade but failed. 

I am naturally in hearty favor of Mr. But- 
ler’s resolution and as a standard of ethical 
practice it should be passed. But we must 
realize, in passing it, that we have to allow 
some exceptions on account of the undevel- 
oped character of retail distribution. How- 
ever, it is entirely possible for a publisher to 
refer a mail-order back to the dealer in the 
territory from which it emanates. That terri- 
tory need not be a single city or county. It 
may, in the West, where distances are great 
and cities far apart, cover a whole portion of 
a State. This is not an impossible idea. It 
is an idea that has been carried out to my 
certain knowledge to a great degree in the 
stationery trade. 

I will admit some publishers may have cus- 
tomers in some sections of the world where it 
is impossible to give dealers credit, but, broad- 
ly speaking, some dealer in some territory 
should have the profit on each retail order, 
whether the order is sent to him to fill, or 
filled by the publisher and the profit returned 
to the dealer. It is being done in other lines 
and is feasible with us. 

{[Mr. Herr cited an experience of his in 
selling O. Henry books.] 

There is one other factor that hasn’t been 
re here. I don’t know how to solve 

and I don’t think the Board of Trade has 
a Pre ed it yet. This is the problem of the job- 
ber. There are at least three distributing 
jobbers, two in New York and one in Chicago, 
that have to be taken into consideration as 
factors in this proposition. I presume they 
feel they should have some measure of protec- 
tion; possibly think they have been driven 
into competition with the retailer for library 
business. 

Then there is another proposition on which 
booksellers are just as foolish as anybody :— 
that is the practice in most of our large cities 
of selling books over a year old at less than 
the list price. I had that brought up to me 
very forcibly by another customer last Christ- 
mas. I had been selling, and intended to con- 
tinue selling, the limp leather editions of 
standard authors at list prices. I was told by 
a customer I was selling these books too high, 
that they could be bought at Wanamaker’s, 
Brentano’s and Jacobs’, and other high grade 
stores, at ten per cent, discount. This cus- 
tomer is a director of the American Fair 
Trade League; 
and explained to him why we couldn’t make 
a living profit unless we got list prices for 
those books. 
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and I wrote him a long letter | 
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a BuTLer: I have a letter here fr 


. ‘ > mm an 
English bookseller which I just received th; 
morning : 

“In reply to your query I have the pleasu 


inform you that it is not the custom of the F; 
publisher to solicit the direct patronage of th 
buying public but rather to direct their attent 

the booksellers of repute in their immediate 
where copies of our latest publications may | 

It is also inconceivable that a publisher s| la 
proach a public library upon any terms with a view 
of taking away any order which belongs by 
local booksellers or his legitimate compet 

[Mr. Butler referred to the Siemens 3 umend- 
ment in the Stephens-Ashurst bill secured by 
the libraries.] 

Mr. Morrow (of Frederick A. Stokes Co 
Since you are kind enough to allow publishers 
a word to say, may I add one or two to what 
Mr. Doubleday and others have said? The one 
encouraging note in the talks that Mr. Butler, 
Mr. Melcher and Mr, Herr have given is the 
statement: “We don’t know how it is going to 
be done, but we hope you will find some way.” 
That is encouraging, and to the extent that 
that “don’t know” is put into it, I think the 
majority of the publishers will agree ver) 
heartily with the spirit of the resolution. We 
don’t know either, but we would like to see 
done if it can be done right. 

You talk about an organization. 
fore the American Publishers’ Association 
was dissolved the Publishers’ Co-operative 
Bureau, to which Mr. Melcher has referred, 
was organized. That Bureau at various times 
had from twenty-one to twenty-three mem- 
bers. It is still in existence, but is not very 
active. It maintained an active existence for 
upward of three years and spent in that time 
in the neighborhood of twenty thousand dol- 
lars. The publishers, even the smaller ones, 
contributed the same amount. I know our 
own house contributed the same amount a: 
publishers doing three to five times the amoun 
of business we were doing; but we couldn 
find any way to grade our contributions in 
proportion to the business we were doing and 
we all went in alike, The work was done with 
great unselfishness; the executive committee 
consisting of from seven to nine members at 

various times, working hard, and we did eve ry- 
thing we could think of to increase the reat 
ing and purchasing of books in this uantey 

But we could not compel any publisher to 
come in. Mr. Melcher has mentioned som 
of the big houses that would not come in 
Even our friends, like Grosset & Dunlap, who 
had not been in line for the American Pub- 
lishers’ Association at all, still generously con- 
tributed to the work. The best we could do 
was to follow the old scriptural instructions, 

“Go into the highways and byways and com- 
pel them to come in,” but the ‘scriptural ‘ ‘com- 
pel” isn’t the “compel” to bring in the big 
fellow. What on earth could we do? Sup- 
pose we haven’t a complete publishers’ associa- 
tion? You haven’t a complete booksellers 
organization to work with it. We did our best 
to do work with the small organizations we 
had, spending our money and our time to pro- 
mote the sale of books in this country; but 
our publishing friends who didn’t come 1, 
and didn’t spend any money or time, got their 
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share of the returns from our work as much 
as we did. In fact they got more because 
those who didn’t come in were the larger fel- 
lows who had bigger lists. But that organiza- 
tion was not able to continue its work, partly 
hecause we couldn’t get everybody into it to 
help it out, and partly because we couldn’t see 
results from its work. For one thing we did 
not get the co-operation from the booksellers 
that we thought we ought to have. 

Coming to the point of the resolution. I am 
not speaking for publishers who are cutting 
under booksellers’ prices. I think I can speak, 
however, for such publishers as were in that 
Bureau, and I think their experience agrees 
with ours, and ours agrees with what Mr. 
Doubleday told you here. The Stokes house 
doesn’t sell one per cent. of its gross sales di- 
rect—doesn’t want to. We are not advertising 
to sell direct. If we were we would be losing 
money. In our circular material and in prac- 
tically all our advertising we refer people to 
the bookseller. I think that is true of a very 
large proportion of the publishers who be- 
longed to the Publishers’ Co-operative Bu- 
reau. 

I have told some of you before of a test 
I made in one territory—Kansas City—where 
a bookseller complained about our sending out 
a certain catalog. I took a circle a hundred 
miles in diameter and examined carefully all 
the retail orders that came in from that terri- 
tory during the period that circular would be 
operative. There was one order for 75 cents 
in that period. I then examined thé accounts 
of the booksellers of Kansas City and found 
their mail-orders multiplied not only once, 
twice, but ten to twenty times during that 
same period. Did that indicate the orders we 
were getting as a result of that work came 
to us? 

The majority of us are in the position of 
Mr. Doubleday. We don’t want to sell direct, 
and of the small percentage of business we do 
get direct, part comes from beyond the seas, 
part from Canada and from places where 
there are no booksellers at all, like Arizona. 
When you get down to the small fraction out 
of our one per cent. that could be referred to 
booksellers, how much good would it do you 
all? It would cost the book publisher more 
to refer it than the whole thing amounted to. 
We are doing our part now to send trade to 
the bookseller through our circularizing and 
advertising and so on. Of course with the 
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multitude of books you have to distribute you 
can give attention to but a few; but at least 
give credit to the publishers who have always 
tried to work with you; and separate, as far 
as you can, the blame for the things you don’t 
think are right—don’t distribute it over all 
the publishers. 

We are just as powerless to get a complete 
publishers’ organization and make it effective 
as you are to get a booksellers’ association that 
will be effective. We will act on every reason- 


| able suggestion that you may make. I am talk- 


| with us in the Co-operative Bureau. 


ing on my own initiative now but I feel I repre- 
sent the spirit of the other houses who were 
You will 
find that the publishers in that Bureau will 


| co-operate in any reasonable plan, and dis- 


| the spirit of your resolution. 


continue any practice that may interfere with 


1 I don’t see what 
we could discontinue in the Stokes house to 


| meet the issue because we are not doing any- 
| thing. We don’t want to have retail trade. 


It is a nuisance. 
{[Mr. Morrow cited a case in which the 
Stokes house refused a chance to make a di- 


| rect sale.] 


THE CHAIRMAN: The hour has come when 


| we must bring this discussion to a temporary 





close. 

We want some instructions for the nomi- 
nating committee regarding the Board of 
Trade. Mr. Butler finds difficulty in securing 
a quorum of his Board because nine are active 
members and the other six are alternates. He 
recommends that we make not only the nine 
members who are partly in New York and 
partly scattered around the country active 


| members but that the six alternates be placed 


on an equal basis. A motion to instruct the 
nominating committee to that effect would be 
in order at this time. 

[Motion made and adopted.] 

Mr. McKee has a communication from the 
Butterick Publishing Co. 

Mr. McKee: [Read a portion of a letter to 
the president of the Association calling the 
attention of the booksellers of the country to 


| the exclusion of mail-order advertising from 


the Delineator. [Applause.] 

THe CHAIRMAN: With your permission 
and without a motion we will refer this to 
the Resolutions Committee. 

[Mr. Melcher and several others led in the 
singing of “America.’’] 

[ Meeting adjourned. ] 


MORNING SESSION—SECOND DAY 
ROUND TABLE DISCUSSION OF DEPARTMENT STORE PROBLEMS AND GEN- 


ERAL BOOKSTORE PROBLEMS, 


[Owing to the illness of Mr. Keating, who 
was to have led the department store group, 
that group was combined with the one dis- 
cussing general bookstore problems. | 

THe CHAIRMAN: I notice by the program 
here that our subject is “General Bookstore 
Problems.” 

[The Chairman called upon Mr. Clarke for 
a “problem” for discussion and the latter sug- 
gested the question of salaries.] 

Mr. Butter: I think the idea of paying 
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commission on certain sales or the ‘total 
amount of sales is very good. We have 
adopted this plan and it proves a continual 
incentive to the clerks. One difficulty is the 
jealousy aroused between sales-people thru 
interference with one another’s customers, tho 
this is by no means an insurmountable prob- 
lem. According to our plan we give a com- 


| mission of two, three, four, five per cent. on 
| certain books and sets. 


Mr. Kipp: This plan was tried out and dis- 





The Publishers’ W ‘eekly 


continued in a store with stad I was for- 
merly connected. I doubt very much if I would 
ever start it again, because we found that 
when a customer came in to get four or five 
novels he always went out with four or five 
novels, but the clerk got the big end of it, 
and while the system worked very nicely 
in cleaning up old stock, I don’t think it did 
justice to our customers. 

[Mr. Kidd went on to explain that he prefers 
to move slow stock by trying to interest the 
clerks in the few selling points which these 
books, poor as they may be, happen to have.] 

Mr. Butter: You are nevertheless teaching 
the to sell books you consider “plugs.” 

McKee: Not exactly. In some cases 
they may happen to be very good books, but 
as you know yourself, there are a great many 
good books that don’t get attention. 

Mr. Winrson: Two of the greatest assets 
in getting books before people are show win- 
dows and signs, and the signs should be done 
as scientifically as possible, if that is the word 
to use. 

Weare booksellers in New York and ourselves 
happen to publish three books. One is “The 
Art of Extemporaneous Speaking.” We put 
that in our window and we had a sign made, 
the first words of which were, “Can you think 
and talk on your feet?” Then we went on and 
described the ‘book. In the center we had the 
price of the book, a dollar and a half, in fig- 
ures a foot high. In two weeks we sold five 
hundred copies. That sign is a great drawing 
card. The manner in which the window 
dressers can dress the window is important. 
Of course it is physically impossible to fea- 
ture every good book brought out. 

Tue CmaIRMAN: 
up with newspaper publicity? 

Mr. Witson: Yes. 

Mr. Conover: With regard to the wage 
problem, I always try to anticipate in advance 
and I think I can safely say that no 
clerk of mine ever asked me for an advance; 
he always got it before he asked for it, so 
that I have had no trouble with the wage 
problem. 

Another problem. We have only three 
clerks and there are two of us besides, but 
you have got to have unity of management in 
your force, or you won’t get very far. You 
can’t have your people quarreling with one 
another or working against one another. 

With regard to disposing of old goods, we 
have sometimes stationery goods we want to 
get rid of. We take common baskets and put 
in any old goods we could have sold at one 
time for a good price, a dollar, two dollars, two 
and a half, and put one of each in that basket 
and sell the whole for a quarter. They are ad- 
vertised in the window, “This basket of stuff 
for a quarter.” You would be surprised how 
rapidly the baskets go off, and how many 
things people buy that they don’t want be- 
cause they are cheap. [Laughter.] Another 
way we have of getting rid of our over stock, 
that is, of books, is by putting it out on 
tables. in the summer—ten cent, fifteen cent, 
and twenty cent tables at different times. They 
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aint off our surplus stock better than any- 
thing I ever tried. 

Mr. SHOEMAKER: As a publisher, not 4 
bookseller, I probably don’t know anything 
about the ‘selling of books, but, like most pub- 
lishers, I have a good many theories on the 
subject. In the first place, I think a good 
many people in bookstores trying to sell books. 
ought to be selling mowing machines or boots 
and shoes instead of books. They are un- 
fortunately placed; and they probably never 
will be very successful booksellers. But the 
chief trouble with most people in the book- 
stores from my theoretical standpoint is that 
they don’t know enough about the merchan- 
dise they are handling. They could very easil; 
become better informed about the books ii 
they had either the inclination or the 
portunity of reading, and if some plan could 
be followed, such as Mr. Estabrook suggested 
yesterday, of having some sort of staff read- 
ing clubs or circles, so that all the people in 
the bookstore could read certain books, if that 
were a plan universally followed in bookstores 
throughout the country, I believe that auto- 
matically all the people that tried to sell books 
would be very much more successful than 
they are now. The people who come in to 
buy books are the most intelligent people that 
come into any stores, and they quickly detec: 
sham knowledge on the part of the sales peo- 
ple. The real book-buyer knows right away 
whether you are talking from a real knowl- 
edge of a book, or merely from the title « 
the title page, or from a few lines from the 
publishers’ advertisements. They can see 2! 
once whether you know anything about the 
book or not. Needless to say the very best 
possible way to know about a book is to read 
it. And wher you read a book, especially it 
you like it, your enthusiasm for the book | 
so great that you cannot help but impart that 
enthusiasm to the prospective customer. [Ap- 
plause. ] 

Mr. Butter: I want to express my high 
appreciation of the remarks that Mr. Shoe- 
maker has made. But how in the world are 
sales people going to read books when th 
books come in at the rate of twenty a day 
more. You can only select a few of the mo 





prominent books, yet surely all the rest of ¢! 
books are not published for the mere sake 0} 
publishing. They are published to sell. Ye 
I don’t see how it is possible to cover th 
entire field of literature such as the ordinar) 
bookstore is called upon to handle. We carr) 
out a plan which I think a very effective one 
we give every sales person one certain depart 
ment to take care of. One will have Ar‘ 
another Biology, another History, another Fic 
tion, and so on. By that means we manage * 
keep some one salesman posted on a partici 
lar subject. 
Mr. CLARKE: 
note exactly. 


Mr. Butler has hit the key- 
I can well imagine how certain 
customers may be affected by the judgmen' 

of certain sales people in reference to a book 
in which those customers happen to have 2 


special knowledge. It suggests to me the in- 
cident of the man going into the furnishing 
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goods store and asking for the latest collars. 
He is shown two. He says, “Which is the 
most fashionable?” “That one,” says the clerk, 
“IT wear it myself.” Says the customer: “I 
will take the other.” [Laughter.] 

Miss Morris: I think the publishers some- 
times are misled about clerks’ reading. I love 
to read myself and am an enthusiast when I 
do read. But just take into considera- 
tion how hard the work is for the average 
department store girl—they work fifty-two 
hours a week and their leisure is exceedingly 
limited. They are young people, and want to 
go to a dance or a moving picture show after 
the grind of the day is over. You can’t ex- 
pect these young people to spend all their 
time reading, no matter how dearly they love 
to. Every one in my department is permitted 
to take home any book she fancies, and I 
personally use all my influence to encourage 
them to do it, but as I said before, you cannot 
expect these girls, who work fifty-two hours 
a week, to go home and devote their few 
meager leisure hours to reading. They have 
to be well groomed. They must do their own 
manicuring and their own shampooing, and 
their own dressmaking—and in most cases 
their own laundry—for they only get seven 
and eight dollars a week. 

THe CHAIRMAN: Mr. Estabrook, haven’t 
you something to say on this question? 

Mr. Estaprooxk: I covered the subject yes- 
terday in my paper. I have often wondered 
if we have really studied the psychology of 
salesmanship. I have often wondered how 
often we put ourselves in the position of the 
salesman on the floor selling books, I studied 
the thing for some time and I made up my 
mind that our people didn’t know enough 
about books, and did not say enough about 
them when the customers came in to buy them. 
When we started those readings, my plan sug- 
gested yesterday, I sent a young lady around 
among the girls and asked her to find out if 
they were interested in the idea. She said 
everybody thought it was good; that they 
didn’t mind giving up a few moments in the 
evening to get a slight knowledge of the in- 
side of books. 

When next you go in to a United Cigar 
store notice how the clerks handle you. They 
are the ordinary salesman type, nothing un- 
usual, but yet there is something about them 
that they have been taught. They have been 
traned how to approach a customer and sell 
11m. 

_ (Mr, Estabrook proceeded to tell about the 
Salesmanship Club of Baltimore, and the 
possibilities in selling instruction.] 

THe CHAIRMAN: I would like to say a 
word along the lines of Mr. Estabrook’s and 
Mr. Butler’s remarks. We all get a lot of 
books from the publishers; we ourselves are 
receiving ten, twenty or thirty a day. I won- 
der how many of you gather those books to- 
gether each day in one certain place, and some- 
time during the day gather all the clerks about 
them and talk to them about the books before 
they go in to stock. I have followed that plan 
very successfully. 

Mr. Sanrorp (of Ithaca): The salary prop- 
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Osition is one that bothered us until I adopted 
the plan of taking the salary expense of the 
store, and then each year if a department 
showed an increase I would set aside an al- 
lowable increase for salaries in that depart- 
ment the next year. I have it understood with 
the different salesmen that I consider their 
sales in raising their salaries, altho a man may 
sell goods in such a way as to lose you more 
trade than a man that isn’t selling so much. 
We have cash registers which give the sales- 
man’s total as well as the department's total. 
So if a man doesn’t get an increase he can 
come around and ask me and I can show him 
why he didn’t. 

Some of the publishers’ efforts to aid in 
selling books have been very amusing to me. 
Just suppose the manufacturer of a patented 
inkwell should get out a little circular which 
said: “The glass in this inkwell is made of 
the finest white sand to be obtained in the 
country, and the person who got the sand out 
took his shoes off before he got it out.” Yet 
that is no more ridiculous than many of the 
publishers’ efforts. 

Mr. CLARKE: With reference to getting 
book knowledge into the minds of clerks, we 
do not meet with any serious trouble. When 
new books come in we gather our men to- 
gether, have them go over the books and de- 
cide how many copies of each we should order. 
This gives the men a chance to form a little 
judgment themselves regarding future buys; in 
fact, I usually base my own ideas to a certain 
extent on the lead of the man whom I con- 
sider most capable from actual contact with 
the customers of making a judgment on each 
book. 

[Miss Cook spoke of the effect of a Phila- 
delphia review upon sales of Romain Rolland’s 
“Above the Battle.” ]} 

Mr. Conover: Of course when I speak it 
is for a small bookstore, but we find one of 
the best ways of learning about a new book 
is the advance paper-bound copies that the 
publishers sometimes send us. Our people 
read those and we use them successfully. And 
in order to give our employees a little time to 
read, when they are not busy about the store, 
we have two seats by the door and they are 
perfectly welcome to sit down and look over 
books during store time. Maybe I am easy 
in allowing that, but we get good results from 


THe CHAIRMAN: Mr. Wilson spoke about 
a very vital thing, show cards in the window, 
and I wonder somebody hasn’t taken up that 
point. 

Mr. Herr: I have been very much sur- 
prised that more has not been said about the 
value of window display for the retailer. Your 
window is the most expensive thing in your 
shop. You pay probably fifty per cent. of 
your rent for your frontage on a business 
street, and most of that fifty per cent. is di- 
rectly chargeable to your window. The win- 
dows must be made to repay that excess rental 
that you pay to be in a retail location, in fact, 
when all is said and done, your windows 
should be possibly the most effective single 
means of book distribution you have. Your 
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first method of attack at the prospective cus- 
tomer is your window. 


We are very particular about our windows; | 


and we watch keenly and with a great deal of 
pleasure the pulling power of an individual 
window. 
while they are in, but, in our slow phlegmatic 
Pennsylvania Dutch community [Laughter] 
they continue to pull after we take them out. 
There are some windows in which show cards 
should be used plentifully, and again there 
are some windows displaying fine books or fine 
stationery, where show cards, unless they be 
very dainty, fitting properly into the scheme 
of the window, are a detriment. I don’t like 
to see a window always plastered with big 
show cards. Again there are times when 
show cards are very effective. 
publishers have been turning out for us most 


We find that windows pull not only | 


Many of the | 


attractive window display stuff that costs them | 


a lot of money, stuff that has attention pull- 
ing power and should be used. It seems to 
me it is incumbent on every retailer to use 


judiciously and carefully all such material he | 


can. 


I think window displays are particularly ef- | 


fective if they are concentrated on one line. 


This time of year a nature book window is | 


bound to sell books for you; it can’t help it. 
And there are other seasons of the year when 
other displays come in well. 


We ourselves are in the unfortunate posi- | 


tion that our outlet is not large enough on 


cient stock to make a satisfactory window dis- | 


play. That complicates our problem; often, 
however, it can be partially solved by using 
in your window some of those plate glass slabs 


| You can change it easily every day in the week 
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People notice it as they go by as being the 
most conspicuous thing in the window. We 


| have used one with very great success. You 


can announce books. You can speak to the 
public. There are a hundred and one ways 
you can make it useful. : 

Mr. McKee: One of the best ideas I ever 
saw in a sign line I “swiped” from John Kidd. 
[Laughter.] I used to go to Cincinnati, and 
found he had some of the greatest artists in 
America drawing his show cards, Howard 
Chandler Christy, for instance, and the sort 
of covers you see on the Saturday Evening 
Post. I finally discovered what they were. 
When John wants to advertise farming books 
he gets a back issue of the Country Gentle- 
man, and cuts off the cover with the picture 
of a fine looking old bull, pastes it on the sign, 
takes his brush and puts on the words he 
wants. He gets this way some corking signs 
that attract a lot more than just plain lettered 
signs. Now, I watch our magazine stand all 
the time. I found in Everybody’s one fine 
sign illustration. 

Mr. CroweELt: One thing that could be 
done more often is to hitch windows up with 
current events. Now is a splendid opportu- 
nity for this, with maps or by display of books 
on certain subjects. 

THE CHAIRMAN: There is one vital item 
that hasn’t been taken up yet—buying. Is 


ute ye er | there anybody who would like to say some- 
most books to justify us in laying in a suffi- | 


thing on that subject? 
Mr. McKee: All buyers, I imagine, have 


| people every week who come to them with 
| books that are not from well known houses, 


on stands, on which even a single copy of a | 


book makes an impression, 
After the meeting yesterday I had a little 


indeed not exactly trade books at all. A good 
many people approach you with books of that 


| kind, and even when they seem worth while 


discussion with the representative of one of | 


the publishing firms about the 
Trade’s resolution. 


to be that booksellers do not sell enough 


Board of | 


His chief criticism seemed | proposition, I get a good discount. 


books to keep the many presses of their plant | 


busy. 


They claim they have to have mail-order | 


outlets, that they can sell a lot of books by | 
mail-order advertising over and above those | 


sold at retail. 
argument, yet we probably don’t sell as many 
books as we ought to. 


Now, I don’t grant the whole | 
| think I want any.” 


[Mr. Herr referred to a big mail-order cam- | 


paign which Doubleday, Page & Company 
were soon to put on, he understood, for their 
nature books, and suggested that booksellers 
might profitably take advantage of their ad- 
vertising of it.] 

Mr. Butter: I would like to say in justice 
to Doubleday, Page & Company regarding 
this little set of nature books that every book- 
seller in the country can obtain from them 
beautifully illustrated circulars and send out a 
thousand or two in their neighborhood. They 
will supply those circulars and also postal 
cards. 

One suggestion for window display: Havea 
little frame made about twelve by four inches 
covered with glass in front and with a movable 
back. Then have a series of cards printed to 
fit it and hang it in the front of your window. 


| 
| 
| 
| 
| 
| 
} 
| 
| 
| 
| 
| 


| 
| 
| 
| 
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the discounts are usually too small for you to 
handle them. I have found, however, that if 
I come back at these people with a counter 
One in- 
stance. A woman came in to sell me “Correct 
English.” It was the sort of book you can 
sell to anybody. There are thirteen in the 
series and hardly one that does not interest 
somebody. I said, “What is the discount?” 
She said, “Twenty-five off.” I said, “I don’t 
She said, “I am sure you 
can sell these books if you put them in the 
window or on a table. I am going around and 
selling them to individuals myself.” But I 
said, “We can’t do such things on books we 
get twenty-five off on. You give me forty 
per cent. and I will take a hundred assorted, 
and give you a window and table display.” 
It took her by surprise, but she got in com- 
munication with her house and finally agreed, 
and we sold the hundred in three weeks and 
made a nice profit. I try never to push in 
our windows, or on our tables to give promi- 
nence to books that we don’t get at least forty 
per cent. on. [Applause.] 

Mr. Herr: That idea of Mr. McKee’s is a 
good one. Everybody ought to have a cer- 
tain fixed standard in his own mind, and 
just absolutely not deviate from that. We 
have set a standard here in the association of 
thirty-three and a third per cent., or at the 
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very worst thirty per cent. If that is your 
standard, too, then you ought to stand flat on 
your two feet, and say you will not buy 
anything for stock and push it unless it car- 
ries the minimum discount. 

Here is another point, which runs counter 
to the practice of a good many publishers. You 
ought to insist when you place traveler’s 
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orders that their discounts shall obtain on 
all the business you place with that house 
until the next time the traveler comes around. 
If everybody in this association just made up 
his own mind that he would insist on this, 
it wouldn’t be long before it became a trade 
custom. 
[Session Adjourned. ] 


ROUND TABLE DISCUSSION OF JUVENILE DEPARTMENT PROBLEMS LED 
BY MR. MUMFORD 


Tue CHAIRMAN: In spite of our belief in 
public education, in spite of our schools and 
colleges, and our libraries and our bookstores, 
there is still a good body of reasons for call- 
ing our country bookless America. Some of 
you know that Switzerland, for instance, pro- 
duces, in proportion to its population, ten 
times as many books in a year as the United 
States. There are more candy dealers in 
Pennsylvania than there are booksellers in the 
entire United States, either department stores 
or special stores. So there is the problem. 

Now, then, what relation have the children 
to the problem? You and I know that they 
have a very important relation because if 
there is any hope for a change in the atti- 
tude of America towards appreciation of 
books—I do not mean to be pessimistic about 
it, because I am far from that—but if America 
really is to show the appreciation of books that 
many European countries show, and if our 
possibility of sales therefore is to be anything 
like what it is in European countries, it is 
going to be because the children are inter- 
ested from the start in books. Then we would 
not have what we do now so often, a child 
eager to read books up to 13 or 14 and from 
that time on a reader simply of cheap maga- 
zines and Sunday newspapers, except so far as 
he has to continue to read books for his school 
work. So the keynote of this conference, I 
think, should be, “What we can do to promote 
the sale of children’s books thru a keener 
interest on the part of booksellers and their 
customers in the right kind of children’s 
books? It is a most important thing to our 
future business to be building up among chil- 
dren a clientele of real book lovers who will 
continue to buy books as time goes on. 

THe CHAIRMAN: We are going to divide 
our topic into three parts. The first one is 
the selection of a book stock. I am going to 
call on Miss Mahoney. 

Miss Manoney (Bookshop for Boys and 
Girls, Boston): Our methods might not be 
practical in a large shop, but, for our part, we 
have specialized on books that seem to us 
definitely worth while. 

_Mr. Metcuer: Do you know how many 
titles you have in your catalog? 

Iss Manoney: About 1200, but, of 
course, the titles in the catalog do not begin 
to represent our entire stock. 

_ Mr. Metcuer: Do you know how much 
investment you have? 
Iss Manoney: I think about $4500. 

Mr. Metcuer: I am fresh from my stock 
taking; I have about $3100. 

Miss MAHonEy: I presume, Mr. Melcher, 





that my $4500 worth of stock includes some 
books that you would carry in your adult de- 
partment. 

Mr. MELCHER: 


Yes, a good many. 
Miss MAHONEY: 


And it includes too, a lit- 


| tle section which we have of definitely “grown 


| up” books. 


I think that you can measure up 


| our proportion of really good books when you 


take into consideration that the Brooklyn 
children’s catalog—you all have seen that—in- 


| cludes about 2400 titles. 


THE CHAIRMAN: How many titles do yoa 


| carry in that thirty-one hundred dollars worth 
| of stock, Mr. Melcher? 








Mr. MELCHER: We do not have very heavy 


| quantities on any title, so I imagine we have 


about a thousand titles. [Turning to Miss 


| Butterfield of the Lord & Taylor Bookshop.] 
| Have you used any particular catalogs, such 


as the Brooklyn Library’s catalog, as guides 
in buying? 

Miss BuTTerFietp: Yes, I use all the li- 
brary lists. 

Mr. MetcHer: Have you found any par- 
ticular ones especially good for actual check- 
ing! 

Miss BuTtTerFiELp: I think the lists of Miss 
Hunt, of the Brooklyn Library, and of Miss 
Hewins, of the Hartford Library, are very 
good, also the New York Public Library spec- 
ialized lists. At Christmas time the New York 
Library gets up special Christmas lists for chil- 


dren and I generally center my attention on 
| them. 


Miss Manoney: The little Carnegie Li- 


| brary [of Pittsburgh?] Christmas list is very 


good. 

Miss ButTterFietp: Yes. My great prob- 
lem is in not supplying books that people want. 
There are those abominable cheap series and 
people insist on having them because the little 
boy “began that series three years ago and 
wants to go on.” 

Miss Manwoney: Do you carry them? 

Miss ButterFietp: I do not; I refuse to 
have them. 

Miss MAnHoneEy: I do not have them either. 

Tue CHAIRMAN: I made a survey of that 
field for a librarian a year or so ago and 
found over 150 series priced at twenty-five 
cents—tho the prices on some of them have 
since been increased. Don’t you find, tho, that 
the parents will listen to you if you appeal to 
them to buy the better class of children’s 
books? 

Miss BuTTerFIELD: They will not. 

Miss MAHONEY: Sometimes. 

Mr. MetcHer: When the boy himself 
comes in it is pretty hard to win him over. In 





four years we boiled those series down to 
probably seven or eight that we cannot afford 
to get rid of. I cannot, for instance, get rid 
of “Billy Whiskers” and the “Rover Boys,” 
and “Tom Swift.” We handle these twenty- 
five cént series, and I could name several 
others, but each year we are able to cut down 
their number because our customers do not 
get started on them at our place and the boys 
do not acquire the taste for them. 

Miss Manoney: I find that unless a boy 
has sent his mother in to get a particular book 
which we do not happen to have, she is usu- 
ally willing to choose something else. 

Miss BuTTeRFIELD: Don’t you have people 
who are in the habit of coming to you and 
asking you to recommend books? 

Miss Manoney: Yes. 

Miss ButterFIELD: Of course, we too have 
people who come in to us and ask for books 
recommended. We have several people who 
just ask us to send books without any sug- 
gestions at all; but in New York, and especi- 
ally in our location, there are so many tfan- 
sients, people who stop in, and they say they 
want a definite book. 

Tue CHAIRMAN: I know a young woman 
who has been the head of a juvenile de- 
partment in the west who has been the most 
independent person in her treatment of cus- 
tomers that I know. For instance, such a 
thing as this happens in her department. A 
customer says: “I want So-and-So,” naming 
one of these trashy series. “Who do you 
want that for?” “Tommy.” “Oh, yes, I re- 
member him. He is about ten, isn’t he? Why, 
you don’t want that for him at all. You come 
over here and I will show you what you want.” 
She will take the customer over unwillingly, 
and the customer will say, “I guess I had bet- 
ter have it, because he has had the others of 
this series, and his friends are all talking 
about it; they like it.” “Well,” she will reply, 
“all right, if you want to buy that, why you 
buy it, but I will not wait on you. I would 
not have the responsibility of selling you that 
book.” 

And she can get away with it, because she 
has been there a long time and people know 
her. She got away with it because, after all, 
the parent went out thinking, “Well, Miss 
X really has the interest of my boy at heart,” 
and while she may have been annoyed about 
it at the time, in time she would respect that 
woman’s attitude provided her _ selection 
showed that the woman was really a wise 
critic. 

Tue CHAIRMAN: How about reading your 
stock? Do you read every book you buy? 

Miss ButterFieLp: Almost every one. 

Miss Manoney: I know something about 
evéry one, not what the publisher says, but 
something one of my assistants or the various 
people who help tell me about the book. 

Miss GuTurie (The Bookshop, Pittsburgh) : 
I buy almost entirely from the Carnegie Li- 
brary list, and ctifiously enough I carry none 
of these series that you mentioned except 
Thornton Butgess. As a rule people take 
what I offer them on my saying that the books 
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are selected according to the Carnegie Library 
list. I don’t stand back of the books on 
but proffer the list as my authority, and jt ;: 
always accepted, occ 

THe CHAIRMAN: That is a local authority 
and it stands for a good deal in Pittsbureh 
You are fortunate in having so good an an- 
thority, and also a local authority, because | 
think in Pittsburgh they have a very high re- 
spect for the Carnegie library. are 

THE CHAIRMAN: Have you ever suggested 
that a mother read one of these poor books 
she buys aloud to her boys? 

Miss BuTTERFIELD: Yes. 

THE CHAIRMAN: That often cures her. 

Mr. MELcHER: On the topic of stocking 
new books, a very hard problem with us ] 
think that the A. L. A. Booklist is pretty 
nearly up to date and very helpful, tho I do 
not follow it wholly. ; 

THe CHAIRMAN: Are they up to date? 

Mr. MetcHerR: Well, sometimes they bring 
one over that they have forgotten, but they 
are mostly new books. 

THe CHAIRMAN: I think for most whole- 
sale buyers they would not be a sufficient guide 
for really new books, 

Mr. MetcHer: Of course not for next sea 
son orders, no. 

Tue CHAIRMAN: How about building a cli- 
entele? How do you get hold of new peo- 
ple? How do you develop a new prospect who 
just wanders in? How do you hold on to that 
person? 

Miss GuturiE: I endeavor to establish a 
sort of intimacy between myself and the cus- 
tomer; sometimes it takes ten or fifteen min- 
utes conversation on general topics before | 
get down to business. 

THE CHAIRMAN: What goes furthest to 
hold a customer? Is it the stock? Is it the 
personality? Is it the sales method? Is it 
the display? What is the thing that after all 
— on to customers and makes new custom- 

rs! 

Miss PLEASANTON: I think it is convincing 
the customer that you want the child to get 
the best that is in literature. | 

THe CHAIRMAN: That is personality plus 

Miss PLEASANTON (Brentano’s, New York): 
It is the child’s future. I find that almost in- 
variably when you do show a customer that 
you are interested in that child and in its lit- 
erature, she is coming back again to find out 
what else you will recommend. 
ddat CHAIRMAN: Can you remember the 

Miss PLEASANTON: Oh yes. 

, THE CHAIRMAN: Do you know two months 

rom now, when Johnny Jones comes in with 
his mother and buys a book, do you know two 
months from then who the boy is? 

Miss PLEASANTON: Oh yes. 
uae Suppose you have a poor 

Miss PLEASANTON : If you do not remember 
a name, you remember about what 

e likes and what you want to let him have. 

THe CHAIRMAN: You are very fortunate. | 
mean to say that you are very fortunate as 
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compared to what I know I should be in your 
position. 

Miss PLEASANTON: I have cards of prac- 
tically all of my customers’ children, their 
ages and what they are interested in. If it 
happens to be history, for instance, I send 
them books on history thru the year. 

Tue CHAIRMAN: Do others of you keep an 
intimate card index of the preferences of 
your customers? 

[Miss Butterfield also said she kept a card 
index and Miss Guthrie said she kept an in- 
dex of her adult customers but not of her 
juvenile customers. | 

Miss BuTTeRFIELD: Do you write personal 
letters to the people listed in your index? 

Miss PLEASANTON: I sometimes send per- 
sonal letters descriptive of our entire juvenile 
list, but generally simply of the things in 
which they are interested. 

; Miss ButTrerFieLp: You have specialized 
ists! 

Miss PLEASANTON: Yes, for instance, on 
Lincoln’s Birthday I go over all my cards and 
| send books about Lincoln to children from 
12 to 14; in the spring I send books about 
birds, and so on. 

Miss GutHrie: On Valentine’s Day I wrote 
personal invitations on juvenile stationery to 
a Valentine party at my store, and addressed 
them, not to the parents, but to Miss So-and- 
50 or Master So-and-So. I had a phenomenal 
Valentine sale. They really enjoyed them- 
selves, too. 

THE CHAIRMAN: You know how eager a 
child is to get a letter. When my 12-year old 
hoy gets one, it is an adventure; he is puffed 
up, eager and important, altho it may be only 
- advertisement. Children love that kind of 
thing. 

Mr. MELcHER: John Martin adopted the 
plan of writing letters to children with very 
considerable success. ; 

Miss MAHONEY: Just after Christmas we 
had a doll given us, with a little hand-made 
mahogany chair and bookcase, and we sent 
out a letter to quite a number of children say- 
ing that this doll had arrived, that she had no 
name, and would they choose a name for her 
from some favorite character in a book. All 
sorts of letters came back. Finally there was 
a tie between “Alice in Wonderland” and 
Heidi.” So on the first story day, the chil- 
dren were told of the situation and they voted 
to name the doll “Alice Heidi.” The doll is 
still in the bookshop, and on the story hour 
day some child always asks to hold the doll— 
and sometimes it is a boy! [ Laughter. ] 

[There was some discussion here of the sale 
of specially constructed children’s bookcases 
a book-plates to increase juvenile book 

Miss Burterrietp: We have a little juve- 
nile guest book in our shop; it is a good idea 
and appeals to the children, the only difficulty 
being that very often the children cannot 
write. There is space in the book for the 
name, address and the age and birthday. 
_THE CHARMAN: That is a fine idea, espe- 
cially the birthday record. 









| 
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Miss Mawoney: We have secured the 
birthdays of almost all our children by hav- 
ing a birthday book. 

Tue CHAIRMAN: How many of you feel 
that you are getting the best use out of the 
telephone? I was talking to a telephone man 
recently whose business it is to show how to 
sell by ’phone, and he told me some very in- 
teresting and also amusing stories about the 
development of some businesses in Philadel- 
phia I knew about. Among other things he 
told me that some years ago he met on the 
beach at Atlantic City a young man who told 
him he was very much discouraged, in fact 
pretty nearly down and out. He found he was 
a small town photographer. This ’phone man 
said: “Let me study that problem with you.” 
He went back there and took it up with him, 
and the result was, to make a long story short, 
that that man to-day has practically all the pho- 
tographic business of that town. The way he 
does it is to keep card indexes; and when 
there is a wedding he ’phones to them and 
asks whether they do not want a picture of 
the wedding party, and when there is a 
funeral, why, there also is an opportunity 
for a picture. When there is a new baby 
there is an opportunity for a picture, and when 
the baby’s birthday comes around he calls 
them up and reminds them that it is the baby’s 
birthday, calling it by name. 

Miss BuTTerFIELD: You know, Mr. Mum- 
ford, I think people resent that. 

THe CHAIRMAN: You cannot do it in a 
large town perhaps as you would in a small 
one. 

Miss Guturie: As a matter of fact well- 
to-do-people never answer the ’phone them- 
selves, refuse to come altogether unless it is a 
very personal matter; and I am afraid they 
would not consider a saleswoman a very per- 
sonal matter, I know how difficult it is; such 
—— simply will not come to the telephone 
at all. 

Tue CHAIRMAN: Still you must not forget 
that some big businesses are being built that 
way. There is a hotel in Philadelphia which 
developed a big “summer bachelor” constitu- 
ency, after regular advertising had failed com- 
pletely, by putting in a young woman with a 
good telephone voice and manner. 

Miss Guturie: I know that it is not good 
business with me. 

THe CHAIRMAN: What kind of mail mat- 
ter are you sending out and how regularly? 

Miss PLEASANTON: I send it out as occa- 
sion arises. After Dewey and Cody died, for 
instance, I made up lists of books of the lives 
of these men and sent them out, and I got 
considerable response from them. 

THe CHAIRMAN: Here is another thing 
that perhaps applies more to a small town 
than it does to the large one. Are you able 
to organize people outside of your store to 
help you sell books without paying them any- 
thing, such organizations as the Boy Scouts, 
the Camp Fire Girls, the Christian Associa- 
tions, the churches, schools, the public librar- 
ies and so on? 


Miss MAHONEY: We have talked about 





books and our shop in a number of localities 
near Boston, and with very good results. 

Tue CHAIRMAN: That really is a thing that 
many a bookseller is overlooking, a big oppor- 
tunity lying right at his door. The woman’s 
club in a town is the natural place in which 
to discuss child welfare topics and the juve- 
nile bookseller who really knows her job, or 
his job, ought to be able to find something 
worth while to say to a woman’s club. 

Mr. MELCHER: I have been trying to get 
my department head to talk to women’s clubs. 
I can get the chances if she will do the talk- 
ing, but she hasn’t been able to screw up her 
courage. 

Miss Manoney: Get her to take the books 
and show them and let them ask ques- 
tions; that helps a lot. For instance you make 
a little group of books for children four, five 
and six years old, and then you have a chance 
to explain why those books are good. 

Mr. MetcHer: I guess that would help her 
out. I went down to the Boy Scouts’ camp last 
year when there was a parents’ meeting and 
took along a lot of books. I found the parents 
welcomed my talk and the book exhibit. 

Tue CHAIRMAN: Mr. Wood, of Cleveland, 
is using that method a great deal; he and Mr. 
Fletcher, his assistant, have talked at all kinds 
of places and functions. Mr. Wood says he 
never goes out to talk without bringing orders 
back. He has often been paid for his talks 
before chambers of commerce and other 
bodies. 

One of the things you want to bear in mind, 
it seems to me, is that anybody who really 
knows enough about books to sell them in- 
telligently ought to be able to talk about them. 


arrangement? 
the child? 
Miss PLEASANTON: 


What is the best bookshop for 


children and rugs on the floor. 
arranged according to subject and children 
have free access to the shelves. 
history, for instance, they go to the history 


the little tables where they can go thru them 
at their leisure. 

THE CHAIRMAN: 
browse? 

Miss PLEASANTON: I find that children like 
to browse even more than grown-ups. 

Miss ButTTerFIELD: What about the effect 
on the books? 

Miss PLEASANTON: 
much. 

Miss Manoney: Of course, you do not let 
the boys take the books and stretch them out 
on the floor and then lie down flat? 

Miss PLEASANTON: Very rarely are our 
books abused—not three times a year, I think. 

Miss Mauoney: I think that any book that 
gets shop-worn thru that use is well worth it! 

Mr. MeEtcHeER: I would like to have some 
suggestion on the problem of striking a note 
of individuality in the first glimpse the child 
gets of the book department. Our depart- 
ment is. downstairs, and-I want the children to 


The child likes to 


They don’t hurt them 


The Publishers’ Weekly 


| note jar the boys of fourteen or sixteen? 


If they like | 





May 26 Ig17 


feel at once that it is a children’s room 
Would white enamel help? How about a 
Mother Goose signboard? 

Miss PLEASANTON: I have tried to make 
our department individual and inviting. For 
instance, when General Joffre came to the 
city I had little silk French, English and 
American flags draped over the books on 
French geography and history. 

Mr. MELcHER: I tried having a low table 
for little readers but did not get enough use 
out of it to make it seem worth while. 

Miss PLEASANTON: I do not know how we 
would get along without our low tables. They 
are not too tiny. The parents sit there very 
often, too, 

PRESIDENT MacauLEy: Don’t you think 
boys and girls of 14 and 17 rather resent the 
name “Children’s Department”? We call our 
department the Boys and Girls Room. 

Mrs. Witson (McDevitt-Wilson’s, New 
York): The majority of children of four- 
teen, fifteen and sixteen feel that their dignity 
is hurt when you call them children. 

Mr. MetcHer: Would the white enamel 


Mrs. WILSON: 


We use white enamel. Our 


| tables are oak, but our shelves are all white 
| enamel. 


Miss MAHONEY: You can have some nice 


| yellow, that has lots of color in it. 


Mr. MetcHer: Flowers and a canary have 


| been one of our features for a year. 


Miss PLEASANTON: We always put flowers 


| on the tables. 


Miss Manoney: In our corridor we have a 
series of home-made war maps that we keep 


| revised to-date; our war expert is a young 
Shall we take up now the topic of store | 


man, really one of the older boys, and he has 


| been a very worth while connection as many 
| people watch his work, 

In our juvenile depart- | 
ment we have small tables and chairs for the | 
The books are | 


Mr. Matuiews: I found one of the stores 
in Richmond, Va., using boys as salesmen in 
the juvenile department very successfully. 

Mr. Metcuer: At Christmas? 

Mr. Matuiews: All thru the 


year, evi- 


| dently as a Saturday proposition. 
shelves, pick their books and take them to 
} 


Miss ButterFietp: I should think in a 
small town when the boys were known that 


| would be interesting, but, in a big shop, where 


there was no acquaintance at all, I think peo- 
ple would not like it. 

THe CHAIRMAN: If you can get hold of 
the right boy you can touch his whole gang. 
That means a whole lot, you know, if you can 
get a string of them coming in. I suppose it 
is necessary that he should be able to “lick” 
most of them. They would have more respect 
then for his judgment on “Robin Hood” and 
a few other things. 

PRESIDENT MACAULEY: We made one in- 
teresting experiment in Detroit. We offered 
a prize of books thru one of the newspapers 
that has a boys’ and girls’ page, to the two 
boys or girls who wrote the best essay de- 
scribing our juvenile department. 

[Moved and seconded that the Association 
hold conferences of this kind on special topics 
at future conventions.] 

{Conference ‘adjourned. ] 
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JOINT CONFERENCE—WEDNESDAY MORNING 


THe CHAIRMAN: We will now listen to 
the report of the Resolutions Committee, of 
which Mr. Schenck is chairman.  [Mr. 
Schenck not ready at the moment.] 

Mr. ANDERSON: Mr. President, during this 
temporary delay I want to call attention to a 
resolution that I propose to offer later, that 
of the funds of Booksellers’ Association a 
fraction, at least a thousand dollars, be put 
into the Liberty Bonds. 

THe CHAIRMAN: If Mr. Schenck is not 
ready we may continue to discuss informally 
Mr. Butler’s resolution, if that is your pleas- 
ure. 

Mr. Conover: I would just like to remark 
that while we probably can’t put in force all 
the items of that resolution any more than 
we can the Ten Commandments, yet I think 
that is a good working basis that we may aim 
at and perhaps finally attain. 

I want to say one thing more. There has 
been some talk here about the jobber and the 
publisher taking away all the bookseller’s li- 
brary business. I have made it a practice not 
to run any shoe leather off for business that 
I don’t make anything at. [Laughter.] I am 
perfectly willing that Baker and Taylor shall 
have the library business as far as I am con- 
cerned. I have dealt with them for thirty- 
eight years, from the time they sold books and 
stationery as Baker, Pratt & Company, and I 
have never found a fairer firm to deal with. 

[The Secretary here read a letter from D. 
L. James, of Cincinnati. Applause.] 

Mr. SHOEMAKER: If Mr. Butler will allow 
me I would like to correct some misappre- 
hension apparently left yesterday morning 
after the reading of his paper, especially after 


| see the unfairness of it. 


ing in his packet I will say I have letters here 
from the St. Paul Book & Stationery Com- 
pany, of St. Paul, and from Smith Carroll 
Company, of Lexington, regretting their ina- 
bility to be represented here, the latter letter 
indorsing Mr. Butler’s letter. 

Mr. Butter: | don’t know whether you 
realize what the volume of the library busi- 
ness of the United States is. This table, for 
the year 1916, has been compiled with a great 
deal of labor from the figures given in the 
“American Library Annual,” published by the 
PuBLISHERS’ WEEKLY. The total appropriation 
of the various States to the public libraries 
was $7,698,000. Of that appropriation, $4,- 
069,000 is for the purchase of books. Now, 
we claim that the booksellers ought to be the 
ones to get that volume of business. As a 
matter of fact, they don't. 

Mr. Conover: As long as it doesn’t yield the 
cost of business or anything near it it is a 
business that L don’t care for. 

THE CHAIRMAN: People ask us often to do 
business without profit, but if we put it up 
fairly and squarely to them I think they will 
Is there anything 
further to be said? 

[Mr. Schenck here reported that he was 
ready, and it was moved that the Resolutions 
be read thru complete and then afterward act- 
ed on seriatim.] 

[Mr. Schenck, as Chairman of the Resolu- 
tions Committee, read thru the Resolutions as 
proposed. } 

[Mr. Schenck then read a letter from the 


_American Fair Trade League and suggested 


the discussion as to the amount of the direct | 


business that publishers are supposed to do 
with individuals. It seemed to be the impres- 
sion of the booksellers that this business was 


very considerable. As a matter of fact it is | 


a very small item. Some publishers do none 
at all. Very few do anything of any conse- 
quence. The business with libraries and va- 
rious associations amounts on the whole to a 
considerable total but this cannot be said of 
the business with individuals. 

Mr. Butter: I am not quite clear as to your 
point. If you mean by “direct business” only 
the unsolicited business that publishers and 
some jobbers do as quoted yesterday, all right; 
but such mail order business is really the 
smallest part of the proposition that we criti- 
cize. The trouble is that they undersell the 
bookseller, as I stated, to thirty or more 
classes of commercial bodies; that is, they 
make it impossible for the bookseller to sell 
these classes because they can buy cheaper di- 
rectly either of the jobber or publisher. Of 
the existence of that sort of “direct 
selling” there is no dispute and that is the 
Practice against which we make complaint. 


I will take a moment to tell you something | 


further that may. interest you regarding the 
amount of library business. 


Tme CHAIRMAN: While Mr. Butler is delv- 








that a re-endorsement of the position of the 
League be incorporated in the Resolutions.] 

Mr. ScHENCK: This report is respectfully 
submitted by your Committee, V. M. Schenck, 
B. F. Fuller, A. B. Fifield, F. E. Woodward, 
and J. G. Kidd. 

Tue CHAIRMAN: Are you ready to con- 
sider the resolutions one by one? If so, Mr. 
Schenck will proceed by reading the first reso- 
lution. 

Mr. SCHENCK [reading] : 

“Resolved that as booksellers of America 
we pledge ourselves to the President of the 
United States for any service which we can 
render and, in emulation of the splendid ex- 
ample of our European cousins, as loyal citi- 
zens prove our patriotism by unusual devo- 


| tion to business and an optimistic attitude to- 


ward trade in general.” 

[Adopted by unanimous rising vote.] 

Mr. SCHENCK [reading] : 

“Resolved that this convention endorses and 
adopts the Resolution submitted by the Board 


| of Trade relating to direct retail selling by 


publishers and jobbers and urges its careful 
consideration by those publishers whose prac- 
tices are contrary to the spirit of the resolu- 
tion; and further, 

“Resolved that the aforesaid Resolution be 
incorporated in the Resolutions of this conven- 
tion. 

[On motion, resolution was adopted:] 
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Mr. ScHENCK [reading]: 

“Resolved that a Committee of three be ap- 
pointed by the President to revise thoroly the 
Constitution of this Association. We further 
advise that this Committee prepare said Con- 
stitution and prior to the next annual meet- 


ing submit same to the officers of the Asso- | 


ciation for suggested modifications and amend- 
ments and thereafter by mail to all members 


of the Association for final vote on its adop- | 


tion. A favorable two-thirds vote shall con- 
stitute an adoption.” 

[At the suggestion of Mr. Herr the clause 
“of those voting” was inserted after the phrase 
“favorable two-thirds” and the resolution so 
amended was adopted.] 

Mr. ScHENCK [reading]: 

“Resolved that in recognition of the fact 
that the best interests of the trade can only 
be conserved by close and cordial cooperation 
between publisher and bookseller, it is the 
sentiment of this convention that there shall 
be instituted a body to be known as the Book- 


men’s Board of Trade, and in view of the | 


fact that the publishers have no organization 
with authority to delegate representation from 
their number, the booksellers’ Board of Trade 
be and hereby is instructed to select and in- 
vite nine publishers and delegate an equal 
number from its own membership to sit in 
council and formulate policies to be recom- 
mended to the Trade. Such body shall be 
known as the Bookmen’s Board of Trade.” 
Mr. CLARKE: I notice that that makes an 
exactly even number. How about the pre- 


siding officer being an odd one to decide a | 


critical case? 
THe CHAIRMAN: What is your pleasure? 
Mr. Metcuer: Before that is acted on I 
wish to say that I feel very strongly that the 


jobbers should also be represented on that | 


Bookmen’s Board of Trade. 
Mr. ScHENCK: 


eighteen? 
Mr. CLARKE: 
THE CHAIRMAN: 
sire to make a change in the resolution? 
Mr. ScHEeNcK: If there is no objection 
from the other members of the Committee the 
Chairman will accept that amendment. 


[The motion was re-read with the addition | 
of the words “and one jobber” after the | 


words “nine publishers.” ] 


[Moved and seconded that resolution be | 


adopted. ] 
Mr, Herr: 
bility of that whole resolution. Those of you 
who recall the formation of the original Board 
of Trade will recall that it was formed for 
this same purpose, three or four years ago; 
that we elected nine men from this body to 
act as our representatives on a Board of 
Trade and asked the enone at the same 
time to elect an equal number to represent 
them on that Board of Trade. You are con- 
stituting a new body that it seems to me 
does not go a step further than we attempted 
to go four or five years ago with the Board 
of Tradé, and-failed. ‘It seems to me that you 
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before. 


| very active. 





That would cover it, I think. | 


Does the Committee de- | accomplish more in a few meetings than we 


I want to question the advisa- | 
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could just as well substitute for that resoly- 
tion a resolution recommending that our pres- 
ent Board of Trade again ask the publishers 
to cooperate with the now existing Board of 
Trade by the election, selection, or appoint- 
ment of an equal number of men, publishers 
and jobbers, to represent them at the con- 
ferences of this Board of Trade. I think it 
is a totally needless thing to constitute another 
body. We discovered after forming the 
Board of Trade four or five years ago that 


| in the last analysis it simply replaced the old 


Executive Committee, and that we had not, 
after all, gotten very much farther than 
We have simply substituted another 
set of men to do the work that the then 
Executive Committee was doing, and at the 
present time the Executive Committee is not 
We are now proposing to do 
just the same thing over again. 

Mr. Butter: As I understand it, this new 
body would supersede the Board of Trade. 
If that is the desire of the Committee, to dis- 
continue the Board of Trade and place its 
work in the hands of another committee, that 
may be all right. But that is the only inter- 
pretation I see of this proposition. 

Mr. ScHenck: I think Mr. Butler misin- 
terprets the intent of the Committee on Reso- 
lutions. It is not the thought of the Committee 
that the present Board of Trade be super- 
seded by any other body. We were simply 
endeavoring to accomplish what we had hoped 
to accomplish a few years ago when we asked 
the publishers to delegate some of their num- 
ber to meet with us, to take up some of these 


| matters of mutual interest, while our present 


Board of Trade will consider as in the past 
matters relative to promoting the retailing of 
books. This new body would not supersede 
the Board of Trade, but would bring about 


| the active cooperation which we are all seeking 
Taking a suggestion from | 
the Committee would it be well to add one | 


jobber, making the Board nineteen instead of | tory of book-trade organization.] 


between publisher and bookseller. 
[Mr. Schenck reviewed at length the his- 


This is a cordial invitation to come in and 
talk things over. I believe such a body would 


could accomplish in general discussion in a 
meeting like this. I hope the resolution will 


| be adopted. 


[There followed some little discussion of the 
proposed personnel of the Board of Trade.| 

Mr. Butter: The Board of Trade, the 
last three or four years, has had three or four 
meetings when publishers have been present, 
but rarely could we get them to express opin- 
ions. The Board of Trade plans to bring to- 
gether publishers whenever possible to dis- 
cuss trade problems. I fail to see that these 
nine new members are going to accomplish any 
more than the Board of Trade has accom- 
plished. 

[There followed extended discussion of the 
Resolution by Mr. Clarke.] 

Mr. Butter: What is the sense of this 
convention appointing nine members of the 
Board of Trade to meet the publishers? The 
Board of Trade doesn’t need any guidance in 
selecting nine members. The whole fifteen 
members will meet the publishers if they will 
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come. Why, on the other hand, limit the num- 
ber of publishers to nine? We can’t obligate 
ourselves to the right’ to say how many shall 
come to any meeting. ; 

Tue CHAIRMAN: I think a motion would 
be agreeable to refer this back to the Com- 
mittee and that they bring in a resolution to 
be reported to the meeting this afternoon and 
that at this meeting we now discuss the mat- 
ter informally so that the Committee may 
have some instructions to act upon. 

Mr. Butter: Speaking on the point that 
this new Committee invite the publishers and 
so on, that has already been done. This Board 
of Trade has sent out over sixty personal let- 
ters and appealed to every publisher in the 
United States requesting them to take up the 
motion of the Board of Trade and to meet 
the Board of Trade and to discuss these 
questions. 

[Further discussion followed by several 
members, after which it was finally moved 
and carried to refer the Resolution back to the 
Resolutions Committee. ] 

THE CHAIRMAN: Is it your desire that you 
discuss this matter informally for the benefit 
of the Resolutions Committee? 

Mr. ScHENCK: The Committee would like 
to heat further discussion of the resolution, 
particularly from some of the publishers. 

[It was moved and carried that the Reso- 
lution be dropped entirely.] 

Mr. Metcuer: There are a lot of pub- 
lishers here who can speak on that. 

[Mr. Melcher spoke on the price-cutting 
situation. ] 

[Mr. Hoyns, of Harper & Bros., was called 
upon.] 

Mr. Hoyns: I have nothing to say. My 
house has always been very anxious to take 
part in any movement to better the condition 
of the book business. If anybody wants our 
house to talk at any time about trade condi- 
tions we will be very glad to meet him, but 
[ don’t believe you would ever get some of 
the larger houses who object to a “leveling 
influence” in the publishing business to come 
along. 

Mr. CHAPMAN: I want to say this. You 
have a Board of Trade, and your Board of 
Trade has worked very faithfully. I know 
myself, I have been invited again and again 
to meet the publishers with that committee and 
we have threshed this matter over and ove1 
and over. The publishers have various opin- 
ions about what the Board of Trade have 
recommended in this resolution. But the reso- 
lution that has been offered by the Board of 
Trade is not a hard and fast and inflexible 
law. We have adopted the Board of Trade’s 
recommendation. Some of the publishers will 
accept it; some will not; but I can personally 
affirm that the publishers as a whole are seek- 
ing the good will of the booksellers. They 
want it, and they want it, of course, because 
the interests of retail bookseller and publisher, 
whatever may be thought about it, are really 
identical. Nevertheless, if you, a body of re- 
tailers, undertake to make hard and fast rules 
for the difficult business of the publisher, then 
it seems that you are on very delicate ground. 
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Many reform movements, some of the greatest 
reform movements, have failed because of the 
inflexible rules they attempted to impose. 
Sooner or later the reformers find themselves 
in unforeseen circumstances and their whole 
movement is overthrown. 

A dozen topics press upon me now that I 
am upon my feet, but it seems to me that 
while we are criticising the publishers for not 
having an organization that we can deal with, 
we should remember that the retail booksellers 
are not organized. We have nothing like a 
really national organization. When we go to 
Washington to meet a Congressional Commit- 
tee they ask us where we live, and whom we 
represent, and we say, “We represent 260 book- 
sellers in the United States,” that Committee 
would naturally ask, “How many are there?” 
and, when you told him, your distinguished 
Senator would say, “I am a very busy man, 
I don’t think we can spend much time listen- 
ing to you.” [Laughter.] 

As I said before, I want to testify to the 
fact that the Board of Trade has done every- 
thing possible to get the cooperation of pub- 
lishers by invitation; it could do no more 
under this resolution. 

THE CHAIRMAN: I have been asked to call 
upon Mr. Corrigan. 

Mr, Corrican [of Geo. H. Doran Co.]: I 
am quite sure that our firm will be perfectly 
willing to discuss questions with any com- 
mittee that may be appointed by this conven- 
tion. 

THE CHAIRMAN: If there is nothing further 
we will proceed to the next resolution. 

Mr. ScHENCK [reading]: 

Resolved that we deprecate the practices of 
some booksellers who sell live books over one 
year old at a reduction from the original net 
price, and deplore tendencies in the trade to 
meet cut price with cut price. Such practices 
lead only to trade demoralization.” 

[On motion Resolution was adopted.] 

Mr. ScHENCK [reading]: 

“Resolved that we believe it essential to trade 
interests that publishers’ discounts should be 
standardized, and that the practice of certain 
publishers in establishing several classifications 
which are constantly changing is unjust, con- 
fusing, demoralizing and inequitable.” 

[Adoption moved and seconded. ] 

THE CHAIRMAN: Is there any discussion? 

Mr. Butter: How are the publishers going 
to do that? They publish all kinds of books. 
You can’t make one uniform rate all the way 
through. What is the meaning of “Standard- 
ized discounts?” Would they mean a third, or 
forty or twenty off? 

Mr. CLARKE: In every convention for years 
we have asked the publishers to allow us a 
minimum discount of one-third. One-third is 
the only discount that will leave a margin of 
profit to the retail book-trade under existing 
overhead expenses. 

Mr. Kipp: Our idea, I think, was to elimi- 
nate the A, Z, D, B, C element in our busi- 
























































ness. [Laughter and Applause.] 
Tue CHAIRMAN: Is there any further dis- 
cussion? 


[Resolution adopted.] 
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Mr. SCHENCK [reading] 
“Resolved that with a view to constructive 


bookselling we urge every member of this As- | 


sociation to read and re-read carefully the ex- 
cellent and practical papers submitted to this 
convention and make a report of the more 
valuable suggestions to his sales force with 
a view to their general adoption, and we fur- 
ther recommend the publication in the A. B. 
A. Bulletin of Mr. Estabrook’s paper on 


“Training the Sales Force” for general dis- | 


tribution among book salesmen.” 

[On motion resolution was adopted. ] 

Mr. ScHENCK [reading]: 

“Resolved that we recognize the equity of 
the custom of treating all retail customers 


alike and that we discourage making excep- | 
tions and granting rebates or discounts to fa- | 


vored customers of any class.” 

[Adoption moved and seconded. ] 

THE CHAIRMAN: The adoption of the reso- 
lution has been moved and seconded. This 
seems to be an important resolution. Is there 
any discussion of it? 

[Resolution adopted. ] 

Tue CHAIRMAN: The motion is carried 
unanimously, so we will all do it when we 
go home. [Laughter.] 

Mr. ScHENCK [reading]: 

“Resolved that the Secretary be instructed to 
send messages of good will and hope for 
speedy recovery to W. H. Arnold, L. A. Keat- 
ing, and a similar note to Walter Lewis ex- 
pressing hope for Mrs. Lewis’ immediate re- 
covery; and, 

“Resolved that the Secretary be instructed 
to express the appreciation of the Association 
to the management of the Hotel Astor for its 
generous hospitality.” 

[On motion resolution was adopted.] 

Mr. ScHENCK: With your permission the 
Committee on Resolutions will formulate a 
resolution reendorsing the Stephens bill as pre- 
sented by the American Fair Trade League. 

THE CHAIRMAN: That will be brought for- 
ward this afternoon. Is there any addition to 
the Resolutions Committee’s report? 

Mr. Herr: That last resolution should au- 
thorize us to continue our membership in the 
American Fair Trade League. That mem- 
bership costs a hundred dollars a year, but I 
think the Board of Trade recommended that 
this Association continue its membership in 
the American Fair Trade League for another 
year. 

[A motion to this effect was carried. ] 

Mr. LauriaT: I move that the Resolutions 
Committee formulate a resolution expressing 
our sympathy and fellowship with the book- 
sellers in the countries now at war, in France 
and England especially. 

[Motion seconded and carried.] 

THE CHAIRMAN: Is there anything further 
in regard to the work of the Resolutions Com- 
mittee? 

Mr. Anperson: I think it is in order now 
to take up the proposition that I suggested, that 
some substantial fraction of the funds of the 
American Booksellers’ Association be put into 
Liberty Bonds. I therefore move that not less 


5 


| 





The Publishers’ Weekly May 26, 1917 


than a thousand dollars be so employed by this 
Association. 

[Motion carried.] 

THE CHAIRMAN: We will hear from \M; 
Mumford a word from the conference in | 
next room. 

{Mr. Mumford here summarized the matters 
taken up in the conference on juvenile b 
selling. ] 

THE CHAIRMAN: With your permission |] 
will give Mr. Melcher the floor for considera- 
tion of System’s figures. 

Mr. MetcHeER: I have felt that this matter 
should not be omitted from this year’s discus- 
sion. Those who were at Chicago remember 
that we all agreed to help System gather fig- 
ures on the cost of doing business in the book- 
trade. That magazine immediately proceeded 
with its correspondence along lines it had 
followed in similar investigations in other 
fields. They sent out those questionnaires 
which you all received; and out of them they 
got answers from perhaps fifty—which shows 
that the American book-trade are not inter- 
ested in their costs of doing business or in 
the betterment of their knowledge of the cost 
of doing business. The names of those who 
replied were not made public, but I know 
enough of the replies to say that on the whole 
Atlantic Coast they had probably but three or 
four answers. That must mean that those here 
in the East are so well satisfied with their 
present methods that they can learn nothing 
and co-operating in any way to give informa- 
tion seems out of the question. 

But if these informal methods of gathering 
ideas of costs are valuable in other lines of 
business—and they are—they might be to us. 

I hope every one of you has read System’s 
article. It was in the March System, also 
printed in the PuBLISHERS’ WEEKLY for March 
3rd. Those figures will give you an idea of 
what percentage of their expenses different 
stores are spending in different directions. The 
great value is, of course, that it enables you 
to check your figures against others. If you 
find that the average rent the country over is 
three and nine-tenths per cent. and you are 
paying six per cent. you don’t have to wonder 
whether you have got too little business for 
your rent; you know. If you find that the 
average salary percentage is twelve and three- 
tenths and you are only down at eight, you 
know that you have a little latitude there, and 
that you are getting very good returns and a 
high amount of sales per person; and so on 
thru the other percentages for deliveries, sup- 
plies, expenses, etc. 

What ought to come out of this article is 
some action to establish a uniform system of 
keeping bookstore costs. The Harvard Busi- 
ness School undertook a few years ago as part 
of their work the examination of the retail 
shoe businesses of the country to see how 
they kept their records. They were simply as- 
tonished at the utter lack of system that re- 
tailers generally showed. Now, why don’t we 
booksellers, as careless retailers, make some 
steps forward toward a better system of ac- 
counting? I have to eliminate the department 
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store, because the department store doesn’t 
exist that hasn’t a good system of sales ac- 
counting and records of expense. I do not say 
that the book department managers themselves 
are able to have the thoro understanding of 
accounts of those in the higher department 
store offices, but I do know that no good de- 
partment store exists without full and accurate 
records. Many retailers exist without them, 
however, and will continue to until the pres- 
sure of better organized business gets them. 

I have no system to propose. But why 
couldn’t we appoint a committee to be in exist- 
ence for a period of, say, three years, who 
should be empowered to find some way and 
should be allowed some expense in getting 
suggestions for a proper system of retail fig- 
ures for bookstores? The results could be 
published with a sample sheet attached, as the 
Harvard School did for the shoe business. 

I repeat that I feel retailers are way behind 
in this matter. I went out to a county in In- 


AFTERNOON SESSION—SECOND DAY. 


[The meeting was called to order by the 
President at 2:15.] 

Tue CHAIRMAN: When we adjourned this 
morning we were considering with Mr. Mel- 
cher the particulars of cost furnished by Sys- 
tem. Is it your intention to discuss this matter 
further ? 

Mr. MetcHer: I would like to move and 
have it carried that a committee of three be 
appointed for a two-year term, a committee on 
cost keeping for retail bookstores. This com- 
mittee should gather such data as is now ob- 
tainable on existing figures and cost systems, 
call on booksellers for more data and inves- 
tigate retail cost systems that have been out- 
lined for other businesses, arouse trade in- 
terest in better business methods and, if pos- 
sible, work out a uniform system for book- 
stores accounting, so that at future gatherings 
figures may be more easily and accurately 
reckoned with. 

Mr. Harcourt: I would like to suggest that 
this Committee do some work in conference 
with the Publishers’ Credit Conference which, 
in the course of its activities, gets a good deal 
of data, of course, of that sort from one source 
or another. I know the Publishers’ Credit 
Conference will be very glad to work with 
you. 

Mr. MetcHer: I would like to add to my 
motion that there be one member from the re- 
tail book-trade, one from the Publishers’ 
Credit Conference and one from the Pus- 
LISHERS’ WEEKLY, as a point of publicity for 
facts obtained. 

[Motion carried.] 

THe CHAIRMAN: If Mr. Schenck is ready 
we will now proceed with the report of the 
Resolutions Committee, 

Mr. ScHenck: In harmony with the in- 
structions of the convention this morning, your 
Committee on Resolutions has prepared these 
in addition to the resolutions already submit- 
ted [reading]: 

Resolved that we reiterate our former reso- 
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diana recently to talk in the library on books, 
and the same evening the county agent that we 
have in Indiana talked on agriculture. The 
farmers of Hendricks County—there are no 
large cities there—get together and hire this 
expert to tell them how to do their business. 


years on the farm” (that is a requirement) ; 
but they get together and take his advice on 
how to run their business. What right have 
we to say to a farmer, “You are a farmer” 
with that peculiar accent we put on “farmer” 


take advice regarding the conduct of our own 
[ Applause. ] 
THe CHAIRMAN: The time has arrived for 
adjournment. It will be necessary for us to 
consider Mr. Melcher’s recommendations fur- 

ther this afternoon. 
[ Adjourned. ] 


lutions that the limit of discount to public li- 
braries should be 10 per cent. 

[On motion, this resolution was adopted. ] 

Mr. SCHENCK [reading]: 

Resolved that in a spirit of patriotism, we 
advocate investment in the Liberty Loan on 
the part of individual members of the associa- 
tion, and their employees. 

{On motion, this resolution was adopted.] 

Mr. ScHENCK [reading]: 

Resolved that the Secretary of the American 
Booksellers’ Association be directed to ascer- 
tain addresses and send to the secretaries of 
the various book associations and the allied 
book-trades in the countries of our Allies 
now at war, a letter expressing our deep ap- 
preciation of their efforts to keep up their 
business and so help us under the existing 
conditions. 

[On motion, this resolution was adopted. ] 

Mr. SCHENCK [reading]: 

Resolved that the association renew its mem- 
bership in the American Fair Trade League 
and again endorse the provisions of the Ste- 
phens Bill. 

[On motion, this resolution was adopted.] 

Mr. BuTLer: What has become of the reso- 
lution that was withdrawn? 

Mr. ScHENCK: I presume Mr. Butler refers 
to the resolution for the organization of a 
After careful 
consideration the committee decided to with- 
draw the resolution, 

THE CHAIRMAN: Is the Auditing Commit- 
tee ready to report? 

Mr. SAUNDERS: Your Committee would re- 
spectfully report that they have examined the 
accounts and vouchers of your treasurer and 
hereby attest to the correctness of his report, 
and would also congratulate the Association on 
the fine showing of its finances. 

{Mr. Shoemaker here spoke briefly of the 
work of the Philadelphia Booksellers’ School.] 

THe CHAIRMAN: Mr. Huebsch, have you 
anything to say on the subject of training in 
bookselling ? 
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Mr. Huesscu: I cannot help feeling when 
I listen to all these learned papers that are 
‘being read, all of which are very important 
to our business, that we are putting the cart 
before the ‘horse, that we are treating symp- 
toms instead of the disease. There are things 
that are a great deal more important than dis- 
counts, and the cost of running the business. 
I should not say perhaps that they are more 
amportant, but those things are really subsid- 
jiary; they all belong to the education of the 
bookseller. 

If you would get down to fundamentals and 
insist upon one of your conventions being de- 
voted, or at least part of your convention being 
devoted, to the needs of your training, 
with reference to the training of the future 
as well as the present, you would do more 
constructive work, I think, than in calling the 
publishers to task for their very apparent mis- 
deeds. It is this that has come to me in all 
my conversations with booksellers. They want 
trained assistants. They can’t get them any- 
where. 

The only trained assistants are the people 
who have had their training in bookstores, and 
at very high cost. All of these efficient women 
who are opening bookstores now are obliged 
to learn their business in the very expensive 
school of experience. There is no reason why 
they should not be able to take a course in 
bookselling, just as they may be able to take 
a course in library training for example. In 
fact, it has been my endeavor—and it is my 
hope some time to accomplish it—to have a 
course in bookselling linked up to one of the 
existing library schools. Ninety per cent. of 
library training is essential to the knowledge 
of a good bookseller. 

The important and outstanding need of the 
trade, as I see it, is education and organiza- 
tion. It is a meed back of all of our individual 
efforts, even those efforts that we have made 
here in New York and in Philadelphia, and 
those efforts will be futile until the trade, as 
an organization, says, “We want this thing.” 
It has got to come from the inside. It can’t be 
superimposed from the outside. That has been 
one of the reasons for our poor showing. In 
Philadelphia bookstore training has been more 
or less of a success, but in New York it has 
been a comparative failure, because you your- 
selves here are not yet interested in it. You 
have to want it before you are going to get it. 

Last summer I had an opportunity to spend 
a week at the Chautauqua Library School 
telling the librarians what I knew about book- 
selling—and I know it from the outside only. 
While I was up there I noticed that they had 
an excellent bookstore. The summer popula- 
tion of Chautauqua is about twelve to fifteen 
thousand people, coming from all over the 
United States, very intelligent people and po- 
tential book buyers. The store up there does 
an excellent business every summer, besides 
doing a mail-order business, and the small 
business with the all-year residents thru the 
winter. 

It struck me while I was there that that shop 
might be utilized in connection with the course 
in bookselling and library training, and I sug- 
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gested to the head of the library school there 
and the President of the Chautauqua instity- 
tion that they make that store part of the course 
in bookselling, making the bookselling course 
an annual thing in connection with their eigh: 
weeks library course. They are still consid- 
ering it. I do not know whether it can be pu: 
over, but my dream is that we shall have a 
course in bookselling at a bookselling institu- 
tion given in connection with an experimental 
bookstore, the store to be run by the person 
who is at the head of the school, who should 
be a trained bookseller, with a knowledge oi 
teaching as well. [Applause.] 

I brought this up before the Booksellers 
League Board of Managers at the last meet- 
ing and they very kindly authorized me ¢ 
go ahead and develop the plan. [Laughter.| 
That has been the trouble with all of our or- 
ganizations. If a man has a good idea the 
organization hurriedly appoints him to g 
ahead and develop it, and then they stop— 
and that is my source of complaint. Just now 
I suppose nobody would object very strong; 
to authorizing me at this moment to go ahead 
and do something for a booksellers’ school on 
behalf of this organization. I am sure ther: 
would not be a dissenting voice. But what 
ask is that you recognize the importance 
this thing for yourselves, and form a com 
mittee—tho I am afraid of the word, it always 
means that three or four or seven people ar 
going to get their names down in the proceed- 
ings and do little or nothing, but if I were 
not afraid of it I should suggest that you ap- 
point a committee to consider the necessity 0 
this thing, the imperativeness of it for the good 
of the trade of to-day and to-morrow. 

In Philadelphia the work has been excellent 
I have been down there and I have seen it 
They have an excellent teacher. If we could 
only get a teacher of that kind I think we 
could not have any better school, because mor: 
necessary than, or as necessary as, the spirit 
to put the thing over is the ability to get peo- 
ple who know how, and Miss Graham, who 
has done this for the last year or two, has 
this knowledge. She has equipped herself not 
only to teach how to sell books but to sell 
them herself. 

I might add that the Chautauqua people 
consulted me this Spring about their store 
They asked whether I could recommend peo- 
ple who would introduce some of the ideas 
that I was preaching there last year into their 
store, with the result that Miss Graham wil! 
probably go to Chautauqua and spend the sum- 
mer there as a clerk in the bookstore and get 
actual experience. 

The result of our work in New York has 
been that two of the women who attended my 
course in the Y. M. C. A. are going to intro- 
duce into the Julia Richman High School 
a course of bookselling for the girls who at- 
tend that school. It means that eventually in- 
telligent young women are going to be pre- 
pared for bookstore employment. 

_ If I have put over the one idea that I have 
in my mind, that it is your job and not our 
job to do this thing I will be content. I am 
ready to continue the little work I have been 
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doing here. I am now trying to get the New 
York University to introduce bookselling in 
its commercial courses. Meanwhile I have 
been in correspondence with the whole world, 
literally, as a result of the publicity the book- 


selling instruction has received through our | 


trade papers. I have had letters from clerks 
and bookstores in Colombo, Ceylon, and Tokio, 
Japan, to say nothing of North and South 
America. I have had correspondence from 


people who want to learn either through cor- | 


respondence courses or by a manual, if. it 
should be published, teaching them something 
about their business. 


their jobs and think that they know enough to 
get into a better place, and I have acted as a 
sort of employment agency to shift people from 


I have had correspond- | 
ence with clerks who are dissatisfied with | 
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one place to another where they get better | 


opportunities. — 
Every one is interested and desirous of get- 
ting trained help. You all want trained help, 


only it is going to take some work and some 
money and a whole lot of time. 1 commend 
it to you for action. [Applause.] 

THe CHAIRMAN: Mr. Huebsch has made 
a specific request. Do you desire to take ac- 
tion? If so, in what form? 

Mr. Butter: I would suggest that the best 
help that the Association could give would be 
by financial support and the appointment of 
the committee. 

Tue CHaiRMAN: Do you move the appoint- 
ment of a committee, Mr. Butler, and if so, of 
how many? 

Mr. Butter: I move that a Committee of 
three be appointed, and that the Committee 
be all resident in one locality. 

Tue CuatrrmMan: And will you add to your 
motion that if needed the Association be em- 
powered to render some financial aid? 

_ Mr. Burter: I make that part of the mo- 
tion. 

[Motion seconded.] 

THe CHAIRMAN: You have heard the mo- 
tion. Is there any discussion? 

Mr. Metcuer: In Wisconsin, when they 
found out their retailers were the neglected 
end of their economic structure, the Uni- 
versity had Prof. Nystrom prepare a course on 
retail selling, a correspondence course which 
three thousand people took and graduated 
from in Wisconsin. I am wondering whether 
we could not feel our way toward a manual 
prepared by some one who is used as Prof. 
Nystrom is to prepare such work. It could 
be supplemented by data gathered by the Pus- 


' LISHERS’ WEEKLY and in our schools, so that 


we could have not only an experimental 
school at one central point, which I would 
like to see backed up immediately, but a 
feasible method of training for different sec- 
tions of the country that could be used in 
groups like the little group I have that meets 
every two weeks. I would like to have a 
manual applied directly to our own business. 
We have been using Fiske’s “Retail Selling” 
as a manual for our own study of retailing. 

Mr. Harcourt: I suppose that most of you 
read the syllabus of the Philadelphia School 


that appeared in the PustisHERS’ WEEKLY. I 
know I did, and noted the many questions the 
graduates were supposed to answer that I 
knew nothing about. That is in a way a start 
of the thing that Mr. Melcher is asking for. 
If that syllabus alone that was published in the 
PuBLISHERS’ WEEKLY could be passed on to 
store clerks it would realize a number of pos- 
sibilities. 

It is fortunate that Mr. Huebsch mentioned 
Miss Graham’s name. I think the Program 
Committee for next year might make note of it. 

Mr. Jacoss: I was especially invited re- 
cently to attend one of the sessions of the 
Philadelphia school, and the evening I was 
there I listened to an address by Mr. Huebsch. 
He delivered a constructive, | might almost 
say a remarkable, address. I believe that this 
Association could not do better than to intrust 
to him, in collaboration with Miss Graham, 


| the preparation of a Manual for the use of the 
| booksellers of this country. 
and it is in your power to get trained help, | 


Mr. Huesscu: I will do that if you will 
add six months to my next four months. All 
of my next four months are taken up. 
{Laughter.] 


Tue CHAIRMAN: Is there any further dis- 


| cussion? 





Mr. Harcourt: May we add to the motion 
that it is the sense of the convention that Miss 
Graham be especially invited to address us 
next year; and be requested to prepare a pub- 
lication. 

[As amended, the motion was carried.] 

THe CHAIRMAN: I would like to ask Mr. 
Huebsch for my own information, and I am 
sure for that of others, whether he considers 
a correspondence course practical. 

Mr. Huesscu: It is going to be very diffi- 
cult, but there has been such a general de- 
mand for one from people in remote places, 
people who apparently would not be able to 
give up six months of their time to come to 
New York or any other large center to take a 
course, that we will have to make some sort 
of an attempt, some sort of a compromise, in _ 
the nature of a correspondence course. There 
are a great many people now engaged in book- 
stores who want to get more experience, or 
some theory in addition to their present prac- 
tice. I see no other way of doing it. But 
personally I do not believe they will ever get 
very much out of such a course of study. 

Tue CHAIRMAN: It seems to me it would 
be exceedingly valuable if it could be accom- 
plished. 

{Mr. Butler was here given the floor to read 
the list of local and state bookseller’s associa- 
tions which had endorsed the Board of Trade 
resolution. ] 

Mr. SHERwoop: Apropos of Mr. Butler’s 
paper, I think it would be well to tell of a 
system used by a New York publisher: When 
he receives a mail-order enclosing a remit- 
tance for any one of his publications, he sends 
the books direct to the customer. He then 
sends a circular letter to the local dealer, in 
which he says that he has this day received 
with remittance an order from one of the lat- 
ter’s customers for a certain book, mention- 
ing not the title of the book, but the amount, 
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and as it is his principle to sell only to the 
trade and not to customers, he herewith gives 
the dealer a coupon for the difference between 
the wholesale and the retail price of the book, 
which amount, he states, will be deducted 
from the total of the next order received from 
the dealer who may return this coupon there- 
with for credit. 

You see this plan provides for two or three 
different things. In the first place, it gives the 
retailer the profit of the book if he sees fit to 
take’ advantage of it. It also supplies the 
customer quickly. 

At the end of the year the publisher may 
take that coupon which was returned with the 
order, figure up the amount of extra business 
he has done, and tell just exactly how much 
good the coupon system has done him. At the 
same time, he has given the dealer a fair 
share of his profits. That has been practiced 
by one of the publishing houses in this city, 
quite a large house, and it has had the effect 
of bringing in many thousands of dollars’ 
business that it would not have gotten other- 
wise, 

THE CHAIRMAN: 
cussion? 

Mr. MetcHer: This thing has been close 
to my mind: Have you all read last week’s 
PUBLISHERS WEEKLY, with the report by Mr. 
Lynd on the attitude of the technical book 
publishers toward the retail trade? That re- 
port shows that they do not need the retail 
trade, generally speaking. I don’t want to go 
over all the ground we have gone over, but 
that article seems to me to show that certain 
lines of book distribution are not merely about 
to escape from us, but have already escaped 
from us; and have escaped from us simply 
because we cannot handle that distribution as 
well as it can be done otherwise. They have 
so far been able to distribute technical books 
by having their mailing lists and by going 
to them direct better than we could. But we 
do not grant that there is no possibility of 
our developing to do this business better, 
nor do we deny that we can meet the manu- 
facturer and the big business man with the 
literature that they want. I wish that we 
could do something concrete to show that we 
want that business. I wish this not alone be- 
cause it would be a definite move along the 
lines we have been talking in this conven- 
tion but because I believe we shall not be sat- 
ised with our business this year unless we 
prove that business is of economic value to 
our community; we must demonstrate this 
year that our function is vital to the nation’s 
economic life, that we have more to do than 
merely start Browning classes. 

If we should make a definite effort to reach 
business men and manufacturers with the 
books they need, we would not only be doing 
something for our community, but we would 
be tackling the vital question of spreading our 
distribution. I propose that, as an Associa- 
tion, we suggest that every bookseller make a 
definite and systematic effort to reach his cli- 
entele of big business men with literature of 
business of interest to them. In doing so I 
would eliminate all books in which there is no 


Is there any further dis- 
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profit, relying on the fact that in each line of 
business there are books on which a profit is 
possible. There is no need of the Ronald 
Press allowing us booksellers only sixteen per 
They have a won- 


derful line of books. They give the retailer a 


| living profit; why should we not go out this 


year and supply that information and help 
make the men of our communities better busi- 
ness people. Why should we wait until the 
McGraw-Hill firm writes them direct? There 
are business books we can get a third off on. 
I would like to see a definite effort to get into 
that field and do something. [Applause.] 

I have just discovered, for instance, another 
new and very interesting development by Mr. 
Rider, of the PuBLisHERS’ WEEKLY. I am ad- 
vertising it only because it seems to me ex- 
tremely pertinent. He is starting a new Busi- 
ness Digest service, which is an accumulation 
of all current information about business like 
Just 
looking thru the list of topics in an issue of 
the Business Digest reminds you of all the 
businesses in your town to which you are not 
selling anything except the “pleasure books” 
they may happen to wander in for. Mr. Rider 
will make any bookseller, I find, a very ad- 
vantageous proposition if he will go out and 
get subscriptions on the Digest service. 
Won’t you booksellers take it up? If you will 
go out to a manufacturer and sell the Business 
Digest first, and then make an index card for 
his special interest and go back to him and try 


to sell him books on that interest—why, if 


we only sold fifteen or fifty books a month in 
that way we would be digging profitably into a 
field that is now escaping from us, we would 
be doing something for our community, and 
we would be showing the publishers that we 
could sell special lines of books at a time when 
we have chiefly said a good deal about why 
the publishers sell such lines themselves. 
[ Applause. ] 

THe CHAIRMAN: Mr. Melcher has brought 
us an extremely important and certainly con- 
structive suggestion. I would be very glad to 
entertain a motion that Mr. Melcher form a 
committee, to bring this matter before the at- 
tention of the booksellers. 

[Moved and carried that Mr. Melcher be 
such a committee of one.] 

THE CHAIRMAN: Is there any discussion of 
this matter which Mr. Melcher has brought 
before us? 

Mr. Kipp: You might get Mr. Rider to tell 
us how much we will make on these subscrip- 
tions. 

THE CHAIRMAN: Mr. Rider is called for. 
Is he in the room? Mr. Rider, will you step 
forward and answer the question of Mr. 
Kidd? 

{[Mr. Rider here answered some questions 
regarding the Business Digest.] 

THE CHAIRMAN: Mr. Secretary, will you 
give us the report of the attendance, please? 

SECRETARY McKee: The report of the at- 
tendance at the convention is, members 85, 
visitors 116, total 201. 

Mr. ScHENCK: The PusLisHERS’. WEEKLY 
has kindly consented to make a reprint of Mr. 
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Estabrook’s excellent paper of yesterday, and 
save the American Booksellers’ Association 
that much investment. So our thanks is due 
them. [Applause.] 

Tue CHAIRMAN: One of the important 
things that seems to be for this convention to 
consider is the matter of affiliating the State 
and local associations with the national Asso- 
ciation. Mr. Darrow has prepared a plan by 
which this may be done, and I think for the 
the benefit of this committee which is to re- 
vise our constitution we should have some dis- 
cussion of it. Mr. McKee will read the plan 
that Mr. Darrow was to have presented. 

MR DARROW’S REPORT 

The membership rules as they are at present 
shall remain unchanged and any individual or 
firm can become a member by paying the an- 
nual dues of $10 a year, as at present. 

Add to the present membership plan new 
clauses providing for state, district or city 
booksellers’ associations. Such associations 
may become members as such on application 
to and approval by the Membership Commit- 
tee and on payment of Association dues, which 
shall be based on the membership of such asso- 
ciation at the rate of $1 for each member. 
The members of the local association would 
in this way, thru its Association delegate 
or delegates, have a voice in the national as- 
sociation. A member of the local association 
would not have any rights in the national as- 
sociation if he personally was not a member 
unless he was the association delegate. The 
number of delegates from any state, district 
or city booksellers’ association would be one 
for each ten members or fraction thereof. 

The above is a very rough outline of the 
plan I have in mind. The main ideas of this 
scheme afe as follows: 

1. If associations can have delegates as 
such in the national association it will help 
to keep interest alive in the local association. 

2. It will make a very direct relation be- 
oe the national and state or city associa- 
ion. 

3. The national association cannot lose in 
membership, as no individual has any more 
rights than he has at present. 

4. By making the association membership 
fee to the national association equal to $1 for 
each member and having the number of dele- 
gates based on ten members, it will result in 
an increase in revenue for the association. 

It might even be well to consider the ap- 
pointment of a Committee on State Associa- 
tions, who would urge the formation of such 
organizations and help in the formation, and 
who would make to the Committee on Re- 
vision of the Constitution suggestions for 
changes along this line, and who would also 
draw up and submit to the various state or- 
ganizations a suggested constitution. 

THe CuarrMan: The plan will be referred 
to the Committee on the Revision of the Con- 
stitution. Shall we have any discussion on 
this point? 

Mr. Butter: This question as to what re- 
lation the State and national organizations 
should bear to each other has come up once or 


| 
} 
| 


twice before the Board of Trade. It is a ques- 


| tion of whether the individual members of the 





State organization would have to be members 
of the national association or whether the or- 
ganization itself should be a member of the 
national association. The former seems to me 
the better plan because you get more mem- 
bers and more continuous interest. 

THE CHAIRMAN: I would say, if you will 
permit me, that it may not always be possible 
to secure the membership of all, but it seems 
to me that State associations distant from the 
point of convention would receive a great deal 
of benefit if they could send delegates to our 
national convention. 

Mr. Herr: I think the plan as outlined by 
Mr. Darrow is well thought out and pretty 
feasible. What the State association would 
hope to do would be to enlist the interest of 
a' large number of smaller dealers who up to 
this time have not felt able to belong to the 
national association with $10 dues or to attend 
the convention held at possibly quite a dis- 
tant point. 

I do not believe the plan would hurt the na- 
tional association appreciably because the 
membership of the national association is 
made up in a large measure of the large and 
representative firms in each locality, none of 
whom, I believe, would wish to lose their iden- 
tity with the national association simply be- 
cause they were affiliated with the State asso- 
ciation. 

I am more particularly convinced of some 
of these things by looking over the member- 
ship roll, This might be of interest to you. 
We have in the State of New York—and apart 
from the fact that New York City is the 
largest book center and has the largest num- 
ber of dealers, we have had most of our con- 
ventions in New York—we have in the State 
of New York about sixty members. We have 
in the State of Massachusetts twenty-nine 
members. Now, Massachusetts is pretty close 
to New York and has a lot of representative 
stores. We have in Pennsylvania twenty-four 
members, in Illinois twenty-eight members. 
The Illinois membership was brought up very 
considerably last year because the convention 
was held in Chicago. 

But in the Middle West; in Nebraska, we 
have not got a single member. In Kansas we 
have two members. In Iowa we have three 
members. In Maine we have two members, 
and in other States we have a similarly small 
number. I cannot conceive that the number 
of people interested in the trade in those 
States is so small. Out in California we have 
nine members. I have no doubt the big State 
of California has forty or fifty people more or 
less identified all the time with the book busi- 
ness, but it is not possible for people from 
those distant points, for any large number of 
them, to attend an annual convention, even 
though it may be held once in awhile in Chi- 
cago or some other middle western point, 

Tue CHAIRMAN: Is there any one in the 
room acquainted with the State or local asso- 
ciations that have formed during the year? 

Mr. ScHENcK: In my State, Mr. Chair- 
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man, we have reorganized the Boston Book- 
sellers’ Association. We had our initial din- 
ner meeting the twenty-fifth of last month, 
with an attendance of something like one hun- 
dred and seventy-five enthusiastic booksellers, 
and we are going to have another meeting the 
sixth of June, which I think will be even more 
largely attended. The membership is 179 and 
the list is still growing. [Applause.] 

Mr. Netson: Since the organization last 
year of the New Jersey Booksellers’ Associa- 
tion, we have been trying to get a canvass of 
the booksellers in New Jersey. From a list 
of 75 dealers who carry some sort of stock of 
books we have had replies from 54; 11 of the 
54 have become members of the New Jersey 
Association, 9 more are eligible to be mem- 
bers and are being followed up, and the re- 
maining 34 are really not booksellers. 

Tue CHAIRMAN: Has any one any further 
information on the matter of State associa- 
tions? 
Committee is ready to make its report? 

Mr. ScHENCK: Mr. Glass, of the Automo- 
bile Blue Book Co., says that they are ambi- 


tious to turn all sales coming direct to the | 


Automobile Blue Book Co. back to local book- 
sellers so far as possible, but in that ambition 
they find one obstacle for which he would 
like a solution from this body. 
when their coupons are returned to them they 
may have coupons, several of them, for in- 
stance from a city like Boston, to which deal- 
er shall they return those coupons? If they 
return them, or any large portion of them to 
any one dealer, the others would kick. What 
suggestions have you to make? 

THe CHAIRMAN: Mr. Butler, how would 
you divide among local dealers orders re- 
ferred by the publisher to local dealers? 

Mr. BuTLeR: Some of the publishers divide 
such rebates alphabetically, sometimes they do 
it in rotation to all the dealers, or sometimes 
to those who carry most stock, or those who 
show particular enterprise in handling their 
goods. I think the dealer doing the most for 
you is certainly entitled to the most considera- 
tion. Mr. Glass, may I ask you a question? 
Do automobile clubs buy the Auto Blue Book 
and re-sell it at a discount? 

Mr. Giass: It has been the practice in the 
past to do that, but hereafter we are not going 
to do it. 

Mr. ScHENCK: This Association ought to 
appreciate what Mr. Glass and a number of 
other men in the publishing profession are 
doing for us. Mr. Glass was responsible, as 
I understand it, for the stand which Small- 
Maynard took in their relation to the retail- 
ers, and I think we ought to thank him for it. 
I want him and all the publishers to know 
that, despite all criticisms, we as retailers do 
appreciate what they are trying to do. I 
think we ought to make them feel that we 
appreciate it. 

[There was some further discussion of the 
distribution of Blue Books by automobile 
clubs. ] 

Mr. STaPLeE: There are in the music trade 
one or two notable examples of the practice 
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of refunding to the local dealer. One firm 
makes a practice of refunding the difference 
between the wholesale and retail price where 
the trade is.not covered. 

Tue CHAIRMAN: For the sake of informa- 
tion, I would say that the library question will 
remain in the hands of the Board of Trade. 

Unless there is something further on this 
matter we will now hear from the Nominating 
Committee. 

Mr. Korner: We report the following 
nominations for officers of the Association: 
President Ward Macauley 
Ist Vice-President Walter Lewis 
2nd Vice-President Frederick G. Melcher 
3rd Vice-President Louis A. Keating 
Secretary Walter V. McKee 
Treasurer Eugene L. Herr 


For the Executive Committee: 
John J. Wood, Chairman 
John G. Kidd 
E. I. Hyke 
Chas. E. Lauriat, Jr., 
A. G. Seiler. 


For the Board of Trade: 
3-year term 
H. S. Hutchinson 
E. Byrne Hackett 
F. G. Melcher 
Chas. E. Lauriat, Jr., 
Chas. A. Burkhardt. 
2-year term 
A. G. Seiler 
T. E. Schulte. 
I-year term 
Edward Morehouse 
F. D. Lacy. 


[On motion the report of the Nominating 


| Committee was unanimously adopted.] 


THe CHairMAN: I don’t think any further 
speech is called for at this time. I hope that 
you ladies and gentlemen will prove to have 
been wise, and that the officers you have just 
chosen will be those men best fitted to make 
this trade united for real progress during the 
coming year. 

Your Committee to revise the Constitution 
will be as follows: 

Whitney Darrow, Chairman 
V. M. Schenck 
H. S. Hutchinson. 

The Committee of Three appointed to in- 
vestigate cost systems for retail bookstores: 
Fremont Rider, Chairman 
W. K. Stewart 
Mr. Saunders, of Appleton & Co. 

Other committees will be appointed at a 
later time. Are there other matters of busi- 
ness to be brought before the convention? 

Is there any member that would like to ad- 
dress the convention on any topic that has not 
been covered? 
cane mage : I would like to know what that 

ic 1s. Can you suggest an i 
not been discussed? na — 
_ Mr. ANDERSON: We have heard a good deal 
in this meeting and in other meetings of the 
Association about the cost of doing business. 
Business cannot be done unless each dollar’s 
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worth of goods sold bears its proportion of 
expense. It may be a bit of heresy on my 
part to say, however, that we can afford to do 
additional business on a lower basis than we 
do initial business. 

At the start my selling expense might be 
fifty per cent, of my gross sales. But I might 
add to those sales without any more rental, 
without any more book-keeping expense, and 
with very little more packer’s salary. When 
fundamental expense, administrative expense, 
has been all met by the original business done, 
additional business can be done on half the 
cost of the first part of the business. 

There are for instance some classes of 
books that we cannot hope at present to se- 
cure anything like a one-third discount on. 
Take the whole text-book business; we can’t 
alter that situation, I think, and yet on a dis- 
count basis of 20 per cent., or even a sixth, 
it is better to do such business as we can get 
rather than to omit it altogether. In other 
words, I believe we can make additional busi- 
ness pay after we have once reached the point 
of covering administration expense at a lower 
margin of profit rather than lose it by omit- 
ting it altogether. 

Mr. Nye (of Washington): I have been 
attending this convention for a number of 
years and I have never spoken. I am in the 
department store business, selling books. 
What I have gained here in these years has 
been very favorably received by me, but I am 
frank to say that I have not yet received the 
information I have been seeking. In the de- 


partment store business we are looking for | 


profit primarily ; and, if every bookseller here 
is honest with himself, he too is looking for 
profit. We are educators in a way, but not 
as libraries are, Libraries are subsidized to a 
greater or lesser extent; bookstores and de- 
partment stores must each stand on their 
own feet. 

For a number of years we have been advo- 
cating a minimum discount from publishers, 
and we are to-day where we were when we 
started, as far as I can see. The publishers 
wish to be fair to us, I am sure of that; but 
do we yet realize that it costs us on the aver- 
age thirty per cent. to do business. How then 
can a bookseller do business unless he receives 
a minimum discount of thirty-three and one- 
third per cent.? [Applause.] How is it that 
some publishers can see their way clear to 
allow us thirty-three and a third per cent. 
and others only thirty per cent.? Is the oper- 
ating cost of the latter publisher greater than 
that of the former? If it is necessary for 
publishers to increase the price of their pub- 
lications from $1.35 to $1.40 does that make 
any essential different in the sale of a par- 
ticular book? 

You will find very little argument with your 
customer as to whether a book is $1.25 or 
$1.35 or $1.40. If the publisher must make 
his price $1.40 instead of $1.35 or $1.25 to 
allow the bookseller a living profit, let him 
do it. The bookseller must make a profit in 
order to pay his bills. 

When the publisher sends you a statement 
of your account and you say, “I am sorry but 
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I can’t pay this now, we have not been making 
any money, we have been selling goods at a 
loss,” that excuse does not go very far with 
him. Nevertheless, when a publisher bills 
you a book at 25 per cent. he is taking money 
out of your pocket to further his business. I 
know very little about bookstores, because I 
am a department store man, and have always 
been one. But it seems to me that the book- 
seller might well adopt some of the methods 
of the department store. I think I am right 
in saying that department store men to-day 
are not price cutters. They are merchandis- 
ers, 

If bookselling is a business, then books must 
be classed as merchandise. Look at them as 
merchandise. There is in our business, has 
been and always will be, a great field for re- 
mainders. Publishers all have remainders, the 
same as manufacturers in all lines of trade. 
A book which was published for $2.50 or $3 
has had a limited sale. The publisher is heavy 
on this particular item. You can buy it pos- 
sibly at 80 off, buy it for 60 cents. You can 
sell it for $1.00 or, if it is a very good item, 
for $1.25. You are giving the public some- 
thing especially good, and yet you are making 
your long profit. These are the things, I be- 
lieve, by which the average bookseller can get 
out of the rut. 

He cannot afford in these days to sit in 
his shop with his books on his shelves wait- 
ing for a particular customer to come in and 
pick out a particular book. He may have cer- 
tain books in stock only a week before they 
are sold. In tke case of others, however, 
they may be on his shelves for a year, only 
to have a customer come in at the end of that 
time, pronounce them old stock and ask him 
to order a “fresh. copy.” 

Regular booksellers should, I think, be more 
liberal in cutting prices on old stock. We 
know there is nothing more dead than a dead 
book! I found out early. By our methods, 
if we find that some books, or some classes of 
books, are not moving, we cut the price, and 
cut it liberally. We make people open their 
eyes and realize that there is a deep cut in the 
price of those books. Then they come and 
clean them out, and we have the money. So 
our loss is overcome. [Applause.] 

[Mr. Malkan spoke at some length of his 
experiences with publishers regarding dis- 
counts, under selling and direct sale compe- 
tition. ] 

THe CHAIRMAN: Is there anything fur- 
ther that ought to be brought before this con- 
vention? If not, let me call your attention 
briefly to one point and consider these ques- 
tions together. We naturally talk about the 
things that are wrong, the faults which need 
to be remedied, and that naturally gives the 
impression that we are in a pessimistic mood. 
But let us leave this convention in the most 
optimistic frame of mind. Let us face the 
future, the future of the war days, in the 
most optimistic frame of mind. 

If there is nothing further to be brought 
before the convention, we will rise and ad- 
journ with the singing of “America.” 

[Meeting adjourned sine die.] 
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A 
Albrecht, Wm. P., Macmillan Co., N. Y. C. 
Anderson, J. R., N. Y. C. 
Anderson, R. G. G. P. Putnam’s Sons, | 
Be Kahe. 
B 
Bailey, W. L., Evangelical Bookstore, Harris- | 
burg, Pa. 
Baker, H. S., Bobbs-Merrill Co., N. Y. C. 
Barse, W. J., Barse & Hopkins, N. Y. C. 
Bean, D. P., Univ. of Chic. Press., Chicago. 
3eckford, Bertha, Gardenside Bookshop, Bos- | 
ton. 
Beckford, Frances H., Gardenside Bookshop, | 


Boston. 
3ellamy, E. T., Grosset & Dunlap, N. Y. C. 
Beyer, W., N. Y. C. 
Bond, L. B., A. L. Burt Co., N. Y. C. 
Boni, Albert, Boni & Liveright, Bes x Mos 
Bowles, Whitney, D. Appleton & Co., N. Y. 
Bray, J. B., A. . McClurg & Co., bing 
Brazier, G. 'W., Presbyterian Board, Nw Xk 
3rown, H. C., Little, Brown & Co., Boston. 
Browne, H. G., Books of Month, Chicago. 
Bruce, Frank, Houghton Mifflin Co., Boston. 
Buisted, D. C., Presbyterian Board, N. Y. C. 
Burger, A. W., Harper & Brothers, N. Y. C. 
Burkhardt, C. A., E. P. Dutton & Co., N. Y.C. 
Burt, E. F., A. L. Burt Co., N. Y. C. 
Butler, C. E., Brentano’s, N. Y. C. 
Butterfield, Catharine, Doubleday, Page & Co., 
Garden City, N. Y. 
¥ 
Calhoun, C. P., Ronald Press, 
Chalmers, G. E., Rutland, Vt. 
Chapman, E. O., Bookseller, 
Stationer, N. Y. C. 
Clarke, B. E., Beecher, 
Kalamazoo, Mich. 
Clarke, W. B., W. B. Clarke Co., Boston. 
Clinch, F. A., D. Appleton & Co., N. Y. C. 
Collier, J. R., Allen Book & Printing Co., 
Troy, N. Y. 
Conover, S., Amsterdam, N. Y. 
Conway, Elizabeth, Stewart & Co., 
Md. 
Conyngton, T., Ronald Press, N. Y. C. 


EAS. 
Newsdealer & 


Kymer & Patterson, 


Baltimore, 


Cook, Catharine, Open Court Pub. Co., Chi- 
cago. 

Corcoran, H. J., ae Pub. Co., N. Y.::C. 

Corrigan, J. W., H. Doran Co., N. Y. C. 

Corrigan, M. A., Saker & Taylor Co., N. Y.C. 


Crowell, C. R. Lord & Taylor Bookshop, 
N. Y.C 

Cupples, V. W., Cupples & Leon Co., N. Y. C. 

Cuthbertson, T., Macmillan Co., N. Y. C. 

D 

Darrow, Whitney, Princeton Univ. Press, 
Princeton, N. J. 

Davis, W. M., Forsyth & Davis, Kingston, 
i. a 

Dempsey, Alice, N., Gimbel Bros., N. Y. C. 


Dickerson, F. W., Lockport, N. Y. 


Dickson, Mrs. L., L. Bamberger & Co., New- 
ark, N. J. 
Dodd, Marion, L., Hampshire Bookshop, 


Northampton, Mass. 
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THOSE PRESENT AT THE CONVENTION 


S. L., Bobbs-Merrill Co., 
F. N., Garden City, 


eee 
N. Y. 


Dorsey, 


E 
Bobbs-Merrill Co., N. Y. C. 


| Eads, H. C., 
Earl, H. B., Doubleday, Page & Co., Garden 
City, N. Y. 
| Edwards, W. M., Cupples & Leon Co., N. Y.C. 
| Eisele, Ernest, Brentano’s, N. Y. C. 
Ellner, Joseph, Joseph Ellner Co., N. Y. C. 
Estabrook, J. J., Hochschild, Kohn & Co., Bal- 
timore, Md. 
| Estabrook, Marion R., . Y. i 
| Esten, Gladys L., Woman’s Bookshop, Y. W. 
age SS A A 
Eubank, W. C., Rand, McNally & Co., N. Y.C. 


| Fifield, A. B., 


Everitt, W. C., 
cester, Mass. 


Denholm & McKay Co., Wor- 


Edward P. Judd Co. New 

| Haven, Conn. 
| Fish, Walter, Funk & Wagnalls Co., N. Y. C. 
| Florin, Hall D., Appleton & Co., N. Y. C. 

Fiy, H. K., H. K. Fly Co. N. Y. C. 

Fraser, J. R., John C. Winston Co., Phila- 

delphia. 

Fuller, R. F., Old Corner Bookstore, Boston. 
G 
| Gaige, Grace, Macy’s, N. Y. C. 


Gehrs, A. H., Henry Holt & Co., N. a: a 
Gibbons, F. C. H., C. A. Nichols Co., Spring- 
field, Mass. 


| Giersberg, H., G. P. Putnam’s Sons, N. Y. C. 


Glass, S. S., Automobile Blue Book Co., 
|: alles pe an 
Glenney, W. P., Robert J. Shores, N. Y. C. 


| Goodwin, J. E., Rand, McNally & Co., 
| Greene, J. L., 


Chicago. 


Little, Brown & Co., Boston. 


| Grosset, Alex, Grosset & Dunlap, N. Y. C. 


| Guthrie, Priscilla S., 


| Hackett, 


| Hancock, Miss M. C., 


| Harcourt, Alfred, Henry Holt & Co., 
| Henry, 
| Herr, E. Re 
| Hesslein, Max, Hahne & Co., 
| Hillis, R. D., G. H. Doran Co., 


Grosset, Philip, Grosset & Dunlap, N. Y. C. 
Pittsburgh, Pa. 


H 
E. B., Brick Row Bookshop, New 
Haven, Conn. 
Hale, R. T., Small, Maynard & Co., Boston. 


L. Bamberger & Co., 


ay te 
F. C., Small, Maynard & Ca, ata. 
B. Herr & Son, Lancaster, Pa. 
Newark, N. J. 
N. Y. - 


Newark, N. J. 


Holden, J. A., PusrtsHers’ W ogg N. Y. C. 
' Holt, Guy, R. M. McBride & Co., ¥. ¢c 
| Hoskins, C. H., The Book House, Chitose. 


| Hoyns, Henry, ‘Harper & Bros., 


N;°¥. & 


| Huebsch, B. W., N. Y. C. 


Hull, Harry F., Moffat, Yard & Co., N. Y. C. 

Hutchinson, H. S., H. S. Hutchinson Co. New 
Bedford, Mass. 

Hyke, E. C., Stix, Baer & Fuller Co., St. Louis, 


Mo. 


J 
Jacobs, Miss A., Greenhut’s, N. Y. C. 
joni Geo. W., Philadelphia. 


ennison, Miss Madge, Sunwise Turn Book- 
shop, N. Y. C. 
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K 
Keating, L. A., Loeser’s, Brooklyn, N. Y. 
Ketcham, E. C., Grosset & Dunlap, N. Y. C. 
Kidd, John G., Stewart & Kidd, Cincinnati, O. 
Kinzey, H. C., Doubleday, Page & Co., Garden 
Cis. Bt. X. 
Kleinteich, H., Sully & Kleinteich, N. Y. C. 
Knopf, Alfred A., N. Y. C. 
Korbel, Chas., Oxford University Press, 
ny. %. 
Korner, H. V., Korner & Wood Co., Cleve- 
land, O. 


L 
Lacy, F. D., G. P. Putnam’s oe UN. z. G. 
Larson, E. ow F. A. Stokes Co., N. Y. C. 
Lauriat, C. E, Jr., C. E. Lauriat Co., Boston. 
Lawler, Jean, Macy’s, N. Y. C. 
Le Gallez, J. W., George W. Jacobs Co., Phila- 
delphia. 
Leussler, Harrison, Hearst’s Int. Liby. Co., 
a oe Ge 
Leon, A. T., Cupples & Leon Co., N. Y. C. 
Lewis, H. e Dodd, Mead & Co., N. Y. C. 
Lindsley, Miss V., Pub. Dept. Nat. Bd. Y. W. 
CAR Y.C 
Love, W. De L., Houghton Mifflin Co,, N. Y. C. 
Lynch, John J., Columbia Univ. Press, N. Y. C. 
Lynd, R. S., PUBLISHERS’ WEEKLY, N. Y. G 


M 

Macauley, Ward, Macauley Bros., Detroit, 
Mich. 

Macauley, Mrs. Ward, Detroit, Mich. 

— ee M., Robert M. McBride Co., 
i ex 

McCarthy, T. J., Moffat, Yard & Co., N. Y.C. 

McDevitt-Wilson, Cora E., McDevitt-Wilson’s, 
nN. ve 

McDevitt-Wilson, Emily, McDevitt-Wilson’s, 
i: es Se 

McKeachie, W. S., Baker & Taylor Co., 
N.S. «. 

McKee, W. V., John V. Sheehan & Co., De- 
troit, Mich. 

Mackintosh, W. W., Oxford Univ. Press, 
Pec: Be: Mee | 
McLellan, D. M., Menzies’ Pub. Co., N. Y. C. 

McNamara, E., Greenhut’s, N. Y. C. 

Mahoney, Bertha E., Bookshop for Boys and 
Girls, Boston. 

Malkan, Henry, N. Y. C. 

Marling, F. H., Chas. Scribner’s Sons, N. Y. C. 

Mathiews. F. K., Boy Scouts of America, 
N:- Fz. 

Melcher, F. C., W. K. Stewart Co., Indian- 
apolis, Ind. 

Metzler, C. T., Newcastle, Pa. 

Miller, Newman, Univ. Chicago Press, Chi- 
cago. 

Morris, Belle C., Koch & Co., N. Y. C. 

Morrow, Wm., F. A. Stokes ‘Co., | Se a 

Mowbray- Clarke, Mary, Sunwise Turn Book- 
shop, N. Y. C. 

Mumford, E. W., Penn Publishing Co., Phila- 
delphia. 

Murray, E. S., Presby. Bd. of Publication, 
Philadelphia. 


N 
Nelson, E. C., Princeton Univ. Press, Prince- 
ton, N. J 


“eR meermanr gana ons rate ge 
erent *- ~~, a ae 
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Sasi M. G., Nussbaum Bk. & Art Co., 
Norfolk, Va. 

Nussbaum, Mrs. M. G., Norfolk, Va. 

Nye, D. W., Doubleday, Page & Co., Garden 
City, N. Y. 

Nye, Simon L., S. Kahn Sons & Co., Wash- 
ington, D. C. 


O 
O’Connell, D. J., Funk & Wagnalls Co., 
we as he 
Oliphant, C. J., Oliphant Adv. Agency, N. Y. C. 
Otis, C. C., Lutheran Pub. Society, N. Y. C. 
Ottenheimer, Isaac, I. & N. Ottenheimer, Bal- 
timore, Md. 
Owen, Fred W., Century Co., N. Y. C. 


Pp 

Patterson, H. D., Harper & Bros., N. Y. C. 
Peck, J. R., The Page Co., Boston. 

Pike, T. F., Longmans, Green & Co., N. Y. C 
Pitman, E. A., Jordan Marsh Co., Boston. 

Pleasanton, Louise M., Brentano’s, N. Y. C. 
Priaulx, J. M., Oliver Ditson Co., N. Y. C. 

Price, Dr. G. V., Harper & Bros., N. Y. C. 


R 
Reed, F. L., Grosset & Dunlap, N. Y. C. 
Reed, W. R., New Brunswick, N. J. 
Reid, A. L., Carson, Pirie, Scott Co., Chicago. 
Reilly, F. K., Reilly & Britton Co., Chicago. 
Revell, F. H., Jr., F. H. Revell Co., N. Y. C. 
Rider, Fremont, PusLtisHerS’ WEEKLY, N. Y. C. 
Robinson, W. C., Stern Bros., N. Y. C. 
Roe, C. M., Standard Pub. Co., Cincinnati, O. 
Rogers, C. B., Bookseller, Newsdealer & Sta- 
tioner, N. Y. C. 
S 
Sanford, B. E., Cornell Co-operative Soc., 
Ithaca, N. Y. 
Saunders, Henry, Oneonta, N. Y. 
Schenck, V. M., Pilgrim Press, Boston. 
Schubert, Margaret, F. A. QO. Schwartz, 
N. Y. C. 
Schulte, T. E., N. Y. C. 
Seiffert, G. V., Doubleday, Page & Co., Gar- 
den City, N. Y. 
Seller; A; G, N.Y. C. 
Siler, S. D., New Orleans, La. 
Saxton, E. F., Doubleday, Page & Co., Gar- 
den City, N. Y. 
Shaperd, Minnie J., Loeser’s, Brooklyn, N. Y. 
Shoemaker, C. C., Penn Publishing Co., Phila- 
delphia. 
Short, W. C., Merriam Co., Springfield, Mass. 
Sloane, F. J., Duffield & Co., N. Y. C. 
Sloane, T. J.. A. W. Shaw Co., Chicago. 
Spinney, W. R., T. Y. Crowell Co., N. Y. C. 
Staton, R. W., Germantown, Pa. 
Sterling, John, Watertown, N. Y. 
Stetler, R. H., Pub. House Uni. Evan. Church, 
Harrisburg, Pa. 
Stringfield, J. L., Amer. Bapt. Pub. Society, 
ee 
Sullivan, F., Loeser’s, Brooklyn, N. Y. 
Sully, George, Sully & Kleinteich. N. 
Sutphin, E. A., N. Y. Tribune, N. Y. 


7 
Thompson, J. L., Chas. Scribner’s Sons, N. Y. 
Cc. 
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Thompson, W. S., G. P. Putnam’s Sons, | Ware, R. L., Amer. Tract. Society, N. Y. C. 


Pas We Mas Washburn, K. N., G. & C. Merriam Co., 
Traver, C. L., Trenton, N. J. Springfield, Mass. ; 
Vv Wessels, A., A. C. McClurg & Co., N. Y. C. 


Wilson, Edith M., F. A. O. Schwartz, N. Y.C 
Wilson, Ralph, McDevitt-Wilson’s, N. Y. C. 
Wood, I. L., Amer. Novelty Syndicate, N. Y. C. 


W Woodward, F. E., Woodward & Lothrop Co., 
Walker, Belle M., Bookseller, Newsdealer & Washington, D. C. 
Stationer, N. Y. C. 


Walker, E. W., Toronto, Canada. | Z ey 
Walker, Stanley, Henry Holt & Co., N. Y.C. | Ziegler, E. H., G. H. Doran Co., N. Y. C. 


Vass, E. J., Little, Brown & Co., Boston. 
von Gogh, E. P., U. P. C. Book Co., N. Y. C. 


——— 
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CLASS POSTAGE INCREASES PASSES | sixth zone, 2% cents a pound or fraction 
HOUSE | thereof when for delivery within the seventh 
As the PusiisHers’ WEEKLY goes to press | zone, and 2 2-3 cents a pound or fraction 
word comes that the Senate Finance Commit- | thereof when for delivery within the eighth 
tee has striken our the zone postal rate sys- | zone; and (b) from November 1, 1917, until 
tem for newspapers and periodicals, substi- | March 1, 1918, the rate of postage shall be 
tuting a direct tax on advertising—probably | as follows, except as hereinafter provided: 
20 per cent.—including newspapers and maga- | I I-3 cents a pound or fraction thereof when 
zines, bill-boards, posters and street cars. _ for delivery within the first zone, I 2-3 cents 
By a vote of 3209 to 76 the House finally | a pound or fraction thereof when for delivery 
passed the War Tax bill late Wednesday. | within the second or third zone, 2 I-3 cents a 
The bill as passed was substantially as in- | pound or fraction thereof when for delivery 
troduced, altho several minor changes were | within the fourth or fifth zone, 3 cents a 
made, reducing somewhat the amount of | pound or fraction thereof when for delivery 
revenue expected. The most important | within the sixth zone, 3 2-3 cents a pound or 
feature of the bill as it affects the publishing | fraction thereof when for delivery within the 
trade is the provision for substantial in- | seventh zone, and 4 1-3 cents a pound or frac- 
creases in second class postal rates under a | tion thereof when for delivery within the 
zone system. Print paper, books “for the | eighth zone; and (c) after March 1, 1918, 
use of congresses,” “professional books,” and | the rate of postage shall be as follows, ex- 
newspapers and periodicals were added at the | cept as hereinafter provided: 1% cents a 
last minute to the list of articles on the free | pound or fraction thereof when for delivery 
list exempt from the ten per cent. flat impost | within the first zone, 2 cents a pound or frac- 
on imports. The provision for the free entry | tion thereof when for delivery within the 
of periodicals comes as a distinct relief to such | second or third zone, 3 cents a pound or frac- 
importers as Lemcke & Buechner, G. E. Stech- | tion thereof when for delivery within the 
ert & Co., and E. Steiger & Co. fourth or fifth zone, 4 cents a pound or frac- 
When the House reached the second class | tion thereof when for delivery within the 
mail rate section Chairman Kitchin offered | sixth zone, 5 cents a pound or fraction thereof 
a committee amendment proposing three | when for delivery within the seventh zone, 
schedules of rates, effective in July, Novem- | and 6 cents a pound or fraction thereof when 
ber, and March, 1918, in place of the original | for delivery within the eighth zone.” 
program. As first proposed the second class The most conspicuous change in the rest of 
rates were to be increased by the inauguration | the section relating to second class matter was 
of a zone system under which the rate was | the omission of the section providing that 
to be two cents a pound or fraction in the | second class matter mailed to subscribers from 
first, second or third zones, four cents within | an office other than that of publication shall 
the fourth and fifth zones, five cents within | pay the same rate as if mailed from the office 
the sixth and seventh, and six cents in the | at the place of publication. 
eighth zone. The text of the committee The rest of the second class postal section 
amendment to this section as finally incor- | reads as follows: 
porated in the bill provides as follows: “Sec. 1202. That the rate of postage on 
“Sec. 1201. That on and after July 1, 1917, | daily newspapers, when the same are deposited 
the zone system applicable to parcel post shall | in a letter carrier office for delivery by its 
apply to mail matter of the second class, and | carriers, shall be the same as now provided 
(a) from that date until November 1, 1917, | by law; and nothing in this title shall affect 
the rate of postage shall be as follows, ex- | existing law as to free circulation and existing 
cept as hereinafter provided. rates on second class matter within the coun- 
“One and one-sixth cents a pound or frac- | ty of publication: Provided. that the Post- 
tion thereof when for delivery within the | master General may hereafter require pub- 
first zone, I I-3 cents a pound or fraction | lishers to separate or make up in zones in 
thereof when for delivery within the second | such a manner as he may direct all mail mat- 
or third zone, I 2-3 cents a pound or frac- | ter of the second class when offered for mail- 
tion thereof when for delivery within’ the | 


| ing. 
fourth or fifth zone, 2 cents a pound or frac- “Sec, 1203. That in the case of newspapers 


WAR TAX BILL CARRYING SECOND | tion thereof when for delivery within the 
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and periodicals entitled to be entered as sec- 
ond class matter and maintained by and in 
the interest of religious, educational, philan- 
tropic, agricultural, labor, or fraternal organi- 
zations, not organized for profit and none of 
the net income of which inures to the benefit 
of any private stockholder or individual, the 
second class postage rate shall be, irrespective 
of the zone in which delivered (except when 
the same are deposited in a letter carrier 
ofice for delivery by its carriers, in which 
case the rate shall be the same as now pro- 
vided by law) 1% cents a pound or fraction 
thereof from July 1, nineteen hundred and 
seventeen, until March, nineteen hundred and 
eighteen, and thereafter 114 cents a pound or 
fraction thereof. The publishers of such 
newspapers or periodicals before being entitled 
to the foregoing rates shall furnish to the 
Postmaster General, at such times and under 
such conditions as he may prescribe, satis- 
factory evidence that none of the net income 
of such organization inures to the benefit of 
any private stockholder or individual. 

“Sec. 1204. That where the total weight of 
any one edition or issue of any publication to 
any one zone does not exceed one pound, the 
rate of postage shall be 1 cent for each eight 
ounces or fraction thereof. 

“Sec. 1205. The rates provided by this title 
shall relate to the entire bulk mailed to any 
one zone and not to individually addressed 
packages. 

“Sec. 1206, That where a newspaper or 
periodical is mailed by other than the pub- 
lisher or his agent or a news agent or dealer, 
~ rate shall be the same as now provided by 
aw. 

“Sec. 1207. That the Postmaster General, 
on or before the tenth day of each month, shall 
pay into the general fund of the Treasury an 
amount equal to the difference between the 
estimated amount received during the preced- 
ing month for transportation of first and sec- 
ond class matter thru the mails and the esti- 
mated amount which would have been re- 
ceived under the provisions of the law in 
force at the time of the passage of this act. 

“Sec. 1208. That the salaries of the post- 
masters at offices of the first, second and third 
classes shall not be increased after July 1, 
1917, during the existence of the present war. 

he compensation of postmasters at offices 
of the fourth class shall continue to be com- 
puted on the bases of the present rates of 
postage, but in no case shall such compensa- 
tion be less than that received during the fiscal 
year ending June 30, 1917.” 

It is expected that attacks on the bill in the 
Senate will center around the excess profits, 
income and manufacturers’ taxes and the sec- 
ond class mail rate increase sections. Business 
men generally are protesting vigorously against 
the taxes. 

The mail increase has been opposed in the 
columns of practically every newspaper and 
periodical in the country during the past two 
weeks and committees of publishers have been 
active in Washington. Some important pub- 
lishing figures were brought out at the vari- 
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ous conferences. E. T. Meredith, publisher 
of Successful Farming, adduced figures, pre- 
pared to be spread upon the record of the 
Senate Finance Committee, covering last year’s 
business of fifty-five leading farm papers. 
According to the sworn statements of the 
publishers these fifty-five farm papers showed 
an aggregate net profit in 1916 of $581,000, An 
increase of postage of one cent per pound— 
the minimum increase that has been suggested 
in Congressional discussion—would cost the 
fifty-five publications $569,000, reducing the net 
profit of the entire list to $12,000. Mr. Mere- 
dith pointed out that two-thirds of the net 
profit of $581,000 earned by the whole list last 
year was made by two publications. 

According to Arthur J. Baldwin, vice-presi- 
dent of the McGraw-Hill Publishing Co., the 
Engineering <& Mining Journal would be 
$12,000 in the hole under the increase as 
originally planned by the bill—and this on a 
capital of $500,000; 33 per cent. of the periodi- 
cal’s circulation is in the eighth zone. 

. H. Moore, representing the Periodical 
Publishers’ Association, stated that 86 periodi- 
cals, with an aggregate circulation of 21,000,- 
000, have under the present rates a total postal 
bill of $1,243,465, whereas under the rate as 
proposed by the bill prior to amendment the 
postage bill of these periodicals would total 
$4,900,000, an increase of $3,700,000. The net 
profit of the 86 periodicals in the year 1916 
was reported as $1,197,403, and it was esti- 
mated that the increase in the price of print 
paper for these publications approximates in 
the aggregate $3,000,000. 

Mr. Moore filed figures indicative of the 
recent business of the Review of Reviews, cit- 
ing this periodical as representative. For the 
four months ending March 21 the sales of 
advertising in the Review of Reviews amount- 
ed to $99,800.65, and the sales of circulation to 
$99,606.74—a total income of $199,497.30. The 
net profit for the period was $17,422.01. The 
postage bill of the magazine for the quarter 
at present rates is $8,676.04; under the new 
rate as proposed by the bill prior to amend- 
ment the postage bill for an equivalent period 
would be $36,279.00. 


PERIODICAL AND BOOK IMPORTERS 
PROTEST AGAINST PROPOSED TARIFF 


IMMEDIATE money losses and the probable 
loss of a large part of the business of import- 
ing foreign periodicals, especially the con- 
siderable library busines, is anticipated by the 
book and periodical importers in the event of 
the flat 10% tariff proposed by the War 
Revenue Bill becoming a law. Their case is 
summed up in the following communication 
by Lemcke & Buechner, G. E. Stechert & Co., 
and E. Steiger & Co. to the chairman of the 
Ways and Means Committee of the House of 
Representatives : 

“Permit us to call your attention to the fol- 
lowing points in the proposed change in the 
Tariff, namely, assessing a duty of 10% 


ad valorem on all articles in the free list and 
particularly in the first place, on books in for- 
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eign languages, and on books in the English 
language for the use of schools, colleges and 
libraries. The fight for abolishing the tax on 
learning, a remnant of barbarism which dis- 
graced this country for years after it had been 
abolished long before by every other civilized 
nation, was at last won after a long fight. The 
revenue to be expected from these items is in- 
finitesimal and would help little to raise the 
amounts needed by the government. Levying 
this tax would be a regrettable step back- 
wards. 

“There is the further question whether 
books in the English language, now admitted 
duty free for the use of colleges, schools and 
free libraries, would have to pay the proposed 
10% duty, or the 15% duty provided for under 
section 239, plus the 10% war addition. 

“But the most important matter in the pro- 
posed taxing of free articles would be that 
of foreign periodicals (in all languages), ad- 
mittedly one of the most important educa- 
tional factors in our national life. American 
firms which have built up in past years, labori- 
ously and persistently, a large business of 
importing in bulk such foreign periodicals, 
have entered into contracts with practically 
all libraries, students and readers here to 
supply these periodicals on the supposition 
that for the current year they would con- 
tinue to be admitted duty free. If these im- 
porters are now called upon to pay a 10% 
duty on the issues for seven months of the 
year, after accepting the contracts for deliver- 
ing all the current year’s issues at a small 
profit, they would suffer very material losses. 
Subscriptions having \been paid under the con- 
ditions obtaining at the beginning of the year, 
the importers would not be able to recover the 
amount to be paid by them for duties. 

“Nor is this the only point. The proposed 
zone regulation of postages would hit the 
importers likewise considerably, but the most 
nefarious consequence to them would be the 
entire loss of this part of their business. 
Most subscribers to such foreign periodicals 
would place their orders direct with the for- 
eign publishers and have their copies mailed 
to them in the expectation that no duty would 
be levied on mail copies. The Government 
would thus not only derive no profit in col- 
lecting duties, but would, moreover, lose the 
postal revenue, now paid by American ‘m- 
porters for these foreign periodicals here on 
mailing them to subscribers. Nor is this all. 
Franked with a foreign stamp, the Post Office 
would have to deliver all these millions of 
papers to subscribers in the U. S. in every 
postal zone, without receiving a single penny 
for doing this work. The proposed tax would 
entail losses to the Government instead of 
being a source of income. The American 
importers’ business would be ruined, besides, 
and their income tax paying capacity seriously 
impaired.” 





THE most valuable asset any store can pos- 
sess is the confidence of the public, and confi- 
dence can never be gotten by subterfuge.— 
Hodgkin:“Manual of Successful Storekeeping.” 
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H. E. HUNTINGTON PAYS $1,000,000 
FOR BRIDGEWATER LIBRARY 

Tue famous Bridgewater library, said to be 
the most extensive collection of English litera- 
ture in the world, has been purchased at a cost 
of over $1,000,000 by George B. Smith acting 
as agent for Henry E. Huntington. The col- 
lection consists of about 20,000 items, made 
up of 8000 books, more than 200 manuscript 
books and upward of 10,000 historical docu- 
ments and manuscript letters. |The library 
was shipped to this country in IOI cases and 
is said to be the most extensive shipment of 


| books ever transported overseas. 


This library owes its origin to Shakespeare’s 
day, its nucleus being the books and manu- 
scripts collected by Sir Thomas Egerton, 
who became Baron Ellesmere and Viscount 
Brackley, who was Solicitor and Attorney- 
General of England from 1581 to 1594, and 
who was later Lord Chancellor to Queen 
Elizabeth and to King James I. 

The gem of the Bridgewater library is the 
Ellesmere Chaucer, the manuscript from 
which the printed versions were made, beau- 
tifully illuminated. It appears to have been 
in the possession of the Bridgewater and 
Ellesmere families for not less than 200 
years. Professor W. W. Skeat used the text 
of this manuscript as the basis of his edition 
of “The Canterbury Tales” in the “Complete 
Works of Chaucer,” and refers to it in his 
introduction as “the finest and best of all 
the manuscripts now extant.” This copy 
alone is valued at $50,000. 

Another interesting item in the library is 


| the English illuminated manuscript on vellum 








of John Gower’s “Confessio Amantis.” 
“Treatise of Venery” by the “Master of 
Game” to King Henry IV and dedicated to 
Prince Henry, afterward King Henry V, is 
a manuscript on vellum of the early fifteenth 
century, written on forty-four leaves. “Prae- 
torium Latinum” is an illuminated English 
manuscript on 162 leaves of vellum of the 
second quarter of the fourteenth century. 
It contains a set of fourteen miniatures de- 
picting scenes of the Passion and Life of 
Christ. 

Among the books by early English printers 
is Ralph Higdon’s “Polycromicon,” trans- 
lated out of Latin into English by John of 
Treves, and printed by William Caxton on his 
Westminster Press about 1482. John Mirk’s 
“Festivall,” printed by Caxton in 1483, is one 
of nine copies known. The first edition of 
“Quattuor _Sermones,” printed by Caxton 
about 1483, is one of twelve copies extant. 
Nine tracts by John Lydgate, Monk of Bury, 
and others, are of the greatest rarity. 
Shakespeare is represented by the first 
four folio editions of his plays. An impor- 
tant collection is “The Dramatic Works 
of Shakespeare,” edited by George Steevens, 
Boydell’s edition, 1802, extra illustrated by 
Thomas Turner, and extended to forty-four 
large folio volumes by the addition of 
upward of three thousand portraits and 
other plates. 


“The Lamentable and True Tragedie of 
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M. Arden of Faversham in Kent,” 1599, is 
the second edition of this pseudo-Shake- 
spearean play. Among the Shakespeare quar- 


tos is the very scarce “Titus Andronicus,” | 


1600, of which only one other copy is known. 
There is a choice series of Americana, in- 
cluding three rare works of Captain John 
Smith, namely, the “Map of Virginia,” 1612, 
“Description of New England,’ 1616, the 
author’s dedication copy and unique, and 
“Virginia,” 1624. Other Americana are John 
Eliot’s translation of the New Testament into 
the Indian language, 1661, and “Strange News 

from Virginia,” 1677. 

Among the other books and manuscripts 
are the first collected edition of Beaumont 
and Fletcher’s “Comedies and Tragedies,” 
1647; “Bevis of Hampton,” circa 1620, be- 
lieved to be unique; Thomas Churchyard’s 
“Funeral of Sir Francis Knowles,” 1596, the 
only copy known; Sir John Davies’s “Orches- 
tra,” 1596, only one other copy known; first 
edition of “Gull’s Hornbook,” by Thomas 
Dekker; Thomas Deloney’s “Strange Histo- 
ries,” 1607, only one other copy known; “The 
Historie of Frier Rush,” 1626; Robert 
Greene’s “Friar Bacon and Friar Bungay,” 
1594, of the greatest rarity: Matthew Grove’s 
“Pelops and Hippodamia,” 1587, only one 
other copy in existence; Stephen Hawes’s 
“Pastime of Pleasure,” 1554, of the greatest 
rarity. 

FIVE ESSAYS RECEIVE PRIZES IN 
BOOKSELLERS’ LEAGUE CONTEST 
Prizes have been awarded in the Booksel- 

lers’ League contest for the best essays on 

constructive bookselling problems as follows: 

First prize ($25): William H. Royce, with 

Gabriel Weis, New York; subject: “The Clas- 

sification of Book Stock Best Suited to Un- 

trained Employees.” Second prize ($15): T. 

B. Zukerman, with Henry Malkan, New York; 

subject: “What Knowledge of Literature is 

Required to Meet the Needs of the Average 

Customer.” Third prize ($10): James D. 

Blake, with John J. Newbegin, San Francisco ; 

subject: “Library Methods the Bookseller May 

Use to Advantage.” Fourth prize ($5): 

Jerome E. Bruck, with E. P. Dutton & Co., 

New York; subject: “Some Standard Types 

of Customers and How to Handle Them.” 

Fifth prize: Frederick E. Woodward, of 

W oodward & Lothrop, Washington, D. C.; 

subject: “Making the Best Use of Book-Trade 

Journals.” 

The judges in the contest were: E. O. Chap- 
man of the Bookseller, Newsdealer and Sta- 
toner; Fremont Rider of the PusttsHERs’ 
WEEKLY, and Charles Butler of Brentano’s. 

_ The prizewinning papers will be published 

in later issues of the PusiisHers’ WEEKLY. 


Y. W. C. A. TO ENLARGE PUBLISHING 
ACTIVITY 

Tue Young Women’s Christian Association 

Plans to enlarge its publishing department 

after September of this year under the name, 

the Woman’s Press. Eight years ago Miss 

Mary L. Allen and two stenographers con- 
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stituted the publishing force of the Y. W. 
C. A.; to-day there are more than twenty-two 
women working in that department and the 
new plans will call for a still further increase 
in staff. The present Chairman of the Publi- 
cation Department, Mrs. W. W. Rockwell, will 
be director of the Woman’s Press, assisted by 
Mary L. Allen, Helen Thoburn, Rhoda E. 
McCulloch, A. Estelle Paddock, N. Margaret 
Campbell, Van S. Lindsley and Margaret 
Cook. Up to now the department has pub- 
lished chiefly religious works, usually in pam- 
phlet form, but the new Press aims to publish 
a regular line of books of interest to women, 
especially to young women: fiction woven 
around the women’s professions and occupa- 
tions and the home, non-fiction on vocational 
training, dietetics, teaching and kindred sub- 
jects, worthwhile biographies of interest to 
women and even reprints of certain of the 
classics. The Woman’s Press is to be a busi- 
ness venture and aims to be strictly self-sup- 
porting. No effort will be made to get authors 
to contribute manuscripts as philanthropy, and 
the publications will be marketed at regular 
trade discounts. . 

As there are 1000 Y. W. C. A.’s, with a large 
total membership, actual and sustaining, the 
constituency would seem to be fairly estab- 
lished. The Woman’s Press will do the pub- 
lishing for its home departments and for all 
its branches. The close centralization of the 
Y. W. C. A—eleven field offices reporting 
directly to the home office—makes this plan 
especially feasible. 

Altho it will not publish regularly under the 
new imprint until September, the Woman’s 
Press will bring out July 1 a little anthology. 
“Christ in the Poetry of Today,” by Martha 
Foote Crow. 





MORE DEALERS ENDORSE DIRECT 
SELLING RESOLUTION 

Tue following additional endorsement of 
the resolution of the Board of Trade of the 
American Booksellers’ Association on the di- 
rect sale resolution has been received by that 
body: 

We, the undersigned booksellers of the 
city of Lancaster, heartily endorse the resolu- 
tion of the Board of Trade of the American 
Booksellers’ Association on the direct sale 
problem.—L. B. Herr & Son; The Donovan 
Co.: Charles Ream; Charles H. Barr. 

The Stationers’ Association of Davenport, 
Ia., and Rock Island and Moline, Ill., has 
sent the following telegram of approval: 

The members of the Stationers’ Associa- 
of Davenport, Ia., and Rock Island and Mo- 
line, Ill., heartily approve the efforts of the 
American Booksellers’ Association in their 
protest to the publishers furnishing books by 
mail or otherwise to the individual direct, 
and believe such sales should be referred to 
the local dealer—Carlson Bros., Moline, IIL; 
Fidler & Chambers, Bruno Seockler, M. H. 
MacArthur, E. M. White, Johnson & Ses- 
sions Co., Davenport, Ia.; E. O. Vaile, Tri- 
City Stationery Shop, Rock Island, Ill.: M. H. 
MacArthur, sec.-treas. 
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OBITUARY NOTES 
Louis E. Turk, business agent of the Board 


- of Publication of the Reformed Church in 


America, died at his home in Yonkers, New 
York, May 5 from an attack of pneumonia. 
He was born in Norwalk, Conn., in 1865 and 
entered the book business with the Fleming 
H. Revell Co., soon after they established 
headquarters in New York. 


tion as general business manager. 


Wiitt1am CoNnaANtT CuHurcH, brevet Lieuten- 
ant-colonel, United States Volunteers, editor 
of the Army and Navy Journal, died in New 
York on May 24 in his eighty-first year. With 
his brother, Francis P. Church, he began pub- 
lishing the Army and Navy Journal at 192 
Broadway, in 1863, and in 1868 they began 
the publication of the Galaxy Magazine, which 
was merged with the Atlantic Monthly ten 
years later. Col. Church was the author of 
two books: “Life of John Ericsson” and “Life 
of Ulysses S. Grant.” 


Burnett Lewis, of the Mutual Book Co., 
Boston, well known publishers and jobbers of 
books and greeting cards in New England, 
died suddenly May 13 at his home in Brook- 
line, Mass. Mr. Lewis was born in England 
fifty-two years ago and came to Boston in 
infancy. He started his business career sell- 
ing newspapers, afterwards purchasing a 
periodical and book store on Hanover Street 
that became a favorite rendezvous in the 
early nineties. Later he moved up town, and 
entered the publishing and jobbing business. 
He was prominent in Masonic circles, a mem- 
ber of the Commonwealth Country Club and 
active in the Boston City Club. 

Joun WitittaAmMs WHITE, emeritus professor 
of Greek at Harvard University and a truly 
great teacher and scholar, died at his home 
in Cambridge, Mass., on May 9g in his seven- 
ty-ninth year. He was actively connected with 
the Greek department at Harvard for thirty- 
five years, until his retirement in 1909 when 
he became emeritus professor. Professor 
White was one of the first Greek scholars in 
the country to insist that students should learn 
to read Greek at sight. Hampered by the lack 
of good text-books, he set about correcting 


the defect. Among his texts—which are 
recognized as standard—are “Beginner’s 
Greek Book,” “First Greek Book,” “First 


Lessons in Greek,” and “Passages for Prac- 
tice in Translations at Sight.” He was also 
the editor of the following works: The 
College Series of Greek Authors (30 vols.) ; 
and “The Old Scholia on the Aves of Aris- 
tophanes.” He was joint editor of Harvard 
Studies in Classical Philology and the author 
of numerous monographs on philological and 
archaeological subjects. 





PERSONAL NOTES 
W. W. Grant, a director of Oliphants, Ltd., 
and for the past ten years London manager 
of this firm and of the Fleming H. Revell 


Co., has been appointed manager of the Head 
Offices in Edinburgh. 


In 1889 he as- | 
sociated himself with the Board of Publica- | 
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H. S. Crocker, of the H. S. Crocker Co.. 
San Francisco, has been appointed a lieuten- 
ant-commander in the Naval Coast Defense 
Reserve and is devoting considerable time to 
organizing the Pacific Motor Boat Club for 
possible home defense. 


THE TRADE will be glad to learn that Mr. 
Louis A. Keating, who was taken suddenly ill 
during the convention, was able to return to 
his work this week and is apparently not 
suffering any ill effects from his brief but 
painful illness. 


LITERARY AND TRADE NOTES 


Tue Mriuirary PusiisHinc Co. has added 
“A Manual of Physical Training” to its list 
of text-books on military subjects. 


DousLepAy, Pace & Co. announce a new 
printing of the juvenile edition of Kipling’s 
“Just So Stories” recently out of print. 

Tue Macavutay Co. has postponed the pub- 
lication date of “Eve, Junior” by Reginald 
Heber Patterson and “The Girl by the Road- 
side” by Varick Vanardy to June 9. 

Joun Murray, the English publisher, has 
taken over the business of Smith, Elder & Co 
which will henceforth be amalgamated with 
his own. He will also publish the Cornhill 
Magazine. 

“THe Wortp aT War,” just published by the 
Macmillan Co., is a series of papers by Georg 
Brandes on the war and the events leading up 


: it, written before and during the great con- 
ict. 


A Book of surprising revelations about that 
country which has done so little advertising 
in this war is Alexander Powell’s “Italy at 
War, and the Allies in the West” announced 
by Charles Scribner’s Sons. 


AMONG THE publications of I. & M. Otten- 
heimer, Baltimore, are “Patriotic Songs,” a 
little twenty-two page pamphlet, and “Heart 
Songs,” a 518 page book of over 400 standard 
songs. 

SMITH-DicBy Co., Tacoma, Wash., for 
whom Baker & Taylor are eastern selling 
agents, have just issued “Something More,” 


a sequel to “That Something, the Secret of 
Success.” 


THE RECENT Superior Court decision that 
magazines shall not be displayed for sale on 
sidewalk newsstands in Chicago has been up- 
held in the Appellate Court, The Curtis Pub- 
lishing Company had appealed the case. 

THe Bopps-Merritt Co. has recently added 
two new titles to its series of appreciations 
of great authors,—“Matthew Arnold—How to 
Know Him” by Stuart P. Sherman and 
“Robert Burns—How to Know Him” by Wil- 
liam Allen Neilson. 

“THE GARDEN GuipE,” of which the A. T. 
De La Mare Co. has sold an edition of 6000 
within a month, is.an all-the-year-round hand- 
book for the amateur gardener. It tells how 
to plan, plant and maintain the home grounds, 
the suburban garden and the city lot. 


A ROSTER of the War Volunteers of the 
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book-trade will be printed in next week’s issue 
of the PuBLisHEeRS’ WEEKLY. Publishers and 
booksellers are requested to send the names 
of any employees or others connected with 
their houses who have enlisted or are now 
under regimental orders. 


Two MEN disappear under a railroad bridge 
near Liverpool. Only one emerges and he 
sails immediately for America under the 
name of the other. This is the mystery with 
which is launched E. Phillips Oppenheim’s new 
novel, “The Cinema Murder” to be published 
June 9 by Little, Brown & Co. 


Henry Lane Witson, former Ambassador 
to Mexico, has been awarded a verdict of six 
cents and costs in his $500,000 libel suit against 
Norman Hapgood for an article in Harper's 
Weekly, dealing with Mr. Wilson’s alleged 
part in affairs in Mexico City at the time of 
Huerta’s succession. 


Tue EnciisH Boarp or TRApeE has granted 
a license to Messrs. Cassell to reproduce in 
English the “Deutsch Politik” of Prince von 
Buelow. This, of course, refers to the auth- 
or’s additions to the work since the war. 
Messrs. Cassell had already published a trans- 
lation of the volume in its earlier form. 


Tue SPANISH MINISTER OF FINANCE has ad- 
vised newspaper publishers that Spanish paper 
manufacturers have informed him that their 
stock will be exhausted by the end of July and 
that the importation of raw materials is prac- 
tically impossible. The Minister has warned 
the publishers that they must make certain re- 
strictions or the Government will be obliged 
to intervene. 


DovusLepay, Pace & Co. have received nearly 
four hundred responses to their offer of a 
prize of $100 for the best essay on McFee’s 
“Casuals of the Sea.” From these twelve or 
fifteen essays have been selected and sent to 
the judges. The essays came from all parts 
of the world, one from a member of the 
American Ambulance Corps in France. The 
date of the award will be announced later. 


THE MASSACHUSETTS SUPREME CoURT re- 
cently held that legislation abolishing and pro- 
hibiting trading stamps and similar bonus 
tokens in trade is unconstitutional. This deci- 
sion specifically dissents from the decision of 
the United States Supreme Court of three or 
four years ago which held that such laws are 
constitutional under the Fourteenth Amend- 
ment. 


“THe Home Guarp Manuva” by Lieut. 
Col. Timothy F. Donovan and Capt. Charles 
J. Dieges, published by the Sherwood Co., is 
designed to give citizen soldiers the funda- 
mentals of military information by means of 
short cuts used by the U. S. Army. It is a 
digest of all the U. S. Government publica- 
tions on infantry drill, field service, regula- 
tions and guard dity. 

THE GULF BETWEEN the day coach fitted out 
with rude bunks along the wall guiltless of 
bed clothes and the palatial Pullman of to- 
day is bridged in Joseph Husband’s “The 
Story of the Pullman Car” just published by 
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A. C. McClurg & Co. This account of evolu- 
tion of the sleeping car reveals the amusing 
as well as the distressing side of night jour- 
neys in the early stages of the railroad’s 
development. 

A NEW sipE of Mark Twain is revealed in 
the first essay in a collection entitled “What 
[s Man?” just published in a trade edition 
by Harper & Bros. In it he dwells upon his 
belief that the inevitable life sequence began 
with the first created spark. This essay had 
been published privately for distribution among 
his friends. Most of the other esays have 
appeared in periodicals, but have never been 
for sale in book form. 

Have you a _ weakness for “real boy” 
stories? Then read of the adventures of 
Sube, Gizzard, Biscuit and others of the 
charmed circle in Edward Bellamy Partridge’s 
“Sube Cane,” just published by the Penn Pub- 
lishing Co. They hold an auction sale for the 
“dessolute Belgiums,” experiment with a lo- 
tion alleged to grow hair on the side of a 
house and have numerous other experiences 
more amusing to the reader than to the per- 
sons involved. 

Maj. JAmMes A. Moss, U. S. A., and Maj. 
M. B. Stewart, U. S. A., have prepared an 
attractive, but inexpensive edition of “Our 
Flag and Its Message” just published by the 
J. B. Lippincott Co. It contains the Presi- 
dent’s appeal for unity, the history of the flag, 
and “America” and “The Star Spangled Ban- 
ner.” The authors’ and publishers’ profits on 
this inexpensive little manual of patriotism 
will be devoted to the American National Red 
Cross. 

ALFreD W. McCann, widely known as a 
food expert, prints on the fly leaf of his new 
book, “Thirty-Cent Bread—How to Escape 
the Higher Cost of Living,” just published by 
the George H. Doran Co.: “With regulation 
now, we can have all the food we need for 
home use, and export to our Allies 200,000,000,- 
000 pounds! Without regulation, we shall 
have bread cards and soup kitchens within a 
year.” He offers fourteen specific suggestions 
for the immediate remedy of the situation. 

“RussIA OF YESTERDAY AND TOMORROW” is 
announced by the Century Co. to be published 
in June. The author, Baroness Souiny, is a 
Russian noblewoman at present in the United 
States. Her husband, a noted Russian sur- 
geon, was at one time attached to the court 
and the Baroness, an intimate friend of a 
lady-in-waiting to the Czarina, writes of the 
court intrigues, particularly among the Rus- 
sian intellectual women, which have resulted 
in reducing Czar Nicholas to plain Mr. 
Romanoff. 

AMERICAN WOMEN spend annually in the 
home $9,000,000,000, of which sum it is esti- 
mated by the Department of Agriculture 
$700,000,000 is wasted. Women who wish to 
do national service by eliminating waste from 
their homes will welcome “Household Or- 
ganization for War Service” by Thetta Quay 
Franks, author of “Efficiency in the House- 
hold,” which the Putnams will publish late in 
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May. It is an earnest plea for economy based 
upon business methods in the household, a 
personal budget and the every-day use of a 
balanced ration giving economical substitutes 


tor meats. 


SIMULTANEOUSLY WITH the publication of 
the Northland Edition in nine volumes of 
Selma Lagerléf’s works on May 25, Double- 
day, Page & Co. are issuing as a dealer help 
an eighty-page brochure on the Swedish 
authoress by Harry E. Maule. The brochure 
discusses the woman, her work, her message 
and includes liberal quotations from Dr. 
Lagerléf’s own autobiographical writings and 
from some of her critics. It is illustrated 
with photographs of Dr. Lagerlof and of 
her homes and with two maps showing the 
scenes of some of her novels. 

IN vIEW oF the success of the booksellers’ 
prize contest for reviews of “Contrary Mary” 
by Temple Bailey, the Penn Publishing Co. is 
making a similar offer for the author’s new 
book, “Mistress Anne.” Five prizes of $50, 
$20, $15, $10 and $5 are offered. Reviews 
should not exceed five hundred words in 
length and should be received before June 15. 
Contestants must state that they are engaged 
in selling fiction and must name the store 
where they are employed. Prizes will be 
awarded July 1. A copy of the book will be 
sent free of charge to any prospective con- 
testant who has not yet received one. 


WE HAVE DISCOVERED a way in which a book- 
seller may leave an estate to his family. It 
is by starting a small account in a savings 
bank and then dying without leaving the bank 
any information which would insure the set- 
tlement of his estate. We are informed that 
the Brooklyn Savings Bank has held since 
1852 an account cumulating interest in the 
name of Fred W. Wagner, who at that time 
had a bookstore at 150 Nassau Street, New 
York City and resided at 126 Hall Street. 
Brooklyn. The bank has not been able to find 
any trace of his heirs and would be glad to 
know if any member of the trade can give 
them assistance in locating them. 


Weser Zeitung (Bremen), a Berlin book- 
binder has discovered a new material for 
bookbinding—codfish skin. In itself the use 
of fish skin for bookbinding is no novelty; 
among others, shark leather had previously 
been used for de luxe bindings for the sake 
of its durability and beautiful marking. Cod 
skin has several advantages over shark skin; 
it is more abundant, more easily procurable 
and, therefore, cheaper. The appearance of 
the skin, unscaled and properly prepared, re- 
sembles snake’s skin. Its strength and dura- 
bility are said to have been tested and found 
equal to parchment by the Royal Material 
Testing Office in Berlin. It is easy to work 
and literally untearable. 

THe AMERICAN AMBULANCE FIELD SERVICE 
in France is sending out a letter to booksellers 
urging the pushing of the sale of the Clode- 
Grosset & Dunlap edition of the “President’s 
War Message” as a patriotic duty. All of the 
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proceeds from the sale of this book go to the 
support and maintenance of the American 
Field Service in France. The publishers have 
already contributed the sum of $1600. Among 
the bulk orders for the book were 1000 copies, 
sold thru the Powers Mercantile Co., of Min- 
neapolis, to the Scandinavian-American Bank 
to be given away to certain of its depositors 
or customers; 1000 copies to the Fifth Avenue 
Association in New York City, a copy for 
each plate at their patriotic luncheon; the 
National Democratic Club of New York, 1000 
copies to be given away to its members; the 
Fifth Avenue Bank, N. Y., 500 copies for their 
foreign correspondents; 600 copies, sold thru 
John L. Grant of Utica, N. Y., to a local 
manufacturer to be given away to his em- 
ployees on a business anniversary; a news- 
paper in Harrisburg, Pa., 1000 copies, for ad- 
vertisers; the Corn Products Refining Co., 
New York, 1000 copies, presumably to be 
given to their employees, customers, or friends; 
and the Hackley School, 100 copies, probably 
for use in classes. 


THE STUDY OF THE Russian language is 
being taken up with great enthusiasm all over 
England at the present time; the Englishman 
does not ordinarily shine as a linguist and the 
fact that in these strenuous days he should be 
seriously taking up so difflcult a task is strik- 
ing evidence of the intensity of his enthusiasm. 
One of the distinguished students is Sir Don- 
ald McAlister, principal of Glasgow University 
and president of the General Medical Coun- 
cil, who is taking up the language in his 
sixty-third year. The universities and col- 
leges have also responded to the general en- 
thusiasm, according to a London correspondent 
of the Netion. Four scholarships for those 
wishing to take the Russian language for their 
honors degree have been founded at Queen’s 
College, Oxford, King’s College, London, has 
now a special School of Slavonic Studies, 
whose aim it is to group around Russian the 
study of all the Slavonic peoples and lan- 
guages. The Universities of Manchester and 
3irmingham have also decided to establish a 
professorship and department of Russian; a 
chair of Russian has been endowed at the 
University of Leeds and a lectureship at the 
University of Sheffield, Several “public 
schools,” in the English sense, including Eton, 
St. Paul’s, the City of London, Cheltenham, 
Clifton, Sherborne, and the Leys have estab- 
lished Russian classes. The City of London 
College had established before the war a se- 
ries of Russian classes for the benefit of com- 
mercial clerks and others already engaged in 
the Russian trade. It has now introduced 
Russian as an ordinary subject in the curricu- 
lum of its Day Technical Commercial School. 
The London County Council has provided in- 
struction in Russian during the winter ses- 
sion at thirty-two institutes within its area. 
This figure compares with instruction in French 
at eighty-five institutes, German at thirty- 
eight, Spanish at thirty-three, Italian at twen- 
ty-six, Portuguese at seven, and Dutch at one. 
The Institute of Bankers is arranging Rus- 
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sian classes of its own for bank clerks. At 
Bradford there are now more students of 
Russian than in any other city in the United 
Kingdom outside of London. Arrangements 
are being made there to establish scholarships 
to provide for a year’s residence in Russia. 
As a result of this interest in the tongue 
text-books and dictionaries of the Russian 
language have naturally become prominent on 
the open shelves of public libraries and in 
newspaper advertisements. 





BUSINESS NOTES 

ATLANTA, GA.—Howard S. Cole, president 
of the Cole Book Co., has sold out the con- 
trolling interest in the firm to John Aldredge 
and O. L. Jernigan, owners of the Lester 
Book and Stationery Co. The change will 
have no effect on the status of either store. 
The Lester Co. will continue at its present 
site, 70 North Broad St., and the Cole Co. 
will operate at 85 Whitehall St., retaining its 
name and its present office force. Mr. Cole 
has entered the officers’ training camp at Fort 
McPherson. 


Coton, PANAMA.—The firm of Wm. Hafer- 
man & Co. desires catalogs and announcements 
of American book publishers. They are deal- 
ers in books and stationery in addition to 
their drug business. 


EryriA, O.—It is reported that J. C. Bins 
has been succeeded by Ford Loomis. 

Iowa City, 1a.—The Book and Craft Shop 
has just been opened. 


Jouet, Itt.—The Henley-Relyea Co. has 
been incorporated with a capital of $20,000 to 
deal in books and stationery. 


MeripiAN, Miss.—C. H. McInnis has pur- 
chased the F. A. Fort Book Store which will 
be conducted as the Meridian Book Store. 

Newark, N. J.—Hall, Inc., dealers in sta- 
tionery, books and photographs, have recently 
been incorporated with a capital of $25,000. 
Directors are J. W. Hall, Mary Hall, of East 
Orange, and E. T, Casebolt, of Newark, N. J. 


New York City.—Guido Bruno, editor and 
publisher at 21 Spruce St., has filed a petition 
in bankruptcy, with liabilities $3567 and no 
assets, 


_NEw York City.—H. W. Brewer and Guy 
Varney have consolidated. 

New York City.—Himebuagh & Browne, 
471 Fifth Ave., have incorporated with a 
capital stock of $35,000. 


New York City.—Thoms & Eron, 50 John 
St., have leased the second floor above their 
present store, thereby increasing their space 
by 3500 square feet. 

PitrspurcH, Pa.—Edward E. Levi, for over 
thirty years in the second-hand book busi- 
ness, has sold out to the Roman Staley Book 
Co., Market St. 

Pontiac, Itt.—A meeting of creditors has 
been called to wind up the business of the 
F. J. Butler Co. 


Vancouver, B. C.—The Thomson Station- 
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ery Co., Ltd, has made an assignment for 
the benefit of its creditors. 

Wuuitey, Ont.—The book business of W. 
J. Allin has been purchased by Edwin Copp, 
son of William Copp, vice-president of the 
Copp, Clark: Co., of Toronto. 





AUCTION SALES 
May 28 aT 2:30 Pp. M. (One session.) Cat- 
alog: First editions of modern authors. (No. 
37; 407 lots.) —Collectors Club. 


BIBLIOGRAPHICAL NOTES 
CATALOGS OF NEW AND SECOND-HAND BOOKS 
Albert A. Bierber, New York, 200 W. 24th 

St. Catalog of a valuable collection of books 
and pamphlets on America, early history 
(West, South, etc.), Indians, geography [eitc.]. 
(749 titles.) 

Alexander M. Brown, Inc., New York, 150 
Nassau St. Catalog: Unusual collection of 
choice and scarce books including Americana 
and first editions. (No. 17; 634 titles.) 

A. S. Clark, Peekskill, N. Y., 218 Washing- 
ton St. List of books and pamphlets relat- 
ing to New York City. . (676 titles.) 

Robert H. Dodd, New York City, Fourth 
Ave. and Thirtieth St. Catalog: Clearance 
sale catalog comprising a selection of choice 
and rare books, incunabula, Americana, early 
editions of the classics, American first edi- 
tions, English XVII, XVIII, and XIX Cen- 
tury first editions, association books, presenta- 
tion copies, etc., etc. (No. 23; 887 titles.) 

William Downing, Birmingham, Eng., Tem- 
ple Row. Catalog of interesting and import- 
ant books recently acquired from private 
libraries lately dispersed, and gathered to- 
gether here. (No. 548; 267 titles.) 

John Grant, Edinburgh, Eng., 31 George 1V 
Bridge. Catalog of books relating to philoso- 
phy, anthropology, the history of religions, 
folklore, Icelandic and Scandinavian sagas, 
Celtic literature [etc.]. 

Harrison Co., Atlanta, Ga. Catalog of 
state reports, statutes, bar association reports, 


legal periodicals, trials and miscellaneous 
books. (No. 110.) 
John Heise, Syracuse, N. Y. Interesting 


list of autograph letters, documents, etc. 
234; 85 items.) 

G. Lemallier, Paris, France, 25 Rue de Cha- 
teaudun. Le correspondant des bibliophiles 

francais et étrangers. (No. 209; 1450-2131 
titles. ) 

Joseph McDonough Co., Albany, N. Y., 73 
Hudson Ave. Catalog of old rare and curious 
books. (No. 335: 776-1114 titles.) 

Martinus Nijhoff, Hague, Holland. La Haye, 
Lange Voorhaut 9. Livres anciens et mod- 
ernes. (No. 425; 353 titles.) 

Ernest Dressel North, New York, 4 East 
30th St. Clearance catalogue of choice, rare 
and second-hand books in all departments of 
literature. (1016 titles.) 

E. Weyhe, New York, 708 Lexington Ave. 
Catalog. a choice collection of books and 
prints, fine and applied arts, architecture, fur- 
niture, costumes and fashions; books for col- 
lectors of prints [etc.]. (No. 17; 400 items.) 
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Achilles Tatius. Achilles Tatius; with an | ers of the highest professional standing; il. 
English tr. by S. Gaselee. N. Y., Putnam. | with over 1500 engravings. [New ed.] 5 v. 


16+461 p. S (Loeb classical lib.) $1.50 n. | Chic., Am. Tech. Soc. c. (bibls.) pls. tabs. 
: ° . . . } - . Q - 

Aksakov, Sergei Timofeievich. A Russian | onere 8° $25 aa. aa 
gentleman; tr. from the Russian by J. D. | wis sae a ee oo aulene 
Duff. . Y., Longmans. [n. d. 209 p. | ~ ” : 

0. $2 - _— gmans. | 5 9a D | Baker, Franklin T:, and Thorndike, Ashley 
First English translation of the Russian classic. | Horace. The teaching of reading ; a manual 

Book is a record of the life of the author’s grand- | to accompany Everyday classics. N. Y., 

father and parents, and a reliable and dramatic pic- | Macmillan. 2+86 p. 12° 5 _mn.: 2d-ath 

ture of the days of the Great Catherine. Asakov is 7 . - Pp ~< one 


already known to English readers thru his “Years of | readers, 5th-6th readers, ea. pap. 24 c. n. 

Childhood.” | Bangs, J: Kendrick. Half hours with the 

Alsaker, Rasmus Larrsen, M.D. Eating for Idiot. Bost., Little, Brown. c. 156 p. D 
health and efficiency. 5 v. N. Y., F. E. | $1.25 n. 

Morrison [1133 Broadway]. c. 12° $5 Wherein the Idiot again pleases or irritates the 


a =e uy Poet, the Doctor, the Lawyer, and the Bibliomaniac, 
American Academy of Political and Social as he brings his foolery up to date with comments 


Science. The Mexican constitution of 1917 | on these times. 


compared with the constitution of 1857. | Barnhill, J. B. comp. One hundred best anti- 
Phil., The academy. 5+166 p. O (Annals, | Socialist books. Wash., D. C., Anti-So- 


supplement) pap. _ _ | c¢talist Bk. Co., 225 Sixth St. N. E. [n. d.] 
Stabilizing industrial employment. Phil, | 8p. T pap. gratis 
(Annet mos, i240 Pe forms tabs. O | Barr, Mrs. Amelia Edith Huddleston, The 


| bow of orange ribbon. New ed. N. Y.., 


Andrews, Fk. De Witte, comp. Burials in the Grosset & Dunlap. 344 p. 12° (Popular 


Old Stone Fort Cemetery at Schoharie, New | 


) t | copyrights) 75 c. 

York; copied from the gravestones, June | pyrights) 75 , : , 
1916. Vineland, N. J. [The compiler] 32 p. | Bartley, Nalbro. Paradise auction; with il. 
8° pap. 50 c. | by Ronald Anderson. Bost., Small, May- 

Arnoux, Anthony. The European War. v. |, | — cs 32) AD. Coe SOG, 98.9 - 
A ith Sete iw a Aine ann, |: Jack’s marriage proved a failure. Stephanie was 
August I1914-Ma QI5; Vv. 2, 2 Q15- | selfish and shallow, and at length the bond became 


September 1915; v. 3, September 1915-March intolerable. Later on, Jack made another bid for 
1916. Bost., Ritter & Co. c. tabs. O ea. | happiness and won, in his marriage to his old child- 
$1.50 hood chum, The story of Molly and Paul, two life- 

5 long friends, is interwoven with the main plot. Molly 
finds her love for her husband waning, but she refuses 
shes | to leave him when he becomes crippled. Paul’s death 
Ashley, Roscoe Lewis. The new civics; a text- | ‘eaves Molly free for a second marriage. 


book for secondary schools. N. Y., Mace | Beaufort, J. M., Count de. Behind the Ger- 
millan. 28+420 p. il. 8° $1.20 n. | man veil; a record of a journalistic war 
Automobile Blue Book Publishing Co. Official | pilgrimage. N. Y., Dodd, Mead. c. 19+ 

automobile blue book: I917. v. 1, New 403 p. il. pls. pors. fold. map O $2 n. 
York and adjacent Canada; v. 2, New Eng- Author, who had been at school in Germany, re- 
land and Maritime Provinces; v. 3, N. J. turned as a correspondent early in the war. A letter 


. ’ to von Hindenburg gained him access to headquarters 
Pa.., Md., Del., D. C., and W. Va.; Vv. 4 and later to the eastern front and the war scenes in 


Michigan, Indiana, Ohio and Ky.; Vv. 5, | Poland. Besides descriptions of von Hindenburg, are 
Minnesota, Wisconsin, Iowa, Illinois and | ee aaa eminent men in the political and 
—— Fa 6, pe a ee: a coal tee ee ee ee we ee 
7, Mont., Wyo., Col., N.M., Texas, No. and | ~ 

So. Dakota, Neb. Kan., Okla. Ark, and | Beckley, Zoé, and Gollomb, Jos., comps. Songs 
La.; v. 8, The Pacific coast; v. A, New | for courage. N. Y., Barse & Hopkins. [c. 
York City metropolitan blue book; v. C, | 17] 1441p. D $11. 

Chicago metropolitan blue book. | N. Y. | Benavente y Martinez, Jacinto. Plays; tr 
[The author] 243 W. 3oth St. c. double | from the Spanish with an introd. by J: Gar- 


Author has been for many years a newspaper cor- 
respondent in Europe. 


maps tabs. O ea. leath. $3n. rett Underhill. N. Y., Scribner. ¢. 25-+267 
Automobile engineering; a general reference | P- por. D $1.50 n. 
work; prepared by a staff of automobile | Contents: Introductien; His widow’s husband; The 
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Benson, Stella. This is the end. [N. Y.] 

Macmillan. 244 p. D $1.35 n. 

Wherein the war does “its bit’ for a group of 
people—Cousin Gustus, who need only be named; 
Mrs. Gustus, who wrote and was generally known as 
Anonyma; Mr. Russell, married to a pacifist and liv- 
ing in an unconventional but respectable Secret World 
of his own; Kew, home for leave from France; and 
Jay, his sister. Jay is not introduced as the heroine 
(the author has never seen one), but she is the most 
conspicuous woman in the book. She is driving a 
London bus, and has her own Secret World. To this, 
Mr. Russell helps Billy Morgan (also back from 
France) find the way. 


Best, T: R. Back-yard gardening, for business 
men. N. Y., Street & Smith [79 Seventh 
Ave.] [c.’17] 125p. diagrs. D pap. 15 c¢. 

Betten, Fs. Sales. The ancient world, from 
the earliest times to 800 A. D. [2 pts. in I 
v.] Bost. Allyn & Bacon. [c. ’16] 18+ 
658+26 p. (6 p. bibl.) il. maps (part 
double) 12° $1.50 

Bible. Old Testament. Selections from the 
Old Testament; ed., with an introd. and 
notes, by Louise Seymour Houghton. N. Y., 


Scribner. [c. 16] 12+310 p. 16° (Scrib- 
ner English texts) 45 c. n. 
—. Apocrypha. The apocalypse of Ezra 


(2 Esdras, 3-14); tr. from the Syriac text, 
with brief annotations, by G. H. Box. N. Y., 
Macmillan. 115 p. 12° $1 n. 


Blackwood, Algernon. John Silence, physician 
extraordinary. [4th ed] N. Y., A. A. 
Knopf. 5+390 p. D $1.65 n. 

Formerly published by Brentano’s. 

Bogadek, Fs. Aloysius. Najveci hrvatsko- 
engleski i englesko-hrvatski rijecnik. Pitts- 
burgh, Pa., J. Marohnic [1124 E. Ohio St.]. 
[c. 17] 228+206+71 p. O $3 n. 

Bogle, Artemas M. Everyday bookkeeping. 
N. Y., Macmillan. 15+126 p. il. 12° (Mac- 
millan’s commercial ser.) 65 c. n. 

Boswell, Ja. Boswell’s Life of Johnson; 
(abridged); with notes and an introd. by 
Gerard E: Jensen. Bost., Houghton Miff- 
lin. c. 17 14+228 p. front. S (River- 
side literature ser.) 44 c. n. 

Bottome, Phyllis. The derelict; and also The 
liqueur glass; Mademoiselle L’Anglaise; 
The awkward turn; The siren’s isle; Iron- 
stone; The pace; Brother Leo. N. Y., Cen- 
tury Co. c. °13-’17 394 p. il. pls. D $1.35 n. 


Stories of varied theme and setting, from the 
Satirical to the dramatic. 


Bouchier, Edm. Spenser. Sardinia in ancient 
times. [N. Y., Longmans.] 3+184 p. fold. 
map D $1.75 n. 

Brief history of Sardinia in ancient times. 

Bower, B. M. [pseud. for Bertha Muzzy Sin- 
clair, Mrs. Bertrand W: Sinclair]. The 
Flying-U’s last stand. N. Y., Grosset & 
Dunlap. 353 p. 12° (Popular copyrights) 
75 ¢. 

Bowser, Thekla. Britain’s civilian volunteers; 
auth. story of British voluntary aid de- 
tachment work in the great war. N. Y., 
Moffat, Yard. c. 14-++236 p. il. pls. D $1.50 n. 


porccount of the relief work of the Voluntary Aid 
etachments of Great Britain. 


Brandes, Georg Morris Cohen. The world at 
war; tr. by Catherine D. Groth. N. Y., 
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Macmillan. c. 272 p. D = $1.50 n. 
Essays on the war and preceding political events 
by the Danish critic who is also a neutral. Range 
from the “Prophetic foreboding,” composed in 1881, 


to the conclusion as to what the basis of the coming 
peace must be. 


Brown, Demetra Vaka [Mrs. Kenneth Brown]. 
The heart of the Balkans. Bost., Hough- 
ton Mifflin. c. 247 p. D $1.50 n. 

Gives in semi-fictional style an account of author’s 
journey thru Albania, Montenegro, Serbia, Rumania, 


and Bulgaria in company with her brother, a Greek 
employed by the Turkish government. 


Browne, Porter Emerson. Someone and some- 
body; il. by Clarence F. Underwood. Indian- 
apolis, Bobbs-Merrill. [c. 17] 328 p. pls. 
D $1.35 n. 
To Walsingham Van Dorn, unsuccessful book agent, 

comes the news that the death of two uncles has made 

him heir to forty millions. Van Dorn tries to be 
happy, tho rich, but does not succeed. One morning 
he wakes to find an unknown young woman in his 
room, declaring she will not leave until he surrenders 
the fortune his uncles have stolen from her father. 

After gazing into Désirée’s eyes, Van Dorn promises 

to restore the money. They embark on an adventure 

together, and Van Dorn learns that his money has 
been in turn stolen from him. But this does not 
worry the happy couple. However, after the wed- 

ding, the forty appear once more. Author has di- 

gressed and philosophized thruout the tale. 


Buchan, J: The Battle of the Somme; with 
maps and illustrations. N. Y., Doran. [e. 
17] 246 p. pls. fold. maps D $1.50 n. 
Day-by-day account of the campaign which opened 

the present great Allied offensive, with description of 


the preparatory moves and the so-called new “tech- 
nique” which gets the most out of every attack. 


Nelson’s history of the war. v. 16, Bat- 
tle of the Somme. N. Y., T: Nelson & 


Sons. [n. d.] 8+263 p. maps D 60c. 

Buck, C: Neville. Destiny. N. Y., Grosset 
& Dunlap. 444 p. 12° (Popular copy- 
rights) 75 c. 


Byrne, Lawrence, pseud. The American am- 


bassador. N. Y., Scribner. c. 301 p. D 
$1.35 n. 
The ambassador’s private secretary, Dalton, tells 


the story of his chief’s exploits. Colborne found an 

international crisis on his hands, which he meant to 

handle with American business methods. Needless 
to say, Count de Stanlau, who opposed him, meant 
to handle it diplomatically. The count also wished 

to marry Kate, the ambassador’s daughter. So did 

Dalton. Colborne’s resourcefulness won for his coun- 

try while Dalton did not have to choose between love 

and duty to serve both his chief and Kate. 

Cahill, Mary Whiton. The persistent prob- 
lems of philosophy; -an introduction to 
metaphysics through the studies of mod- 
ern systems. 4th ed. N. Y., Macmillan. 
26+577 p. 8° $2.50 n. 

California. Board of Education. Conserva- 
tion, bird and arbor day; prepared by the 
Commissioner of Elementary Schools. 
[Sacramento, Cal., The board.] 30 p. il. 
music 8° (Bulletin) 


Calthrop, Dion Clayton. Clay and rainbows. 
N. Y., Grosset & Dunlap. 312 p. 12° (Pop- 
ular copyrights) 75 c. 


Campbell, Ja. Mann, D.D. New Thought 
Christianized. N. Y., Crowell. [c. ’17] 
5+152 pp. D $1 n. 
Defines New Thought in the terms of Jesus’ teach- 

ing and applies it to every-day living. 

Carmichael, Mary H., comp. 


Pioneer days. 
N. Y., Duffield. 


c. 196 p. il. pls. D $1.25 n. 


2 I ne 








The Pu 


Narratives of the combats, escapes, strategems, and 
dangers of the pioneer men and women on the fron- 
tier of the West in the days of Indian fights and 
fighters. 

Carnegie Endowment for International Peace. 
Div. of International Law. Documents re- 
lating to the controversy over neutral 
tights between the United States and 
France, 1797-1800. Wash., D. C., The en- 
dowment. 7-+91 p. 8° 

Caswell, Mary. Extracts from an unbroken 
correspondence. Bost., Insur. Press [74 
India St.]. [c. ’16] 32 p. T bds. 50 c. 
Letters written in communication with a friend who 

had died. 

Chambers, Rob. W: The dark star. N. Y., 
Appleton. c. 25+420 p. pls. D $1.50 n. 
As a child, presided over by a curious star and as 

the owner of an equally curious box, Ruhannah 
Carew was in for adventure. She finds herself, after 
a mock marriage, in Paris when the war begins. 
Ruhannah cables her friend, Jim Neeland, to bring 
over the box of valuable plans. Neeland starts, and 
apparently all the powers are after him. Every kind 
of spy attacks him with weapons ranging from auto- 
matic pistols to time bombs. He wins out intact by 
ability worthy of a “movie” star. 

Chapman, Ja. Crosby, and Rush, Grace Prey- 
er. The scientific measurement of class- 
room products. Bost., Silver, Burdett. [c. 
17] 8+101 p. il. fold pl. form 8° $1.25 

Childs, Leslie. Legal points for automobile 
owners. N. Y., Ogilvie Pub. c. 55 p. S 
50 Cc. 

Chitwood, Oliver Perry. 
causes of the great war. N. Y., Crowell. 
[c. 17] 12+196 p. D 91.20 n. 

Brief survey of the war from the beginning to the 
entrance of Rumania. By the professor of European 
history, West Virginia University. 

Clarke, Isabel Constance. The rest house. 
N. Y., Benziger. c. 382 p. D $1.35 n. 
About Peggy Metcalfe, the daughter of a wealthy 

Profestant family. While at a Catholic rest house, 
Peggy hears a voice cry aloud: “Come!” The word 
takes possession of her, and she begins her search 
for the truth. Accepting the new religion, she defies 
her family and chooses the pathway of poverty, 
whence a golden thread of romance leads her to 
happiness. 

Clemens, S: Langhorne [Mark Twain, pseud.]. 
What is man?’; and other essays. [Uni- 
form ed.J] N. Y., Harper. c. ’17 375 p. 
por. D_ $1.75 n. 

Coan, C. Arth. The fragrant note book; ro- 
mance and legend of the flower garden 
and the bye-way; decorated and il. by Fran- 
ces C. Challenor Coan. N. Y., Putnam. c. 
3+120 p. Q $2.50 n. 

Here are found “tale upon tale of the flowers, in 
which are myth and legend, folk-lore and history 
a-plenty, but of horticulture, not a word.” 
Cobb, Irvin Shrewsbury. “Speaking of Prus- 

sians—” N. Y., Doran. [c. ’17] 80 p. front. 

D bds. Soc. n, 


Speaking seriously of what he saw of the invasion 
of Belgium, author appeals to America to give of her 
manhood in the war against Prussianism. 


Cohen, Israel. The Ruhleben prison camp; a 
record of nineteen months’ internment: with 
26 il. and a plan. N. Y., Dodd, Mead. 251 p. 
pls. pors. O $2.50 n. 

Story of nineteen months’ internment in one of the 
largest concentration camps in Germany. Record of 
author’s own experience and observations supple- 


mented only slightly by information from trust 
worthy fellow-prisoners. 


The immediate 
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Coit, Stanton. Is civilization a disease? Bost., 
Houghton Mifflin. c. 136 p. S (Barbara 
Weinstock lectures on the morals of trade) 
$1 n. 

Presents a bird’s-eye view of the steps in human 
advancement toward civilization in order to show 


historic social order in right relation to the idea 
humanity. 


Collins, Archie F: The home handy book; a 
compendium of useful things to do around 
the average house, and how to keep it in 
repair. N. Y., Appleton. c. 14+164 p. il. 
D $1.10 n. 


Altho written primarily for boys, book will be use 
ful to the housekeeper and the man of the house. 


Commencement memory book. N. Y., Dodd, 


Mead. [c. 17] 1890 p. il. sq. O $1.50 n. 
bxd.; leath. $3 n. bxd. 

Pages with headings and decorations give space fo: 
class history, courses and studies, athletic events, 
photographs, autographs, programs and other matters 


which the college or high school pupil may wish t 
preserve. 


Corning, Amos Elwood. Will Carleton; a 
biographical study. N. Y., Lanmere Pub 
[18 Jacob St.] c. 98 p. por. D $1 
Brief study of the poet, Will Carleton. 

Coussens, Penrhyn Wingfield, comp. and ed. 
The sapphire story book; stories of the 
sea; front. in col. by Maxfield Parrish. 
N. Y., Duffield. c. 148 p. D (Jewel ser.) 
$1.50 n. 


Sea stories of courage, heroism and devotion to 
duty, retold and original. 


Cramer, J. Arth. The filing department. N. Y., 
Bankers Pub. c. 5+110 p. il. forms S 
(Bank department ser.) bds. $1 

Creelman, Harlan. An introduction to the 
Old Testament; chronologically arranged 
N. Y., Macmillan. 354383 p. 8° $2.75 n. 

Croswell, Ja. Greenleaf. [Letters and writings 
of James Greenleaf Croswell, late master of 
the Brearley School in New York. Bost, 
Houghton Mifflin. c. 9+359 p. il. pls. 
pors. facsm. D $2 n. 


Letters and bits of writing by the late master of 
the Brearley School, New York, and 
numerous text-books. 


Daniells, Arth. Grosvenor. The world war, 
its relation to the Eastern Question and 
Armageddon. Wash., D. C., Review and 
Herald Pub. Assn. [c. ’17] 128 p. il. pors 
maps 12° 50 c.; 25 c¢. 

Davis, Calvin Olin. Public secondary educa- 
tion. Chic., and N. Y., Rand, McNally. 
[c. 17] 14+270 p. 12° $1 

De Puy, H: F., ed. A bibliography of the 
English Colonial treaties with the Ameri- 
can Indians; including a synopsis of each 
treaty. [Cambridge, Mass., Lenox Club, 
care G. P. Winship.] 110 p. il. pls. 8° $7.50 

Dodge, G: M. The telegraph instructor. 6th 
and rev. ed. Valparaiso, Ind., The author 
Cc. 347 p. il. col. diagrs. forms tabs. S 
$1.25 

Donovan, Lieut-Col. T. F., and Dieges, Capt. 
C: J. The home guard manual; embracing 
the essential parts of the School of citizen- 
soldiery, Manual of arms, and that portion 
of the Field regulation relating to militar) 
police. N. Y., Sherwood Co. c. 2+70 Pp 
il. diagrs. T pap. 35 ¢. n. 
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Dostoevskii, Fedor Mikhailovich. The eternal | 
husband; and other stories; from the Rus- 
sian by Constance Garnett. N. Y., Mac- 
millan. 5+323 p. D $1.50 n. 

Contents: The eternal husband; The double; A 
gentle spirit. 
Dover, A. T. Electric traction; a treatise on 

the application of electric power to tram- 

ways and railways. N. Y., Macmillan. 19+ 

667 p. il. fold. pls. 8° $5.50 n. 


Duncan, Frances [Mrs. J: Leroy Manning }. 
War time gardening. N. Y., F. Shay. c. 
no paging D pap. 25 c. 

Dunsany, E: J: Moreton Drax Plunkett, Lord. 
Plays of gods and men. Bost., Luce. [c. 
1517] 207 p. D bds. $1.50 n. ] 
Contents: The tents of the Arabs; The laughter of | 

the gods; The queen’s enemies; A night at an inn. 

Durand, W: F: Practical marine engineering 
for marine engineers and students ; with | 
aids for applicants for marine engineers’ | 


licenses. 4th ed., rev. and enl., by C. W. 
Dyson. N. Y., Marine Engineering [461 


Eighth Ave.] c. 
diagrs. 8° $6 
Eder, Phanor Ja. Colombia. N. Y., Scribner. 
312 p. il. maps 8° (South American ser.) | 

$3 n. 

Elson, W: Harris, and Haste, Sarah Atherton. | 
Elson’s spelling book. Chic., B. D. Berry 
Co., 623 S. Wabash Ave. [c. ’17] 9+282 p. 
D 36 c. 


Embury, Aymar, II. The livable house; its | 
plan and design. N. Y., Moffat, Yard. c. 


10+198 p. il. plans Q (Livable house ser.) 

bds. $2.50 n. 

Illustrations show the high standard of architec- 
tural merit possible in a small house when good taste 
and good judgment prevail. Text considers, first, 
selection of a site, the architect and builder, and the 
financial arrangements; then takes up the choice of 


16+982 p. il. fold. pls. 





a style, the plan, and the materials used. 

Emilia, Sister. Beauty for ashes. N. Y., 
Longmans. 48 p. S pap. 25 ¢. n. 

Emmet, Boris. Profit sharing in the United 
States. Wash., D. C., Gov. Pr. Off. 188 p. 
(16 p. bibl.) O (U. S. Bu. of Labor Statistics 
bull. no. 208) pap. 20 c. 


Erichsen, Erich. Forced to fight; the tale of 
a Schleswig Dane. N. Y., McBride. 184 p. 
D $1.25 n. 

Story of the realities of war told by a Dane who 
was forced to fight in the German army. 

Federal Council of the Churches of Christ in 
America. Library of Christian co-opera- 
tion; ed. by C: S. Macfarland; being the 
reports of the council and its commissions 
and committees to the third quadrennial 
meeting of St. Louis, Mo., December, 1916. 
6v. N. Y., Miss. Educ. Movement of U. S. 
and Canada. [c. ’17] (bibls.) diagrs. 8° 
set $5 

Ferri, Enrico. Criminal sociology; tr. by Jos. 
I. Kelly and J: Lisle; ed. by W: W. Smith- 
ers; with introd. by C: A. Ellwood and 
Qunicy A. Myers. Bost., Little, Brown. c. 
45+577 p. tabs. O (Modern criminal 
Science ser.) $5 n. 


Author, regarded as Lombroso’s most distinguished 
pupil, brings together the latter’s anthropological 
studies and his own work in criminal statistics and 
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law. Adheres to a doctrine of social determinism of 
crime; and urges preventative measures thru changes 
in the penal processes, and practical reforms thru 
changes in the penitentiary system, 

Fisher, Mary. The Treloars. N. Y., Crowell. 

[c. 17] 358 p. D $1.35 n. 

Action revolves around a California family, the 
Treloars, including the father, a retired clergyman; 
Margaret, the motherly older sister, and the idealistic 
son, Dick. Young Treloar finds difficulties when he 
tries to apply his ideas to modern journalism. Further 
complications arise thru his German friend, Max Giet- 
man, frankly anarchistic. Dick’s disappointing mar- 
ried life with Nita, a former actress, terminates with 
her death at the birth of their child. Dorothy Parker, 
a family friend, takes the child to bring up while his 
father enters the French ambulance service. On his 
return, Dick and Dorothy are married. 


Fletcher, C: Brunsdown. The new Pacific, 
British policies and German aims: with a 
preface by Viscount Bryce. N. Y., Mac- 
millan. 33+325 p. il. 8° $3 n. 

Fredericks, Arnold. The little fortune. N. Y., 
Grosset & Dunlap. 301 p. 12° (Popular 
copyrights) 75 c. 

Fuess, Claude Moore. An old New England 
school; a history of Phillips Academy, An- 
dover. Bost., Houghton Mifflin. c¢. 11-4 
547 p. il. pls. pors. O $4n. 

History of Phillips Academy, Andover, prepared 
under the authorization of the trustees. Gives an 
account of the Phillips family, the founding of the 
academy during the Revolutionary War, its early 
days and subsequent development, anecdotes of pro- 
fessors and students, some account of the more dis- 
tinguished alumni, and chapters on athletics. 

Gaines, Ruth Louise, and Read, Georgia Wil- 
lis. The village shield; a story of Mexico. 
N. Y., Dutton. [c. 17] 8+264 p. il. pls. 
(part col.) D (Little schoolmates ser.) 
$1.50 n. 


Story of child life to-day in Mexico. Tells of the 
real Mexicans, the descendants of the Aztecs, not the 
people fighting for supremacy. 


Gallichan, Catherine Gasquoine Hartley [Mrs. 
Wa. M. Gallichan]. Motherhood and the 
relationships of the sexes. N. Y., Dodd, 
Mead. c. 402 p. O $2.50 n. 

Convinced that the redemption of woman rests in 
the growing knowledge and consciousness of her re- 
sponsibilitiy to the race, that is, healthy motherhood, 
author concentrates on the forces which make for 
healthy motherhood. Discusses the maternal instinct 
in its making in the animal kingdom; the mother’s 
position in primitive society, and her present-day 
status in relation to sex morality. 

Gannett, S: Stinson, comp. Geographic ta- 
bles and formulas. 4th ed. Wash., D. C., 
Gov. Pr. Off. ’16 388 p. O (U.S. Geol. 
Survey bull. 650) pap. 25 c. 

Garrison, Adele. Revelations of a wife; the 
story of a honeymoon; with front. by N. W. 
Newberry. N. Y., Universal Press [35 W. 
30th St.J. [e. 715-17] 64376 p. D soc. 
Story of two contrasting temperaments, Dick, an 

artist, and Madge, his wife, a school teacher before 

her marriage, who is conventionally severe in her 
code. Madge faces the fact that marriage has not 
killed her husband’s admiration for other women. 

Dick, on his side, gives in to his jealousy and leaves 

Madge. They both suffer much before the friends who 

can help them are able to explain the false situation 

created by Grace Draper, a beautiful model. 


Gleason, Arth. Huntington. Inside the British 
Isles. N. Y., Century Co. c. 434 p. O $2 n. 


Picture of the changes wrought by the war in the 
social fabric of Great Britain, forming a beneficient 
revolution, in which the nation is shaking off its sloth 
and egotism. Finds these new forces reconstructing 
finance, machinery, religion, literature, and education. 





1746 


Our part in the great war; with il. from 
photographs. N. Y., Stokes. [c. ’17] 10+ 
338 p. il. pls. pors. facsms. D $1.35 n. 
Tells of the work of thirty-thousand Americans 

serving France as soldiers, ambulance drivers, fliers, 
doctors and nurses. Author was in active service in 


the Munro and American Ambulance_Corps, now 
special correspondent in the war zone. 


Gordon, G: Angier, D.D. The appeal of the 
nation; five patriotic addresses. Bost., Pil- 
grim. [c.’17] 87 p. D 75 c¢. n. 

Contents: American freedom; The foreign-born 
American citizen; Christian and citizen; American 
loyalty; The nation and humanity. 

Gore, Bp. C: The religion of the church, as 
presented in the Church of England; a 
manual of membership. American ed. Mil- 
waukee, Young Churchman. c. 4+179 p. 
D 75 c.; pap. 50 c. 
Summary statement of the doctrines and practices 

of the English church, and its place in the larger 

world. 

Gorky, Maxim [pseud. for Alexei Maximo- 
vitch Pyeshkoff], and others, eds. The 
shield; with a foreword by W: English 
Walling; tr. from the Russian by A. Yarmo- 
linsky. N. Y., A. A. Knopf. c. 18+209 p. 
D_ $1.25 n. 

The demand of fifteen of Russia’s most important 
men of letters, publicists and scientists for the abro- 
gation of the Jewish disabilities. Published in Russia 
by the Society for the Study of Jewish Life (in which 
no Jews are allowed membership). 

Gosse, Edm. W: The life of Algernon 
Charles Swinburne. N. Y., Macmillan. c. 
11+363 p. il. pls. pors. facsm. O $3.50n. 
In this, the first biography of Swinburne, Mr. 

Gosse uses the important correspondence which has 

come into his hands since he contributed his memoir 

of the poet to the Dictionary of National Biography 

in 1912. Book is a narrative of Swinburne’s life, a 

critique of his poetry, judging the “Songs before 

sunrise” his crowning work, and a colorful and defi- 
nite portrait of his personality and temperament. 

Greek (The) anthology; with an English tr. 
by W. R. Paton. Ins v. v. a N.Y, 
Putnam. 5+517 p. S_ (Loeb classical lib.) 
$1.50 n. 

Gribble, Fs. H: Women in war. 
ton. 8+342 p. O $2.75 n. 
Recounts many collective and individual displays 

of women’s bravery in war since the traditional days 

of the Amazons. List includes besides all the well- 
known names, as the Maid of France and Florence 

Nightingale, those who had as exciting adventures, 

but less lasting fame. 

Hall, Morris Alb., and Cravens, G: W. Auto- 
mobile troubles and repairs, welding-vul- 
canizing; a practical guide to proper meth- 
ods of driving, solving road troubles, and 
making repairs, including tire vulcanizing 
and autogenous welding. Chic., Am. Tech. 
Soc. c. 328p. il. plans diagrs. 8° $1.50 

Hammond, C. S., & Co. Hammond’s auto 
route map. N. Y., The author [30 Church 
St.] fold. col. maps ea. 50 c. 

Contents: EasTERN MASSACHUSETTS. 

Hupson Vatiry [New York to Mechanics- 
ville]. 

New York STATE. 

NorRTHEASTERN PENNSYLVANIA. 

Ruove IsLanD AND SOUTHEASTERN Massa- 
CHUSETTS. 

WESTCHESTER CounNrTY. 

WESTERN CONNECTICUT. 

The citizen’s hand book of the United 
States Army; with the rudiments of mili- 


tary instruction used at federal training 


N. Y., Dut- 
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camps, home guard drills, etc.; together 
with signals and codes, insignia of rank and 
service, etc. N. Y. [The author] c. 32 p. 
figs. tabs nar. O pap. I5 c. 
Hammond’s comprehensive atlas of the 
world. [New ed.] N. Y. [The author] 
256-+256 p. col. maps (part double) tabs. O 
leath. $5 
Hammond’s comprehensive map of the 
United States; with parts of Canada and 
Mexico. [Pt. 1.] Showing and naming 
railroads; [Pt. 2] Showing main auto routes. 
N. Y., The author. fold. col. maps. ea. soc. 
Hammond’s frontier atlas of the world 
war. N. Y. [The author] [n.d] c. no 
paging maps (part col.) F pap. 25 c. 
Hammond’s handy atlas of the world. 
[New ed.] N. Y. [The author] c. 130 p. 
col. maps (part double) tabs. O $1 
Hammond’s modern atlas of the world. 
[New ed.] N. Y. [The author] c. 176 p. 
col. maps (part double) tabs F $3 
Hammond’s new road map of Eastern 
Connecticut. Scale: 2 miles to 1 inch. N. Y., 
The author. fold. col. map 50 c. 
Hammond’s reversible map of Europe; 
showing boundaries, railroads, canals, cities 
and towns; and detailed maps of all the 
principal frontiers on large scale. N. Y., 
The author. fold. col. map 50 c. 
Hammond’s road map. N. Y., The author. 
fold. col. map ea. 25 c. 


Contents: Hupson River Vattey [Esopus to Me- 
chanicsville]. 
SouTHERN New JERSEY. 


The United States Navy illustrated; con- 
taining a new series of photographs of all 
the principal war vessels. N. Y. [The 
author] [c. ’17] 64 p. figs. tabs. obl. T 
pap. 25 c. 

Hancock, J: Leonard. Studies 
mythia. Chic., Univ. of Chic. 
97 p. 8° 75 ¢. 

Harrison, Earl Stanley. An 
Spanish reader. Bost., Ginn. 
23a pp. il. S 72. 

Hawkes, Herb. Edn., and others. First course 
in algebra. Rev. ed. Bost., Ginn. [c. ’09-’17] 
9+301 p. il. pors. D $1 

Hawn, H: Gaines, comp. Platform pieces, 
comp. and annotated for the seventh grade. 
N. Y., Heath. [c.’17] 9+273 p. 12° 80c. 


Hayward, C: Brian. Automobile ignition, 
starting, and lighting; a comprehensive 
analysis of the complete electrical equip- 
ment of the modern automobile; including 
many wiring diagrs. and details of all the 
important starting-lighting systems. [Rev. 
ed.] Chic., Am. Tech. Soc. c. 761 p. il. 
pls. diagrs. 8° mor. $2.50 


Henderson, W. E. B. Behind the thicket; a 
novel. N. Y., Dutton. 8+352 p. D $1.50 n. 


First part of the story is concerned with the social 
life of a small town where the Reptons had moved 
for the sake of their two children. From early 
childhood the boy Michael had shown a strange sym 
pathy with nature which intensified as he grew older. 
He lived more and more in his dreams and at last 
succeeded in calling from the unseen world the object 
of his worship. At length he is found dead in the 


forest transfixed by an arrow of early Greek work- 
manship. 
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Herrick, Horace N., D.D., and Sweet, W: 
Warren. A history of the North Indiana 
Conference of the Methodist Episcopal 
Church, from its organization, in 1844, to 
the present. Indianapolis, W. K. Stewart 
Co. [44 E. Ohio St.) c. 363412 p. il. 
pors. maps O $2.50 n. 

Pt. 1 includes a general survey of the growth and 


work of the conference. Pt. 2 gives the appoint- 
ment records, and the sessions and their delegates. 


Herzberg, Max J:, comp. The world of books ; 
a guide to reading for young people in 
which may be found volumes of many kinds 
both grave and gay. 2d ed. Newark, N. J., 
The Pivot [Central High Sch.] c.’13 40 p. 
O pap. I5 c. 

Higginson, Mrs. Ella Rhoades. Alaska, the 
great country. New ed. with new matter. 
N. Y., Macmillan. 12+582 p. il. 8° $2.50n 

Hill, Marion Hill [Mrs. C: R. Hill]. Mc- 
Allister’s grove; front. by T: Fogarty. N. Y., 
Appleton. c. 317 p. D $1.40 n. 

A tempting advertisement lures Annie Laurie Mc- 
Allister to invest her last cent in an orange grove in 
Florida. She and her grandfather find the planta- 
tion nothing but a worn-out, rundown swindle. Near- 
by is Charles Roycroft’s fine grove. He is English, 
Annie Laurie is not. In spite of her haughtiness 
toward him, when she needs a frank-minded friend he 
is the man. Story describes the “cracker” natives 
and their picturesque country, and finishes quite hap- 


pily when Roycroft says “For bonnie Annie Laurie I 
wad lay me doon and dee.” 


Hoekstra, P: Thirty-seven years of Holland- 
American relations, 1803 to 1840; thesis 
presented to the faculty of the Graduate 
School of the University of Pennsylvania 
in partial fulfillment of the requirements 
for the degree of doctor of philosophy. 
Grand Rapids, Eerdmans-Sevensma Co. 
"16c. ’17 184 p. (5% p. bibl.) O pap. $1 n. 

Hollingworth, Harry Levi, and Poffenberger, 
Alb. Thdr., jr. The sense of taste. N. Y., 
Moffat, Yard. c. 21-+200 p. figs. tabs. O 
(Our senses ser.) $1.25 n. 

Presents the recent knowledge of the importance 
of taste in the general well-being of the organism, 
and traces its intimate connection with the advance 
of the race. Recounts also, surprising paradoxes 
and problems which prove “there is no accounting 


for tastes.” Written for both the scientifical and 
lay reader. 


Holme, C:, ed. Art of the British Empire 
overseas. N. Y., J: Lane. [n.d.] 8+144p. 
il. pls. (part col.) Q (Jnternational Studio, 
special no.) $3 n.; pap. $2.50 n. 

Howard, W: Lee, M.D. How to rest; food for 
tired nerves and weary bodies. N. Y., 
Clode. c.’17 12+170 p. D $1 n. 


‘ Hygienic methods, simple rules for adults and chil- 
ren. 


Howells, W: Dean. A modern instance; with 
an introduction. Bost., Houghton Mifflin. 
c. "81-’09 12+514 p. S (Riverside litera- 
ture ser.) 75 c. n. 

Hubbard, G. E. From the gulf to Ararat; 
an expedition through Mesopotamia and 
Kurdistan. N. Y., Dutton. 8+273 p. il. 
plas. map O $3.50 n. 
Author was secretary of the joint commission ap- 

pointed, 1913, by Turkey, Persia, England and Rus- 

=~ to fix a permanent mountain frontier between 
ersia and Turkey. Describes vividlv the traveling 
and surveying from Mt. Ararat to the head of the 


Persian Gulf, and the difficulties overcome in that 
Primitive and turbulent part of the world. 
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Husband, Jos. The story of the Pullman car. 
Chic., McClurg. c. 161 p. il. pls. pors. 
D $1.50 
Tells how the parlor and sleeping car were in- 


vented, and developed to their present day efficiency. 
Brings in related railroading details. 


Hutcheson, Carl Franklin. The state’s scan- 
dal; a political story based upon various 
actual municipal and state occurrences— 
romance and tragedy playing vital parts. At- 
lanta, Ga. [The author] ’16c. 143p. por. D 
1.2 
— tells of a young lawyer’s fight against cor- 

rupt politics in Georgia. 

James, Harlean. The building of cities; il. 
by C: K. Stevens. N. Y., Macmillan. c. 13+ 
201 p. maps 12° (Everychild’s ser.) 40 c. n. 

Jessop, C: Minshall. Quartic surfaces with 
singular points. [N. Y., Putnam.] ’16 35+ 
197 p. 8° $3 n. 

Johnson, Owen McMahon. The humming 
bird. [New ed.] Bost., Little, Brown. c. 
’10 86 p. il. pls. D 75 ¢. n. 

Joyce, T: Athol. Central American and West 
Indian archeology; being an introd. to the 
archeology of the states of Nicaragua, 
Costa Rica, Panama and the West Indies. 
N. Y., Putnam. ’16 16+270 p. il. pls. 
col. front. maps O $3.75 n. 

This section, where the North and South meet, is 
of great interest because of its testimony to racial 
and cultural contacts, with their resulting influence 
on local arts. Volume is the connecting link between 
author’s “Mexican archaeology” and his “South 
American archaeology.” 

Kellogg, J: Harvey, M.D. Plain facts. [New 
ed.}] 4 v. Battle Creek, Mich., Good Health 
Pub. c. il. pls. (part col.) 12° $6; hf. 
mor. $9 


Previously issued under titles: Plain facts about 
sexual life, and Plain facts for old and young. 


Kingsley, Florence Morse [Mrs. C: R. Kings- 
ley]. Wings and fetters. New ed. N. Y., 
Grosset & Dunlap. 2098 p. 12° (Popular 
copyrights) 75 c. 

Kittredge, Mabel Hyde. The home and its 
management; a handbook in homemaking 
with three hundred inexpensive cooking rec- 
ipes. N. Y., Century Co. c. 385 p. D 
$1.50 n. 

Includes advice on inexpensive furnishing, on prac- 
tical marketing, wise division of moderate incomes, 
and best methods in cooking. It gives 300 economical 
receipts. Author is President of the Association of 
Practical Housekeeping Centers in New York City. 
Knowlton, Dan. Chauncey, and Howe, S: 

Burnett. Essentials in modern European 

history. N. Y., Longmans. c. 10+437 p. 

(bibls.) il. col. maps O $1.50 special n. 


Koebel, W: H: . British exploits in South 
America; a history of British activities in 
exploration, military adventure, diplomacy, 
science, and trade, in Latin-America; il. 
with photographs and old prints. N. Y.,, 
Century Co. c. 10+587 p. (14 p. bibl.) pls. 
pors. O $4n. 

Opens with a picturesque account of English navi- 
gators and buccaneers on the Spanish Main. Then 
describes the work of the English and Irish Jesuits 
in the Spanish colonies, the British voyages of explo- 
ration in the eighteenth century, Britain’s part in the 
development of British Guiana, Falkland Islands and 
Brazil. Tells of Englishmen in the wars of inde- 
pendence, and the early relations of England with the 
new republics. 
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Kuprin, Alexander Ivanovich. The bracelet 
of garnets; and other stories; auth. tr. by 
Leo Pasvolsky ; with an introd. by W: Lyon 


Phelps. N. Y., Scribner. c. 15+256 p. 
por D $1.35 n. 
Contents: The bracelet of garnets; The _ horse- 


thieves; The Jewess; Anathema; The Laestrygonians; 

An insult; The park of kings; An evening guest; A 

legend; Demir-Kaya; The garden of the Holy Virgin. 

Lamb, Horace. Hydrodynamics. 4th ed. 
[N. Y., Putnam.] ’16 164-708 p. (3 p. bibl.) 
diagrs. 8° $6.25 n. 

Lessing, Gotthold Ephraim. Nathan the Wise; 
a dramatic poem; tr. from the German by 
Patrick Maxwell; ed. with an introd., com- 
prising a biographical sketch of the author, 
a critical analysis of the poem, and an ac- 
count of the relations between Lessing and 
Moses Mendelssohn by G: Alex. Kohut. 
N. Y., Bloch Pub. c. 388 p. il. pls. pors. 
facsm. D $1.50 


Levermore, C: Herb. The American song 
book. Bost., Ginn. c.’17  4+2I9 p. O 72¢c. 


Lister, Clyde Carlton. Muscular movement 
writing: Primary book. N. Y., Macmillan. 
46 p. obl. 8° 14 c. n. 


Lodge, H: Cabot. War addresses, 1915-1917. 
Bost., Houghton Mifflin. c. 8+303 p. O 


$2 50 n. 

Partial contents: Force and peace; France; Amer- 
ican rights; National defence; Armed merchantmen; 
Washington’s policies of neutrality and national de- 
fence; The policies of the present administration; The 
peace note of the president: The president’s plan 


for world peace; War with Germany. 


Long, W: Jos. Outlines of English and 
American literature; an introduction to the 
chief writers of England and America, to 
the books they wrote, and to the times in 
which they lived. Bost., Ginn. [c. ’17] 17+ 


557 p. (bibls.) il. col. front. pors. D $1.40 

Lowry, T: Martin. Historical introduction to 
chemistry. N. Y., Macmillan. 15+581 p. il. 
12° $2.50 n. 


Lynch, Rev. Denis. The story of the Acts of 
the Apostles ; a narrative of the development 
of the early church. N. Y., Benziger. c. 
295 p. il. pls. fold. map O $1.75 n. 

Intimate and detailed study of the development of 
the early church. 


Lyttelton, Edith Sophy Balfour [Mrs. Alfr. 
Lyttelton]. Alfred Lyttelton; an account of 
his life; with photogravure front. and other 
illustrations. N. Y., Longmans. 144431 p. 
pls. pors. O $4n. 

Intimate memoir, by his wife, of the Englishman 
who was a famous cricketer, and Colonial Secretary 
under Balfour, and who numbered many well-known 
men among his friends. 

McCabe, Jos. [formerly Very Rev. Father 
Anthony]. The Pope’s favourite. N. Y., 
Dodd, Mead. 8+-334 p. D $1.50 n. 


Romance of the days of the Borgia pope, Alex- 
ander VI. Tells how Giulia Farnese helped him 
play politics against the Orsini family to which her 
husband belonged, and of how when she became the 
pope’s mistress, she was the contention between him 
and his son Cesare Borgia. Pictures the corruption 
in state and church of that time. 


McCann, Alfr. Watterson. Thirty cent bread; 


how to escape a higher cost of living. N. Y., 
Doran. c. 12+83 p. D bds. 50 c., n. 














Facts and figures to. prove that we are threatened 
with bread cards and soup kitchens in a year, and 
suggestions for economy in use of food that wil! 
avoid such an outcome, 


McConnell, Bp. Fs. J: Understanding the 


Scriptures. N. Y. and Cin., Meth. Bk. Con- 
cern. [c. 17] 144 p. D (Mendenhall lec- 
tures) 75 c. n. 


Contents: The book of God; The book of life 
The book of humanity; The book of Christ; Th: 
book of the Cross. 

McDougall, Grace. A nurse at the war; nurs- 
ing adventures in Belgium and France. 
N. Y., McBride. 6+203 p. il. pls. D $1.25 n. 
Account of the systematic care of the wounded in 

modern war, giving a nurse’s record of service at 

the front in Belgium and in France. 

McDowall, Stewart A. Seven doubts of a 
biologist. N. Y., Longmans. 64 p. D pap. 
40 c. n. 

How a student of evolution justified some of th 
fundamentals of Christianity. 

McDowell, Bp. W: Fraser. Good ministers 
of Jesus Christ. N. Y. and Cin., Abingdon 
Press. [c.’17] 307 p. D (Lyman Beecher 
lectures on preaching) $1.25 n. 

Yale lectures on preaching, 1917. 

McEntire, Ralph N. The Sunday school sec- 
retary. N. Y. and Cin., Meth. Bk. Concern. 
[c. 17] 152 p. fold. col. chart D $1.25n. 


Study of the personality, work and worth of the 
Sunday schoo] secretary. 


MacGill, Patrick. Soldier songs. N. Y., 
Dutton. 120p. D $1 n. 

McMahon, J: Rob. Success in the suburbs; 
how to locate, buy and build; garden and 
grow fruit; keep fowls and animals; with 
a foreword by O. S. Morgan. N. Y., Put- 
nam. c. 18+355 p. pls. tabs. D $2n. 


Practical book on the problems of life in the sul 
urbs, from buying, building, or remodeling the house, 
to the question of water supply and the care of 
garden and animals. Author has himself solved the 
problems involved. 


Magruder, Fk. Abbott. American government ; 
with a consideration of the problems of 
democracy. Bost., Allyn & Bacon. c. 14+ 
455+18 p. il. pors. maps tabs. D $1.25 

Maniates, Belle Kanaris. Amarilly of Clothes- 
Line Alley. N. Y., Grosset & Dunlap. 
279 p. 12° (Popular copyrights) 75 c. 

Manning, Ja. Hilton. Century of American 
savings banks. Pub. under the auspices 
of the Savings Banks Assn. of the State of 
New York in commemoration of the cente- 
nary of savings banks in America. 2 v.- 
N. Y., B. F. Buck & Co. [156 Fifth Ave.] 
c. il. pls. ports. facsm. 8° $20; 34 mor. $25 

Marvin, Fs. Sydney, ed. Progress and his- 
tory; essays. N. Y., Oxford Univ. 314 Pp. 
8° $3.75 n. 

Mason, Mai Rightor. The girl who loved the 
land. Nashville, Tenn., Central Bk. Co 
[c. 717] 350 p. 12° $1.50 

Meek, Seth Eug., and Hildebrand, S: F: The 
fishes of the fresh waters of Panama. Chic., 
Field Museum of Nat. Hist. ’16 217—374 
p. il. pls. (Zodlogical ser.) pap. $3 n. 

Mérimée, Prosper. Colomba; ed. for intensive 
ay by ee W. Lamb. Chic., et 

oresman. c. "17 5 .. & wap L 
(Lake French ane Zs F : 
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Merwin, S: The honeybee. N. Y., Grosset & 

Dunlap. 458 p. 12° (Popular copyrights) 
C. 

saeasaditien E. H. W. The witches’ sabbath. 
[N. Y., Longmans.] 63 p. D (“Adven- 
turers all” ae ae asd a 
iddleton, Scudder. treets an aces 

~ taeenet Arlington, N. J, Little Bk. Pub. 
lisher. c. 55 p. D_ bds. 75 ¢. 

Mill, Hugh Rob. The realm of nature. New 
ed. N. Y., Scribner. 366 p. diagrs. maps 
12° $1.50 n. , 

Mokveld, L. The German fury in Belgium; 
experiences of a Netherland journalist dur- 
ing four months with the German Army in 
Belgium; tr. by C. Thieme. N. Y., Doran. 
[n.d] 247p. D $1 n. 


Author, tho a neutral, was on the German “black 
list” during his stay in Belgium. Says if his book 
is anti-German, the facts make it so. 

More, Adelyne. Uncontrolled breeding; or, 
fecundity versus civilization; a contribution 
to the study of over-population as the cause 
of the war and the chief obstacle to the 
emancipation of women; with an introd. by 
Arnold Bennett and a preface and notes by 
W:J. Robinson. N. Y., Critic and Guide Co. 
c. 1088 p. D $1; pap. 60 c. 
Advocates birth-control as a social factor of inter- 

national importance. 

Morris, Lloyd R. The young idea; an anthol- 
ogy of opinion concerning the spirit and 
aims of contemporary American literature. 
N. Y., Duffield. c. 18+213 p. D_ bds. 
$1.25 n. 


What the younger group of American writers think 
of the present and future temper of our literature. 
Their opinions are grouped as empiric (as Conrad, 
Aiken, James Oppenheim), romantic (as_ zs G&. 
Fletcher, Amy Lowell), idealistic (as William R. 
Benét, Josephine Peabody), pessimistic (as De Cas- 
seres, Floyd Dell), and traditional (as J. G. Nie- 
hardt, Blanche Wagstaff). 

Morse, E: Leland Clark. Spanish-American 
life; a reader for students of modern Span- 

ish. Chic., Scott, Foresman. [c.’17] 360 p. 


il. maps D (Lake Spanish ser.) $1.25 


Morse, Lester Langford, ed. Field notes on 
sweet peas; also historical notes, cultural 
notes. Rev. and brought up to date. San 
Francisco, C. C. Morse & Co. [737 Front 
St.] [’16] 220 p. il. pls. O pap. $1.50 

Moss, Maj. Ja. A., and Stewart, Maj. Merch 
Bradt. Our flag and its message; including 
the President’s appeal for unity. Phil., Lip- 
pincott. [c. 17] 31 p. S 25 ¢. n. 
Includes President Wilson’s appeal for unity, a 

short history of the flag, ““America,’”’ and the “Star 

Spangled Banner.” Sold for American Red Cross. 

Miicke, Hellmuth von. The “Emden”; tr. by 
Helene S. White. Bost., Ritter & Co. [e. 
17] 8+219 p. il. pls. pors. D $1.25 n.; Ger- 
man ed. $1.25 n. 

Exploits of the daring German raider in the Indian 


Ocean in the early part of the war, told by her exec- 
utive officer. 


Myrick, Herb. Agriculture and preparedness ; 





an address to the Congress of Constructive | 


Patriotism held under the auspices of the 
National Security League, at Washington, 
D. C., 27 January, 1917. N. Y., O. Judd Co. 
c. 67 p. 12° Soc. n. 
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Neilson, W: Allan. Robert Burns: how to 
know him. Indianapolis, Bobbs-Merrill. [c. 
17] 332 p. por. D $1.50 n. 

Biography and critique of Burns with representa- 
tive selections. 

Nekrassov, Nicholas. Who can be happy and 
free in Russia?; tr. by Julie M. Soskice; 

with an introd. by David Soskice. N. Y,, 

Oxford Univ. [n. d.] 21+339 p. por. S 

(World’s classics) 45 c. n.; mor. 75 c. n. 


New Westminster standard course for teacher 
training. [v. 1.] Thoroughly furnished. 
Pt. 1, 2. Phil, Westminster Press. c. 64; 
59 p. (bibls.) S pap. ea. 15 c. 

New York [City]. College of the City of New 
York. Register of the Associate Alumni of 
the College of the City of New York (In- 
corporated). N. Y., The college. ['16] 240 
p. 8° (subs.) 

——. Public Library. New technical books: 
a selected list on industrial arts and engi- 
neering added to the library, January- 
March, 1917. N. Y., The library. 22 p. O 
pap. 

Scientific management; a list of references 
in the library; comp. by Wa. Vail Brown. 
N. Y., The library. 81 p. 8° pap. 25 ¢. 

New York [State]. University. Div. of 
Archives and History. [Ecclesiastical rec- 
ords, State of New York. v. 7, Index; pre- 
pared by E. T. Corwin, under the auspices 
of Ja. A. Holden. Albany, N. Y., The uni- 
versity. ’16 382 p. por. O 

Nicholson, D. H. S., and Lee, A. H., eds. 
The Oxford book of English mystical verse. 
N. Y., Oxford Univ. 15+644 p. 8° $2.50 n.; 
India pap. $3.50 n. 

Niemi, Clemens. A Finnish grammar. Han- 
cock, Mich. [The author, B. 361.] c. 207 p. 
D $1.25 


Ogg, Frederic Austin. Economic development 
of modern Europe. N. Y., Macmillan. c. 
16+657 p. (bibls.) O $2.50 n. 

Opens with an account of those aspects of the 
16th, 17th and 18th centuries related to the transition 
from medieval to modern economy. Then presents 
the economic history of Great Britain, France and 
Germany from the Industrial Revolution to the pres- 
ent day, emphasizing the non-technical subjects— 
agriculture and land tenure, trade expansion, the 


labor organization, population movements, Socialism 
and social insurance. 


Osgood, Wilfred Hudson. Mammals of the 
Collins-Day South American Expedition. 
Chic., Field Mus. of Nat. Hist. ’16 1I99~ 
216 p. il. pls. 8° (Zoological ser.) pap. 50 
c. n. 

Parkhurst, Frederic A. Applied methods of 
scientific management. 2d ed. N. Y., Wiley. 
12+-337 p. il. 8° $2 n. 


Partridge, E: Bellamy. Sube Cane. Phil. 
Penn Pub. c. 356 p. il. pls. D $1.35 n. 
About a real boy “‘Sube” narrating his adventures, 

including an unexpected haircut, the ghosts in the 

““Presbyterean” church, the safe-and-dry swimming 

lessons, the borrowed Christmas tree, the “drum 

corpse,” and the “Sale for the Sufferin’ Belgiums.” 

Pater Guilelmus, pseud. A fool’s commentary 
of Scripture and doctrine. Bost., Sherman, 
French. c. 44 p. D 80 c. n. 


1} 





1750 


Series of definitions of some of terms of Scripture 
given in jest but with earnest intention. 

Patri, Angelo. A schoolmaster of the great 
city. N. Y., Macmillan. c. 221 p. D 
$1.25 n. 

Account of the author’s experiences in the schools 
of New York City, as pupil, principal, and then as 
an educational leader endeavoring to make the school 
meet the growing and complex needs of the com- 


munity. 

Pearce, C: W: The art of the piano-teacher 
viewed from its physical, psychological and 
practical standpoints. N. Y., G. Schirmer. 
[c. ’16] 20+352 p. il. music 16° $2 

Pebbles on the shore; by Alpha of the Plough. 
N. Y., Dutton. [n. d.] 254 p. col. front. D 
(Wayfarer’s lib.) 50 c. n. 

Peckham, Harry Houston, and Sidwell, Paul. 
American fiction, past and present; a guide 
for students and the general reader. La 
Fayette, Ind. [P. Sidwell] c. 36 p. T pap. 
20 Cc. 

Pidduck, F: Bernard. A treatise on electricity. 
[N. Y., Putnam.] ’16 14+646 p. il. diagrs. 
8° $3.60 n. 

Pinkerton, Kathrene G. Woodcraft for women. 
N. Y., Outing Pub. c. ’16 174 p. D (Out- 
ing handbooks) 80 c. n. 

Information for the out-of-door woman about camp 
clothing, tents, camp cooking, and other details of 
life in the open. 

Pitman, Sir I: Pitman’s English and short- 
hand dictionary; based on the original work 
of Sir I: Pitman; with lists of proper names, 
grammalogues and contractions; and an 
analytical introd. on the formation of short- 
hand outlines; the definitions by . Arth. 
Reynolds. Centenary ed. N. Y., Pitman. 
[n. d.] 47+478 p. D $2.50 

Putnam, G: Rockwell. Lighthouses and light- 
ships of the United States. Bost., Hough- 
ton Mifflin. c. 308 p. (3% p. bibl.) il. 
pls. O $2 n. 


Deals with the lighthouse of the United States both 
historically and descriptively. Explains how the 
lights are operated under difficult conditions, and 
gives adventures of lighthouse keepers. 


Putnam, Nina Wilcox, and Jacobsen, Norman. 
When the highbrow joined the outfit. N. Y., 
Duffield. [c. ’17] 125 p. D $1 n. 

A Back Bay Bostonian and Harvard graduate ten- 
derfoot arrives in Wyoming to take charge of a sheep 
ranging “Outfit.” The rangers start in to guy Or- 
lando Delancy Winthrop, but in the end they have 
to acknowledge that he has grit. The pretty school 
teacher of the settlement furnishes the romance. 


Quiller-Couch, Sir Arth. T: [“Q,” pseud.] 
Notes on Shakespeare’s workmanship. 
N. Y., Holt. c. 10+330 p. O $2 n. 


Papers were originally given as lectures at Univer- 
sity of Cambridge. “Seek to discover, in some of 
Shakespeare’s plays, just what he was trying to do asa 
playwright.” This informal point of view, as the 
author calls it, is applied to Macbeth, A midsummer- 
night’s dream, The merchant of Venice, As you like 
it, Hamlet, Cymbeline, The winter’s tale, The tempest. 
Raine, W: MacLeod. The Yukon trail; a 

tale of the North; with il. by G: Ellis Wolfe. 

Bost., Houghton Mifflin. c. 7-+322 p. pls. 

D $1.35 n. 

Story of two strong men in the wilds, neither of 
whom is the villain: MacDonald is a successful miner, 
fearless in handling affairs, Elliott is a hero of the 
football field and an honest, able business man. These 
two men, differing in every viewpoint, clash in busi- 
ness and in love. The business in question is coal 
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claims; the girl is Sheba O’Neill, new to that country. 
She, original and charming, brings out the worth of 
each suitor. In the ensuing struggle, Fate and Ro- 
mance see the best man win. 


Rankin, T: Ernest. The method and practice 
of exposition; a text-book for advanced 
students in colleges and universities. N. Y., 
Macmillan. c. 278 p. chart D $1.40 n. 

Raskin, Philip M. Songs of a wanderer. Phil,, 
ag Publication Soc. of Am. c. 234 p. 
S $1 

Rastall, Rob. Heron. Agricultural geology. 
[N. Y., Putnam.] ’16 9+331 p. il. 8° 
(Cambridge geological ser.) $3.25 n. 


Raven, Rev. C: E. What think ye of Christ?; 
being lectures on the Incarnation and its in- 
terpretation in terms of modern thought. 
N. Y., Macmillan. 30+250 p. 12° $1.75 n. 

Reeves, Fs. Brewster. Russia then and now, 
1892-1917; my mission to Russia during the 
famine of 1891-1892; with data bearing upon 
Russia of to-day; with 34 illustrations. 
N. Y., Putnam. c. 13+186 p. pls. pors. O 
$1.50 n. 

Contrasts and compares the Russia of 1892 with the 
country as it is to-day. As a commissioner of the 

Philadelphia Relief Committee supervising the cargo 


sent to famine victims in 1892, author obtained an 
insight into the country. 


Robinson, W: Josephus, M.D. Eugenics, mar- 
riage and birth control [practical eugenics]. 


Y., Critic and Guide Co. c. 208 p. D 
I n. 


Non-theoretical discussions of how to improve the 
human stock. 


Roe, Mary Cheseldine. Polly to Peggy. Cin., 
Stewart & Kidd. c. 58 p. 12° 50 ¢. 

Rosenbaum, S: The rule-making authority in 
the English Supreme Court; with an in- 
troductory preface by T. Willes Chitty. 
Bost., Bost. Bk. Co. c. 144+321 p. 8° (Univ. 
of Pa. law school ser.) $3.50 


Ross, G: E: Cost keeping and construction 
accounting; adapted to any work consist- 
ing of numerous items, departments or divi- 
sions on which detailed unit costs are de- 
sired. [Salem, Ore., The author.] c. 14+ 
59 p. por. forms nar. D $1.25; pap. $1 

Ruhl, Arth. Brown. White nights; and other 
Russian impressions; with il. from photo- 
graphs. N. Y., Scribner. c. 248 p. pls. pors. 
O $2 n. 


Picture of contemporary Russia giving impressions 
of Moscow, Petrograd, Kiev, the Duma, and of Rus- 
sian ways of thinking and living. 


Russell, E. S. Form and function; a con- 
tribution to the history of animal morphol- 
oer. N. Y., Dutton. 9+383 p. il. figs. O 

4 n. 

St. Paul, Mother. Sponsa Christi; medita- 
tions for religious; preface by Jos. Rickaby. 
N. Y., Longmans. 15+112 p. D 90 c. n 
Book of devotions for nuns. 

Salem, Mass. Vital records of Salem, Massa- 
chusetts, to the end of the year 1849. Salem, 
Mass., Essex Inst. °16 8° $5.50 

Sanborn, Franklin B: The life of Henry 
David Thoreau; including many essays 
hitherto unpublished and some account of 
his family and friends. Bost., Houghton 
Mifflin. c. 19+541 p. il. pls. pors. O $4 n. 
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A final and definitive biography by the last surviv- 
ing member of the Concord group. In addition to 
much unpublished material about Thoreau’s ancestry 
and literary development, volume contains his college 
essays and Minnesota notebook, hitherto only pri- 
vately printed. 

Sarkar, Benay Kumar, and Rakshit, Hemendra 
K. The folk-element in Hindu culture; a 
contribution to socio-religious studies in 
Hindu folk institutions. N. Y., Longmans. 
20+312 p. O $5 n. 
Complementary volume to author’s “Positive back- 

ground of Hindu sociology.” Study of the relations 

between the Shaiva-cum-Shakta cult and Buddhism, 
both descriptive and historical, among the Bengali- 
speaking people of Eastern India. 

Satow, Sir Ernest Mason. A guide to diplo- 
matic practice. 2 v. N. Y., Longmans. 22+ 
407; 9+405 p. O (Contributions to inter- 
national law and diplomacy) $9 n. 


Discussion of diplomatic privileges and practices, 
classification of diplomatic agents, position of sov- 
ereigns and of property owned by them in foreign 
countries, framework of treaties and conventions, rati- 
fications and allied subjects. Index. 


Sawyer, Ruth [Mrs. Alb. C. Durand]. The 
primrose ring. N. Y., Grosset & Dunlap. 
12° (Popular copyrights) 75 c. 

Scott, Emma Look. How the flag became 


Old Glory. N. Y., Macmillan. 9+4173 p. 
12° 60 c. n. 


Scott, Harvey W. Religion, theology and 
morals; selected editorial articles and pub- 
lic lectures ; comp. by Leslie M. Scott. 2 v. 
a aa Mass., Riverside Press. c. pors. 

* $5 

Seeger, Alan. Letters and diary. N. Y., Scrib- 
ner. c. 11+218 p. por. D $1.25 n. 

Express the war emotions and the experiences of 
the young American poet who fell fighting for France 
in the Foreign Legion. 

Selden, C: Alb. Everyman’s garden in war 
time. [New ed.] N. Y., Dodd, Mead. c. 
"13-17 14+338 p. D $1.35 n. 

Published in 1913 under title: Everyman’s garden 
every week. 

Selden, G: C: Investing for profit. [2d ed.] 
- Y. [Mag. of Wall St.] [c. ’17] 173 p. S 

I n. 

The machinery of Wall Street; why it 
exists, how it works and what it accom- 
plishes. N. Y., Mag. of Wall St. [c. ’17] 
176 p. S $1 n. 

Seneca, Lucius Annzus, Seneca’s tragedies ; 
with an English tr. by Fk. Justus Miller. 
v. 1, Hercules Furens; Troades; Medea; 
Hippolytus; Oedipus; v. 2, Agamemnon; 
Thyestes; Hercules Octaeus; Phoenissae; 
Octavia. N. Y., Putnam. 16+569; 5++541 p. 
(4 p. bibl.) S (Loeb classical lib.) ea. 
$1.50 n. 
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Smith, Alex. Experimental inorganic chem- | 
istry. 5th ed. N. Y., Century Co. 7+ | 


I7I p. il. 12° $1 
Space, Victor Applegate, and Talmage, Fk. 


Mathias, comps. Andover songs and cheers; | 


being the 2d ed. of “Andover songs.” 
Andover, Mass. [The compilers] ’16 c. 56 p. 
por. O 75 ¢. n. 


Speer, Rob. Elliott. The unity of the Amer- 


ships of Anglo-America and Latin America. 
N. Y. [Miss. Educ. Movement of U. S. and 
Canada] 16 115 p. S 50 ¢. n. 

Information which aims to increase cordiality be- 
tween the English-speaking and Latin-American na- 
tions. 

Sprunt, Ja. Chronicles of the Cape Fear 
River, 1660-1916. 2d ed. [Wash., D. C.,, 
R. P. Chiles, 142 A St. N. E] 716 11+ 
732 p. fold. plans maps (part fold.) 8° $4 

Sternberg, C: Hazelius. Hunting dinosaurs in 
the bad lands of the Red Deer River, Al- 
berta, Canada; a sequel to The life of a 
fossil hunter. Lawrence, Kan. [The author] 
c. 13+232p. il. pls. O $2 
Interesting account of work done by the author 

and his three sons for the Canadian Geological Sur- 

vey. Original photographs show finding of the fossils 
and mounting them for museums. 

Stevens, Wa. Barlow, ed. A reporter’s Lin- 
coln. St. Louis, Mo. Hist. Soc. 16 80 p. 
8° (members only) 


Stimson, Dorothy. The gradual acceptance of 
the Copernican theory of the universe. 
N. Y. [Baker & Taylor Co., agts.] c. 147 p. 
(15 p. bibl.) facsms. 8° $1.25 n. 

Stimson, Frederic Jesup [J. S. of Dale, 
pseud.]. The light of Provence; a dramatic 
poem. N. Y., Putnam. c. 6+115 p. D 
$1.25 n. 

Stoddard, Thdr, Lothrop. Present-day Europe; 
its national states of mind. N. Y., Cen- 
tury Co. c. 322 p. fold. col. map O $2 n. 
Not a story of current events but a study of 

Europe’s states of mind at the outbreak of the Euro- 

pean War and since as expressed in the words of 

each nation’s newspapers and books. Author is son 
of the famous lecturer. 

Stone, Darwell, D.D. The reserved sacra- 
ment. Milwaukee, Young Churchman. 6+ 
143 p. D (Handbooks of Catholic faith and 
practice) $1 
Deals with the celebration of the Holy Communion 

in other places than the church proper. 

Strabo. The geography of Strabo; with an 
English tr. by Horace Leonard Jones; based 
in part upon the unfinished version of J: 
Rob. Sitlington Sterrett. In 8 v. v. I. 
N. Y., Putnam. 43+531 p. (15 p. bibl.) S 
(Loeb classical lib.) $1.50 n. 

Super, Paul. Outline studies of some funda- 
mental principles and tested policies of the 
North American Young Men’s Christian 
Associations. N. Y., Assn. Press. c. 35 p. 
(bibls.) 4° Soc. 

Switton, Florence W. In picture land; chil- 
dren’s favorite masterpieces with little 
stories in verse. Chic., Daughaday & Co. 
[608 S. Dearborn St.] c. 103 p. il. mounted 
front. D 75 c. 


Talbot, Bp. Ethelbert. A bishop’s message; 
counsels on some of the manifold problems 
confronting clergymen today. Phil., Jacobs. 
[c. ’17] 220 p. D $1.25 n. 

Advice to his clergy on the spiritual life, and the 


| difficulties of the pastoral office. 
| Taylor, Col. Meadows. Confessions of a 


icas; a discussion of the political, com- | 
mercial, educational, and religious relation- | 


Thug; ed. with introd. and glossary by C-. 
W. Stewart. N. Y., Oxford Univ. 572 p. 
map 8° (World’s classics) 45 c. n.; mor. 
75 c. n. 
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Thurston, Ernest Temple. Enchantment. 
N. Y., Appleton. c. 8+290 p. D $1.50 n. 


Patricia Desmond had been promised to the church 
at her birth, but as she grew up her father was loth 
to lose her. He made a bargain with the priest that 
he should keep Patricia as long as he could remain 
sober. Desmond keeps his pledge for ten years and 
then the priest discovers him the worse for liquor. 
Patricia goes to the convent, but not to stay. Charles 
Stuart, who loves her, sees to that. 


The greatest wish in the world. New ed. 
N. Y., Grosset & Dunlap. 396 p. 12° (Popu- 
lar copyrights) 75 c. 


To mother; an anthology of mother verse; 
with an introd. by Kate Douglas Wiggin. 
Bost., Houghton Mifflin. [c. ’17] 20+194 p. 
front. nar. D $1 n. 

Collection, gathered from a field wide enough to 
include Jane Taylor and Irene Mac Leod, John Mil- 
ton and Rudyard Kipling, is arranged in _ subject 
groups. 

Tolstoi, Leo Nikolaievitch, Count. The Cos- 
sacks; and other tales of the Caucasus; tr. 
by Louise and Aylmer Maude. N. Y., Ox- 
ford Univ. 380 p. 8° (World’s classics) 45 
c. N.; mor. 75 c. n. 

Resurrection; a novel; tr. by Louise 

Maude. N. Y., Oxford Univ. 476 p. 8° 

(World’s classics) 45 c. n.; mor. 75 c. n. 


Toynbee, Arnold Jos. The German terror in 
Belgium; an historical record. N. Y., Do- 
ran. c. 160 p. il. pls. fold. maps (1 col.) 
O $1 n. 


Narrative showing treatment of the civil popula- 
tion in the countries overrun by the German armies 
during the first three months of the war. Based 
on official documents from both the German and 
British sides. 


Trombly, Alb. E. American drama; a masque. 
Phil., Penn Pub. 50 p. 12° bds. 50 c. n.; pap. 
I5 c. n. 

Tryon, Rolla Milton. Household manufac- 
tures in the United States, 1640-1860; a 
study in industrial history. Chic., Univ. 
of Chic. [c. ’17] 12+413 p. (20% p. bibl.) 
tabs. D $2 n. 

Material for industrial-history courses, which also 
furnishes a historical background for domestic-science 
and household-arts courses. 

U. S. Commission on Industrial Relations. 
Final report of the commission; including 
the report of Basil M. Manly, director of 
research and investigation, and the indi- 
vidual reports and statements of the several 
commissioners. Wash., D. C., Gov. Pr. Off. 
"16 269 p. 8° 

——, Dept. of Justice. History of laws pro- 
hibiting correspondence with a foreign gov- 
ernment and acceptance of a commission; 
memorandum on the history and scope of 
the laws prohibiting correspondence with 
a foreign government and acceptance of a 
commission to serve a foreign state in war, 
being sections five and nine of the federal 
penal code; by C: Werren. Wash., D. C.,, 
Gov, Pr. Off. 23 p. 8° 

Geological Survey. Base map of the 

United States; in black and white; pre- 

pared in connection with the work done on 

the International map of the world. In 
sheets, scale 1:1,000,000. Wash., D. C., Off. 


of Survey. pap. ea. 5 c. 
Contents: Inp1ana, Iowa, MINNESOTA, MIssourt. 


The Publishers’ Weekly 


May 26, 1917 


Topographical map of the United States. 

In sheets 16 x 20. Wash., D. C., Off. of 

Survey. pap. ea. I0 c. 

Contents: AtaBAMA: Rogersville sheet (Colbert, 
Lauderdale and Lawrence Cos.) (1m=1"). 

Arizona: Gila Butte sheet (Marciopa and Pinal 
Cos.) (:m=r’). 

CALIFORNIA: Cholame sheet (Fresno, Kearn, Kings, 
Monterey and San Luis Obispo Cos.) (z2m=1"); 
Delevan sheet (Colusa Co.) (%m=1"); Elizabeth 
Lake sheet (Kern and Los Angeles Cos.) (2m=1"); 
Elmira sheet (Solano Co.) (4m=1"); Kurand sheet 
(Glenn Co.) (4m=1"); Logandale sheet (Colusa and 
Glenn Cos.) (4m=1"); Merced sheet (Merced Co.) 
(4Am=1"); Riverbank sheet (San Joaquin and Stanis- 
laus Cos.) (%4%m=1"); San Juan Bautista sheet 
(Monterey, San Benito, Santa Clara, Santa Cruz Co.) 
(am=1"); Turlock sheet (Merced and Stanislaus Cos.) 
(Am=1"); Waterford sheet (Stanislaus Co.) (44m= 
1“), 

CaLIFORNIA-NEvaDA: White Mountain sheet (Es- 
meralda, Mineral and Mono Cos.) (zm=1%). 

Fioripa: Interlachen sheet (Putnam Co.) (1m=1"). 

Ipano: Portneuf sheet (Bannock Co.) (1m=1"). 

Kentucky-Inp1ana: Henderson sheet (Henderson 
and Vanderburg Cos.) (1m=1"). 

Missour1: Sturgeon sheet (Boone and Howard 
Con} Cimst*). 

New Mexico: 
Socorro Cos.) (2m=1”"). ; 

New York: Malone sheet (Franklin Co.) (1m=1"). 

Cuio: Greenfield sheet (Fayette, Highland and 
Ross Cos.) (1m=1“); Sabina sheet (Clinton, Fay- 
ette and Highland Cos.) (1m=1“); Xenia sheet (Clin 
ton and Greene Cos.) (1m= 1”). 

PENNSYLVANIA: Wind Gap sheet (Monroe and 
Northampton Cos.) (1m=1"). 

Soutu Dakota: Deadwood sheet (Lawrence, Meade 
and Pennington Cos.) (2m=1‘). 

UtTanH: ernal sheet (Duchesne and Uinta Cos.) 
(z2m=1"%). 

VIRGINIA-KENTUCKY: 
Pike Cos.) (1m=1”). 

VIRGINIA-WEST VIRGINIA: Pounding Mill 
(McDowell and Tazewell Cos.) (1m=1"). 

WasntINGTON: Priest Rapids sheet (Benton, Kitti 
tas and Yakima Cos.) (im=1"). , 

Topographical map of Washington and 
vicinity. Automobile ed. Col. sheet, scale 

1:31,680. Wash, D. C, Off. of Survey. 

pap. 25 c. 

—. President—1913, [Wilson]. The war 
message delivered to the Congress of the 
United States, April 2, 1917; also the 
Proclamation of War, signed April 6, 1917: 
with cablegrams from the President of 
France and the Premier of Great Britain. 
San Francisco, A. M. Robertson. 29 p. 
por. S pap. 10 c. 


Vallings, Gabrielle. Bindweed. N. Y., Dodd, 

Mead. 368 p. D $1.50 n. 

Eugénie Massini, a convent-bred French girl with 
a wonderful voice, is discovered by Madame Périntot, 
a former opera star, and Gaston Hypolite, a dis- 
tinguished singer. Their attempts to educate her for 
the stage are watched with jealousy by the girl’s 
aunt, Victorine, a woman of the markets. Victorine 
fears particularly Hypolite when she sees him falling 
in love with her niece, for the girl’s mother had been 
seduced by an aristocrat. In a fit of fury she attacks 
them both, but thru a mistake she murders the wrong 
man and Eugénie recovers to marry Hypolite. 


Vanderwalker, Fred Norman. Automobile 
painting and carriage and wagon painting. 
Chic., Text Bk. Co. [c. ’17] 205 p. il. 
double col. pl. 12° $1.50 

Verhaeren, Emile. The love poems of Emile 
Verhaeren; tr. by F. S. Flint. Bost., 
Houghton Mifflin. 94 p. 8° bds. $1.25 n. 

Voak, Asa F., M.D. The practical home doc- 
tor: first aid; a condensed manual of valu- 
able information concerning the more com- 


Tularosa sheet (Lincoln, Otero and 
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mon diseases and their treatment. N. Y., 
Britton Pub. [c. ’14-"17] 92 p. S 50 c. n 
Formerly published by the author. 

Walker, Abbie Phillips. Sandman tales; 
stories for bedtime; il. by Rhoda C. Chase. 
N. Y., Harper. [c. ’17] 116 p. S 50 c. n. 

Wallace, Robertson. How to avoid indiges- 
tion; its chief causes and curative treat- 
ment. N. Y., Britton Pub. [c. ’17] 176 p. 
D $1 n. 


Suggestions for everyday hygiene in eating and 
drinking, pointing out some of the common errors. 


How to avoid nervous disorders; a com- 
plete treatise concerning their nature, pre- 
vention and cure. N. Y., Britton Pub. [c. 
17] 64175 p. D $1 n. 


Guide for the layman in the care of his nervous 
system, in this day of brain fag, neuritis and kindred 
ailments. 

Wallace, W: Kay. Greater Italy. N. Y., 
Scribner. c. 10+312 p. maps (1 fold. col.) 
O $2.50 n. ; 
Carefully traces Italy’s rise as a world power, show- 

ing the causes of her unnatural alliance with Germany 

and Austria, and the results of Pan-German intrigues 
in Italy. Studies the growth of the forces which 
resisted this influence, and which finally triumphed 
when Italy entered the war on the side of the Entente 

Allies. 

Ward, Harry F: The labor movement from 
the standpoint of religious values; the ver- 
batim stenographic report of a series of 
noon-day lectures delivered at Ford Hall, 
Boston, 1915; together with the questions 
and answers of the forum period following 
each lecture. N. Y., Sturgis & Walton. c. 
7+199 p. D $1.25 n. 
ae Hall Open Forum is in a large way a church 

wHere various religious, political and racial elements 

seek a community religion. 

Ware, Mrs. Mary S. The Old World through 
old eyes; three years in Oriental lands; 
with 16 illustrations. N. Y., Putnam. cc. 
5+565 p. pls. pors. O $2 n. gh 
Letters which give little space to descriptions of 

scenery and monuments, as what interested the writer 

most were the results obtained in colonization and in 
the government of backward peoples .by the Ameri 
cans, English, French, and Dutch. Author was the 
guest of four rich and respected Indian princes, and 
interviewed other native rulers, and in Bombay saw 
something of the Parsees. 

Warne, Fk. Julian, comp. Before the Inter- 
state Commerce Commission: I. & S. docket 
no. 774, Lake cargo coal rates, dockets no. 
8725, 8508, bituminous coal to Central 
Freight Assn. territory and dockets no. 
7662, 6951, 7089, 7371, 7667, 7668, 7669 and 
7422; supplementary exhibits, revenues, ex- 
penses, income, and surplus of sixteen bitu- 
minous coal roads, 1908-1916; exhibits by 
the Pittsburgh Coal Operators’ Association. 
Wash., D. C. [The compiler, 421 Southern 
Bldg.] c. 2 1. + 129 diagrs. f° $10 

Weaver, Henrietta. Flame and the shadow- 
eater. N. Y., Holt. c. 330 p. D $1.40 n. 
Oriental stories whose collective title “Flame and 

the shadow eater” refers to life and death. Partial 

contents: The seller of dreams; Mirage in the desert; 


Fetters; The phoenix car; The sundering veil; The 
night-comer. 


Weaver, Louise Bennet, and Le Cron, Helen 
Cowles. A thousand ways to please a hus- 
band; with Bettina’s best recipes; the ro- 
mance of cookery and housekeeping; deco- 
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rations by Eliz. Colbourne. N. Y., Britton 

Pub. [c. 717] 479 p. O $1.50 n. 

Ingenious cook-book which in fictional form tells 
of a bride’s housekeeping, giving all the recipes she 
used for her home table and her entertaining, and 
hints about marketing and other matters. 

Webster, Jean i. e. Alice Jean [Mrs. Glenn 
Ford McKinney]. Dear enemy. N. Y., 
Grosset & Dunlap. 350 p. 12° (Popular 
copyrights) 75 c. 


ells, Herb. G: God the Invisible King. 

“NT’Y., Macmillan. c. 20+174 p. D $1.25 n. 
The spiritual and inevitable sequel of “Mr. Britling 

sees it through.” Presents to the enthusiastic readers 

of the earlier book a serious statement of this ‘‘renas- 
cent religion” in devastated Europe. It is a belief 
in a personal God which sees Him also as the col- 
lective mind and purpose of the humanrace. Rejecting 

Christianity and orthodox theology, it believes that 

God will be the Redeemer of the World. 

Western Spring and Axle Co. The “West- 
ern’s” steel book; a handy reference book 
for the automobile engineer; ed. by Erwin 
C. Arndts. Cin. [The author] ie. "37 ) 
various paging (8 p. bibl.) il. pl. diagrs. 
O gratis 

Whelpton, Rev. H. Urling. The sacrament of 
penance. Milwaukee, Young Churchman. 
7+-120 p. D (Handbooks of Catholic faith 
and practice) $1 
Subject of confession discussed from the viewpoint 

of a pastor of the English Church. 

Whitaker, Herman. Over the border; a novel. 
N. Y., Harper. [c. ’17] 415 p. front. D 
$1.40 n. 

It came about that three rustlers who had intended 
to raid the hacienda of a rich American found them 
selves regarded as protectors by his daughter, Lee. 
This trust aroused the best in them and they went so 
far as to superintend their ward’s love affairs. In 
a fit of anger she engaged herself to the wrong suitor, 
a Mexican, but later she discovered her mistake and 
broke the engagement. The three protectors showed 
their mettle in rescuing Lee and her lover from the 
vengeance of the Mexican. 

White, W: Orne. William Orne White; a 
record of ninety years; ed. by Eliza Orne 
White. Bost., Houghton Mifflin. c. y+ 
283 p. il. por. 12° $1.50 n. 

Wilkinson, W: Alb. Rural school manage- 
ment. Bost., Silver, Burdett. [c. ’17] 13+ 
416 p. (3 p. bibl.) il. plan forms 12° (Teach- 
er training ser.) $1.50 

Wilberforce, Alb. Basil Orme, D.D. The hope 
that is in me. N. Y:, Dodd, Mead. [n. d.] 
9+268 p. D $1.25 n. 

The secret of the quiet mind. a. we 

Dodd, Mead. [n. d.] 8+150 p. D $1.25 n 

Spiritual consciousness. N. Y., Dodd, 

Mead. [n. d.] 8+199 p. D $1.25 n. 

Books of sermons grouped by theme. 

Willcox, Jos. Ivy Mills, 1729-1866, Willcox 
and allied families. Supplement—Memoir 
of Mrs. Mary Brackett Willcox. [Phil., 
G. H. Buchanan Co., 420 Sansom St.] 80 p. 
il. pors. facsms. pls. 8° (Not for sale) 

Williams, J. E. Hodder, ed. One young man; 
the simple and true story of a clerk who 
enlisted in 1914, who fought on the West- 
ern front for nearly two years, was severely 
wounded at the Battle of the Somme, and is 
now on the way back to his desk. N. Y., Do- 
ran. [c. ’17] 7+156 p. D 75 c. 
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An individual case which reflects the experiences 
and the plucky spirit of thousands of Britain’s vol- 


unteers. 

Wilson, Harry Leon. Ruggles of Red Gap. 
N. Y., Grosset & Dunlap. 371 p. 12° (Popu- 
lar copyrights) 75 c. 

Winton, And. Lincoln. A course in food 
analysis. N. Y., Wiley. 9+252 p. 8° $1.50 n. 

Wolff, H: W. Co-operative credit for the 
United States. N. Y., Sturgis & Walton. c. 


5+349 p. D $1.50 n. 

Author, late president of the International #Co-op- 
erative Alliance, has written a number of books on 
the subject for the British public. He has covered 
the same ground in a manner suited to American 
ideas and habits. 


Wood, Rob. Williams. How to tell the birds 


from the flowers; and other wood-cuts; a 


CENT ENGLISH BOOKS 

Barnarp (F. P.)—The Casting counter and the 
counting board: a chapter in the history of numis- 
matics and early arithmetic. 63 pl. and other text 
illus. Demy 4to, 11% x 9%, pp. 358. 63s. net. 
(Clarendon Pr.) Milford. 

Brunt (David)—The Combination of 
Demy 8vo, 84x52, pp. 230. 8s. 
Univ. Pr. 

Burke (Sir Bernard and Ashworth P.)—A Genealog- 
ical and heraldic history of the peerage and baronet- 
age, the Privy Council, knightage, and companion- 
age, 1917. Fol. 103% x 7%, pp. 3142. 42s. net. 
Harrison. 

Butter (William F. T.)—Confiscation in Irish his- 
tory. 8vo. 9 x 6, pp. 270. 7s. 6d. net. Unwin. 
Carper (George), ed.—Auraicept Na N-Eces: the 
scholars’ primer: being the texts of the Ogham 
Tract from the Book of Ballymote and the Yellow 
Book of Lecan, and the text of the Trefhocul 
from the Book of Leinster. With intro., trans. of 
the Ballymote text, notes and indices. 9% x 6, 

pp. 430. 12s. 6d. net. J. Grant. 


Coun (August)—Some aspects of the war as viewed 
by naturalized British subjects. Cr. 8vo. 7% x 5, 
pp. 20, swd. 6d. net. (Clarendon Pr.) Milford. 

Cox (J. C.)—Bench-ends in English churches. 164 
illus. 8vo. 9 x 534, pp. 216. 7s. 6d. net. (Church 
art in England ser.) Milford. 

EsentHaL (Hildegarde)—The Tragedy of a throne. 
8vo. 934 x 6%, pp. 336. 12s. net. Cassell. 

Epcar (Robert)—An Intro. to the history of Dum- 
fries. Ed., w. intro. and extensive annotations, by 
R. C. Reid. 93% x 6%, pp. 302. 10s. 6d., 12s. 6d. 
(Records of the Western Marches, vol. 1.) (Dum- 
fries) J. Maxwell & Sons. 

FITZMAURICE-KELLY (J.)—Miguel de Cervantes Saa- 
vedra: resefia documentada de su vida. Tr. espanola 
con adiciones y enmiendas, revisada por el autor. 
8vo. 9 x 5%, pp. 254. 78. 6d. net. Milford. 

GrRAHAME-WhuirteE (Claude) and Harper (Harry)—Air 
power, naval, military, commercial. 8vo. 9 x 6, 
pp. 262. 7s. 6d. net. Chapman & H. 

HaiFrax (Visct.)—‘‘Raymond”: some criticisms. 8vo. 
814 x 5%, pp. 42. 6d. net. Mowbray. 

Hammonv (William)—Masonic emblems and jewels: 
treasures at Freemasons’ Hall. Illus. Demy §&vo. 
5s. net; ed. de luxe, 4to, 21s. net. Philip. 

Heaptam (J, W.)—The German Chancellor and the 
outbreak of war. 8vo. 8% x 5%, pp. 127, 3s. 6d. 
net. Unwin. 

Hvuspericu (Charles Henry) and Nicol-Speyer (Alex- 
ander), eds.—German legislation for the occupied 
territories of Belgium: official texts, 7th series, 
April 2-June 3, 1916. 734 x 5, pp. 491. 12s. 6d. 
net. (The Hague) M. Nijhoff. 

Humpureys (Arthur L.)—A Handbook to county 
bibliography: being a bibliography of bibliographies 
relating to the counties and towns of Great Britain 
and Ireland. gto. 10% x 8&8 pp. 511. 21s. net. 
A. L. Humphreys. 

Jasotinsky (Vladimir)—Turkey and the War. Cr. 
8vo. 7% x 5%, pp. 264, 6s. net. Unwin. 
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rev. manual of flornithology for beginners: 
il. by the author. [Rev. and enl. ed.] N.Y., 
Duffield. [c. ’17] 49 p. sq. D bds. $1 n. 


Wynne, Mrs. Madeline Yale. Si Briggs talks; 
with drawings by Gluyas Williams. Bost., 
Houghton Mifflin. [c: ’17] 5+71 p. nar. D 
bds. $1.25 n. 

Young, H: S., and Young, Harold E. Bygone 
Liverpool; il. by 97 pls. reproduced from 
original paintings, drawings, manuscripts 
and prints; with historical descriptions ; 
and a narrative introd. by Ramsay Muir. 
[N. Y., Dutton.] ’13 49+07 p. Q $7 n 


Presents a picture of Liverpool in the making. 
Gives account of historic landmarks, industrial activi 
ties, periodic changes and the circumstances which 
have brought them about. 


Mauoney (Henry C.) and Talbot (Frederick A.)— 
Sixteen months in four German prisons—Wesel, 
Sennalager, Klingelputz, Ruhleben. Narrated by 
H. C. M.; chronicled by F. A. T. Cr. 8vo. 7% x 
5, Ppp. 330. 6s. net. Low. 

Matitocu (Archibald)—Finch and Baines: a seven- 
teenth century friendship. 10 pl. Demy 4to. 11% x 
85%, pp. 100. ros. 6d. net. Camb. Univ. Pr. 

Masuccio—The Thirty-third novel of Il Novellino of 
Masuccio, from which is probably derived the story 
of Romeo and Juliet. Tr. [by Mr. Davis], w. intro. 
and full bibliography by Maurice Jonas. 7% x 5, 
pp. 64. 6s. net. (24 Museum St., W. C.) Davis & 
Orioli. 

Birds 

14% xX 10%, pp. 


of Australia. 
105-216. Subscr. 


(Gregory M.)—The 
Vol. 6, pt. 2. 
Witherby. 

Mawson (Thomas H.)—Bolton as it 
might be. 4to. 7s. 6d. net. Batsford. 

MontaGu-Natuan (M.)—Contemporary Russian com- 
posers. 8vo. 8% x 54, pp. 344. 7s. 6d. net. Pal- 
mer & H. 

Moore (C. H.)—The Religious thought of the Greeks, 
from Homer to the triumph of Christianity. Demy 
8vo. 834 x 53%, pp. 396. 8s. 6d. net. Milford. 

Moore (E.)—Studies in Dante. Ser. IV, Textual 
criticism of the Convivio and Miscellaneous essays. 
Pref. by Paget Toynbee. 8vo. 9x6, pp. 318. 108. 
6d. net. (Clarendon Pr.) Milford. 

Murpocn (W. G. Burn)—A Procession of Scottish 
history. [Pictorial roll] 46 ft. x 20 ins. With 
Descriptive pamphlet. 8vo, illus., pp. 38. Roll and 
pamphlet (col. roll), 42s.; (black and white roll), 
30s.; pamphlet only, 1s. 2d. net. (Edinburgh‘ 60 
Dalkeith Rd.) Author. 

Omar Khayyam—Rubaiyat. [lus. by Willy Pogany. 
With 16 col. pl. 9 x 6%. 68. net.; v. p. yapp, 
10s. 6d. net; mor. inlaid, 21s. net; w. 12 photo- 
gravures, 634 x 4%, 3s. 6d. net; v. p. yapp, 5s. net; 
Ithr. antique, 8s. 6d. net; w. 8 col. pl., 5% x 3%, 
2s. 6d. net; v. p. yapp, 3s. 6d. net; w. 4 col. pl., 
5 x 3%, 1s. 6d. net; v. p. yapp, 28. 6d. net. 
Harrap. 

OsSIANNILSSON (K. G.)—Who is right in the World 
War? Tr. by W. F. Harvey. Cr. 8vo. 7% x 5, 

pp. 95. 2s. 6d. net. Unwin 

Perrine (C. D.), ed.—Resultados del Observatorio 
Nacional Argentino. Vol. 21, Catalogo de las zonas 
de exploracion entrega 4,—52° 4—62°, por Juan M. 
Thome, Director del Observatorio, 1885—1908. Ry]. 
4to, 13 x 10%, pp. 308. 15s. net. Wesley. 

PowELL (Margaret J.), ed.—The Pauline Epistles 
contained in Ms. Parker 32, Corpus Christi College, 
Cambridge. Demy 8vo. 8% x 5%, pp. 384. 155. 
net. (Early English Text Society.) Milford. 

Putt (Ernest)—Modern milling. 8vo. 8% x 5%, 
pp. 207. 7s. 6d. net. Whittaker. 

Rapacuiatr (A.)—Initis; or, Nutrition and exercises. 
Illus. 834 x 5%, pp. 194. 108. 6d. net. Daniel. 

Rogertson (J. M.)—German truth and a matter of 


fact. Cr. 8vo. 7% x 4%, pp. 10, swd. ts. net. 
Unwin. 


is and as it 


| Rye (J. B.) and Groser (Horace G.)—Kitchener in 


his own words. 
net. Unwin. 


8vo. 8% x 5%, pp. 588. ros. 6d. 
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CLASSIFIED ADVERTISING 
One line, $5; two, $8; three, $12; four, $15 a year. 
BOOK MANUFACTURING accurate proofreading and tasteful typographic 
T_T treatment. 
_____ COMPLETE BOOK MANUFACTURING fhe Norwood Press, Norwood, Mass. 
The American Book Bindery and Stratford Press, J. S. Cusuinc Co., Composition and Electro. 
406-26 West 31st Street. Printing and Binding, Berwick & SmitH Co., Presswork. 
large facilities for complete book manufacture, E. Freminc & Co., Binding. 
latest improved machinery and equipment. The Plimpton Press, Norwood, Mass. New York 





ffice, 70 Fifth Ave. All kinds of Book Print- 
ing. Binding in Cloth and Fine Leather. “Per- 
fect Bookmaking in its Entirety.” 


Braunworth & Co., 54 Broadway, Brooklyn, N. Y. 
Near Williamsburg Bridge. Bedford Ave. Trolley 
Station. Complete facilities for book manufac- 


turing. Composition, electrotyping, printing, | Stanhope Press, F. H. Gilson Company, 54-60 Stan- 
bookbinding in paper, cloth and leather. Repre- hope St., Boston, Bookmaking from manuscript 
sentative will gladly call and give full particulars. to bound book, Mathematical, Scientific, School, 


Music, and general literature. 





Thomas Y. Crowell Company, 426-428 West Broad- 
way, N. Y. Established 1834. Fine book making. J. F. Tapley Co., 531-535 West 37th 
Cloth and leather work of anor description. Street, Warerooms 425 Eleventh 

0 





Designs and Dummies furnished. Complete man- Avenue, New York. Superior 

ufacture a specialty. equipment and organization for 

producing editions promptly, ac- 

The Merrymount Press, D. B. Updike, 232 Sum- curately and at lowest consistent 

mer St., Boston, undertakes all classes of print- prices. Cover | stamping for the 
ing which demand fine types, good presswork. trade—“Taplex” Bindings. 
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COMPOSITION AND PLATES 
“M. & L.” Typesetting Co., 4015 Ravenswood Ave., 
Chicago. High class monotype and_linotype 
composition. Superior electrotyping. Specialists 


in intricate mathematical text books. Consulta- 
tion invited. 


COMPOSITION AND PRESSWORK 


The Rider Press, Inc., 241 W. 37th St., New York. 
“Edition printers to publishers.” Printers of the 
PusBLisHERS’ WEEKLY and —— on catalog 
and bibliographical work. et us estimate for 
you. 


INDEXING 


C. H. Denison’s Index, also flat indexin 
Lettering. D. T.S. Denison, 40 E. 22n 


and gold 
Bt. Wt. 


BINDING, EDITION WORK 


Ephraim Adams & Co., Inc., 287 and 293 Congress St., 
Boston, Mass. Orders solicited for binding 
School Books. Directories, Town Reports, etc., 
Cloth and Leather Binding in all varieties. 
Large Facilities. 


D. S. Brassil Bindery. All Styles. Leather, Cloth 
and Paper. Editions and Catalogues our special- 
ties. 41-43-45-47 Elizabeth St., New York City. 


The Butler Ward Company, 34-44 Hubert Street, 
New York. Cloth and leather edition work. 
Robert Rutter & Son, Inc., 410-416 E. 3ad Street, 
New York. Cloth and leather edition work. 


H. Wolff, 518-534 West 26th St., New York. Ex- 
tensive and modern facilities for every descrip- 
tion of perfect Book Making in its entirety done 
in our fireproof building. 


BOOKBINDERS’ MATERIAL 


Becker Supply Co., 24-26 E. 13th St., New York. 
SPECIAL EXTRA COLORS AT A COMMON 
CLOTH PRICE. CROWN BINDINGS. Black 
Cloth, Gold Leaf, Oriental Tissue. Diamond Dec- 
orative Leaf and colored stamping foils. Samples 
furnished on request. 


BOOKBINDERS’ CLOTH 


The Holliston Mills, of Norwood, 
Mass. HOLLISTON BOOK 
CLOTHS in all styles, colors 
and patterns. New York Office 
and Warehouse, 2 West 13th 
Street. Sample books furnished 
on request. 





Interlaken Mills-Standard Book Cloths. Sample 
Books, showing the reason for thirty-four years 
continued supremacy, oaey furnished. ain 
Office, Providence, R. I. Sales Department, 18-20 
Thomas Street, New York City, 


DIE CUTTERS AND ENGRAVERS 


re 

Becker Bros. Engraving Co., 26 East 13th St., New 
York. Fully equipped for artistic designing and 
die cutting. stablished 188. 
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HALF-TONE AND OTHER PLATES 


The Hagopian Photo-Engraving Co., 39 East 2oth St., 
New York. Pioneers in the development of 
photo-engraved plates. 


MAP SPECIALISTS 


Enea 

C. S. Hammond & Co., Sales Depart., 30 Church St.; 
Offices and Works, 22 Thames St., New York. 
Engraving, printing and mounting. 
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BOOK TRADE SPECIALTIES 
______—s BOOK AUCTION HOUSES _ 
C. F. Heartman, 36 Lexington Ave., New York. 


ae DIARIES i 
B. W. Huebsch, 255, Fifth Ave., New York. Annual 
and Perpetual Year Booxs. A popular diary. 


CHILDREN’S SPECIAL TIES — 


Wayne Publishing Co., Inc., 153 W. 44th St., New 
York. The Gentlest Giant, children poems, 
Anna Bird Stewart, Dugald Stewart alker, 
illustrator. Real literature; splendid birth- 
day gift. $1: net. Sure sale co-operative plan; 

write to-day. _ 


DIRECTORIES FOR THE BOOK TRADE 

Directory of Booksellers (3,200) in U. S. and Canada 
Directory of Book Publishers in the U. S.; a 
list of 2,100 Private Collectors of Books, all 
three up to date and in one vol., $5.00 
PuBLISHERS’ WEEKLY, 241 W. 37th St., New York 


______ MEDICAL BOOKS —__ | 

Medical Books and Periodicals, American and For- 
eign, New and Old. Paul B. Hoeber, 67-69 East 
soth Street, New York. 


aah xt FOREIGN AND SPECIAL BOOKS 
American-Scandinavian Foundation, 25 W. 45th St., 
N. Y. Trans. Danish, Swedish, Norwegian, 


William Helburn, Inc., 418 Madison Ave., N. Y 
Importers and Publishers of Architectural and 
Art Industrial Books. 

International News Company, 83 and 8&5 Duane St., 
New York. Importers of German, French and 
English Books and Periodicals. 


William R. Jenkins Co., Sixth Ave. at 48th St., New 
York, French, German, Italian, Spanish and 
other foreign books. Veterinary and Medical 
books. Books concerning all Domestic Animals. 


Lemcke & Buechner, 32 West 27th St., New York 
All foreign books and periodicals. 


Scandinavian Books Exclusively. Albert Bonnier 
Publishing House. 56:1 Third Ave., New York. 


G. E. Stechert & Co. (Alfred Hafner), 151-155 West 
2asth St., New York. Books and Periodicals. 


E. Steiger & Co., 49 Murray St., N.Y., carry the 
largest stock of German publications in all de- 
partments. Books for learning 250 languages 
Prompt importation of books and periodicals 
from all countries, 


MAGAZINES—BACK NUMBERS 


Back numbers of magazines can be had at Abrahams 
Book Store, 145 4th Ave., N 


The Boston Book Co., Boston, Mass. Complete files 
and back numbers of magazines. 


A. S. Clark, Peekskill, N. Y. Complete files and 
Back Numbers of over 1200 different magazines, 
English and American. Send me your wants. 
Prompt service, 


Medical and Chemical Back Numbers bought anc 
sold. B. Login & Son, 152 E. 23d St., N. Y. 


The Morgan Book Store, 37 Corning St., Boston, Mass. 


Back numbers of all Magazines supplied. Submit 
your want lists. 


Phila. 
delphia Magazine Depot, 326 N. roth St., Phila- 
delphia, Pa. 


We buy | and sell periodicals—numbers, volumes and 
sets. H. W. Wilson Co., White Plains, N. Y. 


Back vols. and nos. of magazines supplied. 


KINDERGARTEN AND SCHOOL SUPPLIES E 
E. Steiger & Co., New York, manufacture the largest 
line of °K Supplies and Constructive 
Material for Manual Training. Catalog gratis. 
___ SHORTHAND AND TYPEWRITING BOOKS _ 
Isaac Pitman & Sons, 2 West 4sth St., New York. 
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BOOKS WANTED 





William Abbatt, Tarrytown, N. Y. 
The Printing Art, several copies, five dates. 


James Adair, 626 Hennepin Ave., Minneapolis, Minn. 


A Dweller on Two Planets. 
The Murder of Kathryn Ging. 


Adelbert College Library, Cleveland, Ohio. 


Clark, Labor Movement in Australasia. 

Ford, Check-list of American magazines printed in 
the rth century. 

Studies in Philosophy and Psychology dedicated to 
Cc. E. Garman. 


Allen Book & Ptg. Co., 454 Fulton St., Troy, N. Y. 
Under a Lucky Star, C. A. Walker, Dillingham. 
Passionate Hearts, Ethna Carbery. 

Curiosities of Literature, Disraeli, Murray, 3 vols. 


Allsopp & Chapple Book Store, Little Rock, Ark. 
Eddy’s Science and Health. 
Audubon’s Birds. 
Audubon’s Quadrupeds. 
Schoolcraft’s Indians. 
Catalogues of Out-of-print Books. 


American Baptist Publication Society, 125 North 
Wabash Ave., Chicago. 
Life of P. P. Bliss. 


W. H. Anderson Co, 524 Main St., Cincinnati, O. 
Am, Judicature Soc. Bulletins, Nos. 2 and 3. 
Arundell, Tradition, Mythology and Law of Nations. 
Barnes, ‘Supreme Court of f US. 

Birnie, The Homicide. 

Blackerby, Justice of Peace, 2 pts., 1734. 

Cases rel. to Manumission, Bloomfield. 

Bott & Pratt, Law rel. to Poor, 6th ed. and Supple- 
ment, 

Brooke, Tragedies on the Land. 

Chitty, Bills of Exchange, 2 vols., 1834. 

Clevenger & Keasby, Courts of New Jersey, 2 vols. 

Cooke, New Orleans in Chancery, ed, 

Ely, Property in Contract, 

Glover, Law of Municipal Corporations, 

Goodenow, Hist. Sketches of Am. Jurisp. 

Gregory, Public Opinion, 1856, 

Heard, Shakespeare as a Lawyer. 

Hemyn, Curious Crimes, 

Henry, Some Records of Crime, 2 vols. 

Hood-Barr, Married Women’s Debts. 

Decisions, Commr, Int. Rev., vols. 13 and 14, Wash., 
1910-11, 

Jones & Reno, Bar of New England, 2 vols. 
Marshall, Marine Insurance, sth ed., London, 186s. 
Monaghan, Penna, Unreported Cases, 2 vols, 
Palmer, Bench and Bar of IIlls., 2 vols. 

Paterson, Abridgement of Cases on Poor Law. 
Phelps, Falstaff and Equity. 

Phillipps, Election Cases, 1782. 

Prater, Cases on Conflict of Laws, 1885. 

Splinters; or a Grist of Giggles. 

Twelve True Tales of the Law, “Copia Fandi.” 

Warren, The Lawyer Detective. 

Weinschenk, Endowment Life Inst. Policies. 

Law Quarterly Review, vols. 20, 21 and 22; quote 
prices, 


W. H. Andre, 607 Kittredge Bldg., Denver. ([Cash.] 


Popular and Critical Bible Encyclopedia and Scrip- 
tural Dictionary; state binding, date of imprint 
and condition. 


Antique Book Store, Toledo, O. 
Biblical Illustrator, 60 vols, 


The Antique Shop, 251 Broad St., Norwich, Ct. 

3arber, Edwin Atlee, any. 

Karle, Alice Morse, any. 

R. T. Haines Halsey, any. 

Moore, N. Hudson, any. 

Silver, Glass Furniture, any. 

“Back Number” —— 24 Cherry St., Danvers, 
ass. 


National Geographic Magazine, 2000 copies. 


Report 
on what you have for sale, 
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Frederic S. Bailey, University Block, Syracuse, N. Y. 

Manual Auxiliary Education, the Training of Back- 
ward Children. 

Clark’s History of Onondaga County, 

Campbell, Sermons for Individuals. 

Set Children’s Hour, Tappan, cloth. 


William M. Bains, 1215 Market St., Philadelphia, Pa. 

Traubels, Whitman, 1o vols. 

Driant, Sunken Submarine, Little. 

Oppenheim, New Tenant. 

Martinengo, Place Animals Human Thought. 

McIntyre, Ashton Kirk: Secret Agent. 

Spencer, Factors Organic Evolution. 

Motti, Elementary Italian Grammar. 

Moore, Bending of the Bough. 

Going, With the Trees. 

Green, Millionaire Baby, 5 copies. 

O’Rell, John Bull & Co. 

Vivian and Williams, Way of Red Cross. 

Sappho, Memoir Text, trans. Wharton, Lane. 

Hines and Ward, Service of Coast Artillery. 

Roscoe and Harden, New View Origin Dalton’s 
Atomic Theory. 

Dunant, Origin of Red Cross, trans. Wright. 

London, Kempton-Wace Letters, Macmillan, 

Wilde, Three Times Tried. 

Peters, Pioneer Life and Frontier Adventures. 

Dietz, Soldier’s First Aid Handbook, Wiley. 

Leavitt, Auto-suggestion, Magnum- bonum Co 

Cramer, Divine Science and Healing. 

Davies, Preparation and Mounting 
Objects. 

Le Gallienne, Prose Fancies, Putnam. 

Marshall’s Life of Washington, 5 vols., Wayne. 

Armstrong’s Life of Anthony Wayne, Hilliard. 

Chresander’s Life of Handel. 

Falconer’s Cecilia de Noel, Macmillan. 

Connor, Conversation Book in English and Spanish. 

Edwards, Constipation. 

Edwards, Life Sir Walter Raleigh. 

Fletcher, Warships and Their Story. 

Gracian, Art Worldly Wisdom. 

Hale, South America. 

Herbert, Application of Psychology to Science Eduea- 
tion. 

Lang, Customs and Myths. 

Mengs, Art Pastel Painting. 

Tighe, Psyche and Other Poems. 


H. Carey Baird & Co., 810 Walnut St., Philadelphia, 
Brinton, Daniel G., 

Philadelphia, 1871. 
Brannt’s Distillation, 1904. 


G. A. Baker & Co., 10 E. 39th St., 
Parkman, Pioneers of France, 186s. 
Parkman, Struggle for a Continent, 1902. 
Parkman, Life of, by Farnhum, 1900. 
Butler, Wm. Allen, Poems, Boston, 1871. 
Irving, Salamagundi, vol. 1, 1807. 


Baptist Book Concern, 650 S. 4th St., Louisville, Ky. 
The Last Galley, A. Conan Doyle. 

A Little Sister of Destiny, Burges. 

Expositor’s Greek New Testament, Sir W. Robertson. 
Shakespeare, Set. 


4 copies. 


Microscopic 


Arawack Language of Guiana, 


New York. 


C. H. Barr, Lancaster, Pa. 
Rogers, W. B., Life and Letters, Rogers & Sedgwick. 


N. J. Bartlett & Co., 28 Cornhill, Boston, Mass. 
Pater’s Appreciations, Eversley ed. 
Fletcher & Fletcher’s History of Architecture. 
Lowrie’s Manual of the Early Church. 
Uncle Remus’ Songs and Sayings, early copy with 
Frost illus. 


A. A. Beauchamp, 603 Boylston St., 
The Friendship of Women, W. R. Alger. 
Armageddon: or U. S. in Prophecy, Baldwin. 
Our Inheritance in Great Pyramid. 

Milman, Early Christianity. 
Science and Health, 1875 or 1881. 


Frank Bender, 84 4th Av., New York. 
Dr. Francis Hueffer, Correspondence of Wagner and 
Liszt from 1841 to 1861. 
Handbook of Biblical Difficulties. 
Christian Science, with Concordance, 1899. 
Jewish Encyclopedia. 


Boston. 
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BOOKS WANTED—Continued. 


T. I. Biddle, Ann Arbor, Mich. 
Wigmore’s Evidence, 5 vols. 
Elliott’s Work of the Advocate. 
Mechem’s Outline of Agency. 
Tiffany’s Real Property, single vol. ed. 
Pomeroy’s Eq. Juris., Students’ ed. 


Arthur F. Bird, 22 Bedford St., Strand, London, Eng. 

Tryon, Manual of Conchology, Colored ed., current 
series, first 21 vols. 

Clark Boardman Co., Ltd., 6 Church St., New York. 


Tucker on the Constitution, vol. 1. 
Federal Reporter, vols. 189, 190, 211 to 215. 
U. S. Reports, Law ed., books 15, 16, 17, 42 to §2, 


any. 
Webster & Skinner’s New York Laws, vol. 6. 


The Bobbs-Merrill Co., 185 Madison Av., New York. 


The Mascot of Sweet Briar Gulch, Henry Wallace 
Phillips. 


With Hoops of Steel, Florence F. Kelly. 





NOTICE, 


All classified ads must reach us not later 
than TUESDAY NOON to insure insertion in | 
the next issue. 


THE PUBLISHERS’ WEEKLY. | 
| 
Book Supply Co., 231-233 W. Monroe St., Chicago. 
O. Henry’s Works, 12 vols., cloth. 


Bosler Memorial Library, Carlisle, Pa. 
Jervis, Lady, Gleanings (poems). 
Hudson, Shakespeare’s Life, Art and Characters, vol. 
1 only. 
A. L. A. Index to General Literature. 
King’s Mountain and Its Heroes. 


Boston Book Co., 83 Francis St., Boston, Mass. 


House Beautiful, Jan., 1907; June, 1910; Mar., Apr., 
May, 1917. 


Charles L. Bowman & Co., 225 sth Av., New York. 


Ridpath’s History of the U. S. 
Dream Child, Huntley. 


Brentano’s, Fifth Ave. and 27th St., New York. 


Books on Shorthand, 17th century and prior to 1837, 
especially by Willis, Cartwright, Rich, Mason, 
Bridges and Shelton. 

Comstock Genealogy, 1907. 

Brewster Genealogy. 

Barker’s Ireland for the Last so Years. 

Life and Life Work of Samuel Phelps, by Wm. M. 
Phelps and John Forber Robertson, 1886. 

Songs of Belitis. 

For the White Christ, Bennett. 

Fox’s Journal. 

Patterson’s Milton. 

Beth Hazlitt’s Conversation with James Northcote. 

Duffy, Conversations with Carlyle. 

Blasis, Notes on Dancing, 1847. 

Hern, Autobiography. 

Comstock Genealogy, N. Y., 1907. 

Water’s Italian Sculptors. 

Burlington Fine Arts Club. 

Italian Sculptors of the Renaissance, London, 1913. 

Rushforth Crevelli, London, 1904. 

Fortnum Bronzes of European Origin in the South 
Kensington Museum,’ London, 1876. 

Freeman, L. J., Italian Sculpture of the Renaissance, 
N. Y., 1901. 

Litchfield, F., Illustrated History of Furniture, Lon- 
don, 1907. 

Dilke, Lady, French Architects and Sculptors of the 
19th Century, 1900. 

Grammar of Ornament, Owen Jones. 

Bally Ho Bey, W. Gunter. 

Susan Turnbull, W. Gunter. 

Black Princess, Gunter. 

Textbook of Constitutional Law, E. G. Davis. 

Caesar’s Column, Donnelly. 

Nixon’s Adjutants’ Manual. 

The Mixinz, Bouck White. 

Gates of Silence, Robert Loveman. 
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Brentano’s—Continued, 

Great Work, pub. Indo Amer. Bk. Co. 

A Detached Pirate, Milecete. 

Social Register, N. Y., 1917. 

A Shilling’s Worth for Tenpence, Rubicain. 

Democracy and Reaction, Hobhouse. 

Rex Kingdon, On Storm Isiand. 

The Nowlins, Banin. 

Ariadne, Ouida. 

The Peoples’ Universal Handbook, comp. Wm. R. 
Balch, 1883. 

While the Heart Beats Young, Riley. 

Sherard’s Life of Oscar Wilde. 

Handbook of Climatology, trans. Robt. D. Ward. 

The U. S. Navy Regulations with Supplements. 

Philosophy of Government, Walthew. 

J. S. Mill, Logic, 2 vols. 

M. Wilson's Seminoles of Florida, rst ed. 

Flames, Hichens. 

Egypt and Its Betrayal, Farman. 

How to Forecest Business anl Investment Conditions, 
F. Crowell. 

Peter the Great, Waliszewski. 

Indian Dust, Rothfield. 

Architecture of Renaissance in Italy, Anderson. 

Venice in 18th Century, trans. from French. 

Ian McLaren's Life of the Master. 

Seven Steps to Honor. 

Sappho, Bliss Carman. 

Human Sexuality, Parke. 

Philosophy of the Unconscious, Hartman, 3 vols. 

Drawings of Michael Angelo, E. B. Johnson. 

Leonardo da Vinci, C. L. Hind. 

James Foden, Mechanical Tables. 

Panchadasi, N. Dhole. 

Jose, by Valdez, English trans. 

With the German Armies in the West, Iven Heden. 

Deciple, Bourget. 

A Book of Secrets, Dresser. 

House Antiques and Curios, Grace Vallois. 

Long Night, Weyman. 

Deep Sea Voyage, Stevenson. 

Amer. Merchant Ships and Sailors, Abbot. 

Personal Reminiscences, R. B. Forbes. 

China Trade, R. B. Forbes. 

Dillon, England and Germany. 

Chinese Pictorial Art, Giles. 

Phrases and Names: Their Origins and Meanings, 
T. H. Johnson. 

Treaty of Washington Alabama Claims. 

Anatomy and Physiology for Nurses, Pope & Maxwell. 

Easiest Way, Eugene Walter. 

Twelve Years in a Monastery, McCabe. 

Whitman’s The Original Mother Goose. 

Handbook of Light Artillery, A. B. Dyer. 

Fair Americans, H. Fisher. 

Reynold's Faust and the Devil. 

Karma, Besant. 

Initiation and Its Mysteries. 

Death: Its Causes and Phenomena, Carrington. 

Miracle and Modern Spiritualism, A. R. Wallace. 

Footprints in the Boundary of the World, D. Owen. 

Complete Letters of Geo. Sand. 

Tolstoi as Man and Artist, Merejowski. 

Heavenly Twins, Sarah Grand. 

Keef, Coakley. 

Meditation and Prayer, Fenelon. 

Mental Mechanisms, White. 

The Bells, E. A. Poe, illus. E. Dulac. 

Little Lord Fauntleroy, Burnett, Chas. Scribner ed., 
illus., rst ed., 1890. 

Tender Buttons, G. Stein. 

Girls, H. Hutt. 

Japanese Color Prints, Slater. 

Shears of Destiny, Leroy Scott. 

Rig Veda, in English, complete. 

Cheiro’s Study of Destiny. 

March of the White Guard, Parker. 

Captain Dieppe, A. Hope. 

Mystery of Yellow Room, Leroux. 


The Brick Row Print & Book Shop, Inc., 104 High 
St., New Haven, Ct. 
Roman Missall, Latin. 


White, Camp and Trail, Stuart ed. 


Albert Britnell, 263 Yonge St., Toronto, Can. [Cash] 


Sermons and Lectures of R 
South Pub. Co. : a > 
Speeches and Public Letters of 


Hon. s 
2 vols., Boston, 1858. on. Joseph Howe 
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BOOKS WANTED—Continued 


Albert Britnell—Continued. 
Cornell’s Health and Medical Inspection of School 
Children. 
Allen’s Evolution of Idea of God. 


Brookline Public Library, Brookline, Mass. 


Crawford, M. C., Romance of Old New England Roof- 
trees, Page. 


Edmund D. Brooks, 89 —_— St., South, Minneapolis, 
nn. 
Illustrated London News, Sept. 12, 1914; Sept. 19, 
1914; May 27, 1916. 
London Graphic, May 20, 1916; May 27, 1916; Nov. 
18, 1916. 


Brown, Thomson & Co., Hartford, Ct. 


Suburban Whirl, Mary S. Cutting, cloth. 
More Stories Married Life, Cutting. 


Foster Brown Co., Ltd., 472 St. Catherine St., W., 
Montreal, Can. 


Iolaus, Edward Carpenter. 


H. F. Burnham, 943 Fulton St., Brooklyn, N. Y. 
Wood’s Botany; good copy. 


Burnham’s Antique Bookstore, P. O. Box 2068, 
Boston. [Cash.] 
LeDoux’s Princess Annie. 
Rollo at Work, Abbott, any ed. 
Rollo at Play, Abbott, any ed. 


Burrows Bros. Co., 633 Euclid Ave., Cleveland, 0. 

Life and Labor of Mary Lyon, Hitchcock. 

The Republic of Costa Rica, Calvo. 

Central America and Its Problems, Palmer. 

The Solution of the Child Labor Problem, Nearing. 

Story of John Adams, a New England Schoolmaster, 
Brown. 

English Children in the Olden Time, Godfrey, 2d ed. 

My Water Cure, Knipe. 

Making of a Churchman, E. V. Shayler. 

Noted Women of Europe and America, Parton. 

Finland and the Finns, Reade. 

Real History of the Rosicrucians, A. E. Waite. 

Inter-American Acquaintances, Chandler. 

The Near East from Within, 13 photogravures. 

Blakeslee, Latin America, Clark University Addresses 


John Byrne & Co., Washington, D. C. ([Cash.] 
English Reports: 
Atkyns, 3 vols. 
Vesey, Jr., 2 vols. 
Ambler, 2 vols. 
Swanson, 3 vols. 
Strouse, I. C. C., 5 vols., or any. 
Pollard, Patent Digest, 1912. 
Hurd’s Ill. Statutes, 1916. 


Callender, McAuslan & Troup Co., Providence, R. I. 
Thompson, The Proofs of Life After Death. 

Wells, Tono Bungay, 60 c. ed. 

Wells, History of Mr. Polly, 60 c. ed. 


William J. Campbell, 1623 Chestnut St., Philadelphia. 


Abell, Recollections of Napoleon at St. Helena. 
Bowes, Japanese Marks and Signs. 

Brown, Highland Clans. 

Campbell Clan, History of. 

Darlington, Dr. William, Lithograph by Newsam. 
Dracopoli, Through Jubaland to the Lorian Swamp. 
Gregory, Foundations of British East Africa. 
Etting, Independence Hall. 

Gregory, Great Rift Valley. 

Gress, Art and Practice of Typography. 

Joly, Legends of Japanese Art. 

Stuart, Highland Clans. 

Vitamrus, Architecture. 


Campion & Ca, 1316 Walnut St., Philadelphia. 

Mr. Sponge’s Sporting Tour. 

House of Many Mirrors, Hunt. 

Moliere, Introd. by Brander Mathews, 2 vols., Put- 
nam. 

First Men in the Moon, Wells. 

Wister’s Virginian, illus. by photos. from play. 

Books by Capt. T. Jenkins Hains. 

Old Tavern Signs. 

Charles Hallock, Any Books by. 
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Cannell Smith Chaffin Co., 720 W. 7th St., 
Los Angeles, Cal. 
Bret Harte, set of Autograph ed., in boards. 
A Perfect Tribute, Mary Shipman Andrews, 1st ed. 
George Sand, Barrie ed. on Japan paper, any part of 
a set containing vol. 9. 


Carnegie Free Library, Duquesne, Pa. 
Draper, History of Warfare Between Religion and 
Science, reported o. p 
Jewett, A Country Doctor, reported o. p. 


C. N. Caspar Co., 454 East Water, Milwaukee, Wis. 
Moore’s Almanac, 1880, 1881, 

Greenwood, Poetry and Mystery of the Sea. 
Worcester Second Reader. 

New York Reader No. 2. 

urigg & Elliott’s Readers, any. 

DeWitt’s Dime Novels, Nos. 1, 9, 13, 33, 34) 35: 


Central Book Co., 93 Nassau St., New York. 


History of Connecticut, Arthur & Carpenter. 

Any pamphlets or histories of the Indian Uncas or 
the Mohegans. 

Compiled Laws of Conn., 1715. 

Any histories of Connecticut. 


Chamberlin & ae 39 Cannon St., Bridgeport, 
t 


Bartholomew’s Citizens’ Atlas of the World, Scribner. 
Arnold’s Stained Glass in the Middle Ages in Eng- 
land and France. 
Allen & Moore’s Text Book of Practical Physics. 
Campbell’s Thursday Mornings at the City Temple. 
| Horn’s Origin of Art, Macmillan. 
| Marryat’s Mr. Midshipman Easy. 
| German Cookery for the American Home, Oswald. 
Joint Owners in Spain, Brown. 
A Woman in the Balkans, Gordon. 


Geo. M. Chandler, 75 E. Van Buren St., Chicago. 

Tom Sawyer, 1st ed., 1876. 

Strange, Japanese Illustrations. 

i Journal of a Trip to California, Waukegan, 
1852. 

Geikie, Great Ice Age, 1894 ed. 

Burton, Anatomy of Melancholy, 2 vols., 1837. 

—— Harold, In the Valley, illus. Howard Pyle, 
1890. 

Cope, Introduction to Aristotle’s Rhetoric, 1 vol., 1867. 

Huntley, Florence (““T. K.”), The Great Work. 

Mark Twain, Innocents Abroad, ist ed. 

De Foe, Works, 20 vols., 1840. 

Burns, Henley ed., 4 vols., Edinburgh, 1896. 

Spenser’s Works, ed. Gossart, 1882. 

Leonardi Da Vinci, Humanist Library. 

Rousseau, Confessions, 4 vols., Gebbie. 

Richardson, Pamela, old ed., 4 or 5 vols. 

Bunyan, Works, 3 vols., Glasgow, 1853. 

Bacon’s Works, Speddings, 2d ed., 7 vols., 1870. 

London, Jack, Kempton-Wace Letters, Macmillan. 

Ency. Britannica, 29 vols., Cambridge ed., cloth or 
sheep. 


Church Literature Press, 2 Bible House, New York. 


Witthaus’ Essentials of Chemistry, Scott ed. 

Lectures on First Prayer Book of Edward VI, 
Morgan Dix. 

Prayers from the Poets, Headlam. 

Scott’s State Board Anatomy, pub. Lea & Febiger. 

Scott’s State Board Chemistry, pub. Lea & Febiger. 

The Fallacies of Socialism, David Jayne Hill. 

The Rectory of Moreland: or My Duty, pub. Tilton, 

of Boston. 


City Library Association, Springfield, Mass. 


New International Encyclopedia, 23 vols., Dodd, Mead, 
recent ed. 

Davenport, B. R., Best Fifty Books of the Greatest 
Authors, Condensed for Busy People, roth Cent. 
Bk. Concern, 1891. 


R. F. Clapp, Jr., 70 N. Pearl St., Albany, N. Y. 
Cruise in Japanese Waters, Osborn. 


| A. S. Clark, 218 Washington St., Peekskill, N. Y. 
Hist. Teachers’ Mag., June, 1913; Jan., 1915. 

| Bancroft’s Hist. of U. S., vol. ro. 

| Deep Down. 

| The Arthur H. Clark Co., Caxton Bldg., Cleveland, O. 
| Froude, Remains, vols. 1 to 4. 

Penn. German Soc., set or vols. 


| 
| 
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BOOKS WANTED—Continued 


The Arthur H. Clark Co.—Continued. 

Penn. Univ. Law Review, vol. 45; vol. 52, no. 1. 

Plummer, Directory of Richmond, Ind. 

Poole, Annals of Yarmouth in Revolution. 

Portland Vice Commission Report. 

Prescott Family in America. 

Princeton Review, 1885. 

Purington Family, Sinnett. 

Psychological Review, vols. 1 to 12. 

Hoffman, Calif., Nevada and Mexico. 

Chestnut, Diary from Dixie. 

Hildreth, Japan as It Was and Is, 2 vols., Chicago, 
1906. 

Bartram, Observations, Rochester, 1895. 

Amer. Ji. of Science and Arts, vols. 12-16, 22, 50, 
72, 75. 

Granger, War Record of 122d Ohio Inf., 1912. 

De Witt, Assassination of Lincoln. 

Weaver, Lives and Graves of Our Presidents. 

Amer. Bd. of Com. for For. Missions, Repts, 11-2 
71, 87, 104, 106 to end. 

Kuhn, House of Black Ring. 

dunt’s Merchants’ Mag., vols. 41, 44-47. 

Amer. Mathematical Soc. Buil., vol. 17. 

Amer. Jl. of Psychology; vol. 4. 

Amer. Geog. Soc. Bull., vol. 7. 

Barbour’s Spelman Genealogy. 

Buchanan, Gen. of McKean Family of Penna. 

Speed, Wilderness Road, Filson Club. 

Jekyll, Wall and Water Gardens. 

Bourke, Urine Dance of Zuni Indians, 188s. 

Brown, Stellar Theology and Mas. Astronomy. 

Encyclopedia Britannica, last Am. ed. 

Glessner, Glassmakers’ Handbook. 

Sherman, Scottish Rite of Freemasonry. 

Lossing, Life of Grant, N. Y., 1868. 

Norris, Lower Shenandoah Valley. 

Sand, Princess Nomahal. 

Hale, Trans-Allegheny Pioneers. 

Am. Pioneer, 2 vols., Chillicothe, 1842, 

Mattor, Hist. of Soc. of ex-Army Officers. 

Jenkins, Jas., Autobiography. 

Hackwood, Good Cheer. 

U. S. Reg. of Debates in Cong., vol. 14, parts 1, 2. 

Chandler, Hist. of New Ipswich, N. H. 

Political Science Quarterly, June, 1907; 

Amer. Hist. Review, vol. 1. 

Monist, Apr., 1914, to date. 

Palladino, Indian and White in N. West. 

Fuller, River of West. 

Fremont, Story of My Life. 

Meeker, Ox Team on Oregon Trail. 

Cannon, Waii Lappii. 

Tuttle, Remin. of Pioneer Missionary. 

Hosmer, Gass’s Jour. of Lewis and Clark. 

Eells, Marcus Whitman. 

Saffells, Revolutionary Record. 

Frost, Book of Colonies, 1849. 

Force, Amer. Archives. 

Simms, South Carolina, 1860. 

Essex Antiquarian (Salem, 
Apr., 1907. 

Burnham Family, 1860. 

Lafayette, Scarce Items Relating to. 

Amer. Chemical Soc. Jl., vol. 27, no. 13 vol. 34, no. 
1; vols. 29 and 33, complete. 

Fosdick, French Blood in America. 

Biblical Repertory, ser. 1, vol. 4 (1828); also Jan., 
1825. 

Railroad Guides issued before 1860. 

Kidd, Benj., Any Works by. 

Am. Jl. of Numismatics, vols. 1, 19 to end, or any. 

Lawrence, Visitation and Search. 

Charlevoix, Letters to Lesdiguierres, London, 1763. 

Charlevoix, Histoire de Nouvelle France, 3 vols., 
Paris, 1744. 

International Geog. Congress, any vols. 

Taccaci, On Trail of Don Quixote, 1896. 

Paxson, Last American Frontier. 


The John Clark Co., 1486 W. 25th St., Cleveland, O. 

Brown, M. J., Origin of the American Indians. 

Giordan, F., Tehantepec, Paris, 1838. 

Institution of Mechanical Engineers, Proceedings, 1881 
to date. 

Jones, E. P., The Ten Tribes and the Aborigines, 
by a Bible Professor. 

Jowett’s Plato. 


Mass.), vol. 11, no. 2, 
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The John Clark Co.—Continued. 


Mather, Cotton, A. B. C. of Religion. 

Mather, Cotton, Adversus Libertinos. 

Mather, Cotton, Advice from Taberah. 

Mather, Cotton, Advice from the Watch Tower. 

Mather, Cotton, Advice to the Churches of the 
Faithful. 

Mather, Cotton, American Tears Upon the Ruins oi 
the Greek Churches. 

Mather, Cotton, Awakening Thoughts on the Sleep o! 
Death. 

Mather, Cotton, Baptists; or, A Conference About 
Baptism. 

Mather, Cotton, Batteries Upon the Kingdom of the 
Devil. 

Mather, Cotton, Bethiah, 

Stead, Wm. T., Darkest England. 

Veiller, Lawrence, Model Housing Law. 

Gibbs, Men and Women of the French Revolution. 

Carlyle’s Complete Works. 

Ellis, Havelock, Studies in the Psychology of Sex. 

Goethe’s Faust, trans. Taylor. 

Journal of the Franklin Institute, vol. 90, 1885 

Mather, Richard, A Modest and Brotherly Answer t 
Mr. Charles Herle, His Booke, London, 1644. 

National Geographic Magazine, any nos. in the years 
1903 to 1907, inclusive. 

Schoolcraft’s Indians, vol. 6 only. 


W. B. Clarke Co., 26 Tremont St., Boston, Mass. 

Journals and Debates of the Constitutional Convention 
of 1780. 

L*Art Gothique, Gonze; bookseller who quoted this 
before please repeat offer. 

Selection of Moore’s Irish Melodies, with Sympho 
nies and Accompaniments by Stevenson, Powers, 
London. 

Running the Blockade, Thomas E. Taylor, N. Y., 
Scribner, 1896. 


Cole Book Co., 8 Whitehall St., Atlanta, Ga. 
Katherine Walton, W. Gilmore Simms, pub. 1851. 


Cole-Martin Co., 926 Pacific Av., Tacoma, Wash. 
Kidd’s Elocution, old original ed. 


McGuffy’s Eclectic Readers, nos. i, 2, 3, 4, old origi 
nal ed. 


Colesworthy’s Fook Store, 66 Cornhill, Boston, Mass. 
Norrie’s Navigator. 

Terminations, Henry James. 

Art of Thomas Hardy, Lionel Johnson. 

Bible Astrology, Karl Anderson. 

Harmonia, pub. Chicago about 1890. 

Graham Wallas, Anything. 


The College Book Store, Springfield, O. 
Pulpit Commentary on Joshua, Judges, 
Kings and Daniel. 
Clark’s Commentary on Whole Bible. 


Columbia University Press Bookstore, 2960 Broad- 
way, New York. 
Woodberry, The Torch. 
Roozeboom, Die heterogenen Gleichgewichte vom 
Standpunkt der Phasenlehre, vols. 1, 2, Vieweg. 


The Columbus Book Exchange, 10 E. Chestnut St., 
Columbus, O. 


Genealogy of the Peabody Famil 
Kinney, Mists of Fire. 


Conder’s Book Store, 114 E. soth St., New York. 
Annie Besant’s Thought Power. 
Gisborne’s Journal of a Trip to Darien. 
Cherubini’s Manual of Counterpoint. 
Morley’s Voltaire, 8vo, cloth, 1872. 
aaa for prunlities. 

avatsky’s Secret i i 
Pan Holy ee 3 vols. and index. 


— of Gargantua and Pantagruel, Edinburgh, 


McCrady’s History of South Carolina. 
Winsor’s Narrative and Critical History of America. 


The Co-Operative Press, Charlotte, N. C. 
The Guinness Murder Trial. 
Creecy, Grandfather’s Tales, 
Famous Orations, Bryan. 
Foundation Stones of Success 
erence Co. 


Jeremiah, 


» 10 vols., Howard Sev- 
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Co-Operative Press—Continued. 


I. C. S., On Gardening. 

Book of Knowledge, 23 vols. 

O. Henry’s Works, 12 vols. 
Weston’s Life of Marshal Ney (?). 


Cossitt Library, Memphis, Tenn. 
Mayes, Ribs of the Law. 


S. Cottlow, 1688 3d Av., New York. 
Nature in Ornament, Day, first part. 


Cox Book Co., 47 W. 125th St., New York. 

Maeterlinck’s Essay, odd vols., %4 green binding, 
Dodd, Mead. 

Frank Warrington, Mrs. Lewis. 


T. O. Cramer Book & Stationery Co., 1331 Grand Av., 
Kansas City, Mo. 

Book Prices Current, 1904 to date. | 

Missouri Statutes, vol. 2, 1825, or set. 

Edwards, Noted Guerillas. 

Kansas Historical Collections. 

Mackey’s History Freemasonry, vol. 7. 


Crist Book Shop, 411 Cedar St., St. Paul, Minn. 
Nature of Man, Metchnikoff. 
Collecting by Letter, E. A. Shryer, 2 
Sandburrs, H. Lewis. 

Principles of Sociology, Herbert Spencer. 





| 
vols. 
| 
' 


H. S. Crocker Co., 565 Market St., San Francisco. 


Kendall, Twelve Figure Code. 


Crotty Bros., 206 N. Washington Av., Lansing, Mich. 


Hollinsheds and Hali, Chronicles of England. 
Campaign to Moscow, Lt. Eugene La Beaume. 


Jeremiah F. Cullen, 15 S. 9th St., Philadelphia. | 
The Hidden Hand, a novel, pub. Cassell & Co. 
Die Bastie im Menschen, A. Zola, vol. 17, pub. G. 
Grimm, in Budapest. 
Bailey’s Agriculture. 
Bailey’s Horticulture. 
I. C. S., On Chicken Farming. 


; The Cut Rate Book Co., 21 E. 3d St., Cincinnati, O. 

Railwdy Age Gazette, vols. 1-8 

Traffic World, vols. 1, 2. 
Davis’ Bookstore, 47 Vesey St., New York. 


Disraeli’s Works, vol. 10 only, St. Dunstans binding. 
O. Henry, Review of Reviews ed., half mor., Whirl- 
igigs. 
Dawson’s Book Shop, = = Hill St., Los Angeles, 
al, 


» 10, 12, 16, 56. 





Walworth, Life and Times of Kateri Tekakwitha. 

Bracket, A. G., History of U. S. Cavalry, N. Y., 186s. 

— J. M., Conquest of Calif. and New Mexico, 
seeds 

~~ E. S., Indian Wars of U. S., Grand Rapids, 
1892. 


Harriman, E. D., The Girl and the Deal, Philadel- 
phia, 1904. 


Dennen’s Book Shop, 19 a Grand River Av., Detroit, 
ich. 


Hardin, The Seamy Side of Life. 
Che Cycle of Life, pub. Harper. 
Jepson and Leblanc, Arsene Lupin, novel from play. 


The Denver Dry Goods Co., 16th and California 
Sts., Denver, Colo. 


Bagot’s Lakes of Northern Italy, former] ub 
Maemillan. re 


Detroit Book Shop, 326 Hastings St., Detroit, Mich. 
Ingersoll, Set, Dresden ed. 


Introduction to the Talmud. 
Confucius. 


Darwin’s Origin of Species, etc., lot. 


DeWitt & Snelling, 1609 Telegraph Av., Oakland, Cal. 
Donnelly’s Caesar’s Column. 

Fuller’s Worthies. 

Leni Leati. 

Fornander’s Polynesian Race, complete, or odd vols. 
Andrew’s Hawaiian Grammar. 
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DeWitt & Snelling—Continued. 


Andrew’s Dictionary of Hawaiian Language. 

U. S. Coast and Geo. Survey for 1896, Wash., 1897. 

The Pacific Ocean in History. 

Prolonging Life Through Diet. 

Individuality in Diet. 

Historic Mohawk, Diefendorf. 

Maid of the Mohawk, Ray. 

Isis Unveiled, vol. 1 only. 

Pony Express, Visscher. 

Pony Express, anything pertaining. 

Humboldt*s Essai Politique de la 
Paris, 1811, atlas only. 

Greenhow, Oregon and California. 


Nouvelle Spain, 


Dixie Book Shop, 41 Liberty St., New York. 
[ Cash. ] 

Religion and Science, Le Comte, 6 copies. 
Report on Finances of United States. 
Eclipse of Empire, Gray. 
Political Economy of the War, Hirst. 
Wooden Shipbuilding, any. 
America and the Far Eastern Question, Millard. 
History of Pa. R. R. Co., Wilson, vol. 2. 
Naval History of Civil War, Porter. 
N. Y. Stock Exchange Listings, bound vols. 
Poor’s Manual Railroads, 1868-69. 
The American in Paris, J. Sanderson, vol. 2 


Robert H. Dodd, 4th Av. and 30th St., New York. 
The Justice’s Guide, 1825. 
Valdez, José, English trans., Brentano’s. 


The H. & W. B. Drew Co., Jacksonville, Fla. 


Poland: Study of Land, 
Brandes. ; 
In the East Country, Emma Marshall, or any others 


E. P. Dutton & Co., 681 sth Av., New York. 

Abbott, Lyman, Impressions of a Careless Traveiler, 
Outlook Co., 1908. 

Adams, H. C., Relation of the State to 
Action, vol. 1, Amer. Economic Assn. 

Agnecheek, My Unknown Chum, rst ed. 

Atkins. Thos., History of Middlefield and Long Hill, 
Conn., Hartford, 1883. 

Balch, Our Slavic Fellow Citizens, Charities Pub. Co 

Bates, A., Told in the Gate. 

Betts, C. W. and F. W., 
Descendants, N. Y., 1888. 

Burnand, F. C., Any of his Works (R. K. Munkit- 
trick), 

De La Mare, Walter, Songs of Childhood, 1st ed. 


People and Literature, 


Industrial 


Thomas Betts and His 


Dickens, Charles, Dombey and Son, Philadelphia, 
T. B. Peterson. 

Dickens, Charles, Dombey and Son, vol., Philadel 
phia, T. B. Peterson. 


Dressler, Florence, Feminology, C. A. Dressler, Chi- 
cago. 

Deer, Morgan Homer, Dyer’s Index to Land Grants 
in West Virginia, M. W. Donnelly, printer, 1895. 

Edgewood, Parents’ Assistant. 

Garland, Hamlin, Spoil of Office. 

Gerard, L., Golden Centipede. 
Hawthorne, Nathaniel, Works, vols. 5, 6, 9, 10, 25, 
Wayside ed., size 7% x 5 in., Houghton Mifflin. 
Hill, Georgiana, History of English Dress from Saxon 
Period to Present Day, Putnam, 1893. 

Howard, Geo. E., History of Matrimonial Institutions, 
University of Chicago, 3 vols. 

Huntley, S. C., The Great Work, pub. Indo-American 
Co., Chicago. 

Hyde, Douglas, Literary History of Ireland, Scribner. 

Ingersoll, R. G., Works of, Dresden ed., Taylor Pub. 
Co., vol. 3 only. 

Irving, Washington, Set, Geoffrey Crayon ed. 

James, E. W., ed., Lower Norfolk County, Virginia, 
Antiquary. 

Jane, Fighting Ships, a run or any. 

Kelly, James, Amer. Catalogue of Books in U. S. 
irom Jan., 1861, to Jan., 1871 (1866-71), Wiley, 


List of Serials in Public Libraries of Chicago and 
Evanston, Chicago Library Club. 

Lord Salisbury’s Essays, 2 vols., Dutton. 

Massachusetts Sailors and Soldiers in the Revolu- 
tionary War: A Compilation from Archives, Secre- 
tary of Commonwealth of Mass., 4 vols., 1896-8. 

Masters, Edgar Lee, Spoon River Anthology, rst ed., 
IQIs. 
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Moorehead, The Stone Age in North America, 2 vols. 

Mount Vernon and Its Associations. 

Munsell, J., Collections of the History of Albany, 
Albany, Munsell, 1871, vol. 4 only. 

Neill, Edward D., History of Minnesota from Earliest 
French Explorations, Minneapolis, Minn., 1883. 
Neville, E. H. and Martin, Historic Green Bay, 1634- 

1840, Green Bay, 1893. 

Owen, John, Five Great Skeptical Dramas of His- 
tory, Putnam, 1896. 

Piozziana, or Recollections and Anecdotes 
Piozzi. 

Raphael’s Ephemeris for 1902, 1872 and 1866. 

Representative Men and Old Families of Rhode Isl- 
and, Chicago, Beers, 1908, vol. 3 only. 

Roorbach, O. A., Bibliotheca Americana, Roorbach, 
ie # 

Rominger, C., Michigan Geological Survey, Reports, 
Upper Peninsula, 1878-80, vol. 4, J. Bien, N. wai 
1881. 

Scott, Sir Walter, Waverley, 1st American ed. 

Scully, W. C., Kafir Stories, Holt. 

Seeley, Fanny Burney. 

Sinclair, Holiday House. 

Smith, Capt. John, Works of, Arden ed. 

Social Register, New York, Nov., 1916, issue. 

Taine, Modern Régime, trans. John Durand, Holt & 
Co., 1884. 

Taylor, James W., The Victim of Intrigue, a Tale 
of Burr*s Conspiracy, 1847, Cincinnati, Robinson 
& Jones. 

Thorsen, Alice Othillia, The Tribe of Pez Le Kee, 
a Legend of Minnesota. 

Ticknor, Caroline, Dr. Holmes’ Boston, Boston, 1015. 

Trumbell, J. H., List of Books Printed in Connecticut, 
1709-1800, Hartford, 1904. 

Turgeneff, 16 vols., Scribner. 

U. S. Quartermaster’s Dept., Uniforms of Army of 
chee WOE: Ba 7g vol. 2, 1898-1907, Amer. 


of Mrs. 


+ 


Lithographic Co., N. 

Vachell, Bunch of Grass. 

Warner, West Point Colors, Revell. 

Waverley Novels, Boston, 1857, Ticknor & Fields. 

Welles, Albert, History of the Welles Family, N. Y., 
1876. 

Wendell, Barrett, 
Scribner. 

Wild Flowers of North Eastern States. 

Archer, R. A., The Crusade of Richard I., Putnam, 
2880, N. Y. 

Alcott, May, Concord Sketches, pub. Fields, Osgood 
& Co., 1869. 

Annual Connecticut Register, 1800-1831, 
each annual is a small book containing 
towns, etc.; Hartford, Conn. 

Abbott, Jacob, American History, vol. 8, George 
Washington, Gould and Lincoln, Boston, 1865. 

Algerine Captive (The), or The Life and Adventures 
of Doctor Updike Underhill, vol. 1, 1797, pub. 
David Carlisle, Jr., Walpole, N. H. 

Atlas of the World, vol. 1, 1908, Rand, McNally Co. 

Baring, Maurice, Dead Letters. 

Bryant, Poems, 2 vols., 1855. 

Bulletin, Geographical Society, Philadelphia, vol. 1, 
me 2.8, & & 

Burnand, True History of Sanford and Merton, illus. 
Tennial. 

Barnard, Francis P., Strongbow’s Conquest of Ireland, 
Putnam, N. Y., 1888. 

Books on Petrology, Optical Mineralogy, Gems and 
Crystallography. 

Books on Orchid Culture. 

Cogswells in America (The). 

Crockett, Cleg Kelly. 

Clemens, Connecticut Yankee, illus. Dan Beard, Web- 
ster ed. 

Dawson, W. H., 
Appleton. 

Dow, Jr., Patent Sermons, 3 vols., T. B. Peterson, 
Philadelphia. 

Du Maurier, Peter Ibbetson. 

Dyer, Morgan Homer, Dyer’s Index to Land Grants 
in West Virginia, 1896, M. W. Donnally, printer, 
Charleston, 948 pages. 

Eliott, Stephen, A Sketch Book of the Botany of 
South Carolina and Georgia, 2 vols., Charleston, 
1821-24. 


Literary History of the U. S., 


inclusive; 
officials, 


Germany and Germans, vol. 2, 
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Encyclopedia of Contemporary Biography of N. Y., 
1890, vol. 6. 

Edgar, Lady, General Brock, Morang Co., Toronto. 
1905. 

French, Life of Charles Lowden, Regal Paul. 

Foster, Sir Michael, Claude Bernard, Longmans, 
Green Co., N. Y., 1899. 

Gayarre, Charles, Romance of the History of Louisi- 
ana, Appleton, N. Y., 1848. 

Goldoni, Comedies, McClurg Co. 

Henry, O., 1st eds., any. 

Howe, G., History of the Presbyterian Church in 
S. C., vol. 2, 1883, Columbia, S. C. 

Hooker, Flora Boreali-Americana. 

Icazbalceta, J. G., Bibliographia Mexicana del siglio 
XVI, so fres., Mexico, 1886. 

Journal of Franklin institute, Apr., 1879; Apr., 1876, 
3 copies; July, 1891, 2 copies. 

ee H. A., Walter Reed and Yellow Fever, Double- 
ay. 

Kennedy, W. S., Poems of the Weird and Mystical 
Way, Boston, 1885; probably pub. privately. 

Latham, English Homes, set, complete. 

Leslie, Shane, At the End of the Chapter, first print 


ing. 

Lloyd, Thomas, Congressional Register, vol. 4, 1790 

McDonald, Complete Dictionary of Gardening, Lon 
don, 1807. 

Maynard, C. J., Eggs of American Birds, latest ed., 
Maynard or De Wolfe. 

Muir, John, Letters to a Friend, 1915-16, limited ed., 
300 copies, Houghton Mifflin. 

Newcomb, Simon, Our Financial Policy During the 
Rebellion, Harper (during the Civil War). _ 

Oertel, Rev. Johannes A., Hand in Hand Through 
the Happy Valley. 

“Old Man,” Georgia Sketches. 

Orth, Socialism and Democracy in Europe. 

Orth, Five American Politicians, Burrows, 1906. 

Otis, Philo Adams, History of First Presbyterian 
Church of Chicago, 2d ed., 1913, Revell, Chicago, 
320 pages, 8vo, cloth, 2d ed. only. 

Penny, Joshua, Life and Adventures, 1815. 

Peabody, J. P., Wayfarers, Small. : 

Peterson, Library of Illustrated American Humor. 

Qualtrough, E. F., Master of U. S. Navy: The Sailor’s 
Handy Book and Yachtsman’s Manual, N. Y., Scrib 
ner, 1881. 

Record and Services of Connecticut Men in War 
of Revolution, etc., compiled by order of General 
Assembly by the Adjutant-General, Hartford, 1889 

Republican National Convention Proceedings, Chi 

German 


cago, 1908. 
World Policies 
Edward von Mach. _—, 


Rohrbach, Paul, 
Scudder, Guide to the Genera and Classification of 
North American Orthoptera, Cambridge, 1897. 
Sill, E. R., California Poet, A. L. S. . 
Spalding’s Official Baseball Guide, 1877-1906, 30 is- 
sues, and 1908-1912, 5 issues. ; 
Spalding’s Official Athletes’ Almanac, 1894-1905, 11 
issues, and 1907-1908, 2 issues. F 
Spalding’s Official Football Guide, 1894-1908, 15 issues. 
Spalding’s Official Baseball Record, 1909 and r1o10. 
Stowe, H. B., Uncle Tom’s Cabin, N. Y., 8vo, illus., 
Lily Series. ! 
Sanborn, Frank, New Hampshire Biography and Auto- 
biography, 1905, privately printed, Concord, N. H. 
Sullivan, T. R., Boston, New and Old, Houghton. 
eee, Grace Gallatin, A Woman Tender 
Seton-Thompson, Grace Gallatin, Nimrod’s Wif 
Smith, Charles, The American War from conan 1783, 
— of ae by Tisdale, plate and maps 
d plans, 8vo, N. Y., 2 i y pri- 
_vately), — for C. Smith (probably pri 
orrey and Gray, Flora of North Americ: 
Underwood, North American Hepatice, ae tee, 
Underwood, L. M., Descriptive Catalogue of the Nerth 
American Hepatice, north of Mexico, 138 pp., 1884. 
_ Bull. Illinois State Lab. Nat. History, vol. 2. 
U. &. National Museum Bulletin No. 47, Fishes of 
ving “ ae America, vols. 2, 3 and 4. 
inia Laws, Codes or ilations 7 
_(not Plantation Laws of me ee 
Vermont, any old items previous to 1820 
Winters, J. E., Feeding of Infants. 
Waton, Sereno, Botany of California. 


W =" J. G., Justice and Expediency, Haverhill, 


trans. 
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Wallis, N. P., ed., Canadian Scenery. 

Walworth, Ellen H., Life and Times of Kateri Tekak- 
witha, The Lily of the Mohawks, 1656-1680, Peter 
Paul & Bro., Buffalo, 1891. 

Ward, J. H., Church in Modern Society, Boston, 1889 
Weiss, John, Poem read at Dinner of Class of °37, 
Harvard, Press of W. L. Deland, Boston, 1874. 
Whistler, Ten o’Clock, Alderbrink Press ed., Chicago, 





1907. 
Yale: Her Campus, Classrooms and Athletics. 
Zola, Works. 


Eddy’s Bookstore, 260 Weybosset St., Providence, 
Rafael, Astronomical Ephemeris, 1845, 1874-5; also 


quote others. 
Arnold, Origin of All Things. 


Eerdsmans-Sevensma Co., 513 Eastern Av., S. E., 
Grand Rapids, Mich. 


Calvin, Commentary on Gospels. 


Paul Elder & Co., 239 Grant Av., San Francisco, Cal. 


Seven Splendid Sinners, Trowbridge. 
Strange Stories from the Lodge of Leisures, Pie- 
Lung-Ling. 


Geo. Engelke, 855 N. Clark St., Chicago. [Cash.] 
Yoakum, History of Texas. 


H. W. Fisher & Co., 1629 Chestnut St., Philadelphia. 


Social Origin and Primal Law, Longmans. 
Maiwa’s Revenge, Haggard, Longmans. 
Terror of Blue Lake Gap, Conan Doyle. 
Mohammed and Islam, Seelye, Yale Press. 


Flatbush Booke eet Flatbush Av., Brooklyn. 


Lossing’s Pictorial History of the Revolution, 1851, 
vol, 2 only. 


W. Y. Foote Co., University Blk., Syracuse, N. Y. 

Betsey Babbitt, Samantha Allen. 

Plain Points on Personal Purity. 

Brewer’s Handbook of Phrase and Fable. 

Whedon’s Commentary, full set. 

Hasting’s Bible Dictionary. 

oo Faussett and Brown’s Commentary on the 
ible. 

Gould’s Medical Dictionary; give date. 

Eternal Building, Lemon. 


The Franklin Bookshop, 920 Walnut St., Philadelphia. 
Bureau of Entom., Technical Series, No. 4, 2 copies. 
Philadelphia City Directory, 18or. 

Rohlf, Geschichte der Medicin, 5 vols. 

Fothergill, Dr. John, of London, books and pamphlets 
relating to, by J. Elliott, 1781; W. Hird, 1781; G 
Thompson, 1782; J. C. Lettsom, 1782 to 1786, vari- 
ous eds, 

Lettsom, J. C. Life of, Pettigrew. 

Gardiner, Dr. W., Journal, Phila., 1810. 

Gardiner, Susan, Basket of Flowers, Phila. 

Blatchley, Coleoptera of Indiana, 1910. 

Buller, Researches on Fungi, London, 1909. 

Jackson, Glossary of Botanic Terms. 

Veitch, Manual of Coniferae, Chelsea, 1881. 


Robert Fridenberg, 22 W. 56th St, New York. 
McKay, L., The Practical Ship-Builder, N. Y., 1839, 

or similar works. 

Eureka Gallery, 56 W. 39th St., New York. 

Old-time photographs. 
The Herald of Freedom (newspaper), Danbury, Conn.; 

any no. will do. 
Autographs of Ericson. 

Gammel’s Book Store, Austin, Tex. 

Walker’s Life of Andrew Jackson, Philadelphia, 1866. 


The J. K. Gill Co., Portland, Ore. 


CY. ¢ Hall and James W. Wilson’s New Hygiene. 
Lecky’s History of Ireland, new set. 


Gimbel Brothers, Philadelphia, Pa. 
Chickens Come Home to Roost. 


eee -——- - - a 


| 





| 


| 
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Gittmans’ Book Shop, 375 King St., Charleston, S. C. 


Silver Rifle, author unknown. 

The Man from Red Keg; or, The Red Keggers, 
Eugene Thwing. 

Will Terrill, Rev. J. H. Ingraham. 

Rivingstone. 

The Dancing Feather. 

The White Inca, 

The Democratic Review, vol. 25. 

Civilization, Its Rise and Fall, Edward White. 


Gittmans’ Book Shop, 1225 Main St., Celumbia, S. C. 


Russell, The Last Signal. 

McLane, Story of Mary McLane. 
Deleuze, Animal Magnetism. 

David, Dr. T. W. Rhys, Buddhism, 
Out of Darkness Into Light, 2 copies. 
Masters, Spoon River Anthology. 
Forrest, Tour of the Ganges and Jumna. 


“G. J. C.,” care of Publishers’ Weekly 


American Society of Civil Engineers, Transactions, 
vol. 69. 


The Gleason Book Co., 104 Jay St., Schenectady, N. Y. 


Self-Education; or, Means and Art of Moral Progress, 
La Baron de Grando. 


Goodspeed’s Book Shop, Boston, Mass. 


Antrom, N. H., History of. 

Bangor Historical Magazine, vol. 1. 

Bibliophile Society, Lamb’s Letters. 

Cooke, George Willis, Poets and Problems. 

Derby, Conn., Town Records, 1901. 

Diary of Aaron Burr. 

Eden, Emily, Semi-detached House. 

Eden, Emily, Semi-attached Couple. 

Foote, Joan of Arc, Boston, 1888. 

Fuller, George, Life of, Boston, 1886. 

Impartial History of War in America, vol. 1, 1781, 
Pp. 431-438. ; 

Linton, History American Wood Engraving. 

Mass. Hist. Soc. Proceedings, vol. 41; ser. 2, vol. 6, 
1891. 

Mass. Institute Technology, Bulletin, vol. 50, no. 3; 
extra no., May, 1915. 

Peckard, Life of Jerrer, 

Prince Soc. Wood, New England’s Prospect, Andros 
Tracts, vol. 2 or set. 

Roxbury Directory, 1848. 

Salem, Directory, 1837. 

Scales, History Strafford County, N. H. 

Smithsonian Institution, Archzological Reports. 

Windham, N. H., History of. 

Genealogies: Brewster, 1892, 12 pp.; Gibbs, 1879; Jar- 
vis, Hon. Wm., Life, N. Y., 1869; Jennings of 
America, vol. 2; Jones, by Trask, 1878; Minot, Bos- 
ton, 1897; Page of Virginia, N. Y., 1883; Perrin, by 
Glover Perrin, 1885; Ruggles, by Ruggles, 1892; 
Southwick; Yates, by Terrill (memorials of a family 
in England and Virginia), 1887. 

Almost a Heroine, by author of C. Auchester. 

Bowditch, Connection of F. Bacon with First Folio 
Shakespeare, 1910. 

Casanova’s Memoirs, 2 vols. 

Catholic Encyclopedia, original ed. 

Church Cat. of Americana. 

Cunningham, Mrs. E., Seven Autumn Leaves. 

Dial, 1841-44, inclusive. 

Ellett, Mrs., Women of Revolution, 3 vols., 1850. 

Force Tracts, vols, 1, 2. 

Garland, Hamlin, Member of Third House. 

Hill, Life of Stradivarius. 

Lear, Edward, Views of Ionian Islands. 

Marble, A. R., Thoreau, 1902. 

March, Thesaurus. 

Mass. Hist. Soc. Coll., 3d ser., vol. 9; 4th ser., vol. 1; 
sth ser., vol. 9; 6th ser., vol 5; 7th ser., vol. 2. 

Michaux and Nuttall, Sylva Michaux, vol. 2, 186s. 

Naval Portfolio. 

N. Y. Horticultural Soc. Journal, vol. 1, no. 1. 

Painters of South Carolina. 

Pausanias, Greece, Bohn Library, old ed. 

Paxton, Signers Mayflower Compact, 4 pts. or odd pts. 

Pierson, Life John A. Andrew, 2 vols. 

Roden, Cambridge Press. 

Schoolcraft, Indian in His Wigwam, 1848. 

Somerset Club, Club Books Before 1872. 

Strabo, Geography, Bohn Library, old ed. 

Tuckerman, Book of Artists. 

Genealogies: Durham, Hartford, 1869; Hawkins me- 
moranda concerning, 1913; Todd, 1867. 
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Edwin S. Gorham, 11 W. 45th St. New York. 
Mother of All Churches. 


John W. Graham & Co., Spokane, Wash. 


Hieseman, Attract and Protect the Wild 
Birds. 


Hall’s Book Shop, 384-390 Boylston St., Boston, Mass. 


Pierce, Science of Salesmanship. 
Brandeis, Business a Profession. 

Coody, Robt., The Soil. 

Stacpoole, The Blue Lagoon. f : 
The Kreutzer Sonata, in French, Tolstoi. 


Hampshire Bookshop, Inc., 2 Bedford Terrace, 
Northampton, Mass. 

Latham, English Homes, vols. on Interior Decoration 
only. 

Maynard, Catalog of Arundel Prints. 

Lawrence, D. H., Sons and Lovers. 

Standt. Dr. K. G., Beitrag zur GebdBmetrie der Sage, 
3 vols. 

Towne, Third Reader. 

Towne, Fourth Reader. 

White, F. W., Food Values in 


igil. 


How to 


Household Measures, 


Harper & Brothers, Franklin Sq., New York. 
Studies of the Gods in Greece, L. Dyer. 
W. E. C. Harrison & Sons, 214 E. Baltimore St., 
Baltimore, Md. 
Development and Practice of 
Walter S. Sparrow. 
Pastels, by the same 


English Water-Color, 


author. 


The Harrison Company, Atlanta, Ga. 
Winthrop’s Military Law, 2 vols., 1896. 


Harvard Co-Operative Soc., Inc., Harvard Square, 
Cambridge, Mass. 
Yale Review, August, 1899. 
Mackenzie, Castles of England, 2 vols. 
Mason, The Orchestra Instruments and 
Do. 
Robinson, Hunting Without a Gun, and Other Papers, 
Forest and Stream, 1905. . . 
Robinson, Sam Lovel’s Camps, Forest and Stream. 
Paston Letters, ed. by J. Gairdner, Macmillan, 4 vols. 


What They 


Hendee’s Book Shop, Dubuque, Ia. 
Annual Report National Museum, 1897, pt. 1, 3 copies. 


Archibald Henderson, Chapel Hill, N. C. 


Arthur Schnitzler als Psycholog, Th. Reik. 
Frau Beate’s Sohn, Arthur Schnitzler. 


The Norman W. Henley Publishing Co., 6 W. 45th 
St., New York. 


Frankel on Starch, Glucose and Textrine. 


Robert Hentschel, 422 Boston Block, Seattle, Wash. 
Haldane, MacFall, History of Painting. 

Thompson’s Gardener’s Assistant, new, 10 sets. 
Schaefer, Paper Garden. ! 

Lueger’s Lexicon of Technologie. 


Ernst Hertzberg & Sons, 1751 Belmont Av., Chicago. 


Burton’s Arabian Nights. 

Books and magazines about Whistler 

Books and magazines about Brangwyn. 

Tllustrated eds. of Daphins and Chloe. 

Encyclopedia Britannica, Index vol. only, green sheep 
binding. 


Walter M. Hill, 83: Marshall Field Bldg., Chicago. 


American Railway Engineering Association, Proceed- 
ings, vol. 7, Chicago. ; oe 
Gass’ Journal of the Lewis and Clarke Expedition, 
Chicago, 1904. ie 
Howells, Architecture from First Mongolian Invasion 
to Present_Government. 

Ellis, Mrs. H., Kit’s Woman. — 

Ellis, Mrs. H., My Cornish Neighbours. 

Ellis, Mrs. H., Attainment. 

Theodore Dreiser’s Works, Ist eds. 

A Collection of About 70 Contemporary Accounts of 
Trials Between 1678 and 1681, dealing with Popish 
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plots, treason, etc., Trials of Lord Russell, etc., 


4 vols. 

Who’s Who in New England, 1916. 

Harvard University Library Bibliographical Contribu 
tions, 1-6, 9-11, 15, 16, 18, and 25. 

Lowell, J. R.. Conversations on Some of the Old Poets, 
reprint by McKay, Philadelphia, McKay, 1893. 

Frontinus, Sextus Julius, Two books on the water 
supply of the city of Rome, tr. by C. Herschel, 
Boston, Estes, 1899. 

Official Bulletin No. 5, Divinity Schools of the Uni 
versity cf Chicago, 14 pages; the cover title bears 
the date June, 1892; page 1: has the date of March, 
1892. 

Boston Public Library, Ticknor Library of Spanish and 
Portuguese Books Catalog, 1879. 

Memoirs of the American Academy of Arts and Sci 
ences, new series, vol. 6, pt. 1, Boston, Metcalf, 1857 

Cambridge History of English Literature, set. 

Lagerlof, Queens of Hungoholla. 

Illinois Laws: First Assembly, begun January —, 18109 
Third Assembly, begun December 2, 1822; Fourt! 
Assembly, second session, begun January 2, 1836. 

Illinois Private Laws: Tenth Assembly, first sessio: 
begun December 5, 1836; Eleventh Assembly, firs: 
session, begun December 3, 1838. 

Lewkovitch on Oils, Fats and Waxes, 3 vols. 


Himebaugh & Browne, 471 sth Av., New York. 
Encyclopedia Americana, thick-paper ed. 
Warner’s Library of the World’s Best Literature 
Lincoln, Federal ed. 

Ivanhoe. 

Quentin Durward. 

The Talisman. 

The Fair Maid of Perth. 
Anne of Geierstein. 

Count Robert of Paris. 
Castle Dangerous. 

Chronicles of the Canongate. 

All Harper’s Thistle ed. 
Arms and Armour. 


Hochschild, Kohn & Co., Howard and Lexington Sts., 
Baltimore, Md. 
Eugene Field, Writings in Prose and Verse, vols 
11, 12, Sabine ed., cloth. imprint of 1806 or 1897 
Anthology of Magazine Verse, Braithwaite, 1914 ed 


Rudyard Kipling, Writings, Outward Bound ed., clot! 
Scribner. 


Wm. B. Hodby’s Olde Booke Shoppe, 624 Penn Av., 
Pittsburgh, Pa. 
Ancient Wisdom, Besant, 2 copies. 
Inner Life, Leadbeater, vol. 1. 
Occult Chemistry, Besant, 3 copies. 
Horton Genealogy, Geo. F. Horton, M.D., or any other 
genealogy of Horton family. ; 


Paul B. Hoeber, 67 E. soth St., New York. 


Archives of Otology, vol. 30, no. 1, or complete vol. 
Abbott, Hygiene of Transmissible Diseases. 
Turban, Tuberculosis. 


Archives of Pediatrics, vols. 1, 3, 5. 


Holmes Book Co., 333 S. Main St., Los Angeles, Cal. 

Schoolcraft’s Historical and Statistical Information 
Respecting the Indian Tribes of the United States. 
vols. 2 and 6, cloth binding. 


J. P. Horn & Co., r00r Chestnut St., Philadelphia, Pa. 
Parkman, 20 vols., cloth, La Salle ed. 


Parkman, 17 vols., cloth, Frontenac ed. 
G. P. R. James, Works, 21 vols. 


Hudson Book Co., 25 W. 42d St., New York. 
Steward, Last of the Filibusters, Sacramento, 1857. 
Brake, On Two Continents, Topeka, 1896. 

Goldsmith, Overland in ’49, Detroit, 1806. 

Herndon, Days on the Road, N. Y., 1902. 

Munger’s Journal, Vernon, N. Y., 1852. 

Crakes, Five Years a Captive, Columbus. 

Fletcher, California and Civil War, Ayer, Mass., 1804. 
Any rare item on the West. 


George P. Humphrey, Rochester, N. Y. [Cash.] 
Allen a Dale and Robert le Diable, Admiral Porter. 
A Volume of Short Stories, Percival Pollard. 


The Life of Mary Jamieson, Batavia, 1844. 
Lecky’s European Morals. 
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Paul Hunter, 401% Church St., Nashville, Tenn. 


O. Henry, limp leather ed., 2 sets. ; 

Annie Besant’s Ancient Wisdom, 10 copies. 

Clarke’s Commentary, 6 vols., 1836 to 1860 eds., 3 
sets. 


Hunter & Co., Inc., 629 E. Broad St., Richmond, Va. 
The Genius of Freemasonry, Indo-American Book Co. 
The Great Work of Freemasonry, Indo-American 
Book Co. : 
Bridging the Great Divide, Indo-American Book Co. 
Any other books by the Indo-American Book Co. 
Comms aa. } 
n, Foe Compromise. 
faa behannice, 1ith ed., flexible sheepskin, 
full leather. 
Morgan Robertson, sets. 
Mark Twain, sets. 


The H. R. Huntting Co., Besse Pl., Springfield, Mass. 

Blaine, Twenty Years in Congress, vol. 2 or complete, 
sheep binding. ; 

Lamborn, Dragonflies, vs. Mosquitoes. 

St. Nicholas, 1907, pt. 1, bound copies; 1915, complete, 
bound copies. 


A. J. Huston, 92 Exchange St., Portland, Me. 
Moultrie, Memoirs of the American Revolution, 2 
vols., 1802. L 
Dahn, Felix, Attala, English trans. 
Freeman’s Norman Conquest, vols. 5 and 6. 


Hyland’s Book Shop, 170 Fifth St., Portland, Ore. 
Hoak, Materia Medica. 
Master Minds and Master Thoughts. 
Poems, Prose and Pencil. 
Woman's Confessional, Helen Woljiska. 
Macfadden, Encyclopedia. 


International Magazine Co., 339 Bay Way North, 
Elizabeth, N. J. 
Am. Public Health Asso. Reports; vols. 2, 4. 
Am. Inst. of Mining Engineers, Trans., vols. 41, 45, 
49, 50, 52 to date. 


Illinois Book Exchange, Lakeside Bldg., Chicago, Ill. 
New Jersey Equity Reports, vol. 4o. 


Marr’s Criminal Juris. of Louisiana, 1906. 
Pollard’s Digest of Patent Law, 1913. 


U. P. James, 127 W. 7th St., Cincinnati, O. 
Walpole, History of Twenty-five Years, vols. 1, 2. 


Anton I. Jansky, 19 E. Adams St., Chicago, II. 
Strauss, Roger Williams. 
Edwards, Quantrell and His Men. 
Verne, Five Weeks in a Balloon, illus. 


William R. Jenkins Company, 6th Av. at 48th St., 
New York. 
The Great Work, by T. K., Indo-American Pub. Co. 
Lovell, Franklin Square, Seaside Library series, either 
in bulk or single vols.; all titles must be different. 


Jersey City Public Library, Jersey City, N. J. 


Wilson’s Photographic Magazine, April, 1914, and 
July, 1915. 


E. W. Johnson, 10 W. 28th St., New York. 
Universities of Europe, Middle Ages, Rashdall. 
Hayden’s Geological Atlas Colorado. 

Religion of the Crescent, Tisdall. 
Stage-Coach and Tavern Days, Earle. 


Johnson’s Bookstore, 391 Main St., Springfield, Mass. 

Shakespeare, Midsummer’s Night Dream, Rolfe ed., 
green leather, Doubleday, Page. 

New International Encyclopedia, latest ed., any binding. 

Baedeker United States, 1900. 

Encyclopedia Britannica, 11th ed., thin paper, sheep 


binding. 
Jones Book Store, 226-228 W. 1st St., Los Angeles, Cal. 
The Spiritual Treasury, Rev. Bonaventure Hammer. 


The Edward P. Judd Company, New Haven, Conn. 


Sidgwick, Ethel, The Promise, Small, Maynard. 
Sidgwick, Ethel, Luke Jones, Small, Maynard. 
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The Kendrick-Bellamy Company, Denver, Colo. 

Geomancy, Hartmann. 7 

Cliff Dwellers of the Mesa Verde, Nordensksjold. 

Lectures on Explosives, Willoughby Wakle, Wiley. 

Mentally Defective Child, Meredith Young. P 

The Last of the Great Scouts, Mrs. H. C. Whitmore, 
Duluth Press. 


Kimball Bros, 46 Columbia St., Albany, N. Y. 
Clearwater’s History of Ulster County. 
Gen. Sherman’s Memoirs. 
Custer’s Tenting on the Plains. 
Sanborn’s Life and Letters of John Brown. 
Burney’s Buccaneers of America. 


Kimmel & Herbert, 518-520 Main St., Lafayette, Ind. 

Journal of Geography, vol. 2, nos. 6, 8, 10; vol. 3, 
0G: 4 5S, 7c & OF VOR 4, 20. 43 woh & ae F3 
vol. 9, no. 10; vol. 10, no. 4; vol. 14, nos. 6-8. 

Bulletin of Philadelphia Geographical Society, vol. 
1, all but nos. 3 and 5; vols. 9, 10, 11, 12, 13, 14, 
complete. 

Encyclopedia Britannica, vol. 21 of Peale’s reprint. 

National Geographic Magazine, vols. 1 to 6. 

Meigs, Woman and Her Diseases. 


Kleinteich’s Book — 1245 Fulton St., Brooklyn, 
a me 


Gerald Massey’s Poems. 

Little Masterpieces of English Poetry, 6 vols. 
Ancient Wisdom, Annie Besant. 

Porter’s Life of Sir John Henniker Heaton. 
Cetawayo, Haggard. 

Song of Bilitus, in English. 


F, H. Knapp, 146 Hamilton Place, New York. 


Burke, Edmund, Works, vol. 8 only, green cloth bind. 
ing, Little, Brown, 188o. 


Korner & Wood Co., 737 Euclid Av., Cleveland, O. 

Patrick, Sappho and The Island of Lesbos. 

A. Kroch & Co., 22 N, Michigan Av., Chicago, IIl. 

Hoffmann, E. T. A., Weird Tales, Scribner or Mac- 
millan. 

Laurence, D. H., Sons and Lovers, Kennerly or Eng- 
lish ed. 

Schurz, Reminiscences, in English. 

Sandemann, Metternich. 

Young’s Fractional Distillation, Macmillan. 

Rousseau, Confessions, in English, London ed., con- 
taining 12 original etchings. 
P. C. Kullman & Co., 35 Nassau St., New York. 

National Geographic Magazine, full set. 

National Geographic Magazine, vols. 1, 2. 

National Geographic Magazine, vols. 1 to 6. 

National Geographic Magazine, vols. 1 to 29. 


Richard Laukhuff, 40 Taylor Arcade, Cleveland, O. 
Phillpotts, The Three Brothers. 


Charles E. Lauriat Co., 385 Washington St., Boston. 

Medieval Military Architecture, Clark. 

Palgrave’s Anglo-Saxons, 2 vols. 

Heimskringla, Wm. Morris. 

Castelar’s Rome. 

Mechanics and Faith, Porter. 

In Passion’s Dragnet, Southan, Badger. 

Our Journey to the Hebrides, Joseph and E. Pennell, 
Harper, 18809. 

Hugo, pts. 9 and 29, pub. Matteson. 

Miller’s Memories of Blackshear, Lippincott, 1858. 

Sowing and Reaping, Mary Howitt, Warne. 

Near East from Within, Funk. 

Behind the Veil in the Russian Court, Vassile. 

Andrews and Batchelor’s New French Instructor, 
Appleton, 1857. 

House of a Hundred Lights, Torrence. 

The Factories, and Other Poems, Widdemer. 

Thoughts and After-Thoughts, B. Tree. 

His Opportunity, Henry C. Pearson. 


John A. Lavender, 268 River St., Troy, N. Y. 


Mississippi Bubble. 
Harda, Ouida. 

John McNeill’s Sermons. 
Spurgeon’s Works. 


Leary, Stuart & Co., 9 S. 9th St., Philadelphia, Pa. 


Piazzi Smyth’s Our Inheritance in the Great Pyramid. 
Wild’s Ten Lost Tribes of Israel. 
Spots, book on cleaning, compiled by Courvoisier. 
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Lemcke & Buechner, 30-32 W. 27th St., New York. 
Endell, Old Tavern Signs. 


Lewis Book Co., 115 S. Spring St., Los Angeles, Cal. 


Warner, Our Invisible Supply,, 2 vols. 
Warder, Invisible Light. : 
Arnold, History and Origin of All Things 
Phylos, Dweller in Two Planets. 
Simpson, The Cat. 


The Library Book Co., 25 W. 42d St., New York. 


Child, English and Scottish Ballads, 8 vols. 

Cox, Cinderella. 

Chodzko, Popular Poetry of Persia. 

Crane, Italian Folklore. 

Garter, Jewish Folklore in Middle Ages. 

Grimm, Household Stories, tr. by Mrs. Lunt, London, 
1844, only. 

Lang, Custom and Myth. 

Lang, Myth, Ritual and Religion. 

Donnelly, Ragnarock. 

Catlin and Bandelier items. 


Library of Congress, Washington, D. C. 


Treasury Decisions Under Internal Revenue Laws, 
vol. 14, 1911. 


Library of the University of Georgia, Athens, Ga. 





Stanton, Comes One with a Song, 1808. 
Stanton, Songs from Dixie Land, 1900. 
Stanton, Keep A-goin’. 

Library, 


University of North Carolina, Chapel Hill, 
N. ©. 


Bulletin Archaeological Institute, vol. 1, 
Electrical Review, vol. 66, no. 18. 
Engineering Record, vol. 74, no. 12. 
Homiletic Review, vol. 60, no. 1. 
Independent, vol. 83, no. 3484. 
International Studio, vol. 58, no. 229. 
Journal of Medical Research, vol. 33, no. 1. 

Journal of Pedagogy, voi. 20. 

Literary Digest, vol. 52, nos. 2, 3, 4, 5, 8, 9, 18, 19. 
School Review, vol. 23, no. 3; vol. 24, nos. 3 and 4. 
Survey, vol. 36, no. 4. 


no, I. 


Little, Brown & Co., 34 Beacon St., Boston, Mass. 


Harmonic Series, by T. K. 

Cro1inwell’s Soldier’s Bible. 

Dr. James J. Jackson, Houghton Mifflin. 
Forrester, Warwick Woodlands. 
Forrester, Deerstalkers. 

Forrester, Quorndon Hounds. 

Surtees, 1st eds. 

Francis Parkman, Works, 1st eds. 

The Great Work, by T. K. 

The Great Psychological Crime. 


B. Login & Son, rs2 E. 234 St., New York. 
Waites Mastoid, or anything by Cain and Thorpe. 
Dyestuffs. 

Beaumont, Physiology of Digestion. 
Pettigrew, Portrait Gallery, 4 vols. 
Nervous and Mental Disease Monograph Series, nos. 

2, 3, 6, 8, and 17. 

Whitman’s Orthepedic Surgery. 

Cain and Thorpe, Synthetic Chemistry. 

Dealers kindly send lists of medical books and period- 
icals which you have for sale. 


J. P. Lombard, Pierce Bldg., St. Louis, Mo. 
Lippincott’s Readers’ Library, second-hand. 
Alexander Hamilton Institute series of books. 

Long Island Book Exchange, Glen Cove, L. I. 
Burr, Aaron, Life of, J. Parton, or any other good 

biography of. 

Loveman, Joseph & Loeb, Birmingham, Ala. 
Hasting’s Bible Dictionary. 


Lowdermilk & Co., Washington, D. C. 


Almanac de Gotha, 1903, ’04, ’os. 

Commanders and Generals of the Civil War. 

Franklin and Esty, Electric Engineering; 
Alternating Currents. 

I. C. S. Text Book 44 Designs of Dynamos. 

United States Pharmacoperia, 1870. 


vol. 2, 


| 
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Martin, Money of Nations. 
Jones, Rebel War Clerk’s Diary. 
Chapin, Municipal Sanitation in the United States. 
Shields, Life of Prentiss. 

Claiborne, Mississippi as a Province and State. 
Brassey, Naval Annual, 1898. 
Sayer, The Dahlia. 

Dimock, Florida Enchantment. 
Town, Grammar School Reader. 


Lowman & Hanford Co., Seattle, Wash. 


Mackenzie, Studies in Roman Law. 
Phillips, Red Saunders. 


Macauley Bros., 78 Library Av., Detroit, Mich. 


T. Nelson Downs, Book of Magic (not his coin trick), 
Hopziner’s Card Tricks. eee 
Wanda, Ouida, formerly pub. Lippincott. 


A. C. McClurg & Co., 218-224 S. Wabash Av., Chicago. 


Dictionary of National Biography, 27 vols. 
Riggs, Mary and I. 

Beck, Gazetteer of Illinois. 

Stevens, Historical Nuggets, 2 vols. 


McDevitt-Wilson’s, Inc., 30 Church St., New York. 


Auerbach, Edelweiss. 

Benjamin, S. G. W., Art in America, 1880. 

Encyclopedia Britannica, popular ed., cloth or sheep. 

Cummings, T. S., Historical Annals of the National 
Academy of Design, Phila., 1885. 

DeLancy, A Week at Waterloo. 

Harvard Classics. 

March, Thesaurus. 

Rod, the White Rocks. 

Jewish Encyclopedia. 

Stoddard’s Lectures, 1o or 11 vols., cloth. 

Encyclopedia Britannica, Index vol., sheep, thin paper. 

Barrie’s Works. 

Bax, German Society at Close Middle Ages. 

Behind the Veil in the Russian Court. 

Book of Knowledge, several sets. 

Encyclopedia Britannica, India paper, 
suede finish, with stand. 

Casenova, 8 vols., French. 

Cobb, Sylvanus, Gunmaker of Moscow. 

Ignatius Donnely, Czsar’s Column. 

Heart of a Woman (poetry), Hensley. 

Hanish, Inner Studies. 

Hume, Mystery of the Yellow Room. 

Hume, Perfume of the Lady in Black. 

Pierce, Life of Charles Goodyear, several copies. 

Valdes, Armando P., La Hermana St. Suplice. 

Armstrong, Axel Herman Haig and His Work. 

Binyon, Laurence, Dutch Etchers of the Seventeenth 
Century, bound with Hamerton’s Etchings Rem- 
brandt, 189s. 

Deuchar, Collection Etchings After Eminent Masters 
of the Dutch and Flemish Schools. 

Fitton, Illustrated Catalogue Etchings by Hedley Fit- 
ton, with descriptions, 1orr. 

Friedlander, Max J., Albrecht Altdorfers landschafts 
radierungen, 1906. 

Hitchcock, Etching in America, lists etchers, 1906. 

ee Proofs and Prints, Engravings and Etchings, 
1884. 

Laurvik, John Nilsen, Anders Zorn, 1913. 

Lippmann, Engraving and Etching, tr. Martin Hardie. 

Maggs Brothers, Drawings and Etchings, 1914. 

Pauli, Inkunabels der deutschen und niederlandischen 
radierung. 

Roller, Technik der radierung, 1888. 
Schuberth, H., Das aetzen der metalle fir kunstge- 
eee ee a 1888. 

Singer and Strang, Etching, Engraving, and Other 
Methods of Printing Pictures. . : 

Springer, Die radierungen des Herkules, Seghers, 3 
vols., rgro. 

Van Rensselaer, American Etchers, 1886. 

Beilstein, Handbuch der Organische Chemie. 

Collection of Most Remarkable Monuments of the 
National Museum, Naples, 1864. 

Cement, Lime and Plaster, Eckel, Wiley, 1909. 

Friedlander, Fortschritte der Teerfarbenfabrikation. 

London, Jack, People of the Abyss. 

Physical Education, Appleton, Felix Oswald. 

Kendall, Ezra, Spots, Good Gravy, and Tell It to Me. 

Everyman’s Encyclopedia, second-hand. 

Ward, A. W., History English Dramatic Literature, 


limp leather, 
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3 vols., vol. 1, Macmillan, 1899. 
Encyclopedia of Electricity, American Text Book Co., 
vols. 
Near East from Within, Funk, 1915. 


MacGreevey-Sleght-DeGraff Co., Batavia, N.Y. 


Fragments of Faith Forgotten, Meade, second-hand. 
The Great Initiates, Edward Schure. 


John Jos. McVey, 1229 Arch St., Philadelphia, Pa. 


Sadtler, Under Five Captains. 

Anderson, History of the First Missouri Brigade. 

Lawler, Plumbing, Steam and Hot Water Heating. 

Augustus Hare’s Story of My Life, vols. 3 and 4, 
black cloth, D., M. & Co. : 

Mill’s Nature, the Utility of Religion and Theism, 3 
essays. 


Madison Book Store, 61 E. soth St., New York. 


Abbot, Old Hoaryhead and the Valleys. 

Abbot, McDamier. 

Miksath, St. Peter’s Umbrella. 

Burton’s Arabian Nights, vol. 8 of the 12-vol. ed. 
Law of Nature, pub. Law of Nature Pub. Co. 


Henry Malkan, 42 Broadway, New York. 


Adams, Chart of History. : 

Adams, John Henry Smith, several copies. 

Barnard, Handkerchief Garden. 

Baptismal Book of the Low Dutch Church of Shawan- 


gunk. 

Birds and All Nature, 1901 to close. 

Brady, Hohenzollerns. ; 

Browning, Sordello, ed. by David Duff. 

Cont. of the U. S. National Herbarium, vol. 3. 

Crake, Aemilius. 

Creighton, History of Papacy, 6 vols. 

Field, i oe Bee Seen. 

Dryden, Complete Works, Scott Saintsbury. 

Genealogy of Hoffman Family of Early Ulster County. 

Hazlitt, Works. 

Henderson, History of Germany. 

International Encyclopedia, last ed. 

Jones, Consular Service of the United States. 

Jonson, Complete Works, Gifford Cunningham, 1875. 

Journal of Virginia House of Delegate, 1833-1835. 

McClay, Journal of William. 

Mayo’s Clinics, 1888-1905, 1913-1914. 

Mental Evolution in Man. 

Moore, International Arbitration, vols. 1, 2, 5. 

Miley, In Cuba with Shafter. 

Quincey, Figures of the Past. 

Redesdale, Lord, Hardy Bamboo. 

Rice and Johnson, Calcutus. 

Rickard, Flotation Process. 

Rome, History of, vol. 1, Crosby, Nichols, Lee Co., 
N. Y., 1860. 

Roquerol, Tactical Employment of Quick-Firing Field 
Artillery. 

Schlomann, Technical Dictionary, vols. 9 and 1o. 

Scott, Analogy of Ancient Craft Masonry. 

Scott’s Code. 

Snyder, World Machine. 

Stein, Tender Buttons. 

Swoboda, Arbitrage in Wertpapieren. 

Tannenberg, Greater Germany. 

Taylor, Memoir of Robert Surtees. 

Thomson, Conduction of Electricity Through Gases. 

Unique Manual of Premium Rates. 

Valdes, Jose. 

Village of Vagabonds. 

Whitney, Sonnets and Songs. 

Wilson, Downfall of Spain. 

Wolf, Manual of Dyeing. 

World’s Best Literature, vol. 8, red cloth, gilt. 

— Best Literature, vol. 27 of 30-vol. ed., green 
cloth. 

Zadin, Who’s Bright Eyes. 


Harry F. Marks, 116 Nassau St., New York. 
Burton’s Arabian Nights, sets or odd vols. 
G. W. M. Reynolds, Works. 
Songs of Bilitis, Louys. 
Untrodden Fields of Anthropology. 
Casanova Memoirs, English. 
Aldus Classics. 
Swift’s Works. 
Mark Twain, sets. 
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L. S. Matthews & Co., 3563 Olive St., St. Louis, Mo. 
Hall, Adolescence, 2 vols. 


The Medical Standard Book Co., 307 N. Charles St., 
Baltimore, Md. 

Galton, Hereditary Genius. 

Galton, Natural Inheritance. 

Sutton, Volumetric Analysis. 

Apsley’s Cookery Book. 

Merck’s Book of Prescriptions. 


Isaac Mendoza Book Co., 17 Ann St., New York. 
Simm’s Works, a complete set. 
The Great Work. 
Lendrum’s Hist. American Revolution, 1795, odd vols. 
Mitford, Tales of Old Japan. 
Tracy, The Final War. 
Hovestadt, Jena Glass. 
Glass Making, English, French or German. 


G. E. Merritt, 277 Middlesex St., Lowell, Mass. 


Knight’s Modern Seamanship, Van Nostrand. 
Aldrich’s Story of a Bad Boy. 


The Methodist Book Concern, 1018-24 Wabash Av., 
Chicago, Ill. 
James Leaton’s Methodism in Illinois, 1793-1832, 
vol. 2. 
Field, History of Rock River Conference. 


The Methodist Book Concern, 734 N. Rush St., 
Chicago, Ill. 


Addis, W. E., The Religion of Israel, 1905. 

Maspero, G., Struggle of Nations: Egypt, Syria, Assy- 
ria, ed. Sayce, Appleton, 1897. 

Maspero, G., Passing of Empires, 850-330 B. C., ed. 
Sayce, Appleton, 1900. 

Schilling, Quellenbrich zur Geschichte der Neuzeit. 

Dollinger, Die Reformation, ihre Entwechlung und 
ihre Wirkungen, 3 vols. 

Well-Bred Girl in Society, Doubleday, Page. 


The Methodist Book Concern, 150 Fifth Av., 
New York. 


Historical Introduction to Rolls Series, Stubbs. 


Meyer’s Book Store, 307-309 S. Dearborn St., Chicago. 


The Flirt, Booth Tarkington, 1st ed. ° 
The Arena, Booth Tarkington, 1st ed. 

Herndon’s Life of Lincoln, vol. 2. 

World Almanac, 1915. 

Irving’s Mohammed, vols. 1 and 2, Gaffrey Crane ed. 


Michigan State eee” at Library, Ypsilanti, 
ch. 


Studies in Abnormal Psychology, ser. 3, pub. Richard 
Badger, Boston. 

Barnard, Life of Pestalozzi. 

Mommsen, History of Rome, vol. 4 only of Scribner 
4 vol. ed. 


The W. H. Miner Co., Inc., 3518 Franklin Arv., 
St. Louis. 


Dialogues of Luisa Sigeae. 

Thayer, Coloration in the Animal Kingdom. 
Newmark, Automobile Business. 

Edgar, How to Advertise a Retail Store. 
MacGregor, Bank Advertising Plans. 
Bird, Sales Plan. 

Soule, How to Sell Hardware. 

Allen, As a Man Thinketh. 

Stowe, Winning the Trade. 

Selicman, The Specialty Salesman. 
Burton, Arabian Nights, reprint. 
Blavatsky, Secret Doctrine, 1st ed. 
Ward, Dynamic Sociology. 


The Morris Book Shop, Marshall Field Annex Bldg., 
24 N. Wabash Av., Chicago. 

Memoirs of Robt. Houdin. 

Ade, Doc Horne. 

Ade, Pink Marsh. 

Norwich, Conn., History of, Hall & Mason. 

The Great Work, by T. K. 


Noah Farnham re W. Jersey St., Elizabeth, 


McManus, Lad of the O’Friel’s, 2 copies. 
The Christ of Paul. 

Coates Family of Massachusetts. 

Clark, Indian Sign Language. 









































































































































































































































































































































































































































BOOKS WANTED—Continued 


Noah Farnham Morrison—Continued. 





Halsey, American Silver. 


Weir, Long Powers. .- 
Hemenway’s Vermont Gazetteer. 


N. Y. Medical Book Co., 45 E. 424 St., New York. 
Wales, The Yoke. 


New York Public Library, 476 Fifth Av., New York. 
Fullam, Text Book of Ordnance, 2d ed. 
Collins, Epitome of Synthetic Philosophy of Spencer. 
Kremer, Struggle for a Royal Child. 


New York State Library, Albany, N. Y. 


Fry, James B., New York and the Conscription of 
1863, Putnam, 188s. 
Evans, Oliver, The Young Millwright and Miller’s 
Guide, ed. T. P. Jones, Lea-Blanchard, 1850, or | 
later ed. 
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Webber, Samuel, Manual of Power for Machines, 
Shafts and Belts, Appleton, 1879, or later ed. 
Byrne, Oliver, The Practical Model Calculator, Baird, 

1863. 





Newark’s “Old’’ Book my 552 Broad St., Newark, 
N. J. 


Cooley, Early Settlers of Trenton and Ewing, N. J. 

Reed, History of Reed Family in Europe and America. 

Blake, History of William Blake of Dorchester and 
His Descendants. 

Somerby, A Record of Blakes of Somersetshire. 
Davis, Samuel Davis, of Oxford, Mass., and Joseph 
Davis, of Dudley, Mass., and Their Descendants. 
Dudley, History of Dudley Family in Numbers, no. 

8 only, Wakefield, Mass., 1893. 


Newbegin’s, San Francisco, Cal. 
McClure’s Magazine, Mar., 1894. 
Aeshylus, Nine Greek Dramas, trans. E. D. A. Mors- 
head, Harvard Classics. 
Hillis, Chickens Come Home to Roost. 
The Picaroons, Burgess. 
International Library of Technology. 
Bergson’s Introduction to a New Philosophy of Life. 
Lee, Queen Victoria, Macmillan. 
Best Plays of the Old Masters, Vizetelley’s ed. of 
the Mermaid Series, unexpurgated, cloth binding. 
Moulton, Library of Literary Criticism. 
Andrew’s Jean Grolier Servier. 
Day, Policy and Administration of the Dutch in Java. 
Perrot & Chipiez’s History of Art, complete set. 
Clayton Hamilton’s On the Trail of Stevenson, rst | 
ed., Doubleday, Page. 
Encyclopedia Britannica, Sears-Roebuck ed., any bind- 
ing; can use several sets if price is right. 





D. H. Newhall, 154 Nassau St., New York. 
[Cash. ] 

West, G. B., Golden Northwest, Chicago, 1878. 
Worthington, Shiloh, Only Correct History. 
Townsend, 10,000 Miles of Travel. 
Shea, War Between French and Chickasaws. 
Strahorn, The Enchanted Land. | 
Jocknick, Early Days on Western Slope. 
Jackson, Grant’s Strategy. | 
King, Campaigning with Crook, 1880 ed. 
Mills, Wild Life in the Rockies. | 
Shinn, Mining Camps, N. Y., 1885. 


W. W. Nisbet, 12 S. Broadway, St. Louis, Mo. 


Hamilton Institute Business Course. 

Sabin, Dicty. of Books Relating to America, any vol. 
after 13. 

History of Howard and Cooper Counties, Missouri. 


Noble & Noble, 31 W. 15th St., New York. 
Williston’s S. W., 1014, Reptiles of the Past and 
Present, University of Chicago Press. 
Zittel (per Eastman), Text-book of Palacontology, 
vol, 11, 1902, Macmillan. 


The Norman, Remington Co., 308 N. Charles St., 
Baltimore, Md. 

Cloud, Down Durley Lane, Century, 4 copies. 

Letters of Dreyfus to His Wife, Harper. 

Howe, Muscles of the Eye, vol. 2 


The Norman Remington Co.—Continued. 

Peyton Miller, Eminent Lawyers. 
Beckwith, Genealogy. 
Lombroso, Criminal Man, Science Series. 
Dearneer, Noah’s Ark Geography. 
Charlin, Introd. French Authors’ French Course 
Moore, Flower Fables and Fancies, Stokes. 
Littlefield, Old Schools. 
Sir Walter Raleigh, War of Ideas. 
Brady, Island of Regeneration. 
Morgan Robertson’s Works, 4 vols. 
Fosbroke, Character Reading Through Analysis 

Features, $2.50 ed. 
Carpenter, Towards Democracy, Kennerly. 
Jobling, Catalysis, Blakiston. 
Bacher, With Whistler in Venice, Century. 
Richard Bagot, Temptation. 
Nicolay and Hay, Lincoln, 10 vols., 1st ed 
Paash, From Keel to Truck, English, Stechert 
Taylor, Textbook of Architecture, Gov. Ptg. Office 
Reynolds, 'Life of M. L. Weems. 


The Oakwood Binders, Pittsfield, Mass. 


Art of Optimism, William Dewitt Hyde. 
Textile, Soap and Oil, Hurst. 


The Old Corner Book Store, Inc., 27-29 Bromfield St., 
Boston, Mass. 

Lord Medivin’s Conversations with Byron. 

G. K. Chesterton, pub. Lane, 1909. 


Old Corner Book Store, Springfield, Mass. 
Rhode Island Historical Society, vols. 3, 5. 
N. Y. State Historical Association, vols. 4, 5, & 
Connecticut Historical Society Collections, vol 


E. H, Otting, Warren, O. 
Sydney, Algernon, Discourses Concerning Govern 
ment, etc., London, 1763. 
Reeve’s History English Law. 


D. L. Passavant, Zelienople, Pa. 
Wright, Life and Times Louis Phillipe, King 0! 
France, London. 


Journal of Eldest Son of Duke Orleans, pub. 
London cerca 1800. 


Bohn’s Extra Vols. Heptameron and Rabelais. 


in 


T. H. Payne & Co, Chattanooga, Tenn. 


India, Russia, Belgium, British Castles, Malta, France, 
in the Black Series; name price. 


Pearlman’s Book Shop, 931 G St., Northwest, 
Washington, D. C. 

Remainders. 

Law Text and Case Books. 

High School Text Books. 

Honorable Mrs. Vereka, by “Duchess.” 

Greek Diaglott. 

Roberts, Blood of the Covenant. 


N. A. Phemister Co., 42 Broadway, New York. 
Insurance Law Journal, vols. 38-42. 
Krehbiel, Chapters of Opera. 
Yale Law Journal, vol. 25. 


i E. L. Pierce, 5 W. 125th St., New York. 
Listing Statements New York Stock Exchange, Fitch. 
Smith’s Financial Dictionary, Moody. 


The Pierce & Zahn Book Co., 1531 Arapahoe St., 
* Denver, Colo. 

Profit Sharing of American Employees, by National 

Civic Federation, 

- The Pilgrim Press, 14 Beacon St., Boston. 

-ife of Sir Thomas Hutchinson, J. K. Hosmer. 

Sketch Book of the Civil War, Gardner. 

Christian Mysticism, Inge. 

Prayers of the Bible, McFadyen. 

Christianity: Its Nature and Its Truth, Peake. 


Damen of American Revolution Lineage Book, 
sNO. > 


2. 

Manual of Conchology, Tryon and Pilsbry. 

The Pilgrim Press, 19 W. Jackson Blvd., Chicago. 
Chimes from Jester’s Bells 

Calvin’s Commentaries, set. 

Just Plain Dog. 

Love’s Trilogy, Nansen. 
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Issac Pitman & Sons, 2 W. 45th St., New York. 
Pitman’s Shorthand Weekly, vol. 1. 
Warren Hastings in Pitman’s Shorthand. 
Tom Brown’s hool Days in Pitman’s Shorthand. 
History of Shorthand, Isaac Pitman, ist ed. 
Brooks, Foreign Exchange Figuring Book. 
Pickwick Papers, in Pitman’s Shorthand. 


Powers Mercantile Co., Minneapolis, Minn. 


Three Sevens, Phelan, pub. 1879. 
Family History of the Pease Family in America. 


Powner’s Book Store, 33-37 N. Clark St., Chicago. 

Lewis and Clarke, Paul Allen, Philadelphia, 1814, 
vol. 1 only. } hae F 

Brener, Art of Versification and Technicalities of 
Poetry. 

Corporal Si Klegg and His Pard. 

Moore’s International Arbitrations, vols. 1, 2, 5, or 





set. 

Culp, Daniel Wallace, Twentieth Century Negro Liter- 
ature. 

Symonds, Wine, Women and Song. 

Maupassant, vols. 16, 17, St. Dunstan Soc., paper 
label, 8vo, blue cloth. 

Hosford, Woodrow Wilson, 1912, 2d ed. 

Crowell and Murray, Iron Ores of Lake Superior, 


1916. 
Muir, Life, Letters and Journal, 1915. 
Caffin, How to Study Architecture, 1916. 
Phillpott, Three Brothers, 1909. 
Taylor, Leaders of Socialism, 1910. 
Jones, Case of Rebellious Susan, 1905. 
Modern International Reader. 
Headley, Second War with England. 
Pathfinders of the Revolution. 


Powner’s Book Shop, 406 a Av., W., Cleveland, 
0. 

Pallidino, Indian and White in the Northwest. 

Eels, Marcus Whitman. 

Fremont, The Story of My Life. 

Meeker, Ox Team on the Oregon Trail. 

Victor, River of the West. 

Cannon, Waii Lappu. 


C. S. Pratt, 161 6th Av., New York. [Cash.] 
The Underground Railroad. 
Life of Robert Emmet. 
Columkill, Prophecies. 
Peker, How to Read Plans. 
Lovell, U. S. Speaker. 
Esquemiling, Buccaneers of America. 
Esquemiling, Dampier’s Voyages. 
Masefield, On the Spanish Main. 
Hogan, Lays of Thomond. 


Presbyterian Board of Publication, Chicago. 
Undesigned Coincidences, J. J. Blunt. 
Truths and Half Truths, Sheldon. 
Night Thoughts, Young. 


Presbyterian Board of Publicatfon, Nashville, Tenn. 
Grant Allen, In Many Shades. 

Chapman, Flora of Southeastern United States, 3d ed. 
Swete, Last Discourses and Prayer of Our Lord. 
Edwards, Sons and Fathers, Rand. 


Presbyterian Board of Publication, San Francisco. 
Phillips, Mr. Scraggs. 
Grutzmacher, The Virgin Birth. 


Preston & Rounds Co., 98 Westminster St., Provi- 
dence, R.I 

McClintock and Strong, Biblical Encyclopedia. 

Ainsworth, Life of John Law. 


Publication Book Store, 427 16th St., Denver, Colo. 


History of Washington County, Pa. 
Life of the Master, Watson. 


Putnams, 2 W. 4sth St., New York. 
Gates, Ellen, Treasures of Kurium. 
Round My House, 1st ed. 
Crane, The O’Ruddy. 
Songs for the Little Ones at Home, rst ed. 
Rothschild, Lincoln: Master of Men, rst ed. 
Sobieski, Achievements. 
Countess de Gasperin, Near Heavenly Horizons. 
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Putnam’s—Continued. 

Reader’s Guide to Periodical Literature, 1913, bound. 

Randall’s Jefferson, 3 vols. 

Bleackley, H. W., Story of Beautiful Duchess. 

Valentine’s Manuals, complete set. 

Lafon, Fierabias, in English, illus. Doré. 

Lafon, Les Aventures of Chevalier Janfre, in English, 
illus. Doré. 

John Henry. 

Down the Line with John Henry. 

Wherry, E., Wanderer on a Thousand Hills, 

Rey, Guido, Peaks and Precipices. 

Life of Mrs. Josephine Butler, pub. Arrowsmith 

Butler, Josephine, Personal Reminiscences of a Great 
Comrade. 

Moore, Lallah Rookh, illus. Edwin L. Weeks and 
Frank T. Merrill, pub. about 1885. 

Gribble, Comedy of Catherine the Great. 

Jekyl, Old West Surrey. 

Dillon, England and Germany. 

Morley, Studies in Literature, 1891. 

De Wendt, From Paris to New York by Land. 

Buffum, The Tears of Heliades. 


The Rare Book Shop, 813 17th St., Washington, D. C. 
Davis, Day Star of Amer. Freedom. 

Scharf, Hist. of Maryland. 

Scharf, Hist. of Western Maryland. 

Thomas, Chronicles of Maryland. 

Leadbeater, Man, Visible and Invisible. 

Monkhouse, Chinese Porcelain. 

Twain, Huckleberry Finn, rst ed. 

Johnston, Original Portraits of Washingten. 


Raymer’s Old Book Store, 1330 1st Av., Seattle, 
Wash. 

American Menace: or Popery a Political System. 

Peter Reilly, 133 N. 13th St., Philadelphia. 


Preuss, German-English English-German Dictionary. 


Paul R, Reynolds, 70 5th Av., New York. 


Code of Victor Jallot, Edward Carpenter, pub. George 
W. Jacob. 


F. Ring, 211 E. 25th St., New York. 
American Book Prices Current, any vol. 1904 to 1915, 
any condition. 
U. S. Catalog Annual Suppl., 1912-15, any condition. 
Dauze, Index Biblio-Iconographique, 1894-95, 1895- 
90. 


Riverbank Laboratories, Geneva, Kane Co., II. 


Works on ciphers, cryptography, cryptology, stegan- 
ology, steganography, polygraphy, crytomenytics, 
scotography, and synthemology also deciphering, 
published at any time prior to 1825. Please send 
careful description, date and price. 


A. M. Robertson, Union Sq., San Francisco. 


Cruise of the Essex, Porter. 
Dampier’s Voyages. 


E. R. Robinson, 410 River St., Troy, N. Y. 
Pinkerton, The Molly Maguires and the Detectives. 
Stephens, C. A., Young Moose Hunters. 

Theiner, Vetera Nonum, Poloniz et Lithuanie His- 
toria illustrantia, 3 vols., pub. Rome, 1860-3. 

Totoratis, Die Litauer unter dem Konig Mindowe bis 
zum Jahre 1263, pub. Friburg, 1905. 

Wiedmann, O., Das _ Litanische 
Strassburg, 1891. 

Bagot, R., A Roman Mystery. 

Bagot, R., Donna Diana. 

Lockwood Genealogy. 

Cooley, J., Poems of a Child, Harper, 1903. 

Torrey, R. A., Divine Origin of the Bible. 

McElroy, J., Si Klegg. 

McElroy, J., any of the Si Klegg series following Si, 
Shorty and the Boys. 

Damour, Industrial Furnaces. 

Catalogue of Lafayette College, 1855-6. 


Preteritum, pub. 


Engel, K., Introduction to the Study of National 
Music. 
Illustrated London News, July 4 to Aug. 1, 1914, in- 


clusive. 
Parsons, Pathology of the Eye. 
Walker, Charlotte, Under a Lucky Star. 
The County Fair. 
Cobb, S., Caliph and Bagdad. 
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E. R. Robinson—Continued. 


Smith, H., Brambletye House, 1877. 
Fletcher, J. S., Mistress Spitfire. 
Drummond, H., For the Religion. 


Seawell, M. E., Lively Adventures of Gavin Hamilton. | 


Mrs. Alexander, A Second Life. 
Mrs. Alexander, Mona’s Choice. 
Mrs. Alexander, The Freres.. 
Robson & Adee, Schenectady, N. Y. 
Voice in the Rice, Morris, Dodd, Mead. 


Rockford Public Library, Rockford, Ill. 
American City, August, 1916. 
International Studio, May, 1916. 

House Beautiful, June and August, 1915s. 
H. Taylor Rogers, Asheville, N. C. 
Love’s Coming of Age, Ed. Carpenter. 


[Cash.] 


Rosenbach Company, 1320 Walnut St., Philadelphia. | 


Cromwell’s Soldier’s Bible, 
Wolseley, Boston, 189s. 

Grolier Club, Whistler. 

Chaffanjan, L’Oronoke, Paris, 1889. 

Velsasco, V., Geographia de Columbia, Bogata, 1898. 

Coucheau, Henri, L*Oronoke. 

In the Land of Hell. 

Books on Brazil, 
etc., in all languages. 


prefaced by Viscount 


Brazilian languages, 


Observations on the Present State of the Waste Lands 


of Great Britain, London, 1773. 
Good prices paid for Colonial Laws. 


Rosengren’s, 1740 N. Albany Av., Chicago. 
Redding, Our Near Future. 
Encyclopedia Britannica, 11th ed., Index vol. 
National Geographic Magazine. 
Mark Twain, early eds. 


J. Sapiro, sth Floor, 130 W. 46th St., New York. 


Descriptive list of novels published by W. N. Gris- 
wold, Cambridge, Mass.; any year but 1897. 


J. H. Saumenig & Co., 229 Park Av., Baltimore, Md. 
Guiness, Approching End of the Age. 


Schaefer & Koradi, Fourth and Wood Sts., Philadel- 
phia, Pa. 


Book on Canary Birds. 


Schoenhof Book Co., 128 Tremont St., Boston. 


Partou, Parmesse Francais, Osgood & Co. 
Granny’s Wonderful Chair, Kenny Meadows, illus. 


Schulte’s Book Store, 132 E. 23d St., New York. 


Kretchmer and Rohrback, Costumes. 

Ross, Theory of Pure Design. 

Forlong, Rivers of Life; incomplete set will do. 

Catholic Encyclopedia, vol. 15. 

Don Quixote, vol. 1, vellum paper ed. 

Lamborn’s, R. H., History of Mexican and Spanish 
Paintings and Painters. 


E. Schwartz, Fox St. P. O. Station, New York. 


Book of Knowledge. _ 
Encyclopedia Britannica. 


Schwartz, Kirwin & Fauss, 42 Barclay St., New York. 
Modern Essays, F. W. H. Myers. 


Scrantom, Wetmore & Co., Rochester, N. Y. 


Lever, Maurice Tiernay, old library ed., dark green 
cloth, illus., cover gold embossed. 


Chas. Scribner’s Sons, sth Av. at 48th St., New York. 


Henderson, Social Settlement, 1899. 
Meyer, Donatello, English text, Lemcke. 
Remington, Drawings, 61 plates. 

Coit, Stanton, Message of Man. 
Swarbrick, Robert Adam and His Brothers. 
Holbrook, Richard, Boys and Men. 
Powell-Cotton, In Unknown Africa. __ 
Neumann, Elephant Hunting East Africa. 
Bancroft, Alaska. 

Phillips, Bibliography Henry James. 
Stevenson, Poems, Bibliophile Society. 
Carryl, Grimm Tales Made Gay. 





the Amazon, | 


Chas, Scribner’s 


Drews, Christ Myth. 

Hirth, Ancient Chinese Porcelain. 

Hirth, China and the Roman Orient. 
Peasant Art Russia, International Studio. 
Peasant Art Italy, International Studio. 
Laufer, Pottery Han Dynasty. 

Ellwood, English Furniture. 

Hare, Isabella Milan. 

Hare, Courts Italian Renaissance, 
Morgan, Lady, Italy. 

Piozzi, Glimpses Italian Court Life. 
Baedeker, Northern France. 

Ward, American Carnation. 

Hitchcock and Brown, Teaching Twelve Apostles 
Sassetta, Sienese Painter. 

Thompson, Life Eugene Field. 


Seattle Public Library, Seattle, 


Hauptmann, Die Versunkene Glocke. 

Minassian and Kayikyian, Dictionary, English-Armen- 
ian and Armeno-Turkish. 

Patterson, Illustrated Nautical Encyclopedia. 


Charles Sessler, 1314 Walnut St., Philadelphia. 


Paul Bourget, Pastels of Men. 

New Arabian Nights, rst ed. 

Dr. Jekyl and Mr. Hyde, rst ed. 

Mr. Britling Sees It Through, rst ed. 

Mademoiselle Garard, Belot. 

Dante, Vita Nouva. 

Autobiography of Timur. 

Autobiography of Mohammed Baber. 

Water’s Grace Abounding. 

Fox’s Journal. 

Goldoni Autobiography. 

Vidocq Autobiography. 

Marquis Lafayette’s Memoirs. 

Dupin, Situation comparee des Colonies Francaises 
et des Colonies Anglaises. 

Abbott, Christ’s Secret of Happiness. 

S. Kinney, The Tin Pedler. 

Bret Harte, Condensed Novels, rst ed. 


Shepard Book Co., 408 S. State St., Salt Lake City, 
Utah. 


Sons—Continued. 


Wash. 


Cooper’s Leather Stocking Novels., illus. by Darley, 
Appleton, any. 


The Sherwood Co., 19 John St., New York. 
Baum, Songs of Father Goose. 
Carr, Brought to Heel. 
Davis, Refraction of the Eye. 
Dunn, Business of Insurance, vol. 1. 
Eaton’s One Hundred Lessons in Business. 
Gow’s Marine Insurance, 
Griffin, G., Life, with Poems and Letters. 
Guilty or Not Guilty; or, A Tale of Manhattan Well. 
Johnson’s Universal Cyclopedia and Atlas, vol. 8. 
Lewis, Dio, Drink Problem and Its Solution. 
Rice, Practical Graphology. 
Richardson’s Royal Helps for Royal Living. 
Stories of Humor. 
Stapleton, P., Kady of Cady, Colo. Romance. 
rhomas, Epitome. 
Wealth and Progress. 
Waterman, N., In Merry Mood. 
Martin’s Organic Chemistry. 
Merimee, Columba, in English. 
Pennypacker, Gov., History of Pennsylvania. 
Pelton, B., Shelter Island. 
Pelletreau, History of Putnam County. 
Randolph, Rose, Successful Selling by Mail. 
Riley’s Works, 6 vols., B. M. ed. 
Skeevers, J., Object Lessons. 
Sampher’s Cable Code. 
Watkins, Shipper’s Code. 
Zangwill, Gray Wig. 
Abbott, H. G., American Watchmaker. 
Burgh, J., Dignity of Human Nature. 
Bullock, S. F., Irish Pestrals. 
Chronicles of New York. 
Cotta Family. 
Caldwell and Arthur, Handbook of Plant Morphology. 
College Stories, Lippincott. 
Golden Season. 
Goulding’s Woodruff Stories. 
Henckley, G. W., Something Happened. 
Hoffman Genealogy. 
Haig, Diet and Food. 
Hollander, D. B., Scientific Phrenology. 
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The Sherwood Co.—Continued. 


History of First Pennsylvania Cavalry, known as 
Forty-fourth Regiment. 

Involuntary Idleness. 

Index to Colonial Papers, Albany, 1864. 

James, D., The Unaccountable Man. 

Life of Cutt Quinlan. | 

Lyell, C., Pigeon Keeping for Amateurs. 

Legal Laughs. 


Joseph Shortell, Care of Publishers’ Weekly. 


A New Dictionary of the English Language, William 
Pickering, London, 1836. 


Sibley, Lindsay & Curr Co., 432 4th Av., New York. 


Logonis, Youth of Wordsworth, tr. Matthews. 
Lite of Alexander III, Macmillan. 


S. D. Siler, 930 Canal St., New Orleans, La. 
United States Geological Survey Folios: 
Pike’s Peak, no. 7. 
Philadelphia, no. 162. 
Santa Cruz, no. 163. 
Watkin’s Glen, no. 169. 
Passaic, no. 157. 


Smith Bros., Inc., 470 13th St., Oakland, Cal. 
Royal Favorites, Menzies. 


Henry the Third, King of Poland and France, His 
Court and Time, Freer. 


Smith & Lamar, 1308 Commerce St., Dallas, Tex. 
Symbolic of Masonry, J. B. Buck. 
Burton Holmes Travelogues. 
Encyclopedia Britannica, 11th ed. 
New International Encyclopedia. 
Nelson’s Loose Leaf Encyclopedia. 
Ridpath’s Histories. 
Harvard Classics. 
Book of Knowledge. 
Stoddard’s Lectures. 


Smith & Lamar, Nashville, Tenn. 
Baldwin’s Armageddon. 


“a Biblical and Theological Dictionary of the 
ible. 


Smith & McCance, 2 Park St., Boston. 
Milmine’s Life of Mary E. Eddy, any ed. 
Science and Health, 1875-78 and 1881 ed. 
Science of Man, 1876 and 1879 ed. 
Christian Science Journal, 1883 to 1890, vols. cr nos. 


Clarence W. Smith, 44 East Av., Rochester, N. Y. 
Memoirs of Casanova, 12 vols. 


Geo. D. Smith, 547 Fifth Av., New York. 
Log College, A. Alexander, Princeton, 1845. 
History of North America, W..Cooper, London, 1789. 
Hain’s Repetorium, 4 vols., 1826-38. 
Brunet’s Manual, 8 vols., 1860-80. 
Panzer’s Annales, 12 vols., 1793-1808. 
Funeral Eulogium on Aaron Burr, W. 

N. Y., 1758. 

Autographs of Joseph Clay, Jr. 


P. Stammer, 61 4th Av., New York. 
Lockwood Family in America. 
Moorehead, Stone Age of North America. 
Patterson, Nautical Encyclopedia. 
Tour in the Four Great Rivers. 
Whiting Genealogy, Lazell. 
Memoirs of Henry Villard, vol. 2 only. 
Schmidt, Shakespeare Lexicon, vol. 2 only. 
Hoffmann, Weird Tales, vol. 2 only. 


Standard Book Co., 98 Park Pl., New York. 


Goold-Brown’s Grammar of Grammars, good condition. 
The Merchant of Killogne, Downey, pub. by Dunbar, 
Scotland, new or second-hand. 





Livingston, 


Stanford Book Store, Stanford University, Cal. 


Muret-Sanders, Encyklopadisches Wéorterbuch der 
Englischen und Deutschen Sprache, Teil 2, Deutsch- 
English, Grosse Ausgabe. 


State House Book Shop, 221 S. sth St., Philadelphia. 
Hutchinson, Witchcraft, London, 1720. 
Early histories of the States: scarce items only. 
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State House Book Shop—Continued. 


Hoff’s Agricultural and Commercial Almanac for the 
States of Georgia and the Carolinas. 

Gesetze der Republik Pennsylvania, 766 pp., octavo, 
Reading, Pa., 1807. Tao 
Livingston, Franklin and His Press at Passy, Grolier 

Club, 1914. 
Columbian Magazine, vol. 
may do. 
F. C. Stechert Co., 29 W. 32d St., New York. 
Mabie, Reading and Home Study. 
Lang, Homer and His Age. 
Aristophanes, Ecclesiasuse and Frogs, ed. Rogers. 
Tolhausen, Spanisches Worterbuch, 2 vols. in t. 
Flammarion, Astronomie Cartouche. 
Goethe, Werke. 
Hyde, Hymnal Sermon Pictures, 1893. 
Hyde, Serman Pictures for Children’s Service, 1892. 
Timbs, Abbeys, Castles and Ancient Halls cf England 
and Wales, 3 vols., 1902. 
Oliphant, Sketches of Reign of George II, 1870. 
Espana Sagrada, 1747, 1879, 51 vols. 
Boker, Poems and Plays, 1856. 
Bledsoe, Examination of Edward’s Inquiry in Free- 
dom, 184s. 
Young, Fractional Distillation. 
Choate’s, Rufus, Addresses and Orations. 
Henderson, Locomotive Operation, 2d ed. 
Rymer, Foedera, 20 vols. 
Bushell, Chinese Art, 2 vols., 1906-7. 
Hagopian, Turkish Grammar. 
Taggart, Biog. of R. Taney, 1907. 
Alexandrow, Russian-English Dictionary, 2 vols. 
Hastings, Bible Dictionary, 5 vols. 
Clement, Rome the Eternal City, 2 vols. 
Jowett, Plato, and Index. 
Skeat, Princ. of Etymol., Series 2, Foreign Element. 
Ogg, Opening of the Mississippi, 1904. 
Bryce, Two Centuries of Irish History. 
Egerton, Short History of English Colonial Policy. 
Dilke, Problems of Greater Britain, 1890. 
Holdermann, Study of the Greek Priestess. 
Eltzbacher, Germany’s Food. 
Harrison, The German Peril. 
Allen, Scholia to Plato. 
Hanus, Measuring Progress in Learning Latin. 


G. E. Stechert & Co., 151 W. 25th St., New York. 
American Naturalist, vols. 23, 46 of all. 
Laufer, Chinese Pottery of Han Dynasty. 
Ophthalmoscope, 1912, 1913. 
Poet Lore, vol. 2, no. 5, May, 1890. 
Science, new series, vol. 2 or no. 47. 
Dickens’ Works, set, Centenary ed. 
Drama Quarterly, nos. 1, 4, 15. 
Cram, Standard American Ry. System Atlas World. 


E, Steiger & Co., 49 Murray St., New York. [Cash.] 


G. H. Lewes, Goethe’s Leben und Werke. 

Callender, Manual of Cursive Shorthand. 

Valdé’s, José, English trans. 

Comparetti, Virgil in the Middle Ages, 
Benecke. 

Heyse, Maria von Magdala, English trans. 

B F. Stevens & Brown, 4 Trafalgar Sq., Charing 

Cross, London, W. C., Eng. 
Brevoort, Letters to Washington Irving. 
Campbell’s Historical Sketches of Colonial Florida. 
Stewart & Kidd Co., Cincinnati, O. 
Statesman’s Year Book, 1911-1912. 


W. K. Stewart Company, Indianapolis, Ind. 


J. F. Jameson, Treatise on Constitutional Conven- 
tions, qth ed. 
Carl Schurz, Reminiscences. 


1, Phila., 1786; imperfect 


trans. by 


Henry Crabb Robinson, Diary, Reminiscences and 
Correspondence. 
Library of World’s Best Literature, Charles D. 


Warner, 31 vols. 
History of Jay and Blackford Counties, Indiana, Chi- 
cago, Lewis Pub. Co. 
W. K. Stewart & Co., 425 S. 4th Av., Louisville, Ky. 
Spirit Intercourse, H. McKenzie. 
Ayesha, Rider Haggard. 
Stix, Baer & Fuller Dry Goods Co., St. Louis, Mo. 


Government and Parties in Continental Europe, A. L. 
Lowell. 


Pearls of Thought, Grace Townsend. 
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WANTED—Continued 
Strawbridge & Clothier, Philadelphia. 
Violet, Magruder, Longmans. 


The Sunwise Turn, Inc., 2 E. 31st St., New York. 


The Married Woman, Fernald. 

Century Dictionary, second-hand. 

Allegretto, Gertrude Hall. illus. by Oliver Herford, 
Little, Brown & Co., about 1894. 


J. F. Taylor & Co., 116 Nassau St., New York. 
Persian Literature, 2 vols., Lamb Pub. Co. 


Gardner Teall, 80 Washington Sq., New York. 


Ipswich Prints, Arthur Dow. 

Zeitschrift fiir Bildende Kunst. 

Japan and Its Art, M. Huish. 

Statesman’s Year Book, last ed. 

Permanent Stereotype Steel Plate, Jacob Perkins. 


Tessaro’s, 14 Maiden Lane, New York. 


Thatcher's Journal. 

The Boomers, Watt. 

The Rose of Old Harpeth, Davies. 

Memoirs of Roque, Vellier. 

Lakes of Northern Italy, Bagot. 

Peter Ibbetson, Du Maurier. 

Yachtsman’s Guide, Howard Patterson, revised ed. 


Thoms & Eron, 50 John St., New York. 


Besant, Thought Power. 

Malthus, On Population. 

Swift’s Complete Works, English ed. 

Dexter’s Congregationalism. 

Fashion and Passion, Count de Pomar. 

Allmand’s Principles of Applied Electro-Chemistry. 

Cumulative Book Index, 1912 and 1913. 

Songs of Bilitus. 

Pennell, Illustration of Books. Jy 

Lipmann, Boticelli’s Drawing for Dante’s Divine 
Comedy. 

Holme, Notes on the Science of Picture Making. 

MacColl, Nineteenth Century Art. 

Hardie, Frederick Goulding, Master Printer. 

Baillie-Grohman, Camp in the Rockies, 1st ed. 

Doughty, Wanderings in Arabia, Desertai English ed. 

Symons, Cities. 

Symons, Studies in Two Literatures. 

Geikie, Love of Nature Among the Romans. 

Addy, Evolution of an English House. 

Wonders of Science, set, Funk & Wagnalls. 

Walt Whitman, set, Putnam. 

Chaucer, Kelmscott ed. 

Hawthorne, Standard Library ed., half mor., vol. 15 
only. 

Lowell, Standard Library ed., half mor., vol. 9 only. 

Longfellow, Standard Library ed., half mor., vol. 1 
only. 

Holmes, Standard Library ed., half mor., vol. 5 only. 


Thorburn & Abbott, 113 Sparks St., Ottawa, Can. 


Pope’s Life John A. MacDonald. 
de Moine’s Maple Leaves, any series. 


H. H. Timby, 259 Main St., Ashtabula, O. [Cash.] 


Book of Knowledge, 20 vols. 

Scott, Tales of a Grandfather. 

Moras, Autology. 

International Encyclopedia, rors ed. 
Book of Peonies, L. B. & Co., list $6.00. 


The Tuttle Co., 11 Center St., Rutland, Vt. 


The Orphan, Mulford, A. L. Burt ed. 
Green Mountain Boys, Thompson, 1839, 1st vol. of 
ist ed. or any odd vols. 


Otto Ulbrich Co., 386 Main St., Buffalo, N. Y- 


Great Psychological Crime. | 

Encyclopedia Britannica, thick paper, cloth binding, 
2 sets. 

Millionaire Baby, Green. 

British Navy, Masefield, 1st ed. 

Matthew Henry’s Commentaries, set. 


Union Book Co., Inc., Schenectady, N. Y. 


Webster’s New Dictionary, with census and maps, 
limp leather, red edge, indexed, pub. Syndicate 
Publishing Company, 1911. 
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Union Theological Seminary, Broadway at 120th St.. 
New York. 
Asgill, J., Argument to Prove that Death: is No; 
Obligatory, 1875. 
Gailor, T. F., Christian Church and Education. 
Garrod, H. W., Religion of All Good Men, 1906. 
Macculloch, J. A., Comparative Theology. 


University of Chicago Press, Chicago. 
Lea, Formulary of the Papal Penitentiary, 1893. 
Peckham, Gen. Nathaniel Lyon and Missouri in 186; 
Post, Driven from Sea to Sea, Chicago, 1884. 
Traubel, Camden’s Compliments to Walt Whitma: 
City Record, N. Y., April 3, 1915, no. 12736. 


U. P. C. Book Co., Inc., 241 W. 39th St., New York. 


Encyclopedia Britannica; set state price and « 
tion. 


D. Van Nostrand Company, New York. 


Digest of U. S. Patents for Paving and Roofing ¢ 
position, Washington, 187s. 


T. B. Ventres, 286 Livingston St., Brooklyn, N. Y 


Encyclopedia Britannica, thin paper edition. 
History of the British Flag. 


A. C. Vroman, 60 E. Colorado St., Pasadena, Cal. 
Reconstruction in So. Carolina, 1865-1877, J. S, Rey- 
nolds, pub. State Co. : 
Beyond the Law, Alexander, pub. Putnam. 
Voice of Victory, cloth (anthems). 
Redeemer’s Praises, cloth (anthems). 
The Coming Slavery, Herbert Spencer, pub. Century 
small 1s5c. pamphlet, 2 copies. : 
Life of Mary Baker G, Eddy, Georgine Milmine. 
Sister Carrie, Driesser, inexpensive edition. 


John Wanamaker, New York. 

Rolla at Work, 2 copies. 

The Wilder Book. 

Czar and His People, Childs. 

Chapters of Erie, C. F. Adams. 

Daddy Joe’s Fiddle. 

Mary Jane’s Pa, published by Fly. 

D. G. Rossetti, a record and a study by Wm. Sharp, 
Lond., Macmillan, 1882. 

Life of Wm. Blake, by Alex. Gilchrist, illus. from 
Blake’s own works in facsimile by A. J. Linton 
and in photo lithography, with a few of Blake’s 
original plates, in 2 vols., Lond., Macmillan, 1863. 

The Seventh Noon, Bartlett. 

Gold of the Gods. 


John Wanamaker, Philadelphia, Pa. 
— Equation Table for Averaging Accounts, pub. 
1856, 
Normal Life, Devine. 
Treasure of Peyre, Gaillard. 
More Than Kin. 
Marriage Under the Terror. 
Enroute, Huysman, in English. 
Poems, The Shadow of the Rock, pub. Randolph. 


; Gabriel Weis, 489 Fifth Ave., New York. 
Riley’s Works, Japan Paper Edition, Scribner. 
Field’s Works, Japan Paper Edition, Scribner. 


Aldrich’s Works, Large Paper Edition, Houghton M. 
Tolstoi’s Works, Scribner. 


Mark Twain’s Works, American Pub. Co. 


J. R. Weldin Co., 413 Wood St., Pittsburgh, Pa. 
Life Worth Living. 
Frederick Law, Operative Tales. 
Taft, History of American Sculpture. 
Carlton, Dominick, The Poor Scholar. 


Carl M. Welte, Norwich Town, Conn. 
Picture of Chief Uncas of the Mohegan Indians, or 
book showing the tribe. 


History of Norwich, Conn., give author, with pub- 
lishers’ (atc. 


George W. Wenrick, 14 Brenton Court, Jamaica, N. Y. 


Items on the Thoroughbred Horse previous to 1880; 


Guides, Racing Calendars, Stud Books and Sport- 
ing magazines. 


M. J. Whaley, Inc., 749 Fifth Ave., New York. [Cash.] 
Barbe of Grand Bayou. 

Hearts in Exile. 

| John Chilcott, M. P. 

| Love Letters of a Liar. 
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BOOKS WANTED—Continmued. 





Geo. F. Wharton, 606 Common St., New Orleans, La. 


Jefferson, Thomas, Federal Ed., cloth, 12 vols., $60, 
G. P. Putnam’s Sons, publishers. 


Whitlock’s, 230-232 Elm St., New Haven, Ct. 


Strong, Biblical Concordance, 

Shakespeare, Variorum edition. 

Dana, Four Rocks and Walks Around New Haven, 
Conn, 

Wilcox, Rifles and Rifle Practice. 

Hall & Mason, Norwich, Conn. 

Wadsworth, Map of New Haven, Conn, 

Webster & Skinner, Laws of N. Y., 1801-1812. 
Whig Party of the South. 

Grays Mass. Reports, vols. 15 and 16 and Mass. Re- 
ports, vol. 118. 

Erdman-Hough, History Philosophy. 

Standard Dictionary, India paper, second hand. 
Edgren, Italian Dictionary. 

Nelson, Battling Nelson. 

Apochraphel, New Testament, Gebbie & Co. 
Schneider, Guide to Study of Lichens. 


Whitney & Grimwood, Colorado Springs, Colo. 

J. H. Goodwin’s Improved Bookkeeping and Business 
Manual, second-hand copy. 

Practical Instruction to Business Men, second-hand 
copy. 

Locomotives Up to Date, McShone. 

Blister genes. 

Payne Knight’s Worship of Priapus. 

Hargreave Jeauing’s Phallicism. 


Frank J. Wilder, 46 Cornhill, Boston, Mass. 


Cochrane’s Hist., Antrim, N. H. 

Hemenway’s Gazetteer, Vt., set or any odd vols. 
Shreve Family, Greenfield, Ill., 1901. 

Dickey Geneal., 1898. 

Comstock Geneal., 1907. 

Bemis Geneal., 1900, $15 offered. 

Rexham, Mass., Hist. of. 


John W. Williams, —— Top,” near West Chester, 
a. 


Southern Girl in ’61, Mrs. L. S. Wright. 


Williams Book Stores Co., Boston, Mass. 


Arts and Crafts of Spain, Williams. 

= of First Constitutional Convention in Mass., 
1780. 

Collections Civil War Broadsides and Posters. 

Collections of War Posters of the Present War of 
the Allied Countries and United States. 

Psalms of David, illuminated by Owen Jones, 16th 
Cent. hand carved leath. edition. 

MacDonald’s History of the Inquisition. 

One Hundred Masterpieces of Sculpture, C. F. Hill. 
Modern Eloquence, 15 vols., %4. 

Free Thinkers Pictorial Textbook, 2 vols. 

A Yankee in Quebec, Anson A, Gard. 

Golden Butterfly, Besant. 


Woodward & Lothrop, Inc., Washington, D. C, 


Catch Words of Patriotism, Hubbard. 

Hale’s Longer English Poems, good second-hand, 
Macmillan. 

bi of Moral Sentiment, Adam Smith, second- 
rand, 

Life and Letters in the Fourth Century, Glover. 

German Conspiracy in America, Skagg. 

Citizenship of the U. S., F. C. VanDyne. 

LaBruyere’s Characters, trans. from French, pub. by 
_Stott, London. 

Compend. of Materia Medica Therapeutics and Pre- 
scription Writing, Potter. 


Woodworth’s Book Store, Chicago. 
Swedenborg’s Economy of Animal Kingdom. 


J. O. Wright, 7 East 42nd St., New York. 


Everybody’s Encyclopedia. 
Walpole’s Castle of Otranto. 


Ye Old Book Shop, 118 Patton Ave., Asheville, N. C, 
Parker’s History of Londonderry, N. H. 

Judge Sewall’s Diary. 

Wheeler’s History of N. C. 

Sets of O: Henry. 
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John W. Adair, 3407 Monroe St., Chicago. 
One Lot U. S. Fish Reports; send for list. 
National Geographic Mag., 1916, $1.00 delivered. 
Ladies’ Home Journal, 1916 and 1917 at 7c. ea. 
Cosmopolitan, toc. each. 
Harper’s, Century, Atlantic, World’s Work, at toc. 
ea. delivered. 


Allen Book and vn Co., 454 Fulton St., Troy, 
is We 


Mark Twain, Jumping Frog, 1867. 

Bacon, Sylva Sylvarum, First edition, 16247. 
Science and Health, cloth, duplicates. 
Railway Library, Slason Thompson, complete. 


American Geographical Society, Broadway at 156th 
St.. New York. 
Surplus stock of publications (Bulletins) for the fol- 
lowing years, will sell for $1.00 per volume: 1871, 
1872, 1874, 1876, 1878 to 1904. 


Antiquarian Book Shop, Lafayette, Ind. 


1000 Reports, Bulletins and Circulars of the U. S. 
Dept. of Agriculture, no duplicates, some very 
scarce items; make your best bid in first letter. 


The Antique Shop, 251 Broad St., Norwich, Conn. 


Almanacs, Early. 

Blue Historical China. 
Glass, Stiegel. 

Prints, American. 
Silver, Early American, 


Back Number Wilkins, Danvers, Mass. 

I offer National Geographic Magazine, 1908, 1999, 
$1.75 per year; 1910, 1911, $1.50 each; 1912, $2.00; 
1913, 1914, 1915, 1916, $1.00 each. Add to cent 
year for postage. 

Book Supply Company, 23: West Monroe St., Chicago. 

American Catalogue, 1876-1884, 1884-1890, 1890-1895, 
1895-1900. 

Annual American Catalogue, 1895 to 1900. 

I. R. Bundy, Kirksville, Mo. 


Dramatic Index, 1910-14, § vols. ; 
Subject Index, 1908-14, 7 vols., all in perfect con- 
dition, unused, $2.00 ea. 


Byron Book Co., 10oqr E. 63d St., Chicago. 


Complete set, 128 vols., War of Rebellion Records, 
cloth, with Atlas in original, 34 parts, as issued, 
price $15 packed, f.o.b. Chicago, for quick purchase. 


Carnegie-Stout Free Public Library, Dubuque, Lowa. 


Harper’s Magazine, vols. 33-37, 39-49, 42-46, 48-49, 52. 

Leslie’s Iliustrated Newspaper, Dec., 1888-Nov., 1892, 
8 vols. 

Scientific american, vol. 20 to 42. 

Chamber’s Encyclopedia, 1863 edition and 1887 ed. 

Every Saturday, vol. 1866, 1870-1871. 

Round Table, 1866-68. 

The Index, vols. 1 to 15. ' 

Duyckinck Cyclopedia of Amer. Literature, 2 vols., 
1877. 

British Critic, vols. 1 to 42 (Old Series); vols. 1 to 
23, new series. 

Hours at Home, vols. 2 to 10. 

Electrical World, vols. 18 and 19. 

Harper's Bazaar, 1871-74, 1876-77, 1879-81, 1883-86. 

Atlantic Monthly, vol. 1, 1857 to vol. 35, 1875. 

Scribner's Monthly, vols. 10-22. 

American Cyclopedia, 1868, 16 vols. 

Outlook, 3 vols., 1900. 

Eclectic, vols. 1 and 2. 

Putnam’s, vol. 8. 

Harper's Weekly, 1879, 1885, Jan.-June, 1894; Jan.- 
June, 1898; July-Dec., 1898 (5 vols.) 

All bound and in good condition. Make offer for 
whole lot; no single numbers sold. 


Detroit Book Shop, 326 Hastings St., Detroit, Mich. 


Set Charles Dickens’ Works, in 20 vols., 4% mor., 
Temple de Luxe, limited edition, $15. 

Set Balzac, in 15 vols., labeled clo., Gebbie Co., 
Centenary ed., $7.50. 

Thackeray Works, 9 vols., 34 leath., De Luxe ed., 
Brainard pub., $5.50. 
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“Floral,” care of Publishers’ Weekly. 


Orchidaceous Plants, vol. 1 (published 1849), vol. 2 
(published 1867), by Reeve, of London. Selections 
from Curtis Botanical Magazine. 


Hendee’s Book Shop, 877 Main St., Dubuque, Iowa. 


Messages and Papers of Presidents, 10 vols., $7.50. 
History of Romans, Merrivale, 7 vols., 4% Rus., $3.50. 


Robert Hentschel, 422 Boston Block, Seattle, Wash. 


Tiedemann, Anatomes et Physiologeae, 48 by 40, 48 
plates, $150. 


Hub Magazine Ca., 110 Tremont St., Boston, Mass. 
Educational Review, vols. 1-43, unbound. 

Century, vols. 1-65, bound, half morocco, new. 

Living Age, vols. 1-195, bound, half calf and half roan. 


John A. Lavender, 268 River St., Troy, N. Y. 
Watson’s Life of John Wesley. 
Rise of Dutch Republic, Motley, 3 vols. 
Life of Benjamin Franklin. 
Lot of Religious Books, cheap. 


H. R. Lawrence, Brattleboro, Vt. 
Kathan John, History of One of the First Settlers 
in Dumverston, Vt.; numerous plates, 200 only 
issued, new, $5.00, delivered. 


Mrs. Leake’s Shop, 78 Maiden Lane, Albany, N. Y. 
Baedeker’s Mediterranean, 10911. 

Baedeker’s Paris and Its Environs, 1913. 

Baedeker’s Rhine, 1o11. 

Baedeker’s London and Its Environs, 1911, 
Baedeker’s Italy, 1909. 


Library Book Co., 25 W. 42d St., New York. 

Bauer, Fr., Handbuch fuer Buchdrucker, plates, ro., 
8vo, cl., Frankfurt, 1909, $3.50. 

Boutell, Ch., Arms and Armour, plates, sq. 
cl., Lond., 1874, $2.50. 

Bradshaw, Telegraphic Code, Private 
Imp. 8vo, mor., London, 1876, $10.00. 

Lubke, History of Art, 2 vols., ro. 8vo, %4 pol. calf, 
London, 1874, The H. W., poor copy, $3.50. 

Reed, Ship Building in Iron and Steel, 8vo, cl., 
London, 1869, $3.50. 

Stiles, Bundling, 12mo, cl., Albany, 1871, $7.50. 

Walton, Steel Ships, Num. plates, 8vo, cl., Lond., 
1902, $3.50. 


B. Login & Son, 152 E. 234 St., New York. 
Papers and Messages of the Presidents, 11 vols., $2. 
Thomas B. Reed, Modern Eloquence, % mor., new 

(have not been taken out of wrappers), 10 vols., $20. 


Madison Book Store, 61 E. so9th St., New York. 


National Geographic, 1908 to 1917, 9 complete years, 
$10.00 for lot. 


Book Review Digest, 1913, 1914 and 1915, bound as 
new, $6.00 for lot. 


Book of Knowledge, 20 vols., as new, $30.00. 


Rosengrens’, 1740 N. Albany Ave., Chicago. 

Any items on Suicide. 

Book of Knowledge, vols. 1 and 2, backs slightly 
water-damaged, balance of set new, in original wrap- 
pers, $25.00. 

Practical Methods, Aids and Devices for Teachers, 
15 sets, 2 vols., 4to, Dansville, 1915, new in orig. 
wrappers; make offer. 

Home and School Reference Library, 4 sets, 7 vols., 
half leath., new, each, $5.00. 

Send Want lists. 

O. Henry’s Works, 12 vols., Review of Reviews, new, 


12mo, 


Circulation, 


$7.50. 
Ridpath’s History of the U. S., 12 vols., 4% leath., 
new, $18.00. 

Moulton, Library of Literary Criticism, 8 vols., clo., 
N. Y., roor, in fine second-hand condition, $15.00. 
Foundation Library, % leath., thin paper ed, II 
vols., as new, $10.00. 
County and State Histories of Utah, Minnesota, 
Ohio, Illinois, etc.; if interested, send for lists. 
Green’s Short History of the English People, 4 vols., 
clo., Illus. Harper, 1895, pub. at $20.00, fine second- 
hand copy, $8.00. 
Send your want lists. 
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Shepard Book Co., 408 S. State St., Salt Lake City. 
Duyckinck’s Portrait Gallery of Eminent Men and 
Women of Europe and America, with Biographies, 
illus. with 119 highly finished steel engravings, 
2 vols., large 8vo, gilt edges, N. Y., 1873, nice, $5.00 


net, 

Duyckinck’s National Portrait Gallery of Eminent 
Americans, 151 full length steel engravings by 
Chappel, with Biog. and Hist. Narratives, N. Y., 
1860, 2 vols., large 8vo, % mor., nice, $5.00 net. 

Same, full mor. gilt edges, nice, large 8vo, $6.00 net. 

Dawson’s Battles of U. S. by Sea and Land, em- 
bracing the Rev. Ind. 1812 and Mexican wars, with 
important Off. Doc. ills. with numerous fine steel 
engs. inc., Battle Scenes and Ports. by Chappel, 
N. Y., 1858, sm. folio, 5 vols., orig., cl. binding 
slightly faded, contents fine, good, $5.00 net. 

Pope, Alex, Poetical Works of, ills., 2 vols., 4to, old 
cf., Lond., 1717-35, First Collected edn., nice, $15.00 


net, 

Pope, Alex., Letters of, and Several of His Friends, 
etched port., 2 vols., 4to, cl., Lond., 1737, Rare 
First edn., nice, $10.00 net. 

Raleigh, Sir Walter, Historie of the World, port., 
eng., title, maps and plates, and leaf with Ben 
Johnson’s verses, thick folio, old cf., good, First 
edn., Lond., 1614, $15.00 net. 

Bell’s New Pantheon, 4to, old cf., Lond., 1790, richly 
emb. with fine prints, nice, $7.50 net. 

Clarendon, Earl, History of the Rebellion and Civil 
Wars in England, 3 copper-plate ports., eng. by R. 
White, 3 vols., folio, cf., Lond., 1702-1704, First 
edn., good, $15.00 net. 

Thesaurus Geographicus, a New Body of Geography; 
or, A Compleat Description of the Earth, folio, old 
cf., Lond., 1695, contains map of America, showing 
California as an Island, good, $15.00 net. 


T. J. Smith, 82 Prospect Place, Brooklyn, N. Y. 
Art of the World, 2 vols., edited by Ripley Hitch- 
cock, full gold decorated vellum, new, illus. with 
paintings, statuary and architecture of the world, 


$40.00, 


J. E. Spannuth, 521 Harrison St., Pottsville, Pa. 


U. S. Agric. Annual Reports, from 1849 to 1867, both 
inclusive, together 19 vols., half brown mor., fine 
condition, $10.00. 

The War with the South, by Tomes, 3 vols., half 
mor., $6.00. 


Frontier Forts of Pennsylvania, 2 vols., 1916, $2.50. 


Robt. W. Tabef, Brattleboro, Vt. 

History of the Town of Plymouth from the First Set- 
tlement, 1620 to 1825. 

The Tour of James Monroe in 1817. 

Life of John Tyler, President of the United States, 


_1843. 

New England Sheriff, Goodwin, 1830. 

— the Wall, or A Peep At the Creed Worshipers, 

History of the Episcopal Church in Narragansett, 
R. L., 1847, Wilkins Updike. 7 

China, In a series of views displaying the scenery, 
architecture and social habits of that ancient Em- 
pire, with historical and descriptive notes, 4 vols. 
in 2, full gilt, Peter Jackson, London. 

Make offer for any or all, 


SITUATIONS WANTED 


atti inrhb ean. 
WANTED, by experienced book man, position or 


interest in book store. “A. L. W.,” c/o Pusiisn- 
ers’ WEEKLY. 


cesarean tnt nett i 
TRAINED ASSISTANT EDITOR and manuscript 
reader wishes a larger opportunity. I am a well 
educated young man with originality and energy. 
Over three years as assistant editor on a technical 
publication and have had other editorial experience. 
Can write forcible English and compelling copy. 
H. M. C.,” care of Pustisners’ WEEKLY. 


= 





— ————SSS——" 


BUSI NESS OPPORTUNITIES 


FOR SALE—Book and Stationery Business in New 
Haven, Conn. Established five years. Extraordinary 
opportunity for enterprising man. Owner called to 


the Colors. For particular address P B 6 
New Haven, Conn. aoe e ‘cident 
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BUSINESS FOR SALE 


FOR SALE—Long established book and periodical 
business, account of continued ill health. Rare oppor- 
tunity. Antique Book Store, Toledo, O 





BOOKSTORE, Books, Magazines, Printe. Sacrifice 
if sold at once. Large stock. ‘“‘Brooklyn,” care of 
PUBLISHERS’ WEEKLY. 


SPECIAL NOTICES 
WANTED “Lee and His Lieutenants” and other 
Civil War and Coin Books. Rare documents and old 
money bought and sold. A. Atlas Leve, P. O. Box 
495, Syracuse, N. Y. 











MISSING—Taken from my library of Americana 
numerous books having my name and address stamped 
on title page or cover. Among them Watertown, 
Mass. town and church histories, Dorchester Hist. 
Soc. Collection, Hale’s Survey and Map of Boston, etc. 
Persons meeting such stamped books please take notice. 
Dr. Bennett F. Davenport, Boston, Mass. 


PUBLISHERS SAVE MONEY by letting me plan 
and prepare NOW the direct-by-mail sales literature 
you will need during the early fall and winter. Rates 
are lower now. Let me know how I can serve you. 
M. C. Godkin, Advertising Literature Specialist, 182 
8th Avenue, Brooklyn, N. Y 


FREDERICK W. WILSON is requested to send his 
present address to the R. R. Bowker Co., 241 W. 37th 
St., New York. 











FOR SALE 


LATEST IMPROVED Goss Comet Flat Bed Web 
Perfecting Printing Press, used six months; set on 
purchaser’s foundation in running order within rea- 
sonable distance from New York for $3500; easy 
terms. “B. H. J.,” care of PusitisHers’ WEEKLY. 


REMAINDERS 


TO PUBLISHERS AND OTHERS. 


The Syndicate Trading Company is buying entire 
remainders, large and small, of editions of salable 
books. Samples may be submitted at any time of 
the year. SynpicateE TrapInc Company, Book De- 
partment, 2 Walker Street, New York. Telephone— 
Franklin 2284. 


PUBLISHERS, BOOKSELLERS, SUBSCRIPTION 
HOUSES, PRINTERS AND BINDERS.—I will pay 
cash on the spot for Remainders in any quantity 
We are in the market for complete bankrupt stocks, 
complete booksellers’ stocks, and literary property 
of all descriptions, including fine sets. When any 
a of your stock is for sale, for quick action, write 

illiams Bookstores Co., Williams Building, 349 
Washington St., Boston, Mass. 











OOKS.—All out-of-print books supplied 
B no matter on what subject. Write us 

We can get you any book ever published 
Please state wants. hen in England cal) 
and see our 50,000 rare books. BAKER’S 
GREAT BOOKSHOP, 14-16 John Bright 
Street, Birmingham, England. 





(ESTABLISHED 1868) 


Cc. D. CAZENOVE & SON 


Solicit faoney Business from American 
Publishers and Booksellers ’ 
Miscellaneous orders for Books and Periodicals 
handled economically and promptly. Shipping 
and forwarding attended to. 
ia-13 Henrietta St., Covent Garden, London, Engian: 
CasBLes: Erxkon, LONDON 








FIRST EDITIONS AND MANUSCRIPTS 
OF MODERN AUTHORS 


including Dickens, Thackeray, Lever, Ainsworth, 
Stevenson, Jeffries, Hardy, Meredith, Wilde, Lamb, 
Shelley, Keats. Books illustrated by G. & R. Cruik: 
shank, Phiz, Rowlandson, Leech, etc. The largest 
and Choicest Collection offered for Sale in the world. 
Books bought—WALTER T. SPENCER, 27 New 
Oxford St., W. C., London, England. 


Otto-Sauer Method 


French German Spanish italian 
With Key $1.25 Without Key $1.00 


Generous discounts to the trade 


Wycil @ Company, New York 










JUST ISSUED 


SOMETHING MORE 


SEQUEL TO 
THAT SOMETHING 


‘**The Secret of Success’’ 
60c. List 


SMITH-DIGBY CO., Pub., Tacoma, Wash. 


Baker & Taylor, N. Y., Eastern Selling Agents 


10,000 Miles 
NewYork to Australasia 


Why go all this distance to 


conduct business with 


SYDNEY MELBOURNE 
BRISBANE ADELAIDE 
PERTH TASMANIA 
and NEW ZEALAND 
WHEN YOU CAN PLACE ORDERS 
FOR AUSTRALASIAN BUSINESS 


IN THE ABOVE CENTRES RIGHT 
HERE IN NEW YORK THROUGH 


THE AMERICAN NEWS COMPANY 


9-11-13-15 Park Place 
SAVE TIME, EXPENSE AND SELL MORE BOOKS 
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-—— ememnenttinenge: — 


4 0 0 K S For nearly a century we lied hom selling books. 
We are WHOLESALE BOOKSELLERS, and, 
NOTHING as we carry no other unrelated lines, can devote all our 


unsurpassed facilities to giving you real Book Service. 
34 va Catalogue, showing dealers’ discounts, eent free on request. 


THE BAKER & TAYLOR COMPANY 


i o ) 4 S Wholesale Dealers in the Books of All Publishers 


354 Fourth Ave. NEW YORK At 26th Street 


¥ 


WANAARNARARAAAAARARAAARAAARAAARARAARARARRARARRARRRRRRRSSSSRSRRRR 


fair. SPEED COUNTS 
uae ee = 
BOOK MANUFACTURERS 
In these days of rapidly changing conditions, the 
NG ptness publisher frequently finds it necessary to get his book 
ready for the market in the shortest possible space of 
time. 


AAARAAAAAARARS 


Bene Oeesen amp Pacreay Our composing room, which has an exceptionally 
BINGHAMTON, N. Y. large capacity, is prepared to meet such emergencies. 


ae It is seldom that the conditions as to speed are too 
New YorK OFFICE exacting for us to meet. 


200 FIFTH AVENUE VAIL-BALLOU CO. 
SALSA ABBE sada ss ss sss sss sass sasasasasssassasasasasaasaasasssassss® 
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> 


AN 


FINE Cloth and Leather Work of every Description. Designs and Dummies 
B O OK Furnished. Complete Manufacture a Specialty 


MAKING THOMAS Y. CROWELL COMPANY 


426-428 West Broadway N. Y. Established 1834 


D. S. BRASSIL BINDERY 


Whatever success we have achieved as BOOKBINDERS, has been due to 
CONSCIENTIOUS WORK. Be glad to quote you prices. 


41-43-45-47 ELIZABETH ST. Phone Franklin 280-281 NEW YORK CITY 


BE PREPARED! 


BOOKS ON WAR, ABOUT THE WAR AND 
FOR WAR SERVICE 


can be bound in special materials supplied by us for unusual durability—light, 
flexible covers with a covering that wears like iron. 


Let us show you samples and figures. 


J. F. TAPLEY COMPANY 


Book Manufacturers 


531 West 37th Street NEW YORK CITY 
PHONE GREELEY 985-986-987 
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Service to Booksellers 


Q Our enormous stock of books is bought 
with but one idea in mind— 


SERVICE TO THE TRADE 


@ Special attention is given to PICK-UP 
ORDERS, and any book in print is supplied 
promptly, usually from stock. ° 


A. C. McCLURG & CO. 


WHOLESALE BOOKSELLERS :: CHICAGO 





Garden Guide™’ or" 


Why pay exorbitant figures for 
a head of Cabbage, your Lettuce, 
Green Peas, Beans, Tomatoes 
and other tasty vegetables, when 
— ean have these crisp and 
resh from your own garden at 
an expenditure of a little effort 
and a few cents forseed? This 
Book Tells the How, the When, 
and ‘Whereof all gardening and 
home ground operations. It’s 


Attention! Energetic Dealers 





GARDEN GUIDE 


THE HOME GUARD MANUAL | 


Lieut. Col. Timothy F. Donovan 





” 14th N. Y. Inf., N. G. U. S. really an entire year’s high-class 
AND garden magazine all under one 

cover. First edition of 6000 copies 

Capt. Chas. J. Dieges sold in one month! 166 teaching 


illustrations. 256 
22nd N. Y. Engs. illustra _ 256 pages. Paper 


; cloth 75ce. Prospectus Free. 
Published especially for those who desire military a ae 





knowledge quickly. 


. Covers every point necessary for citizen soldiers to 
now. 


A digest of all the U. S. Government publications 
on Infantry Drill, Field Service, Regulations and 
Guard Duty. 


Suitable also for use in Public Schools having 
Military Training, and Boy Scouts. 


Illustrations taken from the correct Government 
publications. Cuts out the red tape and gives all the 
short cuts used by the U. S. Army. 


Saves mistakes. Gives fundamentals. Highly en- 
dorsed by Mayors and Police Commissioners. 


Home Guard Manual, illus., net 35c 
Liberal Discount to the Trade 


Your prompt action means prompt shipment, as or- 
ders are filled in ratio of their receipt. 


THE SHERWOOD COMPANY 
20 John Street, New York 


Publishers and Jobbers of Military Books of Every 
Description 


Milady’s 
House Plants 


We want every woman who loves 
plants to send to us for our pros- 
pectus of this, the most com- 
plete, and beautifully illus. book 
ever published on the Care of 
Plants in the House. If you follow 
the directions of the practical 
man who wrote this book you'll 
be the envy of your neighbors. It 
is a wonderful book at a popular 





price. Prospectus Free. 180 pages 
100 illus. ‘aper 60c.; cloth, $1.00. 








Cridland s Landscape 


Gardening "iii ‘cone 


Contains 187 Planting Plans and 
Teaching Illustrations. Written 
for the man and woman of mod- 
erate means who want to exer- 
cise their right to lay out their 
own home ground surroundings. 
Through it you can have an ele- 
ant place ata minimum cost. 
t saves from blunders and a 
experiences, 276 pages. Clot 
$1.65. Prospectus Free. 


A. T. DeLaMare Co. Inc Dept. ¢. 448 W. 37th St. N.Y. 








The Mechanics Guide _ 33.00 Worth of 


Practical Information 


and Hand Book for 25 Cents 


An excellent guide for auto owners, chauffeurs, 
mechanics and manufacturer. It gives all the practical 
information regarding automobile trouble on the road, 
starting an engine, carburetor troubles, and all other 
troubles about the machine, and practical advice about 
the care of a car, which is a great help in’ reducing 
repair bills. 
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It also gives S. A. E. Standard Automobile meas- 
urement tables for any man who does his own repair- 
ing, or an auto mechanic. 


The last section of the book is devoted to the gen- 
eral mechanical field, giving practical tables for engi- 
neers, draftsmen, machinists, tool-makers, students, etc. 


The tables in this book are in a condensed form. It contains 48 pages 
size of book 434x7¥% in 
Price 25 Cents—Liberal Discounts to the Trade. 
Distributed by The American News Company and Branches. 


THE AMERICAN NEWS COMPANY 
THE LARGEST WHOLESALE DISTRIBUTORS OF BOOKS 


BOOKS OF EVERY DESCRIPTION 


Distributing From Every Principal City in the United States 
Fiction, Juveniles, Gift Books, General Literature. 
DISCOUNTS SAME AS PUBLISHERS. 


Exclusive Distributing Trade Agents for the Largest and Best 
Line of Paper Covered Books Ever Published. 


A Monthly Journal of Trade Information Mailed Free. 


The American News Company ‘viw yore city’ 


Distributing Points: ST. LOUIS 
MINNEAPOLIS. SEATTLE 
NEWARK. ST. PAUL 
DETROIT. NEW ORLEANS. SAN FRANCISCO 
GRAND RAPIDS. MAHA. SPOKANE 
HARTFORD. PORTLAND, ME. SPRINGFIELD 
INDIANAPOLIS. PORTLAND, ORE. SYRACUSE 
KANSAS CITY. PITTSBURG. TROY 
CHICAGO. L ES, PHILADELPHIA. TOLEDO 
CINCINNATI. LOUISVILLE. PROVIDENCE. WASHINGTON 
CLEVELAND. MILWAUKEE. ROCHESTER. WORCESTER 


SAVE TIME AND EXPENSE BY ORDERING FROM THE NEAREST POINT OF 
DISTRIBUTION TO YOU. 
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Timely Publications at Seated Trade Prices | 





“HEART SONGS” Wr's’2oet 


ie This Book contains over 400 of the World’s Greatest Songs, 
=. including all the popular Patriotic Songs. Every Song with 


518 Pages. 
Bound in Three Editions. 

Green Cloth Edition. List Price, $1.50. Our Special Trade 
Price, 39 Cents. 

The $2.50 Edition, Bound in Rich Maroon Cloth; Cover 
Stamped in Gold; Beautiful Art Inlay Design. The Handsome- 
est Song Book Ever Published. Our Special Trade Price, 
65 Cents. 

The $3.00 Edition, Bound in Cardinal Seal Grain Flexible 
Binding, Round Corner-Red Edges. Our Special Trade Price, 
75 Cents. 


President Wilson’s War Address 


Delivered to Congress 
April 2, 1917 


This book printed from clear type, on good paper—i2mo size— 











dent Wilson. Retail Price, 10 Cents. Our Special Trade Price, 
5 Cents in quantities, or $5.00 a Hundred. 


PATRIOTIC SONGS 


The songs contained in this book comprise all the most Popular Patriotic Songs. 
This book printed from clear readable type, on good paper, Size 344x634, 30 Pages, 
Special Cover Design. Retail Price, 10 Cents. Special Trade Price, 5 Cents, special prices 
in Quantities. 


THE MOST STARTLING BOOK OF THE DAY 














Words and Music. A Big Book, Size 7.x 9% Inches, with | 


Paper Cover, Special Design in Colors, with latest picture of Presi- | 


Fear God and Take Your Own Part 


50 Cent Edition. Bound in Cloth, 12mo Size, 414 Pages. This book originally sold 
at $1.50. Our Special Trade Price, 16 Cents. (Special Prices in Larger Quantities.) 


Send for our New Catalogue and Lists of Book Bargains. 








I. & M. OTTENHEIMER, PUBUSHERS and 


321 W. BALTIMORE STREET BALTIMORE, MD. 


| 
By EX-PRESIDENT THEODORE ROOSEVELT 
BOOKS SOLD TO DEALERS ONLY 
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THE BEST SELLING WAR BOOKS 


Major General Leonard Wood says: ,£%? 9" °f 


our young men 
who are physically fit ought to receive an adequate amount of military training 
and this little handbook (Andrews’ Military Service) is one which each and 
every ene should read.’’ 











FUNDAMENTALS OF COMPLETE U. S. INFANTRY 
MILITARY SERVICE GUIDE 


Arranged by CAPT. JAMES K. 
By CAPT. L. C. ANDREWS, U.S.C, PARSONS, U. S. Infantry. 


Who has trained thousands at Plattsburgh. Every officer will be required to have the infor- 


This is the book which has been used in the mation contained in this book in some form. 
Training Camps of the Eastern, Southern and Heretofore it has only been available in the 24 
Western Army Divisions. It is endorsed and °F more volumes issued by the Government. All 
authorized in the printed announcements of the the material in these relating to Infantry has 
War College and gives a real survey of the been reprinted in this one book. It is the only 
whole service. It is a book of instruction, a text work of the kind and is a complete U.S. Infantry 
of leadership and inspiration. There are special Guide, amply indexed. In this form the cost is 


chapters on THE ENGINEER CORPS by Major much less than the 24 books and is more con- 
Cheney, THE COAST ARTILLERY by Capt. venient for reference and study. ; 
Kilbourne, INFANTRY DRILL by Capt. Collins, Octavo. About 2100 pages. Tentative 
SIGNAL CORPS by Capt. Seoane, FIELD price $6.00 net. 

ARTILLERY by First Lieut. Hammond. 


Five Large Editions Printed FIRST AID IN EMERGENCIES 
428 pages. Fully illustrated. $1.50 net. By ELDREDGE L. ELIASON, M.D. 


Fits the pocket. “Is the most conveniently arranged and best 
illustrated hand-book on First Aid.” 
—Physical Culture, New York City. 


FUNDAMENTALS OF This handy book, which fits the pocket, tells 
how to treat quickly and efficiently all accidents 

NAVAL SERVICE and ordinary emergencies,—Fractures, Sprains, 

Unconscious Conditions, Suffocation, Sunstroke, 

By COMMANDER YATES STIRLING, Drowning, Arterial Bleeding, Terrific Burns, Poi- 
U.S.N. soning, Venomous Bites, Hemorrhages, etc., etc. 
Army Officers and medical men commend this 


book highly because the instructions are simple, 
clear and easily found when needed. 


This is similar in scope to “Fundamentals of 
Military Service’’ and was prepared for the 
civilian who considers entering the navy and the 


non-commissioned officer: who desires advance- Price $1.50 met. 

ment. It reveals the training and work of a 

navy man, the principles of naval strategy, the UNDER THE RED CROSS 
organization of the navy department and the FLAG 


evolution and purpose of the different types of 


fighting ships. It is as complete a hand-book as By MABEL T. BOARDMAN. With Fore- 
word by PRESIDENT WOODROW 

could be presented upon the practice and theory WILSON 

of all matters pertaining to the navy, from the : 

principles of strategy to the tying of knots. This is the authorized history of the American 

Red Cross Movement. It is an inspiring work 

and the demand for it is steadily increasing. 


Fully illustrated. $1.75 net. 


580 pages. Illustrated. Price $2.00 net. 
Fits the pocket. 


These are the books selected from our list which are in big demand at the pres- 
ent time. Your table of military and naval books is not complete without them. 
Special posters have been prepared and extensive advertising is being done. 


PUBLISHERS J. B. LIPPINCOTT COMPANY pHILADELPHIA 














